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You Can Sell Webster | 
with Confidence 





Satisfied customers. 












MULII- Quicker turnover. 
KOPY Sure repeat sales. 
R 
el Stock Webster Prod- | 
L 
ucts Now for greater 
FOR 
profits. 
a?) 
o 
% F. S. WEBSTER COMPANY, Incorporated 
338 Congress Street, Boston, Mass. 
%, New York — San Francisco — Pittsburgh — Chicago — Philadelphia 
% Ne ae 
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§ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, o™.ce supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


{| SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 


Published on 








ANCES For April, 1927 





©)f5) 





the First Day 


of Every Month by 
THE OFFICE APPLIANCE Co. 


417 S. Dearborn St., Chicago 


EVAN JOHNSON, President 
OHN A. GILB 
C. H. EVERLY, V. President 





H.W. MARTIN, Assoc.Ed. OTTO KNEY, Asst. Ed. 
B.C. 


J. A. PALMER, Cir. Mgr. 


C. F. MALHOIT, Treasurer 
ERT, Secretary 
D.C. MILLER, V. President 





WALLSTEN, Mgr. Copy Dept. 


G.C. WHEELER, Manager Service Bureau 





C. H. EVERLY, Eastern Mgr. 
1701 Pershing Square 


by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post 

age Stamps or currency, if 
sent by registered mail. 


“CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


Phone Ashland 8319 


" 'D. N. BRIGGS, Asst. Mgr. 
Building, New York 


"No person, firm or cor- 
poration, either directly or 
indirectly connected with 
theindustry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the fieldit serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by thesender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


* ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{| “Office Appliances” is reg- 
istered in the United States 
Patent Office, Washington, 
D.C. 


{ COPYRIGHT. Contents 
covered by Copyright, 1926, 
by The Office Appliance 
Company. 
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ASSOCIATION _ CLASSIFIED Over Fifty Years of Stationery 
National Association News 168 Accounting Machines 234 SOPVICG cc ccovsvervsendaese earl 
(See also ‘“‘Meetings—Dinners Adding Machines 234 Acme Card System Opens at 
Conventions’ and Meet- Catalogues 243 BEOURION |. ies eccunstenesal aban 11 
ings to Come,” 56.) a 7, 216, = Seattle House Occupies Its New 
urniture . rere 
DEPARTMENTS ry ar pan Automatic File Opens Branch at 
Association Officers _ 8 MERWOUNGO oocecscescssnaeeces 
Birthdays 199 ioe — .—"_~- ga Discussed 
nattoris 3 for OUGGRIOTE 5 os cecinvestes 
oeones i Pens and Pencils 219 Nacy Expands I Cc 
ongagements 199 hans tak dace 238 ee Suaaane nto Commercial 
Excuse Us, Please!. . 51 : , SNOB nccvcccesccccseccescsoss 
Guest Book 173 } el arate ro “Miller Line’’ Service Center at 
Meetings — Dinners Conven- T spuetiaee — RS Po eee 1 
tions... 156 y . : Davenport-Taylor Moves to 
Mintings—The Page of Progress 11 [274] LACORS. wade cncciedt mes 132 
New Machines and Devices 34 _— —— ——— Marchant Organization In- 
News and Miscellany 48 creases Personnel ......6sce0. 35 
ape r —— In a MERCHANDISING ba ay Takes East for Tay- 
‘assed Away 5 : ee rer ee 141 
. , Com e ) > 00 2S ’ 
Salmagundi 121 A my = | — ™ ted Que - Horder’s Remarkable Stationery 
Statistical . i . ; : : Catnnege snsececcadh ves 
Weddings 199 The One-Man Business—Writ Alle 3 Resi ‘Brom Tru > oll 
ten for Office Appliances by : a + A peel mewn = oh Gouuman 145 
-DATTITR Ie A. S. Vogan, Advertising ea ae ; rene 
FEATURES Manager, The Berger Manu Atlanta Equipment House 
Caustese. of Sines dens facturing Company 15 BEOVOS. CIURORS 055.5000 00ccrere 153 
Written for Office Appliances Spreading the Sales Area Hilton Joins F. B. White Type- 
by B. C. Reber 17 Written for Office Appliances writer Company ...........+.. 157 
Sunshine and Rain—Written for by Roy D. Hudson 16 Meilicke Display in Horder’s 
Office Appliances by George Playing Favorites and Buying Conway Store .......cc.sseee 15 
Stock Turner 18 Mixed Lines 19 New Offices for Minneapolis 
A Sales Management First Aid Typewriter Sales in France—Ry RIOURO . 606008555008 eee 162 
File—Written for Office Ap- Hon. Damon C Woods, Furniture Building Company 
, pliances by Ferd E. Kunkel 23 United States Consul, Paris 45 Mlects OGRE a sccctsstusandhe 1 
nder the Capitol Dome 39 Ryto Makes Its Place on Chi- 
MISCELLANEOUS cago Market ‘ 
FURNITURE—OFFICE EN nee Market joarare see neeeees 00 
Ae se Past a ‘ ; “ forris ompan) Loses . no ns wna ( naar 
gain the Thorn der ‘Lifetime Sui 45 irs SPURGRY wccccesevesesece 
Saddle 30 Lehigh Calculator Case Brings John T. Gill Company Secures 
Furniture Dealer and acquittal 108 Better Gumebele. vice ccsisvscn 8 
Direct Agency .. 1 Keenan's Years of Typewriter Cost Accountants Meet at Chi- . 
\ tter to the Edit 1 Activity 108 CONG. £5c+kch bees sn tedaeeten 225 
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A 
Accounting Devices Co 158 
Acme Card System Co 79 
Acme Staple Co... 214 
Add-A-Unit Partition Co. .220 
Add-Index Corp. 91 
Addressograph Co 68, 9 
Adjustable Table Co... 212 
Aigner, G. J., & Co 233 
Ajax Time Stamp Co 246 
Aladdin Mfg. Co , 243 
Allen Corp , 258 
Allen & Co. 256 
Alma Furniture Co. 253 
American Clip Co... 174, 224 
American Electric Co 257 


American Embossing Co 258 
American Leal Pencil Co. .108 
Amer. Multigraph Sales €o.213 
American No. Mach. Co 116 


Amer. Writ. Mach. Co 106 
Ames Safety Envelope Co. .242 
Ames Supply Co : 228 
Argus Mfg. Co.. 198 
Arlac Dry Stencil Corp 192 
Atlas Stationery Co 237 
Ault & Wiborg Co., The 142 
Auto File & Index Co 195 
Auto Pencil Sharp. Co 156 
Autopoint Co , 149 
Azora Rubber Co 62 
B 
Bachrach Specialty Co 250 
Bankers Box Co 220 
Barbee Wire & Iron Wks. .252 
Bates Mfg. Co. : 157 
Beach Publishing Co... 262 
Beacon Steel Furniture Co.251 
Bentley & Gerwig 198 
Bentson Mfg. Co., The 135 
Berger Mfg. Co 126 
Bettcher Stp. & Mfg. Co 266 
Roorum & Pease Co 210 
Bridgeport Pen Co., The 262 
Bristow, Stanley R 264 
British Stationer 268 
Brown, L. L., Paper Co 197 
Browne-Morse Co 110, 11 


Buckeye Rib. & Carb. Co. .148 
Bump Paper Fastener Co. .242 


Bundy Typewr. Co 263 
Suro-Bedarf-Rundschau 269 
Burroughs Add. Mach. Co..272 
Bushnell, Alvah, Co 218 
Bushnell Mfg. Co 262 
Cc 
Canode Ink Co 265 
Carpenter, E. W., Mfg. Co.25s 
Carter's Ink Co 175 
Cello, Inc 214 
Central Paper Co 13 
Chicago Binder & File Co. .195 
Clarotype Co., The 263 
Clemetsen Co., The 5 
Coles Copyholder Corp 36 
Collier-Keyworth Co 231 
Colonial Engraving Co 260 
Columbia Rib. & Car. Co 145 
Columbia Steel Eqp. Co.93, 185 
Colytt Laboratories 263, 265 
Conrades Mfg. Co 245 
Cook, C. A... Co 250 
Cook, H. C., Co 2o4 
Cordley & Hayes 17 
Corona Typewriter Co 133 
Corry-Jamestown Mfg. (p.252 
Crocker Chair Co 208 
Crown Ribbon & Carb. (o.131 


Currier Mfe. Co 207 


Cutler Desk Co 186 
D 
Daco Guide Co ‘ 


Dalton Adding Mach. ( Po 
Davenport-Taylor Mfg. ¢ 
Deflance Sales Corp 

Derby, P.. & Co., Inc 


Dibb Mfg Co g 
Dick, A. B.. Co 169 
Diemer, John F.. Co 254 
Dietz, The J. F.. Co 140 
Douglas Mfg. ¢ ‘ 

Downey, The C. L.. Co i4 

E 

Economy Seat Co 15 
Elliott-Fisher Co 144 
Emerson Electric Mfg. (o.248 
Englewood De sk Co ia 
Kerror-No, In« 127 
Esterbrook Steel Pen Co to 








These advertisements present the prod- 
ucts of the leading manufacturers in each 
division of the industry. 
ground for honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
advertisers and customers. 
however, offer their service in resolving 


any disagreements 


and customers, which 
tions established through the journal. 








Evansville Desk Co 228 
Eveready Mfg. Co 235 
F 
Faber, A. W 265 
Faries Mfg. Co 198 
Featheredge Rubber Co 196 


Featherwt. Eyeshade Co...264 
Filing Equipment Bureau 76 


Fox, Geo. E., & Co. 150, 1 

Freehand Binder Co 257 

Furnas Furniture Co os dmee 
G 

General Eclipse Co. 254 


ieneral Fireproofing Co 
, <ai> Bee a oe 
General Office Equip. Corp.144 


General Pencil Co 128 
General Typewriter Exch..191 
Globe-Wernicke oe. & 3 4 
Goes Lithographing Co 99 
Golding Press Division 257 
Graff-Underwood Co 236 
Gunlocke, W. H., Chair Co.253 
Gunn Furniture Co,, The 80 
Guth, Henry L., Assoc 225 
H 
Hahn, Arthur W 265 
Hall's Safe Co 250 
Hance-Parker Mfg. Co 254 
Handifax-Ross-Gould Co 259 
Handy-Roll Co. F 263 
Hanson Bros. Scale Co 265 
Hartford Glass Prod Co 244 
Harvey, Fred W., Co 181 
Hellesoe, Hans H 264 
Heyer T. L. Dup. Co., Inc.. 78 
Heywood- Wakefield 215 
Higgins, Chas. M., & Co 218 
Hodgman Rubber Co 125 
Hoffman, L 260 
Hood Chair Co 212 
Hoosier Desk Co 104 
Horn, W. C. Bro, & Co 265 
Hotchkiss Sales Co 138 
Hunt, C. H., Pen Co 177 
Hush-A-Phone Corp 188 
1 
Ideal School Supply Co 225 
Imperial Desk Co “2 
Imperial Methods Co OS 


Imperial Steel Cabinet Co. .22 
Impvd. Boehner Binder Co.260 


Indiana Desk Co 10 
Ink-Out Mfg. Co... 64 
Insertograph Co , 2H4 
Invincible Metal Furn. Co 96 
Ireland & Matthews 124 
Irvin, A. H., Co 261 
Irving-Pitt Mfg. Co 16 
J 
Jamestown Metal Desk Co.160 
Jasper Novelty Works 190 
Jasper Office Furn. Co 27 
Johnson Chair Co 74 
Josephson Mfg. Corp 105 
Joslin, A, D., Mfg. C% 49 
K 
Kamargo Mills 114 
Kay-Dee Co 208 
Kihn Bros 959 
Knowlton Bros 114 
Kohlhaas Co., The °67 
Krantz, Edw Prod, Co 257 


Because of the 











Luther Ink & Stp. Pad Co.207 


‘ver & Wenthe 


Mittag & Volger, 


Mun-Kee Products Corp 


Mutschler Bros 


Business Show Co 


Fiberstok Env 


Old Town Rib. & Car. C« 


arrot Speed I 


Readeasy 


Regal 


Reiner's 
Reliable 
Remington 
Republic 
Roberts 
Roberts, 
Rockwell-Barnes 
Ross Gould 
Rotospeed 

toyal Typw 


> 
tyvan 


Safeguard 
Sainberg 
Sanford 
Sanymetal 
Schollhorn, 


Schwab Safe 


Scripto 
Searles 


Sengbusch 


Service 


Shaw- Walker 
Sheaffer, 
Shelbyville 
Sheppard 
Sherman-Mansor 
Shipman-Ward Mfg. C 
Siggers, E 


Sikes 


Silverglo 
Simonson, 


Smith, 


Typewriters, 


Smith 
Smith 
Smith 


Speedaumat 


Speed 


Spe neerian 
Standard 
Stationers 
Steel Bound 
Steel Equipment 


St. Johns 


Storms, 


Strayer 


Sundstrand 
Sun Rubber 


System 


Tauk 


Tell City 
Terrell's 
Thomas 
Thompson 


Tiffany 


Tip Top Mfg 
Todd Cx 


Toledo 
Triner 
Triner 
Turner 


Typewriter 


nderwoo 


\ 

Vi 

Va Valke 
Vi 


WW dst 
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Adding Machines. File Boxes, Metal, 

Add-Index Corp , 91 Rockwell-Barnes Oo,.......... 266 

Burroughs Adding Mach, Co. .272 Filing Cabinets ~~ Covered. 
Dalt Add. Machine Co 1 Diemer, John F., Co...... .. 254 
Elliott-Fisher Co a 144 Globe-Wernicke Ne -201, 2 3, 4 
General Office Equip. Corp...144 Hoffman, L..,...... bbevense .260 
Lanston Monotype Mach. Co..18S Imperial Methods Co.......... 98 

Monroe Ca Mach. Co 172 Macey Co., . The . 
Reliable Tw. & A. M. Corp..246 Sainberg & Co......... . 254 

. ndstrar Add. Mach 144 Weis Mfg. Co.. . 
\ Mach. Co 1 , ° ‘ . Filing Cabinets, Metal 

Adding & Cal Machines Used ‘ For the benefit of the subscribers the Auto File & Index “Co. be wevee 195 
Iw A. M. Corp..24 ‘ne ‘ ~ hece "laccifie Dentecn We. Gihaws cecscvskd 135 
Add ing. Ma hine te See lines advertised are here classified. Sener Mie tee, aT 
er Co o4 Many of the requirements of the Browne-Morse Co......... i 11 
i kw : ge Be a modern business office are represented. Columbia Steel Bauipment Co. 988 

Adding Typewriters Should subscribers be interested in any ; Corry-Jamestown Mfg. Corp..252 
od Add ng Ma i Co oe K arti le ot ome ~ equipnik I t not listed : General ae | Co... 20 
Reming I Co 65. 87. 22 here, they are cordially invited te » com- Globe-Wernicke Co...201, 2, 3, 4 
Under ypewriter Co 7 11 . , ’ servi bureau, Imperial Steel Cabinet Go... .227 

ate ae Ae hey municate with the rvice burea pene So - 

atieing Machines through which the information will Marsy Od... TeWissynctecenssis :193 

ssogra Co 68, 9 be promptly and cheerfully furnished Metal Office Furn, Co..... 122, 3 

S} laumat Addr. Machry 167 : bligatior ‘ Premier Metal Products Co. .226 
Adhes sive Tape by letter, without obligation. ‘ Pressteel Engineer Corp...... 261 
g ( 26 ’ Bhae-Waleet .csccdsncesencst 159 

Adh hesives Steel Equipment Corp........ 103 
See Inks, Adhesives, et Terrell's Equipment Co...235, 267 

Arch and Clipboards Van Dorn Iron Works Co....143 
Atlas Stat ( 237 ~~ s Wateos BGS. Geis vce cccsetevs 187 
Freehand | ler Co 257 Yawman & Erbe Mfg. Co....107 
Globe Wer e Co...201, 2, 3, 4 ; - ona he-V 201. 2. 3. 4 Filing Cabinets, Wood. 
Rockwell-Barnes (Co 26 Crocker, Chair Cc Spent Ve OeRtese DO..-200, S, MS Auto File & Index Co........ 195 
Yawman & Erbe Mfg. Co 107 Derby P., & Ce In 15 , Hort W ‘ P Br & Co <69 Browne-Morse Co......... 110, 11 

Automatic Mailing Machine Gunlocke Ww. H Chair Co = Irving-Pitt Mfg. © 166 Globe-Wernicke Co...201, 2, 3, m | 
Insertograph Co 264 Hey wood- Wakefield 215 Office Specialty ¢ sil Imperial Methods Co....:..:.. 

Bankers’ Note Cases. Hood Chair 212 Sainberg & 254 Macey Ge., BaBricioecicvcis 198 
Globe-Wernicke Co...201, 2, 3. 4 Johnson Chair Ce mS. Desks : : jn Shaw-Walnee viescecstiesanas 1m 
Van Dorn Iron Works Co i4 Marble & Shattuck 259 Alma Furniture Co.. ad Wagemaker Co,....... ‘ 40 

Billing Machines. Milwaukee Chair Co 194 Bentley & Gerwig Furn. Co 198 Weis Mfg. Co......... 83, 4, 5, 6 
Burroughs Adding Mach. Co..272 Sikes Co : 12) Browne-Morse Co ise, 3 Yawman & Erbe Mfg. Co... .107 
Elliott-Fisher Co 144 Toledo Metal Furniture C« 170 Clemetsen Co 7 Filing Supplies. 

Remingtor Cw Co 65. 87. 222 Van Dorn Iron Works Co 143 Corry-Jamestown Mfg Corp. .252 pv Oe oe ee CO 233 
Underwood Typewriter Co Gheck Protectors and Writers Cutler Desk Co 186 American ‘Clip », “Mag persia i74, 224 
67, 70 Back Cover Safe Guard Ck. Writer Co...168 Dietz, The J. F., Co 140 Browne-Morse Co.......... 110, 11 

Binders, Catalog and Periodical. Todd Co 3 Englewood Desk Co 208 Dace Gude OO... ccecesrscvors 263 
American Clip Co... 174, 224 Cheek Sorters. one Evansville Desk Co i Filing Equipment Bureau .... 76 

Binders, Transfer. Koblhaas Co., | The me General Fireproofing Co oa General Fireproofing Co...... 
Lion Systems, In e 161 Checks, Stamped Metal. Pe 117 18, 19, SO eee 117, 18, 19. 20 

Blank Books Meyer & Wenthe mn Globe-Wernicke Co...201, 2, 3, 4 Globe-Wernicke Co...201, 2, 3, 4 
Boorum & Pease 210 Cigar Lighters. : ms Gunn Furniture Co., The 80 Imperial Methods Co aes Ae ap 9 
National Blank Book Co 72 Hance-Parker Mfg. as Hoosier Desk Co ++ SS Invincible Metal Furn. Co... 96 
Rockwell-Barnes Co 266 Clips, Paper. Imperial Desk Co + Josephson Mfg. Corp......... 105 

Blanks for Bonds and Stocks. c ~y B oh ge 4 _- eae ee Ra Oe KF c —_ Macey Co., The............. 193 
Goes Lithographing Co. 90 one ags oT Co Th 264 va “~ os Metal Desk Co... 160 McGill Paper Products, Inc...182 
Kihn Bros P59 ca: Gin tos Go. oan peng wag gl Oxford Filing Supply Co...... 189 

Board Cutters Paper and Card. __ Copyholders. Sor er Office Varn. GC 297 Rockwell Barnes Co........... 266 
Golding Press Division 257 Rosset Gite. ¢ 174 1 og eg 591.9 Simonson, R. A., Co......... 261 
Ideal School Supply Co 225 peo ree El «A sag ; Saces i eee, Steel Beulpaiont Cis icine 103 

Bond Boxes. ; eggs Maat cd cae mosey SPs 7 : PD Wabash Cgbinet Co.......... 132 
Sescet cows ite Corp. 289 Coles ( opyholder Co Mets tf Office } irn Co 122,38 Weis Mfg. agar 83, ‘, 5, 6 
General Fire roofing Co tt ge — Ne e... 1 Products (¢ bee — 5 _ ie Yawman & Erbe Mfg. Co.. 107 

117, 18. 19. 20 Meee oe r Meta roducts Co a atic —~ es] Co , eee .4 Fountain Pens. 
Globe-Wernicke Co...201, 2, 3.4 Copying Devi _ ~~ ty, Doe Se SS eee 261 
Penn. Art Steel Works..._ 51 oy <tomJ Ent Mfc. ¢ 107 ia“: 4 “159 Parker Pen Co ere et 183, 4 
Steel Equipment Corp. ‘ 103 Cc “tana =o : , S elt 1] oS : mt Sheaffer, W. A., Pen Co...154, 5 

Book Cases. ostumers, : aid She yyvil e esk Co ++ 23] Welty, ‘Wm. A. ey ted 258 
Globe-Wernicke C on eae Conrades Mfg. Co 245 Steel Equipment Corp — Gold Pens 
Guns eee oe ~A C saptetaaton B, Furnas Furniture Co 216 ell City Desk Ce vee 215 Weigel, E. 0., & Sons...... 262 
ronal 2 niture 0... oan Globe-Wernicke Co 201, 2, 3 4 Valley City Desk Co O17 Geld hal * " 

Con D. My se icaten is Mo Penn Art Steel Works er - 1 Van Dorn Iron Works Co .143 Aigner Ri ee OTe 233 
Weis Mfe c ma or eg J . Premier Metal Products Ce. .226 Wagemaker Co 239, 40 emmet Gleth. 
y - ~ak CO, 4, 5 ” Sanymetal Products Co 245 Western Furniture Co.. — 187 Aigner, G. J eee 233 

B k End, & Erbe Mfg. Co 10% Cuspidors. Yawman & Erbe Mfg. Co 107 Index Card ‘Bignals , 

y ee F.. C } Cordley & Hayes 217 Directory Boards. Cook, H. C. Co.. sav he es bated 234 
eee oer Pl . 1t4 Faries Mfg. Co 198 Davenport-Taylor Mfg. Co... .236 Graft Underwood pe. \¢ 

—— ome OG _ Ireland & Matthews Mfg. (o.124 Disvlay Fixtures. : Macey Gb.. FOG. 6 ovcscccsscoes 193 

American Electric Co O57 Cutters, Paper & Card t meverent Fixture Corp 249 Moore Push Pin Co.........-.. 262 

Book Rings a Golding Press Division 257 Duplicating Machines & Supplies. Yawman & Erbe Mfg. Co.....107 
Carpenter, E. W., Mfg. Co...258 Ideal School Supply Co 225 Amer. Multigraph Sales Co. 213 Index Tabs. 

Bookkeeping Machines. Dating Stamps. Arlac Dry Stencil Corp 192 Aigner, G; 3., B Geese. 000% 233 
Burroughs Adding Mach. Co.. .272 American Numbering Machine Canode Ink Co , aa Cost, Te. Gi, Giknisewas sansa 234 
Elliott-Fisher Co 144 Co 116 Dick, A. B., Co = Globe-Wernicke Co...201, 2, 3, 4 
Remington Tw. (¢ 65, 87. 22 Meyer & Wenthe 250 Heyer. T. 1.., Dupl, Ce : Ink Eradicators. 

Underwood Type write r Co ei Desk Calendars Knowlton Bros 114 Saket Bee. Ot\ccrcseenods 264 
67, 70, Back Cover Defiance Sales Cor} 238 Reiner’s Rotaprint, I o* Inks, Adhesives, Etc. 

Box Files Weeks, Frank A. Mfg. Co 255 Rotospeed Co 209 Came WHE Theres ccccccsvvoss 265 
Globe-Wernicke Co...201. 2. 3 4 Desk Files. Election Booths pote ee 2 ree 175 
Yawman & Erbe | 107 Josephson Mfg. Cory 105 Douglas Mfg. Co + +208 General Eclipse Co.......... 254 

Business Shows Desk Lamps. Electric Motors. 9 Higgins, Chas. M., & Co...... 218 
Nations! Basteces Shaw ¢ 137 Aladdin Mfg. Co 242 Emerson Electri Mfg. Co 248 Luther Ink & Stamp Pad Co. 207 

Busses Celle ne 214 Envelope Openers Danteed Wile. Gb... 6 cscscccccs 249 
General Fireproofing ( Faries Mfg. Co 198 Hush-A ne ne Cor 188 Inkstands. 

117, 18. 19, 20 Silvergio Lamps, In 191 O. K. Mfg. 81 Bachrach Specialty Co........ 250 
Macey (Co The 19 Desk Pads, Blotter Envelope Sealers , General Eclipse Co........... 44 
Toledo Metal Furn. Co 170 Roorum & Pease ( 210 Argus Mfg. ( : 198 Sengbuseh 8-C Inkstand Co...115 

Calculating Devices Fox, Geo. E., & Ino. 1 Met artl y Inserting & Seal Inkwell Bases. 
fellicke Systems 44 Hoffman I ott) _,Ma 18) Eevee, Bs Wiss Giicsssaccsres 261 

Calculating Machines E Irvin A H., ¢ 261 Standard Mailing Machines Inserting & Sealing Machines. 
Allen Cor 58 Sainberg & Cy 254 Co 181 McCarthy Ins, & Seal Mach, .180 
Burroughs Adding Mach. Co...272 | Rubber 162 Envelopes. : osm Labels, Law Books | and Number, 
Dalton Add. Machine Co 120 Desk Pads, Glass An es Safet; Envelope Co 242 htonee, G, 3 Giese: - 
Monroe Ca Mach. 172 * ; = & 1M, 1 oa r "y an — 218 Leads for Mechanical enelis, sae 

Calen ds d St : *olar gz. { 241 em oan ‘ <0 American Lead Pencil Co 
De ndar Pads ans tends _ Ravenswood Office Spec. Co...141 Glohe-Wernicke Co...201, 2, 3. 4 Faber, A. W., Imc............ 285 
Weeks, Frank A.. Mfg. Co ' Sainbere & Co 274 McGill Paper Products, Inc...182 yeather Goods. 

Carbon Paners re Desk Pads, Linoleun Nat'l Fiberstok Env. Co.. 16% Mashek. Frank, & Co......... 211 
See Ribbons and Carbons.} Fox, Geo. E., & Co 1. 1 Quality Park + “ppd Co... 4 Letter Distributors. 

Card Cases Polar Mfg. Co 241 U. 8. Envelope Co oth) Bristow. Stanley R.......... 284 
Improved Boehner Pinder Co.260 Sainberg & Co 254 Envelopes, Celluloid : Globe-Wernicke Co...201, 2, 3, 4 
Wiggins. The John B., Co...260 Wagemaker ¢ 239, 40 Markilo ( 261 Imperial Methods Co......... AR 

Casters. Sliding 7 Desk-Pending Letters Holder Erasers Kebihees. OO, “Babs ccovoscate 267 
Hartford G Products Co...244 American Clip_ ¢ 174, 224 Argus Mfe. Co 19K Letterheads. 

Chair Irons Desk Signs and Tablets Ink-Out Mfg. ( 24 American Embossing Co.......258 
Rettcher Stp. & Mfe. ( One Davenport-Taylor 25 0. K. Mfg. ( oS Goes Lithovraphing Co....... 99 
Collier-Keyworth Co 991 Desk Trays ; Roberts. Weldon, Rubber Co..259 Lettering & Show Card Pens. 

Chair Pads and Cushions Americar Electr ( O57 Exnense Books fer Pridgeport Pen Co...........- 262 
Economy Seat © 4% I Geo. E., & ¢ 150, 1 Beach Publishing ( 262 Linoleum Desk Tons. 

Featheredge R er Co 16 General Fireproofing Co Defiance Sales Cor 238 Fox, Geo. E.. & Co...... 1”), 1 
Fox, Geo. I kk ino 1 117, 18, 19, 20 Harvey. Fred W., Co 18] ee aes 241 
Irvir ‘= sar ery Globe. Wert e 201, 2, 3, 4 Eyeshades , Wagemaker Co............ 239, 40 
Polar Mfg. ¢ 241 Imperial Methods (« oR Featherweight Eyeshade Co,..264 Lists. 

Sun Rubb 162 Macey Co., The 19 File Boxes, Collansible Polk, BR. E., M& Otsiaesssccas 261 

Chairs Weis Mfg. C 83. 4, 5. ¢ Bankers’ Box ( 2% Lockers and Storage Cabinets. 
ae Saeed Dawe 4 ‘ Yawn & | Mfg. ¢ 107 K Dee C O08 Corry-Jamestown Mfg. Corp..252 
Conrades Mf ( 94° Desk Work Distributors Ste Bound Box ( 242 General Fireproofing Co...... 
Cook { 4 eC one Fax Geo } & ( m0 1 St ver ¢ n Bag { 262 > —WTevertriy 117, 18, 19, 20 











a> 











a - 





Globe-Wernicke Co...201, 2, 3, 4 
Invincible Metal Furn. Co.... 96 
we Metallic Mfg. Co....146, 7 
WO Dire cccccccccccccccess 193 
Medart, Fred, ‘Mfg. Co. 120 
Steel Equipment Corp...... .103 
Terreli's Equipment Co.. .235, 267 
Van o- —~ Works Co....1438 
Leose Leaf Books and Bystems. 
Accounting Devices Co. .- 158 
Boorum & Pease Co 210 
Chicago Binder & Fils “Co. 195 
Irving-Pitt Mfg. Co..... 166 
Lioyd, W. G., Co : 158 
National Blank Book Co. 2 
Sheppard, C. E., Co.......4.. 178 
Stationers L. L. Co........... 1v1 
Loose Leaf sanvenapes, Celluloid. 
Markilo Co.. 261 


Map Tacks. 


Graff-Underwood Co 








—w a Pin Co. 
a te. 
0 eneuis & Co. .173 
Matched Office Suites. 
Cutler Desk Pg ‘ 186 
Dietz, J. F., rea 140 
Leopold Deck Co... 221, 2 
Macey Co., The...... ‘ 193 
National Desk Co..... 219 
Valley City Desk Co. 217 
Memorandum Devices. 
Ourrier Mfg. Co..... 207 
Dibb Mfg. Co... 25 
Fox, Geo, E., & Co iw, 1 
isteners. 
Argus Mfg. Co.... 198 
Sengbusch 8-C Inkstand Co...115 
Nickel Plate Preservative. 
No Tarnish Products. 262 
Numbering Machines, 
American Numbering Mach 
GO _ seccccecececce 116 
Bates Mfg. Co....... : .157 
Roberts Numb. Mach. Co 242 
Office aves. 
Novelty setiere Co. 179 
Office Partitions. 
Add-A-Unit Partition Co 220 
Oll, Office Machine. 
Clarotype Co. » 263 
Defiance Sales Corp. 238 
Pads, Figuring (Ruled or Plain). 
Boorum & Pease Co.. 210 
per. 
Brown, L. L., Paper Co 197 
Knowlton Bros 1l4 
Weston, Byron, Co 260 
Paper Clamps. 
American Clip Co 174, 224 
Esterbrook Steel Pen Co On 
Van Valkenburg, L. D at 
Paper Clips. 
American Clip Co 174, 224 
Argus Mfg. Co. 10S 
Cook, H. ©., Co L354 
Graff-Underwood Co 230 
©. K. Mfg. Co 81 
Rockwell-Barnes Co 2H 
Thomas Staty. Mfg. Co 248 
Tip-Top Mfg, Co 61 
Van Valkenburg, L. D 2th 
Paper Fastening Machines. 
Acme Staple Co 214 
Bump Paper Fastener Co 242 
Deflance Sales Corp 238 
Eveready Mfg. Co 235 
Irvin, A. H., Co ‘ 
Maak, Carl 23 
Neva Clog Products, In 176 
Parrot Speed Fastener Co 164 
Rockwell-Barnes 268 
Paste. 
(See Inks, Adhesives Et 
Patents 
Siggers, FE. G O5N 
Pen & Pencil vee 
Argus Mfe 10s 
Deflance ay as 
Van Valkenburg L. D 2 
Pencil Sharpeners, 
Auto Pencil Sharpener Co 1 
Grafl_U nde rwood Co ws 
Hunt, €. H., Pen Co 177 
Pencils, Cedar 
Amer. Lead Pencil Co 18 
General Pencil (Co 128 
Ss Pencil Co rt 
Pencils, Thin Lead, Magazine 
Autopoint Co 14 
Seripto Mfe. 1h 
Sheaffer, W \ Pen Co 14 
Welty, Wm 4 Co 4 
Pens, Lettering & Show Card 
Bridgeport Pen (: on 
Pens, Steel. 
Esterbrook Steel Pen Mfe. ¢ ’ 
Hunt, ¢. H Pen (« 177 
Miller Bros. Pen Co ove) 
Spencerian Pen Co 71 
Turner & Harrison Pen (¢ ‘ 
Picture Hooks 
Moore Push-Pin 
Pins. 
Defiance Sales orp 238 
Platens, Typewriter. 
Amer. Writing Mach. Co 106 
Ames Supply Co gla 
Bushnell Mfc. Co 4} 
Portfolios, : 
Mashek, Frank & Co 211 
Postal Scales 
Hanson Eros. Scale (\ on: 
Pelouze Mfg. Co 210 
Triner Sales Co 26 
Triner Scale & Mfg. Co 268 
Publications 
British Stationer ans 
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Buro Bedarf Rundschau 269 Crocker Chair Co.... 208 Amer. Writing Mach. Co .108 
Mon Bureau 269 Milwaukee Chair Co. 194 Clarotype Co.. ‘ 263 
System 268 Searles Elec, Weld. Wks 246 Sanford Mfg. Co 249 
Punches. Toledo Metal Furn. Co. 170 Webster, F. 8 Co 2, 238 
Boorum & Pease Co .210 Storage Cases. Typewriter Cushion Keys. 
Chicago Binder & File Co 195 Bankers Box Co.. 22 Lincoln Rubber Key Co 247 
Defiance Sales Corp...........238 Service Steel Produc ts Corp. . .216 Munson Supply Co 66 
Globe-Wernicke Co...201, 2, 3, 4 Steel Bound Box Co.. 242 Park Co., The 260 
Schollhorn, Wm., Co 261, 265 Strayer Coin Bag Co 763 Peerless Key Co 113 
Push Pins. Swinging Typewriter Stands. Speed Key Mfg. Co 262 
Moore Push-Pin Co. 262 American Writing Mach. Co.. .106 Typewriter Cushion Knobs & Feet. 
Ribbons and Carbons. Globe-Wernicke Co...201, 2, 3, 4 Ames Supply Co. 228 
Allen & Co.. . 256 Weis Mfg. Co. .83, 4, 5, 6 Azora Rubber Co 262 
Ault & Wiborg Co .142 Tables. Fox, Geo. E., & Co 1s”, 1 
Buckeye Ribbon & Carbon Co. .148 Corry-Jamestown Mfg. Corp. .252 Krantz, Edw., Prod. C« 257 
Canode Ink Co.... 265 Furnas Furniture Co pes 216 Smith, L. M 249 
Carter's Ink Co ‘ : 175 General wisepecsing Co.cc. Typewriter Parts and Tools 
Columbia Rib. & Car Mfg. .117, 18, 19, 20 Ames Supply Co 228 
Co poe Globe-Wernicke Co...201,'2, 3, 4 Typewriters, New. 
Crown Ribbon & Carbon Co..131 Guth, H. L., Assoc. 225 American Writing Mach. Co...106 
Manifold Suppligs Co.. 63 Macey Co., The... 193 Corona Typewriter Co 133 
Mittag & Volger....... o- & Mutschler Bros. Co.. 82 Reliable Tw. & A. M. Corp.. .246 
Neidich Process Co.. .232 Premier Metal Products Co 226 Remington Tw. Co...65, 87, 223 
Old Town Rib. & Car. Co...102 St. Johns Table Co oT Royal Typewriter Co 90, 100 
Pacific Carbon & Ribbon Co... 89 Van Dorn Iron Works Co 143 Smith, L. C., & Corona Tws..133 
Peerless Carbon & Ribbon Co.247 Tablets. Smith-Premier Tw. Co 270 
Phillips Rib. & Carb. Co.139, 241 Rockwell-Barnes Co 6 Underwood Typewriter Co 
Remington Tw. (o...65, 87, 223 Telephone Accessories. ..67, 70, Back Cover 
Rockwell-Barnes Co . 266 American Electric Co 257 Woodstock Typewriter Co 273 
Storms, H. M., Co.. 224 Colytt Laboratories 263, 265 Typewriters, Rebuilt. 
Union Ribbon & Carbon “Co. .255 Hush-A-Phone Corp. 188 American Writing Machine Co.106 
U. 8. Typewr. Rib. Mfg. Co..229 Nat'l Phone Holder Corp 196 Bundy Typewr. Co... 263 
Webster. F. 8., Co 2, 238 Tauk-Io Co . . 199 General Typewriter Exchange 191 
Rubber Bands. Thumb Tacks. Regal Typewriter Co.. 199 
Hodgman Rubber Co 125 Graff Underwood Co... 236 Reliable Tw. & A. M. Corp...246 
Rubber Stamps. Moore Push-Pin Co... 262 Shipman-Ward Mfg. Co 206 
Meyer & Wenthe 20 Time Stamps & Recorders. Smith Tw. Sales Corp 229 
Safety Deposit Boxes. Ajax Time Stamp Co. 246 Typewriter Emporium 206 
General Fireproofing Co Colonial Engraving Co. 20 Wholesale Typewriter Co 112 
er eee 117, 18, 19, 20 Joslin, A. D., Mfg. Co 249 Vertical File Specialty. 
Invincible Met. Furn. Co 96 Thompson Time Stamp Co 264 Penning, E, o 260 
Safes. Transfer Cases. Visible Index Systems. 
General Fireproofing Co. Berger Mfg. Co 126 Acme Card System Co 7? 


117, 18, 19, 20 


Globe-Wernicke Co...201, 2, 3. 4 


Hall's Safe Co.... mo 

Macey Co., The 193 

Meilink Steel Safe Co 171 

Schwab Safe Co., The 271 

Steel Equipment Corp 103 

Van Dorn Iron Works Co 143 

Yawman & Erbe Mfg. Co 107 
Scrapbooks. 

Horn Ww. Cc., Bro bad 3s 
Sealing Wax. 

Luther Ink & Stamp Pad Co..207 

Sanford Mfg. Co... 249 
Seals, Notary and Corporation. 

Mever & Wenthe... 250 
Second-Hand Office Machinery. 

Refable Tw. & A. M. Corp...246 
Shelf Boxes. 

Diemer, John F., & Co 254 

Globe Wernicke Co 201, 2, 3. 4 

Hoffman, I 260 
Shelving. 

Rerger Mfg. Co 126 


Fireproofing Co 


General . 
117, 18, 19, 20 


Globe Wernicke Co m1 2 3. 4 
Medart Fred, Mfg. Co bot) 
Steel Equipment Corn 103 
Terrell's Eqnipment Co 135, 267 
Van D6rn Iron Works Co 145 


Sign Markers. 


Hellesoe, Hans H 264 
Signs. 
Davennort-Taylor Mfg. Co 236 
Sorting Devices. 
Kohlhaas Co 267 
Stamp Afixers. 
Multipest Co 226 
Standard Mailing Machine 
0 181 
Stamp Pads 
Luther Ink & Stamp Pad Co. .207 
Mever & Wenthe 2 
Mun-Kee Products Cort 237 
Peerless Car. & Rib. Co 247 
Stands for Office Machines. 
Adjustable Tabl ™ 212 
Premier Metal Products Co. . . 22% 
Searles Ele« Weld. Wks 246 
Sherman-Manson Mfg. Co 20 
riffany Adjustable Stand. Co, .245 
Toledo Metal Furn. Co 7a 
Stapling Machines 
Aeme Staple Co 214 
Defiance Sales Cor 228 
Eveready Mfe. Co ets 
Hotchkiss Sales Co 128 
Irvir A. Hi Co 261 
Maak Carl 23 
Neva Clog Products, Inc 17 
Stationery. Embossed, Engraved 
American Embossing Co onS 
Kihn Rrothers 20 
Wiggins, John B.. ate 
Stationery Cabinets 
General Fireproofing (C+ 
117 18 WwW “a 
Globe. Wernicke Co 21, 2 ; 1 
Imperial Methods ¢ as 
Macey Co rhe 19 
Terrell’s Equipment Co. .285, 207 
Van Dern Iron Works ¢ 143 
Weis Mfg. Co an i ‘ 
Stationery Racks 
Currier g Co 27 
Imperial Methods (¢ an 
Stencils. 
Mever & Wenthe on 
Stenographers Note Books 
Poorum & Pease ¢ 210 
Rockwell-BRarnes  ( on8 
Stools 


General waepentias Co. 
on 





Globe-Wernicke Co a = & @ 

















17, 18, 19, 20 Pressteel Engineer Corp 261 

Globe-Wernic ‘ke “Co 201, 2, 3, 4 Ross-Gould Co 259 

Macey Co., The... 193 Wardrobes. 

Republic Box Co.. 253 Furnas Furniture Co 216 
Shaw-Walker ........ . 159 Globe-Wernicke Co...201, 2, 3, 4 

Steel Equipment Corp 10 Terrell’s Equipment Co..235, 267 

Van Dorn Iron Works Co 14 Waste Baskets. 

Weis Mfg. Co..... 83, 4, 5, 8 Barbee Wire & Iron Wks 252 

Yawman & Erbe Mfg. Co 107 Cordley & Hayes 217 
Trimming Boards. General Fireproofing C 

Golding Press Division 257 117, 18, 19, 20 

Ideal School Supp! Co 225 Invincible Metal Furn. Cé 96 
Type, Typewriter. Macey (Co., The 193 

Ames Supply Co.. | Metal Office Furniture Co..122, 3 
Typewriter Cabinets. Nat'l Vuleanized Fibre Ce 253 
Toledo Metal Furniture Co 17¢ Peerless Wire Goods Co 230 
Typewriter Cleaning Brushes Penn Art Steel Wks 251 
Hahn. Arthur W 8 Water Coolers. 
Typewriter Cleaning Material. Cordiéy & Hayes 217 
kS 
x Et <<} WANTS and 
. aoe” Lan — Ae =~ 
2*-“ FOR SALE 
SITUATIONS WANTED 

POSITION DESIRED with commercial stationer; seven years 
experience in retail stationery also some public a inting 
Capable of managing loose leaf and blank book department. Age 
0 Roy F. Ericson, 5130 Dorchester Ave Chicago 
THOROUGHLY EXPERIEN(‘ D office outfitting ind sta 
tionery manager would like make a connection wher he 

suld buy interest in business ther with established er 
or witl imbitious concern interested in opening su id 
partment Wide experience Salman building ind gilt edge 
references Address B-130, care Office Appliances, ¢ , 
POSITION WANTED as manage of furniture department of 
stationery store, preferably in Middle West, but w consider 
inv part of the United States Has led branch off ! iles 
ind later served as branch manager Thorough! familiar 
with filing equipment and systems and office furniture wood 
ind stee Address D-42, care Office Appliances Chi 

LINES WANTED 

\MERICAN CITIZEN wit! ) Vvears busine 

Wishes t represent manufact f marketa 

ommissior Al references I i I M I U 

Prague, Ceskoslovenska 

WANTED TO REPRESENT er uph ered 

Metropolitan district Calling « fhice ind £ 
trace Address A-39, care Offic: Appliar s | s 
Bldg New York 


BUSINESS OPPORTUNITIES 


FINE OPPORTUNITY FOR YOUNG MAN ¢t b 
ially nterested in office equipr I business ! i 
populatior State qualifications d send 

ply Address G-65, care Office liances. C} 

FOR SALE—Stationery and office « pn I 

or Vv store in town of 000: regula sta I 
goods. office equipment, typewrite i su b 

‘ New York State Moderate \d | 
(fl Appliances, Chicago 

WE ARE ABOUT TO AD COMMERCIAL STATI 
our ffice furniture department Fir rt 

man t me financially int d ’ 

f this lepartment State jua it ind s j } 
“ reply Address H-46. car Orn Aon es ¢ 


WANTS AND FOR SALE— CONTINUED OPPOSITE PAGE 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE 


BUSINESS | OPPORTUNITIES 


EXCLUSIVE OFFICE FURNITURE BUSINESS FOR SALE in 
growing western city with a population nearing 350,000. Con- 
trols the principal manufacturers’ agencies, such as Standard, 
Gunn and Doten-Dunton desks, B. L. Marble Chair Co., and 
General Fireproofing Co. steel furniture. Now doing and has 
done for fourteen years the largest volume of business in this 
territory. Total investment approximately $30,000. Owner be- 
Meves he can prove to anyone interested that this is the best 
purchase in America in the office equipment business. Business 
not burdened with overhead nor lease. T-42, care Office Appli- 
ances, Chicago. 


a SUPERINTENDENT WANTED 

HELP WANTED—Superintendent for metal furniture factory 
near Chicago. Must be high-grade man. Give full particulars 
and salary wanted. Address C-41, care Office Appliances, 
Chicago a a4 
i _____—*FOR SALE : 
ELLIOTT-FISHER billing and bookkeeping machines bought 
and sold. Maloney, Gilmore Co., 508 Ss. Dearborn, Chicago. 
INCREASE ADDRESSING OUTPUT 100% with Speed-o- 


feeders. 4 new, latest power-driven models. Bargains. Arata, 

6187 Pershing, St. Louis, Mo. ‘ 

ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter- 
Plankington Arcade, Milwaukee, Wis 


Warsh Co., 
pl SALESMEN WANTED 


SALESMAN WANTED on commission basis to call on dealers 
in New England states with medium grade office desk line 
Bentley & Gerwig Furniture Co., Parkersburg, W. Va. 
STATE MANAGER. Marvelous patented Envelope Sealer. 
Seals 2,000 Envelopes hour! Retails $4.50. Large profits! Tre- 
mendous market! Exclusive territory. Consolidated, 25Z Hunt- 
ington, Boston, Mass. 

OFFICE AND DIRECTORS’ TABLES, most complete medium 
and high grade line, exclusive designs in oak, mahogany and 
walnut. Will interest only high class commission men who call 
on the office furniture trade. Give full particulars about your- 
self, lines now carried and territory covered Address K-21, 
care Office Appliances, Chicago 


v 
\ 
+2 
} 
| 
| 
|» 
Al 
* , 
No. 1,611,447.—Mechanism to permit operation of typebars 


without actuating escapement; to be used on machines having 
accented letters; patented December 21, 1926, by Otto A. Hokan 
son of Woodstock, Illinois, assignor to Woodstock Typewriter 
Company of the same place. 

No. 1,609,861.—Typewriter copyholder; patented December 7, 
1926, by Clarence H. Caldweil of Oak Park, Illinois. 

No. 1,614,599.—Clips for positioning work sheets, 
in typewriting machines; patented January 18, 1927, 


cards, etc., 
by William 


Interpretation of Argentine Merchandise Marking Act 


Reports printed ar tract of the Argentine Mer 
i tification Act of 19 nterpretation of which act 
caused nsiderable confu Some of the points brought 


bearing on the pr ed States 


The abbrev ‘ ! 1%. s 4 tie . ifficient ndication of 
ited S gir 

rhe ol ipparatus I chiner et mported ints 

\rger knock down f t doe “ I t designa 

emt led product il rticl f Argentine pro 

il manufac I th iired indi 

When meta | ade marks 

nd required by fixed in the 

the trade ter al in 

r must be I words all 

iT T ar i be of the 

I \ hinery x I i f r requirement 

j I mear ira t piate affi | 

' thereof i } pla This plate 

1 « fixed |} i crews, the 

’ be } } the 








SALESMEN WANTED 


MULTEX, THE AU TOMATIC CARD INDEX, radically new, 
with 25 vital points of superiority, wants salesmen and district 
cogantnere on liberal commission. Multex Co., Sta. E., Box 29, 
Atlanta, Ga 











SALESMEN WANTED—We want several high grade depend- 
able men for our sales force. 

We manufacture and sell direct to the user Loose Leaf Forms, 
Systems and Equipment, also Steel Vertical Filing Equipment, 
Supplies and Systems. 

Men who are able to qualify can earn good incomes. 

Men who are hired must take our sales training course at 
Benton Harbor, Michigan, and be able to give a surety bond. 
We make students in our school a weekly expense allowance, 
and start them on a salary when assigned to a sales territory. 
If interested, apply in your own handwriting to Baker-Vawter 
Company, General Office, Benton Harbor, ich. 





WANTED—Men who can sell carbon Paper to handle direct 
factory distribution on terms most attractive to both customer 
and salesman. Address P-57, care Office Appliances, Chicago. 


SALESMAN WANTED—For the Ediphone Chicago territory. 
You know the Ediphone. Tell us your qualifications for selling 
it. Apply by mail only. The Ediphone, 218 So. Wabash Ave., 








Chicago 
SALEMEN—Distributors, to sell new patented office, store, 
home specialty. Main or side-line. Going big. Opportunity 


to develop big business quickly. State upon whom now calling. 
Address W-42, care Office Appliances, Chicago. 


OFFICE FURNITURE SALESMAN in progressive city of the 
East. Must be familiar with office furniture business. State 
in first letter qualifications and past experience mnces, Chcage. 
graph with reply. Address F-63, care Office Appliances, 























California, 
Typewriter Company of New York, N. Y¥ 
—— 


O. Bryant of Los Angeles, assignor to Underwood 


} issued usually printed here cannot 
ed this issue in interruption to our source of supply 
to defer publication of this matter until 


list f patents 


1 ‘ff some chemical substance. An abbreviated or con- 
entional indication on goods, solely for the purpose of indi- 
iting where a metal article, either simple or mechanical, was 
roduced, does not constitute a trade mark. 
neipal labels affixed to merchandise are regis- 
d as trade marks, the indications required by the law may 
ae { argin or the heading, outside the body of 
design, and not on the trade mark itself. 
king required by the law may be shown in any of 
ommercial languages; i. e., English, French, 
tuguese or Spanish, and the products man- 
ifactured countries where none of these tongues is spoken | 
must be marked in one of them [six principal commercial lan- 
guage Su expressions as “Industria Inglesa,’’ ‘““Made in 
Germal! Fabbricazione Italiana,’’ ‘Confection en Suisse’”’ 
expressions of origin. It is assumed that 
ruage alone will be allowed in the marking 
hough there probably would be no objec- 
ditic of an exact translation of all the markings 
t I one of the authorized languages. 
Further details required by American manufacturers inter- 
ested can be btained from the Division of Foreign Affairs, 
reau o reign and Domestic Commerce, United States De- 
Commerce, Washington, D. C. 





Suc x pre 


onstitu aequate 
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Association Officers 

A LIST OF OFFICERS OF THE VARIOUS STATE AND LOCAL STATIONERS’ ASSOCIATIONS, THI] 

REGIONAL BODIES OF THE NATIONAL ASSOCIATION OF STATIONERS, OFFICE OUTFITTERS 

AND MANUFACTURERS, LOCAL ASSOCIATIONS OF OFFICE APPLIANCE MANAGERS, AND THI 
VARIOUS AFFILIATIONS OF MANUFACTURERS TO FACILITATE CONTACT WITH THE FIELD 


WOH 











Secretaries are requested to notify Office Appliances of any changes in personnel or address, and to report annual el m4 
LA 
Ow 
ag f 
eat Am 
é , Ss Cleveland—Pres Al I Zimmer \ P New York (Steel Stamps) Alex 
Apela Club Al. W. Vormelker; Treas, Leo W. Adler McNal 3 Market t New . 
Boston—Pres., A. L. Spillers (The Amer Secy., Matt F Metzung 80 Archwood Treas., Theodore Bock, 1 Dut New 
ican Multigraph Sales Co.); V. P., E. C place York, N. ¥ Secy Julius Eyt Mar 
Hawkinson (Addressograph : Co ) Secy Business Systems Club of Dallas—Pres ket St Newark, N. J 
Treas. Thomas E. Atwell (The Ediphone) H. L. Kuykendall (The National Cash Reg New York Stamp Club (Brass Engravers) 
Chicago—J. B. Pahiman (Edwin C. Barnes ister Co.); V. P., W. T. Martin (Kalamazoo -Pres Nathan Turak Sixt enue 
& Bros.) Loose Leaf Co.); Secy.-Treas., K. H. Me Secy.-Treas., David T. Jenson, 145 L ette 
Cincinnati—Pres., Mark R. Lilly (Monroe Daniel (The Ediphone) street 
Calculating Machine Co.) V P Walter Des Moines KReciprocators’ Clab—Pres.. H Philadelphia—Pres., Thomas I! H . 
K. Dau (The Dalton Adding Machine Co.); R. Anders (Ditto Systems, Inc.) Treas., bergh, 19 South Thirteent! St \ | 
Secy.-Treas., Leslie A Platz (Royal Type Mort Asher (Felt & Tarrant Mfg Co.) George W Lewis, Jr 12 Sout | , ee 
writer Co., Ine.) Secy R. C. Osborn, Elliott-Fisher Co Treas Thomas F Marmior i4 " tt 
Dallas—Pres., J. J. Merritt (L. C. Smith & Detroit—Pres., W. F. Titus (International Fourth St Secy - & Fe 234 
Corona Typewriters Inc.); V. P.. L. B. Ap Business Machines Corp.); V. P Carl 8S Arch St 
person (Kardex Rand Co.) Secy.-Treas Fairbank (Shaw-Walker Co.); Secy M. E Pittsburgh— Pres Charlk Bur 
Lon Harrell (Dictaphone Sales Corp.); pub Matthews (Line-a-Time Mfg. Co.) Liberty Ave.; Secy R. F. Hershe r 
licity chairman, C. N Reynolds (Dallas Kansas City—Pres F. M. Anglim (Gen dusky St 
Mailing Co., 1916% Main street.) eral Office Equipment Corp.), 500 Gumbel Portland (Ore.)—Pres., C. H (Ki 
Denver— Pres Ww H Mitchell (Royal building, Kansas City Mo Secy M. A ham Printing & Stationery ‘ Ort 
Typewriter Co., Inc.); V. P., H. O. Nichols Timming (Monroe Calculating Machine Co.) Hillrud, 247 Washington St 
(Egry Register Co ), Secy Treas, G. G Maine—Pres., Raymond F Henderson St. Louis—Pres., J. B. Venk« 
Connelly (Ernst & Ernst) (Art Metal Construction Co., Portland); V St.; Secy H. Schweizer 209 = 
Detroit—-C. H. Evans (The American Mul- P., Menger Beecker (Monroe Calculating Treas., William Hartman, 211 Pine 
tigraph Sales Co.) Mac rine Co.); Secy.-Treas., Frederick C Gem Wraneiece and Bar Cltice—Pr: , 
Des Melnmee—L. F. Cook (Monroe Calcu King (t nderwood Typewriter Co.), Portland N. Bostick, 388 Twelfth St.. Oakland: Sec 
lating Machine Co.) New York—Pres., E. J. Ferris (Addresso P. G. Glassman, 45 California St an Fran 
Evaneville—Pres., A. PR. Coale (Burroughs graph Co.); V. P., Charles A. Snyder (Na cisco 
“ tional Cash Register Co.); Secy.-Treas 4 . _ . 
Adding Machine Co.); Secy Byron 38S. Mor Charlies R. Fox (Dictaphone Sales Corp.) Twin City—-Pres., E M Mellgrer St 
rill (The Toledo Scale Co.) : apae 7 ae P Paul Stamp Works, St. Paul, Minn 
Fort Worth—Pres., F. M. Fillingim (Bur Philadelphia — Pres., Charles R. Norton Mr. Peterson (Williamson Stamp ( St 
roughs Adding Machine Co.), V. P R. E pane i gg Ae oo cee * "tarent Paul 
Winger (The National Cash Register Co.); - , . “ wen MACHUIBCS wi ee , . : . P 
Secy.-freaa.. D. @. Carpenter (Burroughs Secy., A. W. Sadden (Yawman and Erbe Stationers’ Associations —Local 
Adding Machine Co.) Mfg. Co.); publicity chairman, R. J. Henry 
H ford—Ct Ww r H ' TI (Kee-Lox Mfg. Co.) Atlanta—Pres., Edgar Hart I te & Da 
artford— rm., : re ( e . ‘o r ? ; S ecker hy 
Ediphone) ari ornesby 1 Pitteburgh—Pres., Jack Harrington (Ad- ot» se | A, I ‘, G. A Stro K J H 
dressograph Co.).; V. P., F. H. Barteaux arcane 0.); Secy.-Treas., W. H. Glower 
Houston—Pres.. Walter J. Meyer (Bur (Dictaphone Sales Corpn.); Secy-Treas., (Lester Book & Stationery Co.) 
roughs Adding Machine Co.); V. P., William Philip S. Beese, Jr. (Loose Leaf Supply & Baltimore—Pres., John G Hullett (Bal 
Ayes Po ina = no Cash —— + 0), System Co., Inc.) timore Supply Co.); V P Will H 
Secy.- Pas. Courtne ys . “rny C Tre 
writer Co.. ‘Inc. ) ee eee - Richmond—Pres., L. M Knickerbocker Herrman (Dulerny Co.); are as., 3. W. Ren 
: (L. C. Smith & Corona Typewriters Inc.); nedy (John W. Kennedy Co.); Secy., F. H 
Joplin—Chrm., W. W. Hall (Kardex-Rand V. P., E. J. Sullivan (Remington Typewriter Holthaus (H. M. Biden Co.) 
Bureau) Co.), Treas., Charles C. Garrett (American Birmingham — Chm. -Secy San Rogers 
Little Rock——Pres., A. L. Barber (Rogers, Sales Co.); Secy., C. D. Stancill (Elliott- (Roberts & Son) 
Barber & Henry); Vv E Waite; Fisher Co.) Boston—-Pres., Samuel Groom (Thomas 
Secy.-Treas., F. L. Eaton San Francisco—Pres.,. W. M. Coffman (El- Groom & Co.); V. P., William H. Greenleaf 
Oklahoma City—Pres.. W. S. Herwig; V Hott-Fisher Co.); V. P.. C. W. Hunt (Line- (The Carter's Ink Co.); Treas Harry R 
P.. Harry Hitchcock; Secy.-Treas., J. Hu a-Time Mfg. Co.); Secy.-Treas., H. A. Sperb Bennett (William M. L McAdams Co.) 
guley (Baker-Vawter Co.) (Woodstock Typewriter Co.) auditor, Arthur L. King; Secy J n T 
Peorla—Pres., J. L. Harrigan (Tabulat McCormick (Thorp & Martin Co.) 
ing Machine Co.); V. P., J. L. Douthit (Felt Stamp Clubs British Columbia—Secy.-Treas R N 
& Tarrant Manufacturing Co.); Secy.-Treas., Norman (Canadian Mfg. Assn.), 402 Pender 
Willis A. Calkins (Kardex Rand Bureau); Atlanta—Pres., John S. Cooke, 66% North St., West, Vancouver, B. C 
Cor. Secy., E. R. Whitmyre (International Aen St.; Secy., R. C. McCoy, 40 North Buffalo—Pres., Richard W. Eaton (Eaton 
Time Recorders) orsyth St Brothers, Inc.); V. P., Frank B. Hoole 
Springfield (111.)——W KB Horner (The Baltimore—Pres.. A. Kaufman, 213 East Treas., Lloyd M. Whiting (Whiting Sta 
Safe-Cabinet Co.) Fayette St.; Secy H. Curlander 110 East tionery Co.); Secy., Fred ©. Dennis Buf 
St. Joseph (Mo.)—Secy.-Treas Jack Baltimore St falo Office & Law Supply Co.) 
Symmes (The National Cash Register Co.) Boston—Pres., F. J. Spaeth, 2232 Summer Columbus (Ohio)—Secy R L. Nelson 
St. Loule—Pres., S. E. Park (Atlas Towel s.; V. P.. Cc B. Yeaton 113 Pearl St.; (Columbus Blank Book Co.) 
Service); V. P A. T. Ferris; Treas Fred Treas., H. E. Edwards 119 Summer St. D > > , — . 
, enh. > ° . . ; P= 1 ° allas-—Pres H. F. Yeargar 1 \ I 
W. Pagel; Secy., Edward G. Berger Secy., Fred J. Waters, 17 Cornhill St Vance K. Miller: 2nd vy Pr. Dan A. Mor 
Tulsa—Pres., B. P. Rhineport (The Hoover Chicago—Pres., Roe Reed (Reed & Skepp gan; Secy.-Treas.. Homer Owens 
Co.); V. P.. John D McParks (Hobart strom); V. P., Mark Davis (Columbia Stamp Ease — , ae > 
Manufacturing Co.); Secy.-Treas G H Works); Secy.-Treas John W Meyer Brant oy 1 < : = ~ 
Bartlett, Jr. (Rand-Kardex Service Corp.) (Meyer & Wenthe) Spitz, Secy Treas.. E ; on Sher San 5 
Wichita—-Pres., J. O. Yeager (The Safe Cleveland——Pres., M. C. Lederer, 1100 East Market St., Newark, N. J 
Cabinet Co.); Secy Ellis Charles (archi Prospect Ave.; Secy Cc. M. Ress, 24 Noble Memphis— Pres E H. Clarke i H 
tect), Orpheum Blidge court "Pe . . = oe age 
. _ P Clarke & Bro.); V. I Starnes Tay (A 
Detroit—Pres., William Neville (Cadillac R. favilor Co.): Secy “egg Pe Pi wae 
J ; Stamp Co.) Secy., Harry L. Volk (Volk (S.C. foot & Co.). : . 
Furniture Associations Stamp & Stencil Co.) ‘een me ae Eee 
: Los Angelee—Pres., F. D. Chipron , tor Bree. 124.): ¥_ “5 eae ea 
Office Furniture Association of Boston West First St.; Secy., A. F. Smith, Jr., 333 Secy.-Treas., William F. Dawsor ‘ s 
Pres., L. G. H. Palmer (The General Fire South Spring St P Dewees. 14). ; 
proofing Co.); Treas., J. W. Newton; Secy., 2 . : a . $5 : g 
W. F. MacNaughton, 128 Purchase St one ame ee Se Nashville—Pres., J. Victor Barr (Bran 
—s . omit > r Ce Se Treas lohr Y 
Furniture Manufacturers Assn. of Evans- Smith Company); Secy., George A. Koerner ally rp on Printing co ; 
ville, Ind.—Pres., E. C. Schu, Monitor Fur (care Ben Franklin Club) N Ort ; — “ 
niture Company; V P wy. & Bieneman * li Wise sales sa . Ss New rleans—-Secy James J I é I 
(Imperial Desk Co.); Treas. W. P. Krach ey te AL wie aie % let St. (Perry & Buckley Co.), New Orleans, | 
eee Furniture Co.); commissioner, New Orleans—Pres.. Wyman Haley, 426 New York—Pres., J. Thomas H 
. Ssser Camp St.; Secy., J. L. Johnson, 330 Camp Thomas Hill, Inc.), Brooklyr Ist \ P 
S Lewis E. Giels (Corlies, Macey r Co.) nd 
Office Appliance Managers’ C . New York (Rubber Stamps)—Pres., Sam V. P, Fred R. Tilton (Boorun Pease Co.) 
PP 7 age ; Clubs uel Kaplan, 441 Broadway; Secy., Theodore ird V 4 Mortimer Ww Byers Tre yy 
Baltimore—Pres., C. F. Witkowski (Felt Moss., 349 Adams St Brooklyn Kilbour n (H. K. Brewer & Co Se W 
& Tarrant Mfg. Co.); \ P H. T. Worth liam ( Siegert, 144 Pearl St 
ington (Ditto Systems, Inc.); Secy.-Treas.. Stationers and Publishers Board of Trade 
K A. Wagaman (Autographic Register Co.) Where the individual association title FE cide é.. or : et a ag a 7 dle reas 
Piper building does not follow the style of the heading of Smee as pt * 4 OF sag Ramee P gt thsid 
Chicago—Pres., Ray B. Drum (The Todd the different groups, that name is given in York. N ¥ ond V. P ial wile: 
Co.); V. P.. A. L. Davis (Addressograph full. Otherwise the association name is (Berlin & Jones Co.. Inc.). New ¥ NY 
Co.); Secy.-Treas Daniel Payne (Line-a the same as the heading, with the city Secy.-Treas Gordon Camer y 
Time Manufacturing Co Inc.) name added street. New York. N. ¥ 





Cae — ae®) 








Omaha Pres Charles E. Moyer (Moyer 
Statione Co.) Treas Guy McKenzie 
Secy = ¢* Cope (Omaha Printing Co.) 
1301 Farnhan St 

Philadelphia— Pres Francis B Irwin 
(James Hogan Co., Ltd.); Ist V. P., Thomas 
Stage \ Pomerantz & Co.) 2nd V P 
Walter G. Stringer (Joseph Dixon Crucible 
Co Treas., Charles A. Connell (Automati 
Printing & Stationery Co.); Secy George 
Wustner 509 Chestnut St 

Pittseburgh—Pres., Charles H Langbein 
(Stever t & Foster Co.) \ P H B 
Smitt (The Looseleaf Co. of Pittsburgh) 
Treas hn A. Brown (J. R. Weldin Co.) 
Rex Se Robert Crawford (Myers & 


Shindle C 


Cor Secy 


rge H Alexan 


George H. Alexan 


der (Ge der & Co.) 242 Dia 
mond St 

Richmond (Va.)—Pres Fred Bates 
(Baughman Stationery Co \ x Benja 
min C (Bell Book & Stationery Co 
Secy eas \ A Schwartz (A \ 
Schwartz Co.) 

St. Louis—Chrm Taylor B. Wyrick, 705 
Olive St 

San Francisco—Chm., Henry P. Dimond, 
255 California St 

Seattle—Pres., W. O. Gillam (Gillam-Bird 
Co V P E J Cressey (Crescent Office 


Supply Co 


lan (Ret 


merce) 


Toledo 


Toronto 


Stant 


) Secy.-Tre 


as., Edward N. Phe 


1 Trade Bureau, Chamber of Com 


Secy J. H. Combs 
Pres., J. S. Luckett \ P © 
n Secy.-Treas., \ W M« 


Washington—Pres., F Ww Harper (E 


Naughtor 
Morrisor 
Stott & 
4. W Er 
E. St ke 


Paper Co.); 
irles G Stot 


erick (Rober 


t Co In ) Treas 
ts & Co.); Secy Ww 


tt Jr (Stockett-Fiske Co 


Typewriter Associations—Local 


Jose} 
Treas S 
Mact 


son (T 


Boston 


Pres L. Frank Perkins \ P 


(United Ty 
iney William 
’ secretar 


Office Applii 


pewriter Exchange) 
s (American Writing 
y. William S. Davi 


ance Co 


Chicago—Pres W. H. N. Shipmar Shi 
man-Ward Mfg. Co.) V P Walter H. Fox 
(The Typewriter Exchange) Secy.-Trea 
P. E. K ter 6040 Calumet Ave 

Cleveland—Pres F McBurney (Amer! 

an Writing Machine Co.) \ P I Eck 
stein \ Typewriter Co.) Secy Treas 
A. W. t (Typewriter & Supply C 

Los Angeles—Pres Clyde E Gleason 
(Americar Typewriter Exchangs Ir V 
P. & A. beat ireux; Treas R. C. Hutchir 
sor (The rypewriter Shop) Secy J M 
Agnew 1. W Van Nuys Bldg 

San Diego Pres., Logan B. Rudrauff (Sar 
Dieg Typew ter & Supply Co.) \ }’ 
Fred H hlador (Typewriter Emporium) 
Sery lr He L Lewinsor (American 
Typewr Exchange) 

Pittsburzgh—Pres., F. L. Reyr is (Amer 

r “ ne Machine Co.) \ P W R 
Shilling Pitt Typewriter Co.) Secy 
Miltor W (Diamond Typewriter C 
$34 Diar treet Treas W J Peacock 

Stand lypewriter Co.) 

Seattle ¢ H. ©. Harvey (Wholesale 
rypewrite Co.); \V Y D H Johnson 
(Vv ! gt Typewriter Cc Treas 
Ge I Pittelkau (Typewriter Service 
Co Ss Edward N Phelar Seattle 
Cha Commerce) 

me G . 


San Francisco—Pres 


Stationers’ 


Associations—Regional 


Capitol District Pres Chester Donnelly 
Al r N } \ » M K. Cor f An 
erd } = is Claytor E M ter 
Albar y Se Walt H Del ] 
(Hu Paper Co.) \ N y 

Colorado—< ! George M 1 
Colorado Nat 1 Bank Bldg ) ( 

Connecticut Valley Pres \ 5 

irt \ t k's Book Stor H 
\ ‘ Per R J I 
Rer ( New Hav I I \ 
ler Bruce), Hart ge | 
Ma i News ¢ S g 
MM e iré Rer \ 

N \ I tair ( 
, K or Ca. Me 

Middle Atlantic Division— Pr: A. | é 
rant elphia; V. P \ 
Steir is Williar Her B ks 
CW i Sons C ! 

Secy ( r D> Brewer 

Mohawk Valley Pre ( 

1 Office Suy ( 
! . I hk - 

y 

Paciti« Northwest I s ( 

. F Sea ‘ A 

RB \ leer W I 

( g-C I 


L 
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Rhode Island—Pres., F. W. Lovell (Pres 





& Rounds Co.), Providence; V P Ray 
md H. Shaw (E. L Co.), Woon 
ket; Treas M Abbott (E. L. Freeman 
), Providence; Secy Arthur Dennis (E 
Freeman Co.), Providence 
Southern California—Chrm., G. H. Pock 


610 O. T. Johnson Bldg Los Angeles 


Tri-City—Pres B. Zoeckler Davenport 


lowa;: ¥. ¥ A. G. Carlson, (Carlson Bros.) 


Ww 


line Ill Se« 


y.-Treas D Ss Hanson 
rlson Bros.), Moline Ill 


Booksellers’ Associations 


Tllinois—Pres H H Chumley (Wood 


Book Store) Chicago lst V Pp 


Claude Dunlap (Rockford Printing Co.) 
Rockford; 2nd V. P I. J. White (Rand 
McNally Co.), Chicago Secy.-Treas I. W 


Sutton (Woodbury Book Co.) Danville 

Kansas— Pres Phil M Anderson New 
t V P A s Allen Wichita Secy 
Treas., F. G. Orr, Wichita 





National Associations 


Associated Office Furniture Manufactur- 
ere 


Pres., Walter Gerwig (Bentley & Ger 
Furniture Co.), Parkersburg W Va.; 


Pp ~*~. - Raggio (The Clemetsen Co.) 

ago Treas A Ss Goodman (Valley 

Desk Co.), Grand Rapids, Mich Secy 

Karmire (Evansville Desk Co.), Ev 

ille Ind manager J Arthur Whit 

ortt Michigan Trust Bldg Grand Rap 
Mich 


arbon and Ribbon Exchange—Pres S 





4 Neidich (Neidis Process Co.), Burling 
t< N. J.; Secy.-Treas S. W Mifflin Stock 
E hange Bldg Philadelphia, Pa 
Greeting Card Association-——Pres., Charles 
J. West (Campbell Art Co.), Elizabetl N 
J V P F. H. Evans (P. F. Volland Co.) 
Secy R. W. Hicks, New York, N. Y 
International Stamp Manufacturers 
Pre R. W. Shindler (Quaker City Stencil 
& Stamp Works), Philadelphia vice-pres 
lents—John x Solomor Detroit Harry 
J is, New York City Frank Child Des 
Moines E. D. Gudgel, Ch 74 H E. Ed 
‘ is Boston Willian Walke Montreal 
Fred H Bronner Portland Jar ~ Pat 
r San Francisc« S I 1 I I 
j Wyman H vy O Carl 
D Nashville Ex Ss ( I Mar 
6 Fu n Bldg I g I H. H 
Helle é Chicage 
Apela Clubs—Pres Samuel Barnes (Bank 
s & Farmers Life Insurance Co.) Wicl 
Kans \ P E I Van Eman (Rand 
( npany), Tulsa, Okla Se Treas H. © 
Br (Brooks Lette & \ddressing  & 
W ta 
Office Appliance Manufacturers——Pr 
Gratton E fancock (Remington Typewriter: 
oS New York N Y \ P R N Fel 
Addressograph Co.), Chicago; Secy 
re H R Russel (Powers A unting 
Ma ne Corpn.), New York, N. ¥ 
Stationers, Office Outfitters and Manufac- 
turers— Pres Ww eill Stewart (Stewa 
Off Supply Co.), Dallas, Texas; ist V. I 
Kadw i § Towne (National Blank Book 
( Holyoke, Mass 2nd V. | Edw: 
I Crandall (Schwabache Fre} Statior 
r ( ) San Francis d \ I Wood 
P. Waddy (Everett-Waddey C Rict 
| Va Treas Charle > Brewer H 
K. Brewer & Co.), New Y h 2 Aud 
t Arthur J Walker Farnhat Printing 
& tionery Co.), Minneaps Minn Se 
( i Mortime Ww I i FP K | 
vw Y } Y Ger Meg I I 
( { 4 Conw I g ( g 














The SERVICE BUREAU of 

Office Appliances is for the 

Exclusive Use of Subscrib- 
ers and Advertisers 


In the execution of its various commis- 
sions this bureau calls upon practically 
every member of the staff ft answers 
by personal letters all inquiries upon 
matters germane to the field, it fur- 
nishes Special reports upon articles of 
office equipment, supplies names of manu- 
facturers of any article wanted, puts 
man and job together, prepares advertis- 
ing copy, furnishes lists of desirable 
agents and dealers in nearly every 
country, aids foreign dealers in secur- 
ing U. S. A. lines, and in many other 
ways performs useful service, all with- 
out charge. Subscribers in every land 
have made, and are making, good use 
of this bureau; manufacturers in every 
section of the field have had evidence 
of the service. 














Steel Furniture Manufacturers—Pres., F. 
G. Smith (Van Dorn Iron Works Co.), 
Cleveland; V. P., O. A. Wilkerson (Steel 
Equipment Corpn.), Avenel, N. J.; Treas., 
E. 8. Irwin (The Macey Co.), Grand Rapids; 
Secy., J. D. M. Phillips, Union Trust Bldg., 
Cleveland 


Typewriter Dealers—Pres., W. R. Shilling 
(Fort Pitt Typewriter Co.), Pittsburgh; East- 
ern V. P., Deane S. Reynolds (Office Ap- 
pliance Co.), Boston; Northern V. P., L. H. 
Wittgraf (Typewriter Clearing Assn.), Min- 
neapolis; Southern V. P., Frank L. Patty, 
Austin, Texas; Western V. P., C. Elmer 
Anderson (Anderson Typewriter Co.), Pasa- 
dena, Calif.; Treas.. Harry E. Russell 
(Office Equipment Co.), Des Moines, Iowa; 
Secy., P. E. Kinniston, 6040 Calumet Ave., 
Chicago, Ill 

Wholesale Stationers—Pres., R. P. An- 
drews (R. P. Andrews Paper Co.), Wash- 
ington, D. C.; Ist V. P., W. A. Buettel; 
2nd V. P., J. M. Penland (Waco Drug Co.), 
Waco, Texas; 3d V. P., John Gibb; Secy.- 
Treas., H. C. Whittemore, 1741 West Elev- 
enth St., Brooklyn, N. Y. 


Writing Paper Manufacturers—Pres., Philip 
Weston (Byron Weston Co.), Dalton, Mass. ; 
ist V. P., W. W. Crane (Crane & Co.), Dal- 
ton; 2nd V. P., A. H. Nevins (Miami Paper 
Co.), Dayton, O.; Secy.-Treas., BE. H. Nay- 
lor, 44 Vernon St., Springfield, Mass. 


Regional Governors N. A. 8S. O. O. M. 


No. 1-——-Charles P. Garvin (F. 8. Webster 
Co.), 332 Congress St., Boston, Mass. No. 2 

Uri Doolittle (W. H. H. Chamberlin), 113- 
117 Fayette St., Syracuse, N. Y. No. 3— 
Francis B. Irwin (James Hogan Co., Ltd.), 
607 Chestnut St., Philadelphia, Pa. No, 4— 
E. H. Clarke (E. H. Clarke & Bro.), 19 
South Second St., Memphis, Tenn. No. 5— 
Carl Schutz (Browne-Morse Co.), 100 
Broadway, Muskegon, Mich. No. 6—Daniel 
S. Hansen (Carlson Bros., Inc.), 1406 Fifth 
Ave., Moline, Ill No. 7—Sterley F. Jerue 
(McClain & Hedman Co.), 135 East Fifth 
St., St. Paul, Minn. No. 8—S. B. Hudson 
(The Star Printery), Third and Wall Sts., 
Muskogee, Okla No. §$—L. B. Clegg (San 
Antonio Printing Co.), 130 Soledad St., San 
Antonio, Texas No. 10—George E. Horne 
(George D. Horne Book Store), 815 Eighth 
St., Greeley, Colo No. 11—James S. Ball 
(Kilham Stationery & Printing Co.), 72 
Fifth St., Portland, Ore.; No. 12—Howell D. 
Melvin (Melvin, Roberts & Horwarth), 164 
South First St., San Jose, Calif. No. 13— 
William F. Dawson (Charles F. Dawson, 
Ltd.), 239 Notre Dame St., West, Montreal, 
Canada. No. 14—Joe E. Harvey (West Coast 
Printing & Stationery Co.), 1144 South 
Broadway, Los Angeles, Calif. 





Zone Governors, I. S. M. A. 


No. 1—Gov. C. G. Jauch (Dayton Stencil 
Works Co.), Dayton, Ohio; Secy., Anthony 
J. Fries, 717 Sycamore St., Cincinnati. No. 
2—Gov., R. W. Shindler (Quaker City Stamp 
& Stencil Works), Philadelphia; Secy., 
Franklin Moss (Theodore Moss Co., Inc.), 
Brooklyn, N. Y¥ No. 3—Gov. William Grif- 
fiths (Lincoln Stamp & Seal Co.), Lincoln, 
Nebr.; Secy., J. J. Gleason (Western Stamp 
& Stencil Co.), Omaha, Nebr. No. 4—Gov., 
Cc. H. Hanson, 178 North Clark St., Chicago; 
Secy., H. H. Hellesoe, 2444 Ainslie St., Chi- 
cago No. 56—Gov., Henry A. Evers, Provi- 
dence, R. L.; Secy., F. J. Spaeth, Boston, 
Mass.; No. 6—Gov., W. P. Johnson (Ber- 
nard Cairns, Ltd.), Toronto, Canada; Secy., 
George Pettet (Superior Mfg. Co.), Toronto. 
No. 7——Gov., A. T. Patridge (Pacific Coast 
Stamp Works), Seattle, Wash.; Secy., Ed. 
Garrison (Tacoma Rubber Stamp Works), 
Tacoma, Wash No. 8—Gov., Sig. Pels 
(Moise-Klinkner Co.), San Francisco, Calif. ; 
Secy., Clarke Dennington, 1500 South Los 
Angeles St., Los Angeles, Calif. No. 9— 
Gov., Henry Curlander (Modern Stamp Man- 
ifacturing Co.), Baltimore; Secy., A. Kuper 
(J. F. W. Dorman Co.), Baltimore. No. 10— 
Gov L. M Krausse (Houston Stamp & 
Stencil Co.), Houston, Tex.; Secy., H. M 
Glover (Glover Rubber Stamp Mfg. Co.), 
Dallas, Texas No. 11—Gov., R. C. McCoy 
(Southern Stamp & Stencil Co.), Atlanta, 
Ga.; Secy., N. L. Thomas (Chattanooga Rub- 
ber Stamp & Stencil Co.), Chattanooga, 
Tenn 


Miscellaneous 


Stationers’ Square Club—Pres., C. C. Shee; 
Ist V P., Tom Roe; 2nd V. P., Aaron Gott- 
lieb; Treas., W. Donnelly; Secy., M. Libien. 

Chicago Assn. Credit Men, Printers’ and 
Stationers’ Division—Chm., C A. Olson 
(Safford Stamp Works); V Chm., Chas 
Hamburger (Cameron-Amberg Co.); Secy., 
Guy Scharffenberg (P. F. Pettibone & Co.); 
Treas., E. A. Nordhem (Western Newspaper 
Union) 

Northwest Travelers Club—Pres., Jim T 
Lacey (Shaw Blank Book Company); Ist 
\ P Fred C. Sheaffer (Sanford Manufac 
turing Co.); 2nd V. P., Karl ©. Castle (Wil 

n-Jones Co., Sam’'l Tatum division), 

as., Harry L. Murdoch (Irving-Pitt Mfg 
Company); Secy Alvin R. Skibbe (Asso- 
ited Stationers Supply Company), Chicago 





Cie 


ere 
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Record Keeping Machine Export Tabulations Expanded 


Beginning with the January tabulations, the reports of the 
United States Department of Commerce have been amplified by 
more minute classifications. This is an indication of the grow 
ing importance of these machines in our export trade. It is in 
teresting to note that modern machinery reaches many of the 
smaller political divisions, showing how machine accounting and 
billing is accepted abroad. 


The new classifications include Adding-Bookkeeping 


Listing 


Machines, Typewriter Bookkeeping-Billing Machines, Non-List 
ing Adding Machines, Listing Adding Machines, Accounting and 
Tabulating Machines, Card Punching-Sorting-Tabulating Ma 
chines, Other Machines, Including Rebuilt 

oe 


Adding—Calculating—Billing——Bookkeeping 


States exports of adding, calculating, bookkeeping and billing 
countries, in January, 1927 In exports under this classi 
the machine is driven by an electric motor the value of the 
motor is included with the machine Parts of adding and calculating 
machines are net shown separatele They are included under a general 
classification, “Other machinery and parts of,’ which is not segregated 
for publication. By the Division of Statistics, Department of Commerce: 
Listing 
adding 
book keeping 


United 
machines, by 
fication where 


rypewriter 
bookkeeping 
billing 


Non-listing Listing 
adding adding 


machines machines machines machines. 
Countries No ‘ No No 
Austria 12 $ 4,253 17 $ 3,557 
Azores and Mad. Is ow 3,750 
Belgium 1$ 405 13 6,647 17 1,007 
Czechoslovakia 31 12,422 0$ 2,787 S 1,242 
Den. and Far. Is 1 775 4 1,865 10 1,185 
Finland 5 350 365 27,114 
France » 12,005 118 65,805 5 105 6 12,388 
Gprmany i 326 335 148,902 176 27,950 
Greece 6 450 
Hungary 15 1,139 


Iceland 








Italy .... ; 2s 13 
Latvia oe l ‘ 
Netherlands 1 537 7 4,5 7 8,564 
Norway 2 3,006 11 4,4 130 13,02T 
Poland and Danzig 4 2,063 2 2,917 
Portugal i 354 
Rumania ° l 100 
Soviet Russia in Bu - 16 6,467 
Spain ..... 5 3,884 ¢ 4,322 21 1,677 
Sweden ; 7 3,921 Ss 2,711 us 11,744 
Switzerland 24 13,316 10 706 76 7,686 
Turkey in Europe 2 200 
United Kingdom 16 8.112 93 20,725 327 24,707 
Canada 182 9,823 33 12,619 3 243 10 2,000 
Guatemala 3 182 
Honduras 9 So4 
Nicaragua 8 504 
Panama 1 816 , 640 
Salvador ; . 8 470 
Mexico 7 461 12 0.800 2 11 oo 4,976 
Jamaica 1 34 
Other Brit. W. Ind l 125 
Cuba 4 2.341 160 9,665 
Dominican Rep 12 1,178 
Dutch W. Ind ‘ ; 375 
Haitian Rep 1 58 . 
Argentina 21 6,115 80 8,271 
Brazil 1 606 31 4,702 
Chile 4 2,304 1 ‘61 17 1.811 
Colombia 1 100 1 10 nO 4,598 
Ecuador 4 196 
Brit. Guiana 2 260 
Peru 32 2,166 
Uruguay 2 693 42 2,689 
Venezuela 2 200 33 4,046 
Brit. India ‘ 43 4,300 3 501 
Brit. Malaya.. 6 364 
Java and Madura 1 847 — 
Other Dutch E. Ind 2 200 
Japan, inci. Chosen 1 405 1 150 
Philippine Is.. 1 822 , 
Australia 43 10 rs 138 12,009 75 5,619 
Brit, Oceania 1 51 
New Zealand 7 4! 508 122 9, 589 
Brit. 8. Africa 3 2,283 2 1,242 5 77 
Egypt 12 787 
Liberia 2 392 
Canary Is 3 192 
Trinidad and Tobago 10 1,031 

Total 253 $52,407 874 $359,654 191 $16,303 2,725 $257,360 

Card 
Accounting and punching, sorting Other, 
tabulating and tabulating including used 
machines machines and rebuilt 

Countries No No No 
Austria ‘ 2 $ 
Belgium nO 7 4 $ 4,332 21 $ 1.334 
Czechoslovakia 42 3 : 
Denmark and Faroe Is 2 200 
Finland 1 438 10 850 
France 109 28,470 2 193 
Germany 76 20.979 16 16.472 
Italy a 1 2n0 og 1.929 
Netherlands 6 1,170 8 4.670 4 1.366 
Norway 1 40 
Rumania 2 208 
Soviet Russia in Europe 5 690 
Spain 2 Onn 
Switzerland 1] 2.175 2 1.000 20 340 
United Kingdom f aan 0 5.188 
Canada i) 13.121 ’ 2.715 gS 3.429 
Costa Rica 1 Oo 2 200) 
Guatemala 412 
Honduras 4 1.0K6 
Salvador ‘ TOK 1 275 
Mexico 1 4 1 1 2 100 91 1.252 
Rermuda 1 5, 
Trinidad and Tobag: 2 270 
Cuba 1 1.725 
Argentina 1 om 10 1.4650 41 2.581 
Bolivia 1 Ww 
Brazil 2 ‘ | 1.800 


Chile 2 a ; 120 


Colombia 2 1 1s ald 
Venezuela l 

British India 1 

China 27 2,3 

Java and Madura ) l, 171 
Japan, incl. Chosen 32 4,2 S2 125,41 

Philippine Islands 20 4 

Australia 36 9 - <0) 

British South Africa s2 1,36 





Portuguese East Africa 


Total : 66u $125,680 138 $161,135 292 $24,732 
Shipments of Accounting and Calculating Machines to Non-Contiguous 
Territories. 

Alaska (Number) ‘ $ 
Hawai {Number} 41 
Por Rico {| Number 97 le 





Carbons, Ribbons and Filing Supplies Eaporte 





United State exports of irbon paper, typewriter ribbons 
filing folders, index cards and other office forms in January 
192; By the Division of Statistics, United States epartment 
of Commerce 

Filing 
folders, index 
ards and 
other Carbon Typewrit 
office paper ribbon 

( intr forr P nds I 
Austria $ lf 
Belgium $ f 787 §$ 451 
Czechoslovakia is ) 51 
Denmark & Fr. Is 158 1.877 1,118 i4 1,185 
Finland 1: 1s 55( 
France 28 939 R3t i ile 
Germany HF Q51 2 Se 31 
Greece 14 52 
Iceland A ~ 
Italy ] » 609 1L.S6F RG n0 
Latvia 108 10: 5 
Netherland 20 29 Lot 2 84 
Norway 196 5 ‘ 49 
Portugal 125 207 29 
Spain 211 345 40 
Sweden 252 H4u 60 ' 11 
Switzerland 1,244 1,686 60 
Turkey in Europe 12 
United Kingdom 1.971 15,209 11,599 { § 381 
Yugoslavia & Albania i 117 
Canada S44 11,803 5.174 l § 22 
B. Honduras 1 2 l 12 
Costa Rica 1,022 1y 17 8 
Guatemala 1 762 590 oes 
Honduras 1,578 287 349 
Nicaragua 2 : 3 
Panama 94 1,179 501 21K 
Salvador 104 56 31 
Mexico ; 2.857 5,338 4.439 861 2,602 
Newfoundland & Lab 7. 101 10 l 91 
Bermuda 19 10 27 14 
Barbados 15 21 10 
Jamaica 224 80 281 80 
Trinidad & Tobago St 78 5t 17 45 
Cuba 1,762 5,880 5,045 439 1,210 
Ecuado , 241 
Dominic: in Rep 2,314 1,911 1,43 64 361 
D. W. Indies ° 24 8 2 
Haitian Rep. . 134 44 5 
Argentina 1,221 2.495 1 $ 1,781 
Bolivia 72 180 780 
Brazil ot 4.3214 3, 1,214 e8t 
Chile 66 213 i 93 
Colombia 695 799 vf 544 
D. Guiana 4 7 25 
Paraguay 103 
Peru 8 790 ) 356 
Venezuela 1,429 S86 i 563 
B. India 170 2,394 ] ‘ S{ 277 
B. Malaya f 17 
Cevilor 2g 19 
China 23% 1,901 1,327 ; 471 
Java & Madura 18 175 133 
Other D. E. Indies $ 17 
Hongkong f 105 179 - 
Iraq 15 
Japan, inc. Chosen 7,78 4.970 054 134 
Palestine 60 
Philippine Is 22¢ 1.243 980 22 
Siam 202 500 
Australia 622 6.873 5,422 1,43¢ 4.336 
F. Oceania Z 15 zl 
N. Zealand 994 1,381 1,37 2 i179 
B. E Africa 10 1 99 g 
B. S. Africa 294 192 99 951 
Egypt 12 ki 
Liberia ’ Or l 
Morocco 168 
Portug se E. A l 
Other Portuguese A 
es | Afr i 

Tota $38,712 86.894 $63,329 t + $46,184 

The following tabulations of January exports appe 1 t the 
pages of this issue indicated Metal Office Furniture, Page 248 
Typewriters, Page 215 The report on W riting Saot iment Ea 
ports was not received in time for this number 

Allowance Schedule on Portable and Corona | Ad jers 

The Portable Adding Machine ye 43 Sou Dearborr 
street, Chicago, Ill., has issued an allowance schedule on I 
ibl and Corona portable éding machines Included s a 
schedule of resale prices on Portable and Corona t t iding 
machines 
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MINTINGS 


Principle is defined in the dictionary as the fundamental truth of all things. 





True progress consists in getting these truths into consciousness, whereby 

4 . . : “ee 

thoughts, words and acts are directed in accord with principle. 

Progress is greatly retarded by confusing the terms church and religion and incidentally slowed up 

by confusing the terms college and education. 

f “The New Religion will not An Opinion of the Late Dr. alumnus of Harvard Divinity 
be based upon authority. The Charles Eliot, with Com- School, gave an address before 
future generation is ready to be ment by the Late this same institution, in which 

3 led, not driven. Elbert Hubbard he very mildly expressed a few 

“In the New Religion there —— of the thoughts now so frankly 
will be no personification of na- “It will accept no sacraments, put forth by Dr. Eliot. For his 

L tural objects, there will be no except natural, hallowed cus- temerity, all Harvard visited 

{ deification of remarkable human toms, and it will deal with na- upon Emerson its indignation. 
beings, and the faith will not be tural interpretations of such Twenty-eight years went by be- 
racial or tribal. rites. Its priests will strive to fore the author of Self-Reliance 

if “The New Religion will not improve social and industrial was again invited to enter Har- 
teach that character can be conditions. The New Religion  vard Yard. 
changed quickly; it will admit will not attempt to reconcile “The truths that Dr. Eliot 

, neither a sudden conversion in people to present ills by the pow expresses, and which I 

this world nor a sudden para- promise of future compensa- have been trying to express by 
dise in the next. . tions. The advent of just free- my pen, on the public platform, 

“The Christian Church has dom for mankind has been de- and in my life, were first ut- 

i substituted for human sacrifices layed for centuries by such tered py Pythagoras six hun- 
the burning of incense. The promises. — dred years before Christ; by 
New Religion will get rid of “Prevention will be the Socrates; by Jesus of Nazareth; 

, these things, for they give a watchword for the New Re- by Seneca the Aristocrat; by 
wrong conception of God. ligion. It cannot supply conso- Epictetus the Slave; by Marcus 

“The New Religion will not lation as offered by old relig- Aurelius the Roman Emperor ; 
think of God as a large and _ ions, but it will reduce the need py Hypatia the first Martyr to 

Bs glorified man, or a king, or a_ of consolation. the New Thought—torn limb 
patriarch. It will not deal chief- “Pain formerly was consid- from limb in a Christian 
ly with sorrow and death, but ered a just punishment, but (Church: in degree by Cassio- 

i, with joy and life. It will believe human suffering will not be at- dorus, by St. Benedict, and 

i in no malignant powers. tacked surely and quickly. The francis of Assisi; by Bruno 

“God will be so imminent that New Religion will not even and Galileo; by David Hume; 
no intermediary will be needed. imagine the justice of God by Thomas Paine, Benjamin 

4 For every man, God will be a “Based on the two great com Franklin and Thomas Jeffer- 
multiplication of infinitudes. mandments of loving God and gon: by Voltaire and Jean 
[his religion — the wa one’s wr rae - wg Re- Jacques Rousseau; by that 

Lp that man 1S an alien ofr la ien ligion will teach that he is best courier of civilization, Robert G. 

. being who 1s hopelessly wicked. who ioves best and serves best, Ingersoll 

“It will be a religion of ‘All and the greatest service will be >. , 
Seinss’ 1t qill seanext aft lowe~ Gm inmrenes Os baka an ee All these stood for the grandeur 
: aints. will respect a ) o increas 1 on I goo of the human intellect, and the sweet 
ap ly human beings. It will have’ will . reasonableness of allowing men to 
no place for obscure dogmas or “The New Religion will fos- use their brains. And against them, 
mystery. It will include and ter the new virtue—the love of | the Church, the Army, and the State 
commneben sh mace et enek weil were in league. For them the hem- 

i a pe a“ © — ; = lock was brewed, the cross erected, 

P will, for, after all, they alone he true end of all religions the scaffold built ; dungeons, fetters, 
are civilized. and philosophy is to teach man — gyves, hunger, disgrace were their 

“In past times, to the sick and to serve his fellowman, and this ere rang ae them 9 re 
' > . ac -_ relicico " ic ‘ z. ‘ ighted the heavens. e lew who 

Ms lowntrodden, death ha been religion will do this increasing escaped torture did eo only by vell- 
held out as compensation. The ly. It will not be bound by dog- ing their thoughts and saying things 
New Religion will not make mas or creeds; its workings _ in a language which the many could 
such promises. In the New Re- will be simple, but its field limit- net rs dro: i” — 

+ iioin aieaat> eaee >No «< —— lecc te dicciniine | ; _ the days of obert Ingersoll, who 

igion the re will be no superna ( Its discipline will be the os nothing tut-the Geesmeaes 
tural element; it will place no training in the development of chin of Iflinois. So to conclude: 
reliance on anything but the cooperation, kindness and good lhe marvel is not in what Dr. Eliot 

L laws of nature. [Note—Which — will.’—Dr. Charles W. Eliot ‘ys, but in the fact that he says it, 

Paes : ae tae ind that the people listen without 
ire the laws of the great intell: Sae- : 

, ‘7 ee i resentment—millions of them having 

gence which man has personi n Eighteen Hundred Forty, themselves come to the same concly- 

i ied Ralph Waldo Ikmerson, an Elbert Hubbard. 

* 
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Regional Meetings Pass Im- 
portant Resolutions 


HROUGH the regional meet- 

Ings of stationers it 1s expected 
by the president and the rest of the 
othcial staff that the 
message of the National Association 
will be gotten across this year by 
one means or another to practically 
every stationer of standing in the 
United States and Canada. At the 
regional meetings already held, im- 
portant resolutions have been passed 
and signed by the dealer members 
having in view the correction in one 
very real abuse with re- 
gard to the sale of office furniture 
and in the other case it is sought 
to bring before the manufacturers 
the importance of the National In- 
dex and the necessity for getting 
out the sheets required and getting 
them into this index. Boston, Phil- 
adelphia, Chicago and other points 
have passed resolutions signed by 
the dealer members urging manu- 
facturers whose products are not 
now listed in the index to cooper- 
ate with the association without de- 
lay by providing for publication 
therein of such information as is 
now contained in their catalogues 
etc., in the uniform style prescribed 
by the rules governing the National 


associatt ns 


case of a 


Index. It is highly desirable that 
dealer members be supplied regu- 
larly with accurate, current, com- 
plete and condensed information 


concerning the products they sel! 
The other resolution touched 
upon the subject of preferred dis- 
counts to national buyers, whereby 
the dealer is expected to fill orders 
under contracts taken by the man 
ufacturers for branch offices, etc., 
on terms previously arranged _ be- 
tween the manufacturer and the 
head office of the company, to whose 
branches the goods are sold. This 
often involves supplying goods at 
little or no profit to the dealer. It 
that manufacturers 
and dealers should get together and 


is suggested 
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EDITORIAL 





arrange some way to eliminate this 
inequitable practice 
<--> 


Value of Regional Meetings 
NE of the wisest moves ever 
made by the National Associa 

tion of Stationers, Office Outfitters 
and Manufacturers was the creation 
of the regional districts whereby the 
‘ountry is divided into sub-divisions 
according to what is believed to be 
he most convenient arrangement for 
each district, and the election in each 
of a regional governor who carries 
out the policies of the association in 
his division, stimulates interest in 
the work and holds an annual dis- 
trict meeting to which all station- 
ers, manufacturers and manufactur- 
ers’ representatives are invited. 
Meeting places are appointed for 
each region. one or 
two days are held, and it is possible 
for dealers to attend without 
of time. 

The result is that it is possible to 
get national problems before the 
different regions and get action 
from a majority of the stationers. 

<—0-—> 


The Boiling Pot 


UT of the “boiling pot’ re- 
QO ferred to on our editorial page 
last month has come the merger 
of the Powers Accounting Ma- 
‘hine Corporation and its subsidi- 
ary, the Accounting and Tabulating 
Machine Corporation, with Rem 
ington Rand, Inc. A brief state 
ment of the merger appears in the 
department of news and miscellany 
in this issue. The announcement 
of the completion of the deal came 
at the time we were going to press, 
and details of the transaction were 
not then available, but will appear 
in the May issue. This is one of 
the developments referred to in our 
editorial last month. Some other 
things that have recently com- 
menced to simmer appear to be 
about ready to take out 


Sessions of 


loss 











Mergers Portend No Calamity 
HE recent mergers in this field 
are causing some curious spec- 

ulations. One might get the impres- 
sion from some letters and some 
conversations that all of the man- 
ufacturing companies in this in- 
dustry will presently be merged in- 
to two great divisions, both of which 
will ultimately disappear by the 
process of the Kilkenny Cats, leav- 
ing not a trace of the industry be- 
hind. 

Let us be of good cheer. No such 
direful calamity threatens. 

There is no repetition of history, 
says someone, but there is a simi- 
larity of events. 

It was not so long ago that we 
had Remington, Smith Premier, 
Densmore, Yost and Caligraph 
typewriters made by different com- 
panies which were later merged into 
one company. And once there were 
the Burroughs, the Pike, the Uni- 
versal and the Moon-Hopkins add- 
ing machines produced by differ- 
ent companies. Then by merger all 
were produced by one company. 
And both of these merger compa- 
nies thrived and prospered. 

Not so long ago there were a 
large number of steel companies 
which were merged into the United 
States Steel Corporation. That 
company prospered exceedingly. 
Sut it furnishes only a reasonable 
percentage of the steel used. 

Since the former mergers in this 
industry the boundary lines of the 
field have been materially extended. 
New enterprises have appeared as 
new enterprises will continue to ap- 
pear. There will be jobs enough to 
go ‘round. And in every branch of 
the industry products of merit with 
satisfying service will always be the 
important closing argument. The 
tremendous developments in_ this 


field in the last ten years will be 
duplicated by the developments in 
the next ten 
finality. 


years. There is no 
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Comment on “‘Mooted Question of Turnover” 





In Which an Experienced and Successful Stationer 

Points Out Some Cardinal Errors in the Conclusions 

Reached from the Statement of Facts Given in the 
March Issue. 





HAVE read with even more than usual care and in- 

terest the round robin of “The Mooted Question of 
Turnover” which appears in the March issue. 

Not having seen the original questionnaire its con- 
tents can only be guessed at, but it seems to deal with a 
$20,000 investment (presumably in stock) and annual 
sales of $60,000, the conclusion being that a three-time 
turn-over is indicated. Nor does this seem to be dis- 
puted in the answers. 

Obviously these factors are not directly related and 
therefore not comparable. For easiest procedure the 
annual sales figure should be reduced to a cost of sales 
figure just as the investment figure is a cost of mer- 
chandise figure. Thus at the customary rate of 40 per 
cent gross profit (merchandise cost 60 per cent) this 
figure becomes $36,000 and the turn-over rate 36/20 
or 1.8 times. 

Aside from so important a difference as this, it is 
difficult to see how anyone could decide this turn-over 
rate was profitable without the most important figure 
of operating costs which apparently were not given. 

The fact that, given a gross profit greater than a 
gross expense, there must be a net profit and stock 
turn-over has nothing to do with the matter. Turn- 
over is relative directly to investment and only indirect- 
ly to net profit. Obviously, therefore if, a dealer real- 
ized a profit at 1.8 turn-overs, he might have had an 
increased profit at three turn-overs without further in- 
vestment, but had he other financial means he might 
have had that same increased profit at the lower turn- 
over by throwing more money into his business. 

For the good of the trade it’s about time you laid in 
its final grave this ghost of an idea that more and more 
turn-overs make more and more profit. It’s related 
somehow to the idea Ellis Parker Butler had when he 
wrote “Pigs Is Pigs.” 

The only true measure of turn-over is a first class 
stock system which gives a history of each separate 
item. Given such a system a dealer soon discovers that 
out of about 12,000 items of commercial nature for 
which he is likely to have calls only 4,000 turn over 
three titues annually or better. With the best possible 
selling facilities the mass of 8,000 items would not 
show much better than 1.5. Generally speaking then 
your well equipped dealer with the best of facilities 
cannot hope for more than 3.5 or a 4 turn-overs. | 
would venture to say that 3.75 would be an ideal figure 
to strive for and that beyond that rate inefficiency and 
chaos pile up in direct ratio to the increase of stock- 
turn because of abnormally increased clerk hire. This 
is of course referring to dealers who aim to act as ser- 
vice stationers and to carry complete stocks. A dealer 
with an investment for stock alone of less than $7,500 


can hardly afford to go into this class. He would make 
much more money by carrying only the 4,000 items and 
picking up the 8,000 as called for from his wholesaler 
Remember, the possible average call for each of these 
8,000 items is only once each eight months 

Restriction of lines and styles is certainly necessary 
but such restriction must be based on facts reflected by 
records and not by guess work. The stationer doesn't 
live who can carry in his head an accurate history of 
the 4,000 items which comprise his turn-over stock to 
say nothing of 12,000 items. 

No, this turn-over thing, per se, is out. What we 
need in our trade is an overwhelming enthusiasm for 
stock records and merchandise history. The dealer 
who has a good stock record system never worries 
about turn-over. He just gets it automatically. And 
he sleeps at night too. And he plays golf sometimes al 


SO. 
Decatur Stationer Gives Some Pertinent Points 


HE manager of the bank and office supply depart- 

ment of a well known printing and stationery com- 
pany of Decatur, Illinois, gives the following facts and 
figures concerning turn-over and the concentration of 
lines. 

Parenthetically he believes in handling the best lines 
obtainable, usually those which are advertised most 
effectively and believe in exclusive representation. This 
house has built up a nice business during the three 
years its bank and office supply department has been 
operating. This has been due to the careful selection 
of lines, to concentrate upon the lines selected and to 
local advertising. 

With respect to turn-over, our correspondent says: 

1. Our turn-over for the year was 4.62 per cent. 

2. We concentrate on five lines: (a) Desks and 
office suites manufactured by the Commercial Furni- 
ture Company. (b) Filing equipment and supplies 
manufactured by The Globe-Wernicke Company. (c) 
Chairs manufactured by the Milwaukee Chair Com- 
pany. (d) Safes and vault doors manufactured by 
the Herring-Hall-Marvin Safe Company. (e) Loose 
leaf devices and supplies manufactured by Tatum. 
3. We divide our sales into five major classes: (a) 
Office furniture, which includes office suites, desks and 
chairs, forty per cent of total sales. (b) Filing equip- 
ment and supplies, including safes, thirty-five per cent 
of total sales. (c) Loose leaf supplies and devices, 
eight per cent of total sales. (d) Engraving, etc., four 
per cent of total sales. (e) Miscellaneous, all other 
items, such as stationers’ items, etc., thirteen per cent 
of total sales. 


The inexperienced are never so much in danger of 
being deceived as when they think themselves a match 
for the crafty, and the latter are ever in danger of falling 
into some snare of their own.—Aesop, Jr 
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The One-Man Business 


By A. S. Vogan, Advertising Manager, The Berger 
Manufacturing Company, Canton, Ohio. 


k’S ON MY list today Robert C. Harris, Archi 
H tect, 426 Home Savings & Loan building. Never 
heard of him, never saw that name before and I know 
that building by heart. Fourth floor! 410, 
418, 421—Ah! 4206. 

Everyone at “Tech.” said Bob Harris was a whiz. 
He won that McMadden Cathedral prize. Bob 
would. He was dippy about cathedrals—Gothic cathe- 
drals—Bob would talk all night about Gothic archi- 
tecture—flowing English, flamboyant French. But with 
all that Gothic devotion, no one could say Bob Harris 
was not a practical man or that he would bury that en- 
thusiasm for long in the drafting department of some 
big studio. 

30b’s first years away from school ran true to form 
for all Tech. grads. And here’s Bob—out from that 
mass of endless detail, specifications, safe-load tables, 
footings and superstructures—Robert C. Harris, Arch- 
itect! A one man business that would some day be 
listed in “Sweet's” as, Robert C. Harris, Inc. Churches, 
Schools and Commercial 

But today the newly painted door of room 426 does 
not lie. It is just Robert C. Harris, a one man busi 
ness—ready to take on the mechanics of business, to 
acquire the atmosphere of business until the reality of 
business takes over the burden. 

To date Bob has one typewriter, a slightly used of- 
fice bookcase, a hat rack, drafting table and two chairs. 
Bob is dusting off those treasured volumes of “The 
History of Gothic Art” and lining them up on the 
slightly used book shelves. His new desk will be placed 
right where that old box of treasured volumes is rest- 
ing now. A swivel chair to match the desk and an 
arm chair for clients; one letter file for correspon- 
dence and one filing case for reference data. Bob 
smiled—two filing cases—and old “J. C.” his recent em- 
ployer, had twenty-four in the specification department 
alone. Oh, well, “J. C.” probably was a one-man busi- 
ness once. 

Then there would have to be a desk-hi cabinet where 
he could have often-referred-to materials at his finger 
tips—a handy place to put everything at night for im- 
mediate reference the next morning. 

It would be fine, too, to have a table, some place to 
spread out details, sketches, blue-prints—ah! a blue- 
print file, “J. C.” had lots of them. 

There would be a raft of drawing materials, ink, 
those new letterheads and envelopes, some large cata- 
logs and a lot of other stuff that should be kept in a 
utility cabinet 

Bob took out that gold pencil Aunt Clara gave him 
for Christmas. A desk, two chairs, two filing cases, 
a desk-hi cabinet, a utility cabinet, a blue-print filing 
Wow! Salesman, do your stuff. 


Let's see 


Case 


ls the office supply man overlooking this one man 
business? Is he constantly going after “the big stuff” 

looking for volume where only small yearly additions 
to present equipment are being made? Is he a piker 
because he hunts out the small business? Is he out to 
win the confidence of every reputable small business, 
to grow with them and make them a steady source of 
profitable business ? 

His credit? No better, no more firmly established 
than your own at that stage. He should be thoroughly 
investigated, of course. He will in most cases have a 
surplus to be invested in office equipment, rent and 
operating expenses to tide him over that knee-pant 
period of recognition and establishment. If your in- 
vestigation through his banking connection proves him 
a satisfactory business risk it is probable that he will 
have the other qualities of success, plus a goodly quan- 
tity of new enthusiasm. 

Have you a new man—less experienced in pavement 
pounding? Try him on the one man business first. 
Give him the vision of experience in equipping a new 
office. Fill him full of the good points of your lines. 
Show him the advantage of watching every announce- 
ment of a new office—a district representative, a new 
attorney or other professional business, insurance office 
or sales representative. 

He can cut his eye teeth on this type of prospect. He 
will be making calls where there are real sales oppor- 
tunities awaiting him. Try out that new man on the 
new business—the one man business. He will soon de- 
velop that “hide” necessary to counteract the seasoned 
arguments of the hard boiled P. A.’s and office mana- 
gers of the larger, better established firms in your lo- 
cality 





~tdiiaaiiens 
The Small Beginning 


“Despise not the day of small things.” The other 
lay we were reading something about the life of Abra- 
ham Lincoln, who himself told the incident. He said 
that when he was a very young man he kept a grocery 
store for a while. One day a man drove up and in 
his wagon was a barrel filled with odds and ends. He 
iffered the barrel and contents to Lincoln for fifty 
‘ents. Lincoln accepted and later he said that all he 
found in the barrel worth anything was a copy of 
Plackstone’s Commentaries. He read the book, which 
so fascinated him that he decided to become a lawyer. 
Because he became a lawyer, he was obliged to become 
i speaker. He was made a state legislator, a congress- 
man—finally President and savior of his country. 

Was it an accident that made Lincoln at that time 
read Blackstone? Sometimes we suspect there are no 


iccidents. 


The sound of your hammer at five in the morning or 


at nine at night, heard by 
« « « It shows that you are mindful 


six months longer 


a creditor, makes him easy 


of what you owe.—Benjamin Franklin. 











#) 
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Spreading the Sales Area 
By Roy D. Hudson. 


Hk wisdom of the spider which realized that it 

must first entice the fly into its parlor is the same 
type of sagacity that prompts the wise merchant to 
carefully determine the location of his store. Careful 
analysis has shown that the number of sales is in direct 
proportion to the number of people passing a given 
point. 

The Office Outfitters Company, Middletown, Ohio, 
have followed the wisdom of the spider in two definite 
ways. In addition to locating their store at an advant 
ageous point and enticing passers-by in to make them 
purchasers, they have extended the web of their sales 
area over fifty miles of surrounding territory. 

by aggressive merchandising methods, the develop- 
ment of the store in its two years of operation has 
made a demonstration of sound points from which 
longer established firms may benefit. In the beginning 
two men, J. N. Inwood and J. H. Cusick, owners, were 
the entire office and sales force, and handled the small 
amount of repair work which was necessary. (ccasion- 
al short trips about town were made to sell goods, but 
business centered in the store itself. For three months 
the loss accumulated week by week. A man was then 
employed for repair work and store selling. Consistent 
promotion, coupled with attractive window displays, 
brought the sales curve upward until at the end of six 
months the previous losses had been made good. Then 
expansion began. 

The business was organized into three departments, 
with each man responsible for his own line. Mr. In- 
wood, by experience and choice, was best fitted to pro- 
mote the typewriter and adding machine and other 
mechanical equipment. Mr. Cusick managed the store 
and handled the furniture, filing cabinets and general 


still further extended, and another city included. With 
in the third six month period of the business the area 
had extended to smaller cities, none of which had a sup 
ply store, at a distance of more than thirty miles trom 
the central store. 


Che value of soliciting business in villages and smal 
towns may be estimated by the sales of a tew months 
in this area. In one town of less thai thousand 
inhabitants typewriters were sold to a bank 
small garage, a tinner, a small industria ny, an 


the school. In addition to ten typewriters, there we 
also sold two adding machines, a sate, a filing 


and several items of small supplies. In a still smallet 
village six new typewriters were sold to the high s« hool 
Other sales in these formerly unnoticed outlying towns 
included mimeographs, desks and special equipment tor 
one bank. Various purchasers, in addition to thos 
mentioned, included newspaper offices ittorneys, 
teachers, and numerous business houses. I[-very sale 
in one town suggested similar prospects 1n others 

The actual need of such extension of service was 
quickly demonstrated by the telephone calls and mail 
orders and requests which began to come in trom 
former customers and those who heard that supplies 
could be secured The deep appreciation shown when 
some slight adjustment or repair was made type 
writer or other piece of equipment indicated that good 
will and strong confidence were being established as 
a certain foundation for future development. Numet 


ous suggestions regarding new devices and systems and 

service in setting up office systems were welcomed, and 

opened up new sales possibilities. Inaccessibility had 
| 


outlying 
ulpment, 


Carrying 


meant that the business requirements in thes¢ 
areas had not been met, and that meagre ¢ 
usually inadequate, was all that was found 
the improvements of modern business methods was, in 
reality, a service. 

The handling of nationally known articles simplified 
the opening of new markets. Familiarity with the ad 
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supplies. The younger employee made a full time job 
for himself in pushing rentals of equipment, chiefly 
typewriters, and in repair service. He also fitted in as 
understudy and supervised store sales while the owners 
were out on promotion. Each man shared and assist- 
ed in the work of the others, and as sales increased 
service, so the repairs and rentals increased sales. 

Within six more months, when the business was one 
year old, twenty dollar's worth of business was being 
secured outside the store for every single dollar that 
had been taken in on the previous basis by attracting 
purchasers to the one center of sales. The spider had 
ceased to sit at the center of an imaginary web and 
wait for business to come his way. 

One day a lead from a neighboring small city took 
Mr. Inwood out of the city limits. A sale resulted. 
This was followed by another sale. Then the web was 


vertising in national publications established a ready 
basis of understanding and confidence. 

And, usually, these appreciative purchasers did not 
expect an extension of credit. There was never a re- 
quest for departure from standard prices and ready) 
payment for articles delivered made the extension of 
business a valuable adjunct to that transacted at the 
central store. And once the contact 
the customer found it interesting and wort! 
when coming to town to drop in at the Ofhce Outfit 
ters and look over the complete stock to see 
might be there to further help him in improving his 
own business. 

lhe easy extension of the sales area along the lines 
of well paved roads makes this one store the principal 
source of supplies for the towns and villages in three 


Was esti 


counties 
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A Business 


A Head We Have Used Before, But it Tops a 
Reminder Always Appropriate.—By B. C. Reber. 
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Courtesy Asset 


IK] xa weeks ago a friend of mine entered a station- 
y store where he had been trading for some time 


and aske tf of 4x6 filling cards, ruled. The 


order got 


fora package 


salesman who took the 
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a local department store. In her will the gift was ex- 
plained “for the many little courtesies they have shown 
me when | have been in the store.” The incident was 
given front-page publicity by all the local papers, and 
was copied in trade journals and house organs 
throughout the country. 

One of these lucky ones was a sales woman in the 
cloak and suit department. The other was a seam- 
stress in the alteration department. Their positions 





out the 
informed my 


aa wrapped them, and 
friend they 
cents 


would 
cost him forty 
“But that’s more than I've been 


friend 


paving tor 


pe them,” my pro 
tested. “I’ve been getting them 
right along for thirty cents 


“Well, I've 
for more th: 
ought 
the prices.” the 


been working here 
in three vears and | 
something about 


salesman retort 


KNOW 





‘Good Will is 
Brings the Customer Back to 
Your Store to Buy 


That Which 








( a sharp! 


“If thev've kept you here for three 
flung back, “that 


\nd he 


more than years, 
's three years longer than 
walked out without making 


my triend 


Was nece ssary. 


the purchast 


My friend was right in more 


ways than one. In 
cost of the 


the first place the ‘ards was thirty cents. | 
made a similar purchase at the same place later in the 
day and got them at this price, taking particular pains 


that this price was right. In the second place 
man has any cause to argue with a customer 


If there is a question about the price it should be 


straightened out as pleasantly and with as little con- 
fusion as possible. The salesman who is ready to 
argue with the customers is one of the worst detri 


business can have 

long been mized as a business as 
he department store that adopted the slogan, 
istomer Is Alwavs Right,.”” became the largest 
of its kind in the world. It reflection of what 
ie public thought of courtes 

\ few vears ago 


ments that any 


TecoYg 


Was a 


a case was brought before the Su 


reme Court of the United States which involved the 
juestion of Good Will. In its decision which upheld 
this point, the court declared that “(aood \WVill is that 
whicl ngs the customer back to your store to buy.” 
\nd sd on were to be analysed it would 


ound that it is nothing more nor less than a definition 
for courtesy 


\ customer 


goes into a stor ind ASKS some ta 
thoner\ He isa guest ot that firm as soon as he enter 
the door His coming into that store is an indication 
hat he has confidence in it and that he is willing to 
sive it his business. Whether or not he pavs cash for 
is pure e is a point to be determined by the store 
licy and does not enter into the questio1 Phe fact 
e is there and wishes to make a purchase gives 

Sa al cht to expect proper treatment 
bus S ll of me | men meet the 
customers with a pleasant smile a chee greeting 
Recor ¢ under such iditions have 1 prove | 
that these people are the best assets a store can have 
Thev 1 ly build up its business, but they create 
something which is more valuable and lasting—Good 


Will and Prestige. 
Good Will Sometimes Wins Rewards Little 


Expected. 
\ short time ago a wealthy woma Pittsburgh 
eft two fairlv large sums of money to two emploves of 


~ 


were minor ones. It is doubtful if the president of 
the firm knew either of them by name. Yet in their 
humble positions they have given this firm more real 
publicity than all the advertising space it could use in 
years to come 

Here was a little old lady, 
ably a bit particular. She had come to this store to 
trade. She had come in personal contact with two of 
its minor representatives. And they had served their 
trust so well that in her will she was moved to remem- 
ber them and explain the motive that caused her so to 
reward them 

In a large store in New York a special delivery boy 
gained such a reputation for courtesy that the firm, 
despite his youth, placed him in charge of the complaint 
department. In the delivering of special packages he 
had met many people who were very impatient because 
their purchases had not been delivered sooner. Yet he 
had treated them so courteously and sympathized with 
them so sincerely that the firm found that he was need- 


ed in a larger position where his ability would do more 


fussy no doubt and prob- 


| buy a package of clips. 
lf I make the purchase, 


It is only a small purchase. 
pay out my money and leave - 


the store, only a commercial transaction has been made. 
But, in completing the purchase the sales person makes 
some pleasant remark about the weather, a ‘local event 


of interest, or points out some new merchandise, that 

person has made a favorable impression which will be 

as lasting as the sincerity behind it. 

Experts, Concerned with Figures, Overlook Human 
Equation. 

our financial agencies publish long lists of 

rms and individuals who have started out in business 


| ach VCal 


and have failed. One point of great significance 1s 
vorth noting here: More than one-third of these fail- 

due to incompetence. Personality in business is 
the chief asset that keeps the business healthy. And 
one of the chief essentials of a good personality is 
courtesy 


| | stood on a corner waiting for chang- 
ing traffic lights \s | waited a man came hurrying 
in the mulling crowd bumped into me knock- 
ing a package out of my hand. For a moment I felt 


aiong ane 


pretty hot, but my anger was soon dispelled when he 
turned hurriedly about, picked up a package and ex- 
laimed, “I beg your pardon. I was in a hurry and 
eally did 1 intend to be so careless.” 

















#) 





His sincere apology and infectious smile quickly 
erased any hard feelings I might have felt toward him 
I shall remember his face if I see him again, and if | 
should ever meet him in a business way, | shall en- 
deavor to favor him. 

In the study of merchandising problems, these so 
called experts overlook some of the simplest rules for 
They speak of displays, turnovers, leaks, and 


success. 
other problems. Then they endeavor to analyse sales- 
manship. But they overlook the human element. They 


overlook the fact that people like to be pleased, praised 








FOURTH ANNUAL HI 
JINX COSTUME BALL BY 
THE EMPLOYEES OF 
JOHN W. GRAHAM & COM 
PANY, SPOKANE, WASH., 
WITH FRIENDS AND 
MEMBERS OF THEIR 
FAMILIES.—This affair took 
place on February 12. In this 
annual event the principals 
as weli as the employees en 
ter into the affair with a 
spirit of camaraderie which 
is an excellent thing for the 
business and for all the in 
jividuals concerned This 
ball is the biggest costume 
party of the year in the city 
of Seattle and received a full 
front page pictorial notice in 
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and petted. They torget that a pleasant smile will sell 
more merchandise than a knowledge of the goods as far 
back as the raw material. 
Give us more smiles 
ings, more sunshine in business, and within a few years 
many of the financial and credit bureaus will be out of 
business for lack of something to report. Break down 
the bars of aloofness. Tear up the books on selling 
and merchandising and dig up the Golden Rule, polis! 
it up and hang it up where all can see and belie 
Give me your smile, and I will give you my business 


Give us more cherry greet 


ve 


[ry to argue with me, and I'll meet you outside 
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Sunshine 


By George 


like seeds in the 


MPLOYES 
marked 


lems ot business management trom years spent on 


are ground re 


66 


a Man who knows the bothersome prob 


a counter and also from a desk higher 
full 


shady side ot 


“And 


those seeds,” 


the 
the 


he 


up. best way to develop the promise of 


added, “is to give them plenty of sunshine 


and rain.” 


He meant just this No one is shrewd enough to foresee 
where ability will crop out, and not all recognize it at 
once when they see it Those merchants and manufac 
turers are most successful, however, who are not so a 
sorbed in developing new business that they have no time 


and thought left for developing employees 
off, while todav is here 
But 


force of workers. 


Tomorrow may seem a long wav 


and absorbing in its claims and duties present su 


and loyalty ar 


cess demands an efficient 





“JEFF.” 


BEAT 'EM! 


and Rain 


Stock Turner 


deve loped ability are going to be just as esse 
and the day after—and just as hard t reat " 
when we want them 
\ triendly word of encouragement now 1 ther 
served promotion when opportunity offers led re 
sibility and larger opportunity conferr« t 
show capability, perhaps a salary increase 1 xpecte 
nr ught tor Su } ire among the 
r ce of experiet é is the Sl S r 
\ cl help develop good will, initiative 
trons and t a 
here's all the re ¢ t 
vee running a one-ma sines 
rganization Che best » of y 
get from your porte ma 
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Playing Favorites and Buying Mixed Lines 


Being the Third of a Series on Stationers’ Prob- 
lems, the First of Which Appeared in February 
and the Second in March. If Any of the Dealer 
Readers of This Journal Start This Present Arti- 
cle, We Believe They Will Continue to the End, 
and Perhaps Come Forward With Ideas of Their 


Own. 


S an outline of the argument, we present the fol- 

lowing propositions: 1. The buyer is influenced 
by the personality of the salesman and does not always 
use his better judgment, hence arise mixed lines. He is 
also influenced by occasional requests from customers. 
2. Careless buying results in broken stocks, odds and 
ends, and sometimes customers are disappointed when 
unable to duplicate purchases of original lines. 3. 
There are marked advantages in selecting goods 
adapted to one’s trade and sticking to them, for the 
labor put on them becomes cumulative in its results, 
old customers returning regularly and new ones being 
added 4. Unsold goods become shopworn. 5. Small 
lots and broken lines are hard to inventory. 6. Small, 
scattered orders achieve little prestige with manufac 
turers and earn little co-operation. 

More than a dozen leading stationers have expressed 
themselves on the subject of mixed lines and here is a 
digest of their suggestions: 

A Word From Michigan 

Herbert C. Pratt, secretary of the Emery-Pratt Com 
pany, Lansing, Mich., says: 

‘Many stationers, ourselves included, stock too many 
items that serve the same purpose. We are cutting 
down on the number of items, reducing invested capi- 
tal, enabling us better to present the lines we wish to 
push and to keep track of our stock more easily. We 
carry one line of loose leaf, one of blank books, two of 
fountain pens, two of propelling pencils (but sell one 
almost altogether), two lines of ink, and one each of 
chairs, desks, filing cabinets, filing supplies, etc. It is 
of advantage to sell certain nationally-advertised lines ; 
but where the market is demoralized, we avoid them, 
carrying a few items, but not pushing them. We have 
no difficulty in selling other lines. 

“Where, for instance, there are two stationers in a 
town and four loose leaf houses desire their business, 
let each dealer select the line he prefers. Let him take 
but one line. If he takes more, he will favor one line 
anyhow, and add to his confusion. Let the manufac- 
turers who have no retail outlet sell direct if they wish, 
provided they retail their goods at retail prices. No 
dealer would deny a manufacturer an outlet provided 
he does not use his position to cut the prices at which 
the dealer must sell. 

“Handle as few competing lines as possible and push 
them to the limit.” 

A Tennessean Speaks 

From G. P. Campbell, vice-president of the T. H 
Payne Company, Chattanooga, comes the following : 

“Several years ago we found we were carrying too 
much stock, with too many duplicate numbers. Mak- 
ing a recapitulation of our purchases for two years 
back, and from results of our inventories, we found it 
possible to eliminate many items. Then we carefully 
considered all the principal lines and decided upon one 
of each. Stock was then placed on a monthly inven- 
tory basis and during the first year our business in- 
creased 20 per cent and our inventory decreased 
$6,000 


‘In loose leaf we feature one line of ring books and 
one of heavier goods; one line of fountain pens (with 
a few advertised numbers in three other lines). Pen- 
cils and ink cannot be so concentrated. But their in- 
ventory value is not considerable. 

“The fact that merchandise is nationally advertised 
has little effect on our decisions. Quality of product, 
attractiveness of package and service and co-operation 
from the manufacturer are the matters principally 
considered.” 

From the Near-Northwest 

\W.K. Jeffrey, Jeffrey & McPherson Company, Min- 
neapolis, believes stationers carry too much stock; that 
one each of the principal brands of the staple lines are 
sufficient. He does not believe in concentrating effort 
on nationally-advertised brands if there is the usual 
competition. 

From the Fertile Plains of lowa 

1). L.. Iversen of Reynolds & Iversen, Ames, Ia., says 
many dealers carry too many like lines, resulting in 
broken stocks. “It is best,” he says, “to push a full 
line of one standard brand. By doing so, one can serve 
his trade better than to carry even the best items of 
several lines and some that are not so good. His house 
carries one line of loose leaf, two of mechanical pen- 
cils, one of ink and two of fountain pens. It is of 
advantage to have nationally-advertised lines in stock. 
(heir quality is usually reliable and the buyers have 
some acquaintance with them through advertising. 

From Oklahoma 

[. H. Harman, president of the Co-operative Pub- 
lishing Company, Guthrie, believes it better to carry 
one or two lines of a certain commodity, not half a 
dozen or more. Nationally-advertised lines are more 
easily sold than those not so advertised. 

From the Sunflower State 

Charles |. Mitchell, secretary of Crane & Co., 
lopeka, former president of the National Association 
of Stationers, Office Outfitters and Manufacturers, 
says many stationers are cutting their investment by 
specializing on certain lines. This, he says, is a wise 
move. He continues: “We are cutting out a number 
of lines which we have carried heretofore. We are 
picking out the best sellers and specializing on them. 
\When a dealer tries to represent several competing 
lines, he cannot give fair representation to any. It is 
human nature to try to sell the product of someone you 
count a personal friend. I find myself doing that very 
thing.” 

“Bait” and Common Sense—From the Buckeye 
State 

C. \W. Roth of The Roth Office Equipment Com- 
pany, Dayton, Ohio, speaks his mind in this fashion: 

“Are manufacturers and stationers as loyal to eath 
other today as they were in days gone by? Do they— 
can they play fair with each other in this age of keen 
competition, highly specialized salesmanship and spe- 
cial concessions? Here is a stationer stocking and fea- 
turing a reputable line of ink or some other commodity, 
seemingly making a success of it and giving the manu- 











a — 





facturer a satisfactory business—both co-operating. 
Along comes Mr. Outsider who offers Mr. Satisfied 
Stationer one or two attractive items as bait, and the 
stationer falls for it. This means duplication of stock 
and a split account. If this is done all along the line, 
it means larger stocks and divided effort. Stationers 
today carry more stock than necessary and the result ts 
that their turn-over is less frequent than it should be. 

“What is the ideal situation for the stationer with 
regard to inks, fountain pens, pencils, loose leat goods, 
etc.? Take our situation in the matter of inks: We 
formerly carried about four brands in all sizes and 
colors. Today we carry one line only in all sizes and 
colors and two other makes in quarts in blue-black only. 
We can't satisfy everybody with this arrangement, but 
we do please about 99 per cent of our trade. We can 
fill large orders and we earn extra discounts for quan 
tity purchases. And we have reduced our stock about 
40 per cent, which helps. 

“With regard to pencils, there is a rather peculiar 
situation, particularly among American manufacturers. 


It reminds me of a remark made in one of George 
Cohan’s plays: ‘They're game birds, but they fly 
funny.’ 

“We featured certain well-advertised brands of 


American pencils with excellent results. Then the so 
called Jobbers of New York shipped pencils to our 
large consumers, freight prepaid, at the same price we 
paid for them. We complained to the manufacturer, 
who was quite indifferent to our plight, and made no 
effort to rectify the condition. In fact, manufacturers 
told us there were no better discounts than what we 
were getting ; but in the meantime we were buying their 
product from other sources when we had to have it, at 
five per cent less than their factory price. What is the 
result? The American manufacturers of pencils have 
driven us to foreign makes of pencils, which we pur 
chase for less money. 

Vote He are astonished to learn that such a con 
dition exists and are loath to belteve that it obtains gen 
erally. It would seem that a way could be found to 
clear it. Sometimes a lucid statement of facts placed 
before the right person will do more than anything else 
to resolve a dificult problem. We know very few man- 
ufacturers who would knowingly adopt a policy less 
than fair to their valued customers.—Ed 

“What if all stationers in the smaller towns did the 
same thing? How long could these manufacturers 
stand the pressure ? 

“We have been asked several times if we prefer na 
tionally-advertised lines. We do, and tie them up 
whenever we can. It is easier to sell a well-advertised 
line. The public does not require so much education 

“We are trying to cut down stocks of staples to one 
line each, carry large quantities and push them as hard 
as we can. If the manufacturer treats us the same as 
he does the so-called Jobber of New York, we stick : if 
he does not, we move on to someone who will. The 
‘hick’ in the ‘sticks’ is as big in his bailiwick as the so 
called jobbers of New York, but some of the manu 
facturers do not seem to think so. Who will win out 
and who can stand the gaff the longest? If the manu 
facturers do not protect the stationers in the ‘sticks,’ 
there won't be many left, and it is a cinch the manufac- 
turers cannot exist without production (distribution ?). 

“It's a cruel world, but why worry ?” 

From the Shadow of the Mighty Rockies 

George E. Horne, Greeley, Colo., governor of 
Regional District No. 10, National Association of Sta 
tioners, Office Outfitters and Manufacturers, says: 
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“Il keep away from buying mixed brands as much as 
[ can. One will sell his favorite brand, for a good rea 
son or for none, depending on whether he runs his 
business for immediate profit only or for less profit and 


a satished customer. When | change a brand for what 


I believe to be a better one, | find the stock on hand ts 
likely to stay on the shelves for some time and finally 
be sold at a sacrifice. 

“We do concentrate on certain brands and stick to 


them, changing only when we feel we can give 
trade a better piece of merchandise. Most of our staple 
lines are nationally-advertised goods No doubt we 
could sell some other lines at a greater profit, but it 
would take much more advertising and selling effort, s« 
that at the end, no advantage would be gained. We 
find that the public has faith in nationally-advertised 
lines. 

“The advantage of concentrated buying is that in 
selling a brand over a period of years one builds up a 
reputation on the product and it becomes second nature 
on the part of the public to ask for such goods, if they 
are of a quality that stands the test of time. We |! 
sold certain lines from twenty to thirty-five vears and 
it would take a deal of persuasion to get u 

“Buying or spending is a simple matter, 
buy and how much is another thing. [| do not have 
mv buying down to a mechanical operation yet—nevet 


but what t 


will have until someone invents a mind-reading, supet 
human machine that will be able to do it echnical 
buying might come nearer human accomplishment. | 
mean by that a system of stock control and turn-ovet 
carried out in stock books or card records. A properly 
kept stock record with a minimum and maximum stock 


control should enable a well-posted sales person t 
make up and order if it becomes necessary 
“Playing Favorites and Buying Mixed 
a title! You might ask why any merchant would 
two or three lines of the same kind of goods? [| would 

like to hear one good reason for 1t.”’ 
Another Kansan Speaks 

Herman H. Cast, vice-president of the Western 
Lithograph and Office Supply Company, Wichita, pre 
sents the following: 

“We try to concentrate on one line and to give th 
manufacturer as nearly as possible all of the business 
in that line. For example, in filing cabinets: We buy 
one line and have the exclusive agency. Regardless of 
prices or special discounts offered by other factori 
we confine our entire filing cabinet purchases to this 
all of 


Lines what 


one house. The same applies to 


our turniture 
lines and practically all stationery items. I believe the 
only way a stationer today can make a profit is to ¢ 
centrate his purchases. There are several reasot 


this: Take loose leaf first: By concentrating purchases 
at one factory, the dealer is able at all times to mak 

a freight shipment; but 1f purchases are split uy ne 
must order goods by parcel post or express, which runs 
up costs. 


“second: Concentration of purchasing at one place 
brings better service: in pinch, one can get super 
service, and if in financial trouble, assistance will be 
forthcoming. 

“Third: An account split between three or four 


houses ts of little value to any 
“Fourth: One can talk, push and buy considerably 
more where one line only 1s carried. 
“hitth ()ne can demand sales helps and 


salesman more easily if one concet 


from the factory 
trates on one line. 
(ne can reduce 
oftener, 


one’s inventory. and turn 


“Sixth: 


over merchandise because one is hound to 
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duplicate some merchandise when carrying three or 
four lines. 

“Seventh: This, I think, is the most important: One 
is able to carry a larger stock of the one line and still 
not have so much invested as one would have if he 
divided it between three or four lines, and can give the 
customer much better service and have fewer back or- 
ders. This applies especially to stationery items. 

“Eighth: If you receive a mail inquiry asking for 
a loose leaf catalogue, you can send out the factory 
catalogue if you have but one line and feel pretty sure 
that the inquirer will order merchandise you have in 
stock. If you carry three or four lines, you have to 
send three or four catalogues, check the items that you 
stock, or pick them up by parcel post or express, caus 
ing delay, or you might have the same item in stock 
under another manufacturer’s name, when it would be 
necessary to substitute, which would cause trouble. 
Our policv of concentration was put into effect three 
vears ago. We consider quality, national advertising, 
service and factory co-operation and price in the order 
named and then decide on the line we want. By pur- 
chasing on this basis we have reduced our inventory 
about $15,000, and I think as soon as our perpetual in 
ventory is working properly, we 
ventory more. 

“If you try to carry all the numbers of well-known 
pencils or fountain pens, for instance, you will have 
a big investment and a very small stock of each num- 
ber. An order for five gross of one number of pen- 
cils would swamp you. by reasonable concentration 
one avoids disappointing the customer. 

“T have found in buying that in all competitive lines 
there are numbers in each that compare with numbers 
in the others. Our pencil stock inventory was ridicu 
lous. The amount of money we had invested made it 
impossible to turn this stock and make any money. 
By concentrating on one line we were able to reduce 
our inventory 50 per cent and still have a stock of pen- 
cils from which we could fill an order for five or ten 
gross of one grade. 


will reduce our in 


“Decision as to the line to be carried should rest with 
the manager. Here, if a salesman comes in with a new 
line, he first calls on the writer and states his proposi- 
tion. But I do not buy the item or line until our city 
salesmen and clerks have listened to his sales talk, to 
see if they think they can sell it. Unless the sales force 
is sold on the line, it will not move. If the factory 
salesman doesn't talk to our sales people and convince 
them, we don’t put in the line.” 


Badger State Stationer Speaks 

Stafford Siekert, Siekert & Baum Stationery Com- 
pany, Milwaukee, makes the following suggestions on 
buying mixed lines versus concentration : 

“I believe that stationers generally carry more stock 
than they need. This is particularly true of those who 
do not carry a perpetual inventory, and it is only when 
they finally awaken to the need of such a system that 
they realize the condition into which they have fallen. 
Mixed stocks are a serious menace. Capital is need- 
lessly tied up and shelf space is taken that might be 
used to better purpose 

“The aggressive, modern stationer should carry not 
more than two brands of loose leaf. In certain locali- 
ties it may be profitable to carry only one brand. Ina 
large city, where compétition is keen, it is difficult to 
carry but one brand. 

“National advertising has forced stationers to carry 
more than one line of fountain pens. 
not so. 


Once this was 
hen 90 per cent of the business was done on 


one reliabie make. National advertising has changed 
this and few stationers can get along with less than 
three brands. 

“If the dealer does not co-operate with manufac- 
turers who spend thousands of dollars in effective ad- 
vertising, he is working against his own interests. Na- 
tional advertising, effectively done, creates a material 
demand.” 

Perhaps you will agree with the writer that if it were 
not for the advertising of certain fountain pens during 
the past two years, the manufacturers of them would 
never enjoy the tremendous sales that they do today. 

“Replying to your last inquiry: If I knew at the 
time | was approached by the loose leaf manufacturer 
that there were four such houses seeking an outlet in 
my town, where there was but one other stationer, I 
would, if possible, inspect carefully the lines of all four 
loose leaf manufacturers. Naturally, I would also be 
interested in their financial standings, the length of 
time they had been in business, whether they believed 
in national advertising in newspapers and magazines, 
and, last, but not least, what their best propositions 
were in the way of discounts. Of course, | doubt very 
much whether such a particular condition as I have just 
suggested has ever existed. Perhaps under less favor- 
able conditions, | would select to tie up with the manu- 
facturer who, in my estimation, carried the most com- 
plete line.” 


And This Word From the Bluegrass State! 


One of the prominent and established houses of 
Louisville, Ky., is Clarence R. Smith & Company, Inc., 
who operate The Office Equipment Company on South 
Fourth avenue. The reply to Office Appliances’ letter 
was written by Clarence R. Smith himself, president 
of the company, who presents the actual practice of his 
company in reply to our inquiries. The remarks of 
\lr. Smith are not along the usual line, but Office Ap- 
pliances is seeking the truth and is not afraid to present 
all sides of any given controversy. We imagine that 
there are those who will be in accord with Mr. Smith’s 
views and those who will not be. No doubt, Mr. Smith 
is prepared to defend his position, At any rate, we are 
glad to have his letter: 

“You are asking the writer’s opinion on several ques- 
tions and, instead, if you will permit, will tell you of 
our own actual experiences along the lines of the ques- 
tions asked. 

“Three years ago we began experimenting in reduc- 
ing our stock of stationery. The first item that we 
tackled was lead pencils. We first decided upon what 
numbers we would carry and make money upon, and 
which were as good or better than those we were then 
handling. ‘This was easy. We found a pencil manu- 
facturer that worked with us—including the limiting 
of the sale of his merchandise to ourselves. 

“In addition to his line, we decided on some mixed 
pencil buying on items that we were given exclusive 
sale on, including several imprint pencils of a National 
Chain Group of Buying Stationers. This meant that 
on every item that we decided to stock, our profits were 
assured when the goods were sold. In other words, un- 
like the farmer, who, very unfortunately, cannot even 
guess intelligently as to what his products are going 
to bring him at the end of his season, after we decide 
at what price we are going to sell our pencils, our 
profits are insured by intelligent buying, through which 
methods we control the sale of 90 per cent of the pen- 
cils that we sell in our neighborhood. Of course, we 


occasionally lose a bad account, but when the goods are 
sold by us and we are paid for them, our profit is al- 
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ways the same, and is satisfactory. Mixed lines pur- 
chased on the above basis are satisfactory to us. 

“We now carry about one-third the stock we for- 
merly carried, and have doubled our pencil business. 
Only about five per cent of pencils sold by us are na 
tionally advertised. 

“The next items we tried out along the same lines 
were ink, paste and mucilage. We now carry three 
brands as compared to seven formerly carried. Seven- 
ty-five per cent of our sales are on an imprint brand 
of a National Group of Buying Stationers, and on 
which we know what the profit will be. Twenty-five 
per cent of sales are on nationally-advertised brands, 
on which profits are at all times uncertain. 

“After we settled the ink question we kept on going 
through our stock. We have reduced our stock and 
varieties of pens, penholders, blank books, typewriter 
paper and all other items wherever possible. Most ot 
the items dropped were nationally-advertised items. 
Occasionally we have a customer walk out because we 
do not happen to have a certain make that he insists 
upon having. We are, operating as we now do, bet- 
ter off by missing this occasional sale, than by carry- 
ing the large stock that we formerly carried. As for 
ourselves, we do not carry too large a stock of sta- 
tionery. 

“One loose leaf house can supply us with 95 per cent 
of our needs. 

“Fountain pens is one item we could not shrink our 
stock upon. We formerly carried only one make. To- 
day we carry four makes and it is a pleasure to sell 
them all, because we know that each of these four 
manufacturers are interested in the welfare of the 
dealer. 

“As to concentrating on nationally-advertised brands, 
taking our experience as a whole, we know of no 
quicker way to the poor house. We feel that, as be- 
tween the manufacturer of nationally-advertised 
brands and our own welfare and that of our employes, 
our employes come first, meaning by this, that retail 
prices are rarely firm on advertised goods, and our 
experience in selling them teaches us that if we had to 
sell only advertised brands, we would be compelled to 
pay our employes a trifle over starvation wages, where- 
as, On our imprint and protected, non-advertised 
brands, we are able to pay as much, if not more, as in 
other lines of endeavor, and maintain our organization. 

“F. B. Willis, general sales manager of the Victor 
Adding Machine Company, tells us that ‘national ad- 
vertising accomplishes many functions. Some of them 
constitute the very bed rock of modern business. One 
of these amounts to a sacred duty to his trade—the es- 
tablishment, acceptance and maintenance of standard 
prices. All experienced dealers know that it is suicidal 
to handle merchandise where there is danger of price 
cuts.’ We can add no more to these remarks of Mr. 
Willis upon the subject.” 

From Flowery California 





Comes now Governor H. D. Mel- 
vin of the twelfth district, Califor- 
nia, who has written a letter that 
every stationer in the country will 
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find interesting to read. He gives the actual plans 
of the store of Melvin, Roberts & Horwarth, in San 
Jose, the business of which may be regarded as 
typical of the stationery business in cities ot 
age size throughout the country. 

“The introduction of recent stock control systems 1s 
having considerable influence on the method of pur- 
chasing merchandise for the stationery store. The glar- 
ing errors made in the past by buying from these whose 
products appeal most strongly to the purchasing de 
partment; or, because a number of customers had re 
quested items not carried in stock; or, for the reason 
that a competitor was selling other successful brands ; 
or the fact that salesmen stated that they could secure 
much larger orders if a greater variety of merchandise 
was carried ; and other influences which induce the pur 
chasing department to buy similar merchandise from 
competing manufacturers, are fast being corrected 
The cry of more turn-overs and smaller inventory is 
being given serious consideration by stationers all over 
the country. Lack of adequate profits and the introduc- 
tion of modern methods of stock control, which require 
frequent inventories is impressing the stationer with 
the fact that he must limit his buying to fewer items, 
and to those that are in greatest demand. 

“For quite a long time in our own business, we have 
been concentrating in many departments upon mer 
chandise supplied by one manufacturer only, although 
in some lines, like fountain pens, pencils, fine stationery, 
greeting cards and office desks and chairs, we buy from 
a number of leading producers. We do this from the 
fact that we believe we can round out our lines better 
than concentrating on the numbers of one factory only 

‘Buying from one manufacturer permits orders to 
be placed in smaller quantity and more frequently, 
which will very materially reduce the inventory and in 
crease turn-overs. Such methods will also effect con 
siderable saving in transportation. Concentrating on 
the products of single manufacturers, permits salespeo- 
ple to become more familiar with the merchandise they 
are selling, and consequently their sales efforts are 
more effective and convincing. 

“Restricting purchases to one manufacturer develops 
closer relationship between producer and seller, which 
often results in larger discounts and better terms. | 
had just such an experience on this last eastern trip, 
when, in discussing with one of the manufacturers we 
represent, the matter of stiff competition, he advised 
how I could purchase his merchandise at a less cost, 
and therefore receive a greater profit on our sales. 

“I am not so sure that buying merchandise can be- 
come a mechanical operation. Of course, it can to a 
certain extent, but there must be someone in every de 
partment who comes in constant and close contact with 
the public, and thereby learns to know their whims and 
desires, so that purchasing may be directed to that met 
chandise that will better answer the requirements of 
the trade. The human element must enter largely into 
the selection, display and selling of 
With careful super 
vision and direction, purchasing 
should be greatly simplified and 
much of it can be done through 
the ordinary office help.” 
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merchandise 








HOW DO YOU SPELL THAT WORD, 
PLEASE?—From C 
Ohio. 
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AN IMPRESSIVE CHAIR WINDOW.—Window display of F 
of manuf: 


chairs 
and 


showing Milwaukee 
in their fabrication 


in 
showing 


various 
such 


Stages 
other 


Louisiana, 
employed 





acture 





F. Hansell & Bro. Company, New Orleans, 
demonstrating the different parts, method 
items as leather, hair filling, ete., for upholstered design. 


It is stated that the window was productive of excellent results The large sign just at the left of the center 
reads as follows ‘The famous Milwaukee chair in process of construction, endorsed and specified by the U. 8S. 
Government for use in all departments. Over 4,000,000 Milwaukee chairs giving entire satisfaction throughout 
the entire world Manufactured by the Milwaukee Chair Company.” It is interesting to note that the background 
for much of this display consists of tanned hides in the rough, showing the leather which is used in those chairs 


which are of upholstered design 





DISPLAY 


STORE ON CHESTNUT STREET, 





SHOWING 


IN THE WINDOW OF THE SHAW-WALKER COMPANY’S BRANCH 


PHILADELPHIA, POLAR MANU- 


FACTURING COMPANY’S DESK PADS EXCLUSIVELY.—These desk pads were of 
the Battleship linoleum type This window showed a well selected assortment of 
about fifty different grades, sizes and colors of Battleship linoleum desk pads. Sev- 
eral large fifty foot genuine leather hides from which leather corners and leather 
panels are made were loaned to the Polar people by the manufacturer and one of 
the hides, of a bright green color was tacked up as back ground There was one 
high-grade period walnut desk equipped with a suitable desk pad with desk light and 
desk accessories These were the only things shown in the window aside from the 
desk pads themselves Each pad was marked wit! price card hand lettered and 
a two-colored lettered sign was prominently shown stating that users of Battleship 
linoleum desk pads can always wash them clean when soiled or spotted with ink, 
that they are stiff, yet flexible and always lie perfectly flat, giving a fine writing 
surface and indefinite wear 


REMINGTON 
ACCOUNT 


EXHIBIT OF 
TYPEWRITERS, 


—— 


REMIN 


ING MACHINES, ETC., AT 
THE SAN BERNARDINO NA 


TIONAL ORANGE SHOW, SAN 
BERNARDINO, CALIF This 
show took place this year from 





February 17 to February 28, in 
clusive. It is a national event, 
known from coast to coast 
Charles L. Dometrius, manager 
of the Remington San Bernar 
dino office, states that this year 
the National Orange Show was 
visited by 230.000 people from all 
parts of the country Many 
beautiful exhibits of oranges 
and lemons were made by the 


GIN, TYPENRITERS 


a anal 











lifferent counties in California 
and the various organizations 
dealing in orange and lemon 
products. The Remington ex-— 
hibit featured the all electric 
machine, the Remington—Noise— 
less, also a complete line of 
Remington machines in other 
classes. At the front of the 
display stood two Remington 
portable machines which re- 
ceived much attention, many 
people stopping from time to 
time and telling of different 
places all over the world where 
they had either purchased or 
taken one of these typewriters. 
The Remington was designated 
by the show committee as the 
official Orange Show typewriter. 
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Seventeenth Leipzig Office Appliances Fair 
By Our Special Correspondent at Berlin 


The seventeenth Leipzig Office Appliances Spring Fair, 
held from the 6th to 12 of March, has, according to all 
reports, been very satisfactory in every respect. The influx 
of visitors has been extraordinarily great and business good. 

The pronounced good humor and happy disposition ot 


the exhibitors continued throughout the entire fair period 


and was transferred to numerous visitors from all the coun 
tries of the globe 
It became day by day more and more apparent that 


as purchasers, were of the opinion that 
the tendency is an upward one. The 
Office Appliances Fair must have come to the conclusion 
that dealers flocked in great number to the “Jaegerhot” 
altered even if one union of office 


exhibitors, as well 
antagonists of the 


and this fact will not be 


machine dealers is, on the basis of an inquiry made from 


a few hundreds of its members, of the opinion that hold 


ing in future only one fair in the year would be sufficient 


naturally decisive, 


will always be 


Che 


Prevailing conditions 


whether the dealer visits the fair or not trade com 


has decided that the fair will for the next two years 


mittec 

be held twice a year as heretofore and this decision is 
based upon inquiries made from exhibitors and most un- 
doubtedly will be welcomed in the interest of the industry 


and the fair itsell 

Foreign countries were remarkably well represented by 
their purchasers and a strong tendency to purchase pre- 
that 
better in 


vailed generally, though it could be observed eco 


conditions are in many respects much 
than abroad. 
fact that 


German 


nomic 
Germany 
The 


dence in the 


further foreign countries have full confi 


office appliances industry and are 


willingly and gladly dealing with German manufacturers 


and wholesale dealers, must be considered as a welcome 


factor in the coming development of the export trade of 


business of 


the industry, and the situation of the export 


German office appliances is at present by no means un- 
tavorable and clever business men will take care that this 
tendency is not only supported, but maintained. 

was this 


attention 


Rhineland time most nu 
Last was drawn to 
conditions Ruhr 


and this last fair has proved 


Of German dealers, 


merously represented year, 
the fact that 


land had improved 


business in the Rhine and 
strongly 
this beyond any doubt 

\ much better 


the rest of the dealers than has been the case during late 


sentiment could, however, be noticed by 


fairs Sentiment and purchasing tendency are always 


closely allied and this pleasant condition must be sustained 


in order to enhance the development of business 


As far as it has been possible to form an exact opinion, 


that the result of the seventeenth fair satis 


it is believed 
factory to all exhibitors and the fair was a success. The 
favorable conditions of this vear’s spring fair have given 


the office appliances fair a particular firmness of position 
utilize this 
Regard 


Leipzig 


and all should teel obligated to 


condition to the full and endeavor to maintain it. 
said that 


participants 


ing the other German fairs, it can be 


will in the coming final contest be victorious as it has been 
for hundreds of years and will maintain its monopoly. It 
has this time been possible to ascertain that purchasers as 
well as exhibitors are, in respect of the fairs held outside 
tavor of coming to the old 


W orld.” 


Che office appliances fair is now so firmly connected with 


of Leipzig all decidedly in 


renowned “Leipzig Fair of the 


the office appliances industry that it would be absurd to 
attempt to shake it 
The principal novelties exhibited will be referred to in 


trom its foundations. 


a later report and it need only be said now that they were 


H. G. 


quite numerous and of no mean importance.—F 


U. S. Typewriters in Britain 


Che Wall Street Journal of Thursday morning 
ins 


March 24, 
printed the following article from its Lon 


London—American typewriter companies look forward 
to increased business in Britain in 1927, despite increas 


ing competition of British manutacturers 


ily improving, and for January were particular yor 


“There is a steady demand, 
Hocking, managing 
Smith and Corona Typewriters, Ltd., told Dow Jones & 


America! d tore 


sales in January reached a record monthly total 


and we art ing ¢ 


business,” R. H 


Lo “Prospe cts are excellent Our 


sold annually in the 


About 60,000 typewriters are 


Kingdom. American makes, especially Underwood, R 


and Remington, predominate. Forty per cent 
typewriter output is exported Britain is the largest 

cent of Americar typewriter 
take about 14 per cent 


Britain in 1926 totale 


porter, taking nearly 20 per 


exports. British dominions 


Sales of American typewriters in 


about 50,000, according to trade circles. British compan 
sold 10,000 in the 
and 


sented about 40 per cent of t 


about domestic market, whi Frencl 


German manufacturers have agents het ut repre 


heir total outpu Italia 
negligible 
that 


sales are 
It is 
Britain dropped about 


Americ: 
last vear. itl 
months, 47,609 Amer 


sales of 
14.000 


for 1926 are not available, but for 11 


estimated 


can typewriters were exported to Britain 


1925. On the other hand, exports from America to Britis] 


dominions were in some cases higher than in 1925 \us 


1 . ot 192¢ 


for example, imported in the first 11 months 
12,502 machines, against 11,820 in 1925 In the same 
India took 10,248 

Decline Due to King Georg 


Was (al 


tralia, 


> e? ¢ 
520 against 
British 10,520 again 


riods 


ie to tl te vel 


Britain 
behalf of 


Che decline in sales in 


tion ot King George on Britis mpani 


N.. W. R. Marle, 


Typewriter Co., the largest 


sales manager of the Imperial 


British 


export 
company 
to His Majesty on the occasion of a royal visit i trade 
that, 


British 


exhibition while foreign governments us«t 


machines, the government bought 


writers Che king promised to look into the matter. Pat 
liament discussed the question, and the press ed « 
siderable space to the subject Ameri ( es los 
government and private contracts, and a dor st den 
was created for British typewriters 

As a result of the boost we had last year Mr. Mar 
told Dow Jones & Co. “our business increased 150 per ce 
in 1926 The two other British typewriter mpanies ais 
report large increases in sales 

‘This vear we expect to do even better I ‘ 
ind abroad For the last year we have been ncentrat 
on a new standard model, spending about £60,000 « ts 
production. It will be placed on the market \pril, and 
we plan to manutacture 25,000 this vear Eventually we 
intend to sell it in the United States. I ce of t 
machine is £2 below the list price of the cheapest Amet 
can model.” 

Despite this optimism, and although Britis retitie 
will be keener in the future, there are indications that 
American companies will continue to get the major portio1 
of the typewriter business in Britain and in its colonies 
British companies are handicapped by lack of plant and 
lack of efficient sales organizations The Imperial Type 
writer Co. employs but 300 men at its works Leicester 
“British companies at present cannot meet a quarter of the 
demand in England for machines,” a leading aut ty 
tormed Dow Jones & Co. It is significant that s firms 
which changed over to British typewriters last vear are 
already exchanging them in part payment for new Ameri 


can models. 


























EATON, 


LLOYD W. WHITING, 
esident Vice t 


President 


RICHARD W 


Two Buffalo, N. Y., Stationers Merge 


Old and Prominent Office Equipment Concerns Join Forces 


On April |! Eaton Brothers Company and the Whiting 
Stationery Company, two of Buffalo’s lea ofhce equip 
ment | ses, joined forces and consolidated into Eaton, 
Whiting ard Hanford, In Richard W. Eaton, formerly 
president, treasurer and general manager of Eaton Broth 
ers, is president and general sales manager the new firm 
Lloyd W. Whiting, formerly president general mat 
ager of the Whiting Stationery Company, is vice-president, 
while Herbert E. Hanford, formerly secretary of Eato1 
Brothers, is treasurer of the new orgat Edward 
M. Whit formerly vice-president of the Whiting Sta 


tion (ompany, 1s now secretary of the new company. 
bus 


e stationery 


at Wesleyan 


showed his aptitude for 


ness early in life. While an undergraduate 
Unive 1908, he founded the Weslevan Store at Mid 
dletow Ci This organization is still thriving and is 
the main source of supply of the students of the institutio1 
i he | ks. papers, supplhies, et that they need in their 
work In 1913 Mr. Eaton became the assistant sales maz 
ger f the Rand Company of North Tonawanda, whicl 
positior he held till 1915 whet he bought a controlling 
ntere the Vosburgh W hiting Comy im ' ol Buffalo 
Phe e was immediately changed to Eaton Brothers 
Compat ind the concern has been under the guidance 
of Mr. Eaton as president and general manager ever since 

Mr itor has been reside t o t! Stationers’ Clul 
of Buffalo for the past vear d Lieutena Governor oft 
Regional District No. 2 of the National Association of 
Stationet He is a member of the Buffa Athletic Club 

e G Buffalo Advertising Club, the Delta Kappa 
Epsilon fraternity and secretary of the Wesleyan Alumni 
Association of Western New York and of the Guido Chorus 

local organization of sing 

ke W. Whiting saw tv s’ se the Worl 
\\ ( embarking « SINness ¢ During tl 

( erve SIX mont e Fre \ d the 
es é me as first i t ted State 
Arn At the essati ( ~ es ¢ 1t Buffa 
nd went into the stationery business with his father, Willis 
P. WI vho had foun the Whiting Stationery i1 
1898 ‘ ming secretary of the company He soon took 
his father’s place in the business and assumed the burdens 

re t and general manager, which he has carried 

ever s é 

Mr. Whiting belongs to the Rota ( the Buffalo 
\thleti Club, and the Automobile Club of Buffalo 

Her I Hanford, in his early business ireer, was 
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EDWARD M. WHITING, 
Secretary. 


H. EB 


HANFORD, 


Treasurer 


manager with a large wholesale and 
retail music house in Rochester, N. Y. He got his first 
the office equipment business through his seven 
Monroe Calculating Machine 
During six of those seven years he was district 

inager, part of the time in charge of the Boston office, 
and the remaining years in charge of the Buffalo office. He 
of his association with 


credit 


? 


ion with the 


ld that position until the time 
Katon Brothers Company as secretary. 

Mr. Hanford is a member of Zion Lodge of the Masonic 
Upsilon fraternity, the University Club 


Rochester Alumni 


Order, the Psi 
d treasurer of the University of 
\ssociatio! 

I M. Whiting 
B. F. Goodrich 


time 


was associated for ten years with the 
Rubber Company—a good share of the 
as general manager of their branch at Rochester, N. Y. 
He later came into the Whiting Stationery Company, asso- 
s brother, as sales manager. 


Cilating with hi 


These men in bringing together the firm of Eaton 
and the Whiting Stationery Company 
and one management, realized the possi- 
need in Buffalo of a larger, more compre- 
Eaton, Whiting and Han- 
wil the largest, most complete business of its kind 

Western New York 
$100,000, and will cover the 


York territory 


Brothers Company 


hensive office equipment house. 
’ d will } é +} é 
The company is capitalized at 
Buffalo Western 


with ten salesmen. 


and New 
Eaton, Whiting and Hanford will 


ducted under five main departments, as follows: 
} 


[he new business of 


iture b) Filing Systems; (c) Stationery and 
Si es ( Printing and Engraving; (e) Accounting 
Systems 
Among the lines that are handled are Lincoln and 
H« er des Sikes chairs, Shaw-Walker files and safes, 
Neostyle duplicators, Irving-Pitt loose leaf, Southworth 
ewrite! ers and Barrett adding machines. 
The new organization will occupy the former quarters 
Eat Brothers Company, comprising three floors in the 
Lin building at 329-331 Washington street, Buffalo, 


—— a 
New York Stationers Meet 


rs Association of New York held its regular 
Drug & Chemical Club on Monday, March 

[he Harvard Bureau of Business Re- 
search sent a representative who explained the work of the 
data on business conditions in the 
talk was of general interest to station- 


smuch as the Harvard Bureau is taking up the com- 


bureau in compiling 


re 
various fields Phe 


lation of records in the stationery field. 
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WHERE THE 
FOURTH 
DISTRICT 
STATIONERS 
WILI, HOLD 
CONVEN 
TION ON 
MAY 5 AND 
4 Top 
picture 
Water front 
f Memphis, 
Tenn. taken 
from airplane 
The city has 
a population 
of 256,000 
people or 
more It is 
on the east 
bank of the 
Mississippi 
river half 
way between 
the Great 
Lakes and the 
Gulf of Mex 
ico It is a 
great railroad 
center and is 
said to be the 
world’s largest 
inland cotton 
market It is 
in important 
listributing 
point for iron 
and steel and 





Memphis Fine Convention City 
On May 5 and 6, the stationers of the South 
meeting of District No. 4 at Memphis under the 


of E. H. Clarke, governor of the fourth district 


ing was originally scheduled for April 


circumstances made its postponement necessary 


vention will be a lively two-day affair, packed with val 


suggestions. It will be held at the Hotel Peabody, char 
terized by its modern equipment, tts spaciousness, 
cuisine, and old-fashioned Southern hospitality 

pected that three hundred delegates and visitors will go te 
Memphis for this meeting and intensive and energetic prep 
arations have been made to entertain the guests durin; 


stay hese preparations are in the hands of 


committees: Finance, S. T. Taylor, chair 
man; Alex. Culpepper and S. Toof Brown 
Entertainment, W. B. Hill, chairman; St 
Elmo Newton, Adolph Latsch. Reception 
committee, Dan Wolf, chairman; Arnold 
Armstrong and Earl Culpepper. Publicity, 
Harry Freeburg, chairman; Waring Sher 
wood, Herbert Waterbury Committee on 
arrangements and program, E. H. Clarke 
chairman; Kenon Taylor and George Knox 
Committee on registration and badges, A 
Jarratt Tavlor chairman \ R Tavlor Ir 
and H. A, Adams 

An attractive program has been prepared 
for the sessior ind it 1s expected that this 
will be one of the most interesting and in 
structive meetings ever held in the district 
Several delighttul entertainment features 


are in store for those who com In con 
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Historic Memphis 


largest city in Ter 
256,056. Located 
Mississipy el 
the state t 
the capital 
e, Arkansas and M 
y on all thre | 
lhe t | 
sift Sta di a ( 
‘ e the P ’ 
: eat \iemy 
¢ C€aAviest ( 
| irec | 
‘ A 1 } 
Ise 


4 


er manu 
ictured prod 
ts Right 
tional 
ghways pass 
through 
\iemphis 
five of them 
rossing the 
river on the 
Harahan 
bridge, one 
the two 
great railwa 
ridges in 
lemphis and 
the only one 
rossing the 


Mississippi 




















Page 27 OFFICE APPLIANCES For April, 1927 





— —D 








so large a part in the history and upbuilding of the city 

Among the city’s beautiful parks is one on the river at 
the site where DeSoto and Chisca, chief of the Indian tribe, 
met in solemn pow-wow in 1541 Chis park is named for 
the noted Spaniard. 

Chat meeting on the bluffs with the mighty river flowing 
at their feet is the first convention of which there is any 


record in the traditions and history of Memphis 


DeSoto and his band of Spaniards tarried awhile, then 
we he way, leaving Chisca and his successors in undis 
puted possession of the Chickasaw Bluffs for a space of 
132 years The next record of the coming of the white 


man was in July, 1672, when Joliet and Pere Marquette, 
French explorer and French missionary, came down the 
river and tarried awhile 

By treaty between Spain and Great Britain in 1736 the 
territory on the Chickasaw Bluffs long claimed by Spain, 
was transferred to England. In 1783 it became part of 
the territory of the United States 

Five flags have floated from the bluffs where Memphis 
now stands. First there was the standard of Spain, then 
the French colors went up, to be replaced by the English 
[The fourth flag was the Stars and Stripes and the fifth 
was the banner of the Confederacy, the Stars and Bars 


This fifth flag soon came down for it was in June, 1862, 


that the famous gunboat battle of the Civil War took 
place on the river just north of Memphis, resulting in 
defeat for the Confederate forces and occupat of the city 


by the Federal troops. 


It is just a century since the City of Memphis was duly 
incorporated by the Tennessee Legislature in 1826 with 
Marcus Winchester as the first mavor During the hun 


dred years of its civic lite Memphis has grown from a 


struggling river town to a great city, metropolis of a regior 
more fertile than the famed Valley of the Nile 
> 


Test Noise Effect on Typist 
Che Psychological Laboratories of Colgate University, 
Hamilton, N. Y., recently devised what they conceived to 


1 
} 


ie a test of the effect of office noises, street noses, ete 


the speed of typists. The subject of the experiment was 
Miss Elsie Keller, a well known speed typist, who is said 
to be capable of doing 158 words a minute on familiar 
matter 

Miss Keller was placed in a special test chamber witl 
walls of solid brick and was instructed to type for twe 


weeks the same letter over and over while the experimental 
staff made its scientific records and observations through a 
small window in the room Che noise for the experiment 
was produced by a noise making machine operated elec 
trically and producing a steady hum like the din of traffic, 
rang an electric telephone bell automatically at irregular 


ntervals and actuated an automobile horn from time to 


ime [It also duplicated the whirr of office machinery 
rising above the sound of traffic. Conversation was repro 
duced occasionally by a recitation on a phonograph. These 


1 
lL, 


noises were kept up every moment of the experiment, not 


nve teet fro the typist [The noise was echoed and re 

choed b the walls of the room as happer Ss oi the ordi 

if nce Iding It was claimed that the test chamber 

Ss ( than most ind quiete tha many 

During the first three and the last three da the exper 

ent. t berations vere t dow 
( al 

¢ ‘ , ites Miss Keller 

: s ( 1m< ( Sif ¢ t she ite 

dar r é . asts a d ¢ | o ¢ ep enter 

x ind later t Walk € Ca est cnan 

‘ 4 4 ‘f tf ft 


writer, quietly resting for half an hour to bring her meta- 
bolism down to a low or standard level. While typing 
she wore a mask fitted over her nose and mouth so that 
exhaled air could be collected and analyzed to show how 
any calories of energy she was burning up. 

Miss Keller started on this test and continued five days, 

en it is said she collapsed. 

Office Appliances doubts the value of such a test under 
he conditions imposed. A stenographer and typist does 
wear a harness over her nose and mouth. She does 
not eat standardized breakfasts, does not get along without 
exercise and does not write the same letter for two weeks 
a stretch. She has normal recreations, occasionally going 

dance, a concert, a theater, or a dinner, or other 
recreational activities. Contrary to the usual notions, such 
things taken in moderation restore nervous force. To be 
mmured like the Prisoner of Chillon and to be sentenced 
to write the same identical letter hour after hour for two 
weeks would be an undertaking, we think, that would daunt 
he courage of the hardiest. One with a phlegmatic physi- 














MISS ELSIE KELLER, WELL KNOWN 
SPEED TYPIST, WHO UNDERTOOK THE 
rwO WEEKS’ NOISE TEST CONDUCTED BY 
COLGATE UNIVERSITY TO DETERMINE 
THE EFFECT OF NOISE ON EFFICIENCY.— 
Photo by International Newsreel. 


al and mental organization might be able to stand up 
under the test, but we doubt if the average expert typist, 
highly organized nervously, could endure it. To our notion, 
i better test would be to put the typist in a room where 

extraneous noises are shut off, let her type a variety 

material and let her live as she normally does live out- 
side of office hours. Then let her do similar work for the 
same period in the surroundings of the average office and 
ompare the results. Such a method might not be strictly 
scientific, but the conclusions would have some practical 


It is of interest to note a report from Hamilton, B.. Se 
the Chicago Daily News dated March 10, in which Mr. 
Donald Laird after completing the twelve-day noise test 
Colgate university concludes that high speed typists are 
re affected by noisy office surroundings than slow work- 
ly pecking at the keys. 
genera said Dr. Laird, “the better the typist the 


ore she is adversely affected by noise. Amateurs are not 

¢ ably wthered.’ 
e report continues “Miss Elsie Keller, the speed 
typist who typed the same letter over and over every day 


é to the tune of automobile horns, telephone 

















bells, conversation and other office and street sounds, 
ended the test ‘feeling fine.’ ”’ 
Dr. Laird’s records, however, showed that when she 


worked in a laboratory in which the noise reverberated 


brick 


When the walls were covered to cut down the sound vibra 


from walls her speed was 488 strokes per minute 


tions her speed mounted to 528 strokes 


On the last day of the test the noise machine was turned 
Miss 
Laird 


off, and the room was quiet for the first time while 
Keller typed. Results 
said, did not differ appreciably from those obtained when 


under these conditions, Dr 
the office and street noises were in full swing but the walls 
were covered. 

This 


eficiency or to an 


may indicate that some noise is not harmful to 


individual's physical condition, Dr 


Laird said 





BOY SCOUTS WINDOW DISPLAY IN 
COMPANY STORE AT TOLEDO 


trimmed this window themselves, transforming the 
ind Engraving Companys 


Photo by courtesy The Franklin Printing 


Window Display for National Boy Scout Week 


National Boy 


Engraving Com 


week beginning February 7 


Week The Franklin 
ot Toledo, Ohio, 


During the 


Scout Printing and 


pany gave up one of their large display 


windows to Troop No 100, the Sea Scout Troop ot Toledo 


Che boys trimmed a very creditable window with ship 
models and a replica of Maumee Bay, which is Toledo's 
harbor and will eventually be Toledo’s sea harbor Vari 
ous Scout organizations ompeted lor prizes and several 
windows throughout the citv were decorated The contest 


was staged by the Maumes 
Yacht Club 


trimmed this window, received the first prize, 


Valley ( ouncil, Boy SCOULS ot 
lroop No 100, which 
a basket ball 


America. The Boys or 


Troop No. 2, Newton School, took second prize, a first aid 
kit, and Troop N 38, Collingwood Church, won a bugl 
as third prize 

A reproduction of this window is presented with the sug 
gestion that stationers throughout the United States may 
with profit interest themselves in local city and civic affairs 
ind im this way the industry as i whole will benefit The 
Statin an | should ill } mselft or the side ot vood rover 
ment and should ick all worthy movement such as tl] 
Bov Scouts. Red Cross. et He can do this by meat 

his windows occasionally to very ood advantage all 
around and not only will he gain the reputation of being 


interested in public affairs, but wi ictually become inter 
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ested in them, which will be very mu t s benefit 
materially and mentally 

Window displays which emphasize matters il ne 
interest or of national interest locally applied ar metit 


regarded as good local news by the dai 

towns in which these papers appear In t " und 
consideration for instance, the window 

No. 100 of the Boy Scouts shown here, was reproduced 


the pictorial sections of the Toledo newspa 


In dressing such a window our suggest s that wl 


the open back is all right for the window itself, when tl 


window is photographed, a background sh e put 
between the window and the store so as to make a contrast 
against which the articles in the window will stand out a1 
tell their story. The window display is so greatly reduced 
in the picture that if any confusing elements of background 








PRINTING AND 


ENGRAVING 
This window won first prize in a window display I 
test staged by the Maumee Council Boy Scouts of America during Boy Scout Week. The boy 


window into a miniature of Maumee Ba 


are introduced, it becomes difficult t lis 
window display and what is not. A suitabl 
ral colored material place¢ it the MACK 
do much to relieve contusio1 

ae 


Three Merged Firms Plan Twenty-five Retail Stores 


A dispatch from Cincinnati to the N 
dated March 20, states i < orat 
lis] ibout twenty-five retal stationet! 
ts own tactory tor the roduct 
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How a Motorcycle Saves Money 


[The Midland Paper Company, 204 South Third street, 
Minneapolis, Minn., wholesale stationers and paper mer 
chants, makes use of a motorcycle with a specially built 
| eliver all the small ders the business dis 
trict of Minneapolis The unit had been operated only 

ne month at the time of writing, but service has improved 
one hundred per cent and the company has reduced its cost 
of operating considerably, giving a service t the oftice 


trade elieved to be heretofore 








MIDLAND PAPER COMPANY'S SPECIAL DELIVERY 
MOTORCYCLE WHICH HAS SOLVED THE PROBLEM 
OF SWIFT AND ECONOMICAL DELIVERY OF SMALL 


AND MEDIUM ORDERS 


W. \ 


tailed description of the operation ot the n 


Pierce of the company, gives the foliowing de 


otorcycle deliv- 


ery system. He says 


‘To make deliveries in ten to fifteen minutes with a 


guarantee of a thirty-minute service when necessary is 


another way of combatting price cutting 


“In addition to the motorcycle, we operate our own 


delivery truck; but we find that the motorcycle is replacing 


a large amount of truck deliveries at a cost of approxi 


mately two and a half cents a mile instead of twelve and 


a half cents. 


“We can One, 


ry of carbon paper, cut to size, six blocks away in 


relate many unusual instances of service: 


a de live 


five minutes On another occasion a customer ordered 


to a special size, and we said it would be 


blocks 


with the merchandise. 


paper cut out 


delivered eight away in twenty minutes, invoice 


If it was delivered within this time, 


the buyer was to pay the driver a quarter, and if longer, 
the driver was to pay the buyer a quarter Che delivery 
was made in less than fifteen minutes The buyer was 


hed at the speed and paid the driver the quarter 


then called by phone to let us know that he appreciated 
the se €, Saying that it was the first time in his life that 
he had paid a service delivery charge on office supplies 
to any house 

“We might add that it was a half-holiday, and because 
f his getting the paper, the buy was able omplete 
report which he had to make out that afternoon, and not 
sé i d 

\r cident A I ( t was r the 
rst r the ou skirts t A said i ne was not 

{ud h our concern ¢ pe es said he knew 
7S Wwe e people that 1 e deliveri torcycle 
€Ca ees it sO Many ( 

Ti rie triendly , alesmen 

\ r¢ cles we Y S¢ é on 
ve er whe ( t l most d 

é advert tter ks er 

gns ea We | t it neve 
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lo acquaint all of our customers with motorcycle deliv: 
invoice and delivery receipts are rubber 
stamped, ‘This order was delivered by Motorcycle Deliv- 
' A personal post card is being sent by each 





ery service, Oul 


ery Service 
salesman. 
‘We have noticed a marked increase in sales, an increase 
good will of the customers toward the house, and we 
The motorcycle deliv- 
eries are made every thirty minutes, insuring rush service 


im the 
have had complaints on service. 
to those that require it 
‘The most profitable business is given to the house that 
gives the best service, and not necessarily to the house with 
the lowest price ts 
hciieceadaieil 


Tiny Booklet Sells Filing Cabinets 


Getting the Most Out of Your Correspondence Filing 
title of a unique little booklet issued by 
the W. F. Roberts Co., stationers, 1514 H_ street, Wash- 
ington, D. C., shaped in the form of a four-drawer letter 
file steel file cabinet, in olive green, which gives some 
good pointers on filing orders, and which not only made 
a hit with the trade but also provoked quite a few orders 
and telephone calls from customers who received this little 
booklet with their monthly statement of account, or when 
mailed separately to a mailing list of prospects and cus- 


Folders” 1s the 


tomers 

This little booklet told how to run a filing system prop- 
erly, with a folder index rather than individual name guides, 
except for those frequently used, each page offering some 
little hint, and each page being graphically illustrated with 
illustrations of actual folders and guide cards. 
interested, naturally formed good prospects for 
the sale of filing cabinets, and telephone inquiries and let- 


Chose 


ters received were immediately followed up, with good 
results 
cm ee 
The Oldest Living Male Typist 
This is a picture of George W. Haulenbeek, a member of 
the office staff of the law department of the Baltimore & 
Ohio Railroad, at Baltimore. Mr. Haulenbeek, who is 


eighty-three years old, began his service with the B. & O. 
\pril 1, 1881, as secretary to John K. Cowen, general coun- 





MR. GEORGE W. HAULENBEECK, WHOM THE REM- 
INGTON TYPEWRITER COMPANY BELIEVES TO BE THE 


ILDEST LIVING MALE TYPIST, SEATED BEFORE ONE 
OF THE EARLY REMINGTON MODELS 
sel. He used a No. 2 Remington typewriter. He still 
uses Remingtons 
1ulenbeek is as sprightly as ever and turns in a 
vork « da He has seen the different models of 
Remington typewriters come and go, improving as they 
e, and it is his opinion that, like himself, most good 
things improve with age 
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Views in the Office Furniture Department of the S.G. Adams Stamp and 
Stationery Company, St. Louis 


lop Picture: Looking Down the Room from the Entrance. Lower Left Hand Pictu: 
I f 


- 


Looking from the Center toward the Rear. Lower Right: Close-up’ of Fireplace 


Ces eX 











Again the Thorn Under the Saddle 


Stationers Take Up Problem of National Discounts in 


Furniture 
With regard to another trade problem which has arise: Kansas Cit 
in the furniture trade and which was freely discussed i g \ dealers est i 
previous issues ot Cfthce Apphanes s under the title “The same resolution will be presented 
Thorn Under the Saddk it is interesting to note that at ngs throughout the count: ind no d 
the regional meetings held in Boston, Philadelphia. Chicag S d by tl H 
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WHEREAS, The manufacturers of filing 
cabinets, desks, chairs and office furniture of entering into 
contracts with consumers for the delivery of their respec- 


a price pre- 


practice of 


tive products from the stock of dealers, at 
scribed by the manufacturers, and subject to terms and dis- 
counts established without consultation with those dealers, 
is detrimental to the dealers, and ignores their manifest 
right to compensation for rendering service in conditioning 
the various products, and otherwise in handling, storing 
and distributing the merchandise, be it 

RESOLVED, That the manufacturers who follow such 
practice be apprised that it is the sense of this Regional 
Meeting of District No. 6, held at the Congress hotel, Chi- 
cago, Illinois, on March 18, 1927, that it is not calculated 
to promote the good relations that ought to prevail between 
manufacturers and constitutes such an 


invasion of the dealer’s province as a merchant as to require 


distributors, and 
reconsideration without delay. 

There is, of course, no feeling on the part of the dealers 
The question arises, would manu- 
con- 


who sign the resolution. 
by adopting the suggestion 


claim they would not and 


facturers lose business 


tained in the resolution’ Some 


have adopted the practice of doing all of their business 
through dealers. However, it is pointed out that factories 
must be kept busy, that men must be provided with work. 
It is well known that an idle factory eats up money like 
a battleship. It is suggested from some sources that deal- 
ers might meet manufacturers half way. The real basis of 
resentment is said to be that the dealer must shoulder all 
the load. Let manufacturers, say the dealers, get the full 
contract prices in towns where they have no agent, but 
where they have agencies let them share with the dealer on 
a fifty-fifty basis. The dealers intimated that they would 
meet the manufacturers in a spirit of fairness and would 
be willing to shoulder a part of the burden of fulfilling 
these contracts which manufacturers are sometimes obliged 
to undertake or suffer valuable business to go to others 
who perhaps do not care for the dealers. It is obvious that 
the manufacturer cannot get national contracts at full retail 
price. Pressure is constant. Then, say some dealers, let 
the manufacturer, instead of demanding that the dealer 
handle the goods at a loss, rather divide his own profit in 
such a way that the dealer will at least make something 
and not feel that he has been required to do a service 


without any reward. 


The Furniture Dealer and the Direct Agency 


Being a Brief Statement of One of the Problems Some- 
times Encountered by Office Furniture Dealers. 


NCE upon a time, as childhood stories had it, there 
was a dealer in a medium sized town who was doing 
selling office equipment, in 
cluding a desks In the 
was the branch of a manufacturer of certain office equip 
The company operating this branch made a con 
tract with the desk line in its 
branch offices throughout the country. It 
before the stationer got wind of the fact that the agency 
could afford 


a satisfactory business, 


well-known line of same town 


ment 
manufacturer to sell its 


was not long 


was selling desks on a closer margin than he 


visited the branch manager to 


to sell them. He at once 

prevail upon him to maintain the established prices which 
afforded the distributor a fair margin of profit “But,” 
replied the branch manager, “I do maintain prices, except 


where I sell equipment amounting to $500 and over and in 


such a case I figure that I am justified in allowing a dis 


count.” The particular discount allowed in the case in 
question was about $14, which meant a saving to the cus 
tomer sufficient to swing his trade away from the dealer on 


that transaction. Since the goods sold were of high grade the 


dealer at once observed that a considerable proportion of 
the orders the branch received on such high grade goods 
would amount to at least $500 and that the policy of the 
branch would simply result in a price cut which he would, 
yf course, necessarily meet in every case 

This is one of the things that is creating dissatisfaction 
between manufacturers and retail dealers It causes the 


dealers to attempt reprisals and results in discouragement 
and dissatisfaction without adding appreciably to the vol- 
ume of business which the manufacturer is able to do. 
Too many houses selling furniture at retail merely think 
of building sales for themselves without doing anything to 
make conditions more satisfactory in the office furniture 
They go to any length to make a sale, gaining 
it here and losing it there. The policy seems to be to get 
the order profitably if you can, but get it anyhow. 
Nothing is more certain than that the buyer of office 
furniture who goes in to buy a desk or file for his own 
use is willing to pay a fair price for it. If all dealers would 
insist upon receiving a suitable profit on their lines, there 
would be little or none of the tendency to shop around 
and play one dealer against another or a dealer against an 
no more reason why desks should 


department. 


agency. We Can see 
be sold at discounts which make them unprofitable than 
that we should buy anything else at a figure which leaves 


the dealer at the wrong end of the profits proposition. It 
is certain that no matter what the user of an office spe- 
cialty pays within reason, he gets out of the article many 
times more in service than the sum he puts into it. If all 
men would work for the good of the industry with which 
connected, there would be fewer failures and more 
as a more equitable division or distri- 
this and other lands. 


they are 
happiness as well 


bution of wealth in 


A Letter to the Editor 


Supplies Manufacturer Discusses Recent Article by Mr. 


Bonsib 
lO THE EDITOR OF OFFICE APPLIANCES supp business We agree with him. One is education, 
\s manutacturers of filing supplies, we naturally were and after reading further along in the article, we come to 
greatly interested in reading Mr. Bonsib’s article the the conclusion that the other one is education also. 
Febr ssuc It is mighty easy for a stationer or his salesman to hand 


ver a set of twenty-five division guides when a customer 























takes a bit of 
how 


of alphabetical guides. It 
the 


set 
ask 


many drawers, cards, 


requests a 


initiative to customer how large his file is, 


Then a little knowledge 
the 
However, this small amount of education 


folders, etc 


is needed to prescribe properly and sell correct sub 


division. would 


pay the dealer dividends to say nothing of the manufac 


turer. A twenty-five division straight A-Z set of guides 
is usually sold at a lower profit margin than an eighty 
or one hundred sixty subdivision, being more of a com- 
modity than a specialty. Oh, what a field for profit to 
the dealer who will sell more subdivided alphabets! The 
sale can be made larger, too, by the salesman suggesting 
celluloid or metal tabbed guides as being more worth 


while. 
We know that some stationers and dealers have a knowl 


edge of filing and use it to their profit. But they are a 


small proportion of the entire number. 


Our sales figures show some interesting facts. On 


pressboard letter size alphabetical guides, plain tabs, there 
four sets of straight A to Z sold to one sub 
On all 


sizes, plain and celluloid, bristol, the proportion was twelve 


were twenty 


division (from forty to two hundred forty) card 


to one, that is, twelve straight A to Z sets sold to one 
subdivision (from forty to two hundred forty). We may 
be wrong, but we think the same amount of sets could 


have been sold and the proportions changed considerably. 
A need for a little better knowledge of filing is indicated, 
as the doctor says. 

We have been in many an office where a set of twenty 
five division pressboard letter guides was used to index a 
four drawer file full of correspondence and nobody told the 
file girl about “miscellaneous” folders, so she got a bril- 
liant idea and made her own, using straight out folders and 
a red pencil. After lettering twenty-five folders she filed 
At the end of the year she 


Also 


them one behind each guide. 
transferred the lot and started all over again. she 
probably shopped around for the new supply. 

Let us see how the stationer made out by not suggesting 


and selling the proper assortment: 


Actually Sold. } Proper Assortment. 
Ist Year 11 Set 80 Division M T 
1 Set 25 Division Press- Guides i i-ecateaa OeCOe 
board Guides ...$ 1.70}1 Set 80 Division Misc. 
500 Straight Folders 8.50) Folders ..... ceauaen 3.10 
- 1400 Tabbed Folders 7.60 
$10.20) —— 
2nd Year $20.70 
Same 10.20/1 Set 80 Division Misc. 
— Folders .. ‘ Y 3.10 
$10.20/400 Tabbed Folders 7.60 
$10.70 
This doesn’t include bulk correspondence folders (ex- 


pansion style pressboard folders) and gummed folder labels 
which can easily be sold also 
The 


improved filing conditions, 


proper assortment would have vielded more profit, 


and we venture to say, would 


have made the file “chauffeuse” less likely to shop around 


The trade is more familiar with loose leaf, perhaps. One 


reason is that loose leaf is an older industry, having been 


invented in the Garden of Eden. Filing supplies as far as 
the dealer is concerned are only about twenty-five or thirty 


old We 


working 


years believe every dealer or salesman should 


two major record- 
We could then bestow the degree M. O. P., 


have a knowledge of these 


keeping lines 


Master of Office Procedure 
Let's have more M. O. Ps. 
Mr. Bonsib’s idea of a cooperative educational effort on 


the part of the manufacturers, would, we believe, prove to 


be very beneficial to the 
It would, of 
We tried this once, 
tried it several times. 
that he 


trade as a group, if carried out 


course, be necessary to organize the group 


and a friend of ours in Michigan 
Mr. Bonsib 


than one 


nrst 
Seriously, we suggest to 


undertake this, as we believe that mor« 
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cooperative advertising idea of this nature was sold to the 


trade concerned by an advertising mat 


Mr 


manufacturers—no ten; for we 


Bonsib would have to get in touch wit! ut elevet 
here an 


idea and our lingness te 


OXFORD ING SUPP 


approval of his 


(Signed) 


500 Driggs Avenue, 
New York, 


February 21, 1926. 


Brooklyn, 


> 
Company Beautifies 
Department 


St. Louis Furniture 


Adams Stamp & Stati 
months of alterat worl 
410, 
the establishment 


In February last, the S. G 


consummated many 


Company 
building, 
Mo., by 


their office 


the basement of their 


Sixth street, St. Louis 


sales room for furniture department covering 


7500 square floor [his room is decorated i 
the 
display of 
work 
into the most attractive department of the big stor Che 
this Italian 
the matched suites which will be set off wonderfully by the 
the The 
was the employment of a prominent architect to lay out 


feet of space. 


Italian style and is a strikingly attractive place for the 


matched office suites, etc It is d that the 


which has been done has transformed the | 


feature, of course, in attractive room will be 


style of room. first step in this transf 


and plan the entire effect. The walls are of rough 
and there are many decorative mirrors in 
is a beautiful fireplace where comfort is com 
The 
the trafhe on the 
the 


number of 


beauty. The surroundings are quiet. 
shut the 


such 


room 1s pra 
noises of 
that 


illumination. A 


tically away from 


streets. The lighting is every part of big 


room receives even liberal 
attractive rugs are provided, and the entire setting of the 
place is one of richness and comfort 

The the S. G 


Company was founded by S. G 


Adams Stamp & 
Adams and § 


under the name of Adams & Wathene 


stationery 
Wathene 


Small and humble 


business of 


7 Wh 


though its beginning in a small room at 327 N« I 


rth Third 
street, nevertheless this tiny place was the foundation of a 


great business built on quality, service and trustworthiness 


[he business started with the manufacture « rubber 
stamps. The increasing demand for the product made it 
necessary to move to larger quarters at 314 North Sixth 
street in 1882. In 1893 the concern was incorporated as 
the S. G. Adams Stamp & Seal Company In 1894 a sta- 
tionery department was added and in 1910 the mame was 
changed to the S. G. Adams Stamp & Stationery Con 
pany Che year 1912 saw the company houss n its owt 
tive story building with thirty thousand square feet 
floor space at 410, 412 and 414 North Sixth street in the 
heart of the business section of St. Louis An office furn 
ture department was added and the fourth | r was give! 
over to this department. In 1916 the compa: secured 
large factory building for manufacturing purpos it Garr 
son and Franklin avenues to take care of t tur 
of metal signs, badges, automobile license plat: 
brings us down to the present time and the ng of the 
new office furniture salesroom in the basement t! d 
ing 

The present officers of the company are S. S. A 
president; F. K. Adams, vice-president and t 
R. G. Craig, secretary. S.S. and F. K. Ac 
the founder of the business and Mr. ¢ 

= ‘ilieaitiens 
T be truly generous s ft be truly gr 


(Strathmore 


Paper Compar 











Some Figures on Advertising Values 

Reference has already been made to the investigation 
recently conducted by the American Writing Machine 
Company on the results of different forms of advertising. 
Henry Simler, vice-president of the company, conducted 
the investigation and has brought out some highly interest 
ing figures. As a result of his work he sets the following 
percentages as the value of advertising for typewriter men 
window displays, forty per cent; newspapers, thirteen per 
cent; classified telephone directories, six per cent; sales 
men, ten per cent; old customers, twenty-three per cent; 
other sources, eight per cent. 

These results were obtained in connection with the 
American Writing Machine Company's retail stores 
throughout the country [The members of the American 
Writing Machine Company found an opportunity the latter 
part of 1926 to check up on established sales and adver 
tising methods in the typewriter field. To do this a chart 
was prepared showing roughly amounts usually appor 
tioned for publicity, direct advertising and personal sales 
effort by outside men [he first three of these divisions 
was the largest, the second being a comparatively small 
irea of the whole In order to check the correctness of 
this division of the sales appropriation, the company sent 
a personalized letter to five thousand people who had 
either purchased or rented machines from its branches 

the previous four months. The latter bore the head 
ng of the home office and the signature of the vice-presi 
dent, Henry Simler. This letter embodied a list of care 
fully developed questions and encouraged the sending of 
information not specifically covered by the direct ques 
tions \s a check on information sent in response to 


these letters store salesmen were instructed to attempt 


to ascertain from all purchasers what advertising or selling 
force had been instrumental in bring them to the store 
About 42 per cent of those who received the letter re 
sponded with complete answers The vital thing, without 
disclosing the precise information, is that a tabulation of 


replies proved that the company was spending a large pet 
centage of its sales and advertising money on the least 
productive methods. Old precedents were junked, there 
fore, and a new marketing campaign planned that balanced 
the various forms of advertising and sales effort according 
to their proved business-pulling power Under the new 
ippropriation as much if not more money will be devoted 
to direct advertising, including window displays, mailing 


+ + ] + 1 


yieces, ¢ is to newspaper display advertisements, classi 
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fied advertisements, telephone directory advertisements and 
car cards and also as to personal sales effort by outside 
men. From the percentage figures shown above, it is ob- 
servable that forty per cent of sales are credited to window 
displays and that the next largest percentage of returns 
comes from old customers. From this investigation impor- 
tant things were learned and the conclusion is that every 
manufacturer who is making a substantial annual invest- 
ment in sales and advertising work will find it profitable 
to subject his methods to thorough analysis. The ingredi- 
ents essential in economically meeting his particular needs 
may not be mixed in its proper proportion. If this is the 
case some part, possibly a very large part of the appro- 
priation, is being wasted. It pays to get the facts. 

The foregoing was digested from “Direct Reflections,” 
published by the James F. Newcomb Co., Inc., New York. 

swnisuscisilliaataaiinate 


International Business Machines 

“The International Business Machines Corporation and 
subsidiaries,” says the New York Tribune of March 23, 
“report for 1926 net income of $3,766,249, after interest, 
depreciation, Federal taxes and other charges. This is 
equivalent to $6.51 a share on the 578,643 shares of no par 
value common and compares with $2,828,532 or $14.65 a 
share on 192,881 shares outstanding in 1925. 

Potal assets as of December 31, 1926, were $34,766,274, 
against $31,892,634 at the close of 1925. The cash item as 
of December 31, 1926, was $1,337,396 and call loans 
$2,300,000 

ied 
Rand on Remington Board 

The New York Sun of March 17 reports that, coincident 
vith the declaration of the regular quarterly dividend of 
$1.75 on the preferred stock of the Remington Noiseless 
lypewriter Company it was announced that Delos W. 
Cook had resigned as a director of the Remington Type- 
writer Company and that James H. Rand, Jr., has been 
lected a director in his place. 


a. 


Boyd Takes Over Another Store 


Boyd Company, Ine., of Jackson, Mississippi, has taken 


over the Southern Office Equipment Company, of Natchez, 


Mississippi, that was organized less than a year ago, and 
1as added it to their chain of stationery, office furniture 


and gift stores It will be run in the name of Boyd 


Company 


ORDERS 


The man who cannot take orders canni 
The man who cannot ative orders cann 
Che man who cannot take orders wil 
Back of the force that issues orders 


he something more than mere position. 


, vat , , 4}, in } 
wa out of ord rs iat someone ids thr non 


Theodore N. Vail, as head of thi 
pany, saw the effect of blizzards and ice 


f a successful employee. 
t be a successful employer. 
never be able to give orders. 
nd requires their obedience there must 
s not enough for the successful carry- 
ial authority to give them. 


{merican Telephone & Telegraph Com- 


rms and other influences upon the SVS- 


fem. 1] rder l. “Get those wires undera 
Th proposition med an ampossibil 
tie WHS 7 r I] cd } t] yaduwneer’sS Ry 
at d la ; / nit ind raround 
Anvone with thi tthority could haz 
7a) é jie / f 4 I aT 
in adv ft the da 
ol rdcrs { | ssued that ov 
Order / fron ve and 
man can ( ’ j (} s he ha 
T] 17 of ith auth 


} ind ! 
the tu md all sorts of objec- 
(, el tho vires und ¢ rground rr reiter- 
issued that order, but only a man of 
the possibilities, would have gone so far 
lon 1 man who had learned to 
ed e must come from below, and no 
hj is] ed them helow 
“it iccess under authority. 
. 4 
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'NEW MACHINES 
and DEVICES 


A Simplified Visible Record opening shown in the side of the case e machine is 


3 
































The Irving-Pitt Manufacturing Company, Kansas City, operated daily by turning a key once around in the act 
Mo., announces the No. 1 Vi-Dex, the newest addition to ating mechanism at which time all remi irds fil 
the Vi-Dex line for visible records. The No. 1 Vi-Dex has appear at that date may be withdraw: 
eighteen one inch rings in Six sets and in groups or three The Thompson lime File attords i ( enient ie 
which operate independently of one another. The operatior tor extending the use of the written word t over 
ties that would otherwise burden the memor it increases 
the user's capacity for executive work t operates wi 
the mechanical accuracy of the adding m e and its 
tents are private to the user and cannot be disturbed, he 
entire reliance may be placed upon the service it rendet 
Che desk size Time File measures 7 es in diameter 
and is 5 inches high over all. It takes in a reminder 
2x3 inches and has a capacity of 25 to 30 cards for deliver 
each day of the month 
The foundation patent on this device is No. 1,531,358 
Ralph P. Thompso1 Pocomoke City. Md the invent 
——__—_<g— 
Bakelite Now Used on Bates Machines 
[The Bates Numbering Machine Compa: of 20 Ves 
street, New York City, N. Y., state that Bates number 
THE VI-DEX NO. 1 IN OPERATION ’ ge , : 
machines are now being supplied with genuine Bak 
handles in place of the wooden knobs _ heretofore 
is quick and easy The binder is designed to give the ; ” 
o tn ies with the oa £ th etcetdia: <i ti] 
maximum of speed with the minimum of effort \ sheet his is in line with the policy of the y i 
q > SCOVE ‘re ossib] 1! rhe beeeei el 
can be inserted or removed at any point without shifting every new discovery where possibl deat 
or disturbing the remaining sheets. of their product It is said that Bakelite for the 
The No. 1 Vi-Dex offers a new, simple indexing plan iandles of numbering machines will wear | er than wv 
A white celluloid A to Z master index is used as the gen and has the advantage of remaining polished and attracti 
eral or direct guide lo signal an overflow of any sub indefinitely. Chance of cracking or breaking lit 
. > Tea] ) wt » + . > ee ntained 
division a red celluloid tab is inserted beneath the bottom "4 the original beauty of the device ene 
, > 
sheet of a sub-division and a second bank is built up under are 
| A New Convenience for Telephone Users 
the red tab identical with the first bank, leaving the contin eid 
ia Che Colytt Laboratories, 565 West W ington street 
uation of the sequence visible This feature permits the <n 
' Chicago, have just announced the ( tt Redi-R ele 
expansion of any particular sub-division without shifting 
; phone memo, a memo pad with a roll of paper underne 
or disturbing any other group of sheets. J ‘ 
=, . . 2 the whole being ittached to the telepl r tselt S( 
The No. 1 Vi-Dex has a capacity of four hundred sheets 
ta it cannot be taken away or misplaced. It tuated the 
with thirty-marginal headings visible at one time. # 
right position tor jotting down memos a1 iving <oOU teet 
paper on its stand, an adding machine roll, it is we 
Filing Device Emits Reminder Cards Daily supplied. The device is substantial and is easily attached 
[The Thompson Time File is a new mechanical device to the telephone by means of a thun screw whicl 
adapted to facilitate the use of memoranda concerning stitutes a clamping device. The Redi-R: is finished 
events that require attention at some future time. Its func dull black hard baked enamel to match the telephone 
tion is to relieve the memory by bringing forth “reminder has nickel plated trimmings Che teed m the | 


Whe ( Met l , 





THE THOMPSON TIME 

FILE . 
THE COLYTT REDI-ROLL 
cards” mechanically on any desired date within a month 


he reminder cards are filed through slots in the top of 





the machine, and the calendar dials in the center bear nun 
bers which indicate the date at which a reminder card file and the pull-out is at the top so that me! 


through any particular slot will appear at the withdrawal added to and need not be tort ff unt mplet 








_—_—" 
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New Letter Folder Operates Without Noise 

The Noiseless Folder, manufactured by the Noiseless 
Letter Folder Manufacturing Company of 600 Andrus 
building, Minneapolis, Minn., has characteristics for general 
office use which are regarded as not only important, but 


THE NOfSELRss LETTER FOLDER 
nique It folds statements, invoices, notices, circulars, 
letters and direct mail advertising pieces swiftly and silently 
without extra help in the office and without confusion. The 


folder is so small that itfcan be placed on a stenographer’s 


desk and operates so quietly that it causes no interference 
with other office work It is thirty-two inches long, fifteen 
inches high and fifteen inches wide. It handles a wide 
variety of work. It will fold from three to tive thousand 


sheets per hour, making all of the various folds required 


for mailing in the standard size envelope in one opera 
tion, and occupies only twice the space tf a_ stan 
dard typewriter Its construction is simple and adjust 
ments are easily and quickly made Its operation is eco 


nomical, for it is only necessary to attach the plug to any 


1 


light socket Construction is characterized by rigidity of 
frame and accurately machined bearings, giving smooth 
operation and long life. 
ly priced 
o 


Field of Goes Printers’ Helps Extended 


The Goes Lithographing Company, 42-48 West Sixty 


This folder is moderate 


first street, Chicago, Ill., has expanded its line of litho 


graphed blanks by several new items 

Steel litho bond blanks are carried in stock in blue, 
brown, green and orange, without coupons, or with ten, 
twenty, thirty or forty coupons. Coupon sheets are avail 
able for these blanks. 

Building and loan certificates are available with litho 


| 
graphed bodies or blank, for overprinting by letterpress 
process 


Short time notes are carried with ten coupons 

[These Goes blanks are a source of good revenue to sta 
tioners who overprint them with the text matter required 
by corporations issuing stocks, bonds, et The initial 


order for overprinted blanks is frequently the forerunner 


of additional business in the stationery or commercial fur 
niture departments of the stationer’s establishment 
<> 


A New Line of Fountain Pen Desk Sets 
The Eggens-Hambler Company, 180 Broadway, New 
York, announces the “Ehco” desk sets in single and double 
styles. The base is of highly finished mahoganite hard 
rubber The fountain pens are self filling, made of hard 
rubber and are fitted with N 3 Manifold gold pen. They 





carry a service guarantee of five years and have been espe- 
cially designed to produce the proper weight and balance 
for easy writing. The taper end is removable and can be 
used as a cap covering the gold pen in case it is desirable 
to carry the pen at any time or to put it away over night. 














NEW “EHCO” PEN SET FOR THE 
OFFICE DESK OR LIBRARY 


n the double desk sets there is one pen for black ink 
nd one for red and between the two holders is a depres- 
sion in the base for pins, etc. The base in both single and 
double sets is grooved for the reception of a pen or pencil. 
Fire Protection Embodied in Shaw-Walker File 

The Shaw-Walker Company, Muskegon, Mich., has 
brought out the “Fire File.” This is made in letter and 
cap sizes, and gives protection against fire. 

The records of importance to business are too bulky fre- 
quently to give space in a safe. When too valuable to 
preserve in a standard steel filing cabinet, the “Fire File” 
affords a safe place for valuable letters or letter size papers. 

The principles that govern the construction of the com- 


FIRE FILE OF THE SHAW- 
WALKER COMPANY This is In 
sulated, and Embodies the Same 
Principles that Govern the Con- 
struction of Shaw-Walker ‘“Execu- 











tive Safes Made in Letter and 

Cap Sizes 

any’s “Executive” safes apply in the manufacture of the 
Fire File.’ Each drawer of this file has its separate com- 


artment, surrounded solidly by thick insulation. The file 
was designed to preserve valuable records where the cabi- 


net will not have to withstand falls from extreme heights or 
severe crushing loads. 
rhe operating features are based on fine filing cabinet 
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construction. The extension slides can outlive a lifetime 


of service; they are extra heavy, and equipped with over- 
size ball bearings which operate against overweight exten 
The “Fire File” ‘Built Like a 
Skyscraper” product in the selection of material, construc 
\ Yale lock 


mounted in the center of the top drawer locks all drawers 


sion channels. is a typical 


tion, finish, hardware and general appearance. 


securely when the top drawer is closed 

The letter size “Fire File” is fifty-two inches high, seven- 
teen inches wide, thirty inches deep; the total filing capac 
ity is 100 inches. The cap size is similar in filing capacity, 


height and depth, and is 20 5/16 inches wide 


i. 
Changes in E Z File 
The E Z file is 


piece guide form, being constructed of a compressed wood 


now being manufactured in the single 


fibre, one-eighth of an inch in thickness, but exceedingly 
rigid and with a finish that does not soil. This guide card, 
it is said, will not warp or crack. It is simple and compact 


and supplies something which gives long service in the 
file, retaining the contents at all times in a neat and orderly 
condition [he metal piece furnished with all orders for 
E Z files fits adjacent to the follower block and forms an 
extra compartment at the back for filing so that no filing 
room is wasted. 


The 


in a four-drawer file in ten minutes, 


new form of E Z file can be completely installed 


the maker states 


Agents and dealers are wanted everywhere. Since every 











THE NEW E-Z FILE 


file owner is a customer and the discount is satisfactory, the 


manufacturer states that the article should be popular 


among dealers. 
This file is made by E. H. Penning, manufacturer, Spen- 
cer, la 


> 
Autopoint Makes Oversize Checking Pencil 
Che 4619 
Chicago, Ill, has followed its popular oversize pencil No 


Autopoint Company, Ravenswood avenue, 


42, for standard leads, with an oversize pencil made for 


thick checking leads. No. 42-C embodies the usual simple 


Autopoint mechanism, localized in one end of the pencil 


Reserve leads are contained in a chamber underneath the 


eraser The Bakelite barrels are made up in black, green 
or bright red Che nickel silver metal parts include the 
eraser cap, bell cap, tip through which the lead operates 


Refills can be had in the 


bulk. 


and the sturdy ball clip unique 


Autopoint “cartridge” or in Three grades of black 





AUTOPOINT 


leads are made, and also medium grades in red, green, blue, 


yellow, and purple copying. This pencil retails for $1.00 
A 


Increased Comfort for Office Workers 
Koenig & 569 West Lake 


Chicago, I1l., manufactures the “Sit-Rite” swivel office chair. 


Edward L Company, street, 


It is a refinement of a non-swivel chair, embodying com 


is manufactured in 





fort features, which the compar 
quantities for use in factories and workshops. The swivel 
“SIT-RITE” SWIVEL OFFICE CHAIR 

chair conforms to anatomical requirements, and iS a 
backrest adjustable laterally as well as vertically 

The “Sit-Rite” chair is of rugged construction, built to 
withstand vears of use without repair or replacement 
The seat, made of solid oak, is so shaped that the weight 
of the body is distributed evenly at front and rear Thus 
pressure on nerves and blood vessels is prevented, adding 
to the ease of the user. The surface edges, as well as 


the corners of the seat, are well rounded, eliminating sharp 


edges. The back rest is also of solid oak, ample in height 
and length, and shaped to fit the bacl It is of the pivot 
type; it can be adjusted five inches height, and also 
6% inches forward and backward This permit 
venient adjustment of the back rest, regardless the 
bodily proportions of the user; also irrespective of the 
position of the user on the seat [he pillars for t ick 
rest are made of resilient steel 

The seat is adjustable five inches in height, mean 
of a locking swivel, and has a spring-controlled tilting 
mechanism—a very important feature [The base is of 
tubular design, substantially braced. The casters are of the 
double ball bearing swivel type, remarkably easy 1 pera 
tion and assurance against damage rs or gs 

“Sit-Rite” chairs overcome fatigue y assuring correct 


posture, thus adding to the comfort and health 


— 








OVERSIZE CHECKING PENCIL ANI 
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New Desk and Table Light 
Cello, Inc., 299 Broadway, New York City, are putting 
on the market a new lamp called the Cell-O-Light. The 
announcement of this lamp indicates that at present there 
are six different models. Model C 500 is intended as a 
portable lamp for office or counter use. It is declared to be 
remarkable for color matching and display work. This 


lamp has two adjustments, one for height and the other for 





MODEL (C-500 

CELLO LIGHT 
directing the light. Model C 100 is a portable lamp de- 
signed for the average desk. It is adjustable, thirteen 
inches high and gives ample illumination. It is finished in 
statuary bronze. Model C 400 is an adjustable portable 
lamp for office, household and students’ use. It possesses 
a flexible stem. Model C 300 is designed for radios, roll 
top desks, switchboards, filing cabinets, etc. It is adjustable 
either to an upright or a flat position. Finally, there is the 
reflector lamp designed for offices, factories, banks and 
for all purposes where drop-lights are used. It may be 
attached to any drop light socket. 

All these lamps come with daylight lenses and the manu- 
facturers are liberal in their supply of cord with each lamp. 
—— ~~ COS 
Six New Patterns of Conrades Chairs 

The Conrades Manufacturing Company, St. Louis, Mo., 
announce that they have just added six new patterns of 
office chairs to their extensive lines. These new patterns 
are solid walnut period chairs constructed and designed in 
such a way that they will make a good match to almost 





ONE OF THE SIX NEW DESIGNS OF 
CONRADES PERIOD CHAIRS 











any period desk shown on the market today. These chairs 
are upholstered in black, blue, brown or dark red leathers. 

The Conrades Manufacturing Company has had many 
years of experience in manufacturing comfortable and well 
constructed chairs and has made it a point always to keep 
up with the times. 


ee Se 
A. W. Faber Adds Orange Pencil to Line 

A. W. Faber, Inc., who claims to be the originator of 
thin colored leads for mechanical pencils, have recently 
added an orange pencil, No, 2384, to the Winner brand of 
pencils Chis pencil is hexagonal in shape and has thin 
crayon leads. It is of the usual A. W. Faber quality and 
the lead can be sharpened to a fine point without breaking. 
he pencils are useful for checking and accounting, for 
engineers, architects, draftsmen, mapmakers, etc. It is 
said that they can be subjected to considerable pressure 
In us¢ 

In addition to orange, these pencils are to be had in red, 
No. 2381; blue, No. 2382, and green, No. 2383. 

A request addressed to A. W. Faber, Newark, N. J., will 


bring samples. 
wes 
Comfortable New Chair Cushion 

the Sun Rubber Company of Barberton, Ohio, are pro- 
ducing a new Sunruco sponge rubber chair cushion said to 
be bigger, stronger and better than its predecessors. This 
is a rubber cushion with a felt top. It has a square edge 
and is five-eighths of an inch thick throughout. The 
top, by the way is of all-wool felt. There is more rubber 
and more of every material in this cushion. It is pointed 
out that these cushions retain their full thickness all around 
and are not tapered to edge. It is believed that this new 
article will be exceptionally attractive to users and a good 
thing for dealers 

sciiiegeeiallalmamth 
A Demountable Steel Cabinet 

The Fred Medart Manufacturing Company, Potomac 
and DeKalb streets, St. Louis, Mo., have announced an 
interesting new steel cabinet which is made up of seven 
interlocking parts. It is shipped knocked down and it is 
said that it can be assembled in ten minutes. This cabinet 
is so arranged that the user can make any disposition of 

































































THE NEW MEDART STEEL CABINET SHOWING THB 
SEVEN INTERLOCKING PARTS. 
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its interior he wishes, placing shelves at any intervals 
required. This cabinet is shipped in a compact, light, 
easily handled crate at a low freight rate. It is assembled 
without bolts or tools and when put together makes a 
strong, secure, good looking piece of furniture. 

A New Automatic Wire Stapling and Tacking 

Machine 

“Trioh’ 

a combination of three machines, so that it not only fastens 





THE “TRIOH"™ STAPLING MACHINE 
at the edge, but tacks labels on wood. By means of the 
lateral arrangement of the staple magazine, documents, 


etc., can be bound in the fold up to a depth of more than 
that the 
tacking on 


the edge. It is said machine 


hard 


trom 


force or 


three inches 


does not require hitting. For 
wood the upper part only is used, it being easy to separate 
this part from the toot 

It is claimed that the Trioh can not clog, having an auto 
matic locking device which positively prevents more than 
one staple at a time from reaching the riveter. Refilling 


the machine is very simple. This machine is covered by 


German and foreign patents and is distributed in the United 
States by Carl Maak, 100 Gold street, New York City, to 


whom inquiries should be addressed 


oe 
Ingenious System for Writing Multiple Forms 
The Multi-Cutout is the name of an interesting and valua 


ble device made by B. Loewenbach & Sons Company, 









This is the 
“Multi-Cutout” 














THE MULTI-CUTOUT SYSTEM 


manufacturing stationers, Milwaukee, Wis The Multi 


Cutout system is used for bills of lading, express receipts, 
country orders and many other purposes where different 
forms are required to be made at one writing, each form 


is the name of a new machine which is said to be 


to contain only the certain essential information required 
in the department to which it goes. The cover of the 
Multi-Cutout is arranged according to the requirements of 
the user. Form writing with the Multi-Cutout system pro 
ceeds as follows: 

Slip a pencil in the corner cut and lift the two top sheets 
Next throw the carbon paper over the forms and 
write, (3) slip pencil in carbon cutout and in one operation 
throw back cutout and tear 
off sheets. 
four operations are required to accomplish what is 
usually done in nine. It is also stated that the Multi-Cutout 
will save time on any form in which there are two or more 
The Multi-Cutout holder is economical 
time, it is said, 
required to 


upon 
carbon, (4) insert pencil in 
It is stated that by the use of this system only 
now 


sheets to the set 
in price and makes possible savings 
imount 


much out of proportion to the small 


procure it. It can be carried easily from place to place and 


written on while being held in the hand. It is stated that 
it requires only fifteen seconds to load the device with 150 
sufficient for a thousand 


Forms may be left in the holder 


or more forms and carbon paper 
until additional 


copies. 
information which may be required is found and added, 
using the same carbon 

The device is characterized by simplicity of construction 
and operation. Full information is available, of cours¢ 


manufacturers 
- 


ipplication to the 


New Fox Specialties 


George E. Fox & Company, 319 West Ohio street, Chi 


cago, announce a new desk tray having beauty, utility and 
privacy. This tray has a cover that ceals private cor 
respondence and also acts as a paper weight Knob and 





NEW FOX LINOLEUM DESK PAD 





NEW FOX DESK TRAY WITH COVER 
top are bound in genuine leather and the bottom is bound 
with a rich moire fabric. The tray is bound throughout 


with genuine leather. It is made in colored crushed grain 


leathers in red, brown, green and vealskin 
specialty is the linoleum 


Another Fox desk pad 


which is made in period design to match office furniture. 


new 


The writing area is made of smooth battleship linoleum 
No desk blotter is required. The sides are colored crushed 
grain leather in brown, green, blue and red 

Both specialties are members of the U-Need-Me line 


(Continued on Page 174 
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Under the Capitol Dome 
News and Current Trade Events 
Reported from Washington 

By 
FRED E. KUNKEL 


0 O 0 





Washington, D. C., March 31, 1927 


HE GAVEL has ceased its clamor and the dome of 
sk capitol is silenced with the falling of the curtain 

on the last and final acts of the 69th Congress, which 
passed a total of 1,422 laws of all kinds, embracing 807 
public laws, 71 public resolutions, 537 private bills and 7 
private resolutions. A total of 18,312 measures were intro- 
duced in the House and 5,835 in the Senate. Petitions to 
Congress from all parts of the country numbered 7,582 
and the House committees filed 2,304 reports 

The McFadden Banking Act and the Radio Control 
legislation, coupled with the McNary Farm Relief bill, 
which the President vetoed as an “economic folly’? com- 
pleted the triumvirate of important legislation Due to 
a filibuster in the Senate many bills were not passed, in 
cluding the postal rates revision bill. 

\ll bills not adopted by both houses at this session must 
be reintroduced in the next session, considered by com- 
mittees, and reported in order to attain whatever status 
they had at the close of the present session, and include: 

H. R. 8200, Mr. Knutson, Minn.—To prohibit the use of 
the words “Army and Navy” in advertising 

H. R. 3904, Mr. Merritt, Conn.—To prevent misbranding 
of articles in commerce. 

S. 4811, Mr. Metcalf; H. R. 2203, Mr. Vestal—To pro- 
tect trade marks and authorize registrations. 

H. R. 168608, Mr. Vestal, Ind.—To amend Sections 27, 
42 and 44 of the Copyright Act 

H. R. 10933 and 16885, to amend the tariff act of 1922 
in connection with merchandise stolen or lost while in 
customs duty 

The new patent law, passed in the closing hours of the 
session, makes some vital changes, especially in the meth- 
ods of appeal. The act amending Section 4900 of the Re- 
vised Statutes now requires patent owners to mark their 
devices with the patent number instead of the patent date 
(H. R. 7563, Public Law No. 580), which it is claimed 
greatly simplifies the obtaining of data at the Patent 
Office, where sometimes many hundreds of patents are 
granted daily. H. R. 15,537, Public Law No. 621, increases 
the fees where there are more than 20 claims, at the rate 
of $1 for each additional claim, and $1 additional for each 
claim over 20 when the patent is granted. Senate Bill 
4957, Public Law No. 662, changes the method of account- 
ing where suit is brought for the infringement of a patent. 
Senate Bill 4812, Public Law No. 690, requires that an 
appeal must be taken within six months instead of a year, 
} 


as formerly, and if forfeited must be renewed within one 


year instead of two as heretofore 
+ * . 


Legislation was also passed giving official foreign service 
status to representatives of the Department of Commerce 
abroad (H. R. 3858), which the President regards as an 
important step to trade advancement abroad for American 
commerce The object of this law is to promote foreign 
trade by giving added dignity to the commercial repre- 


sentative of the U. S. Government, giving him a status 
similar to that enjoyed by representatives of the Depart- 
ment of State in foreign service. Provisions are also made 
for the general promotion of the foreign commercial serv- 
ice for exporters. 

* + * 


A bill that failed of passage is the proposal by Senator 
Pepper of Pennsylvania (S. R. 354) to investigate the 
stabilizing of employment and industry through the ex- 
pansion of public works during periods of private business 
depression, on the ground that construction is one of the 
key industries of the nation, and that depression in that 
industry is felt by business and the public generally. 
Economists and representatives of industrial and labor 
organizations urged its adoption. 


Carbon Paper Poisoning ; 

Poisoning from carbon paper has been eliminated as a 
possible cause of death or of dermatitis, as a result of 
investigations made by the Bureau of Standards. The tests 
were made as the result of the death of an employe of the 
War Department, whose infection was believed to have 
originated from carbon paper, a sample of which was 
given a special examination by the bureau because of the 
suspicion that it caused the death of one man and the 
serious illness of another by septic poisoning. However, 
no evidence was found of the presence of soluble acid, 
alkali, or other irritating substances, including ferrocyan- 
ide or ferric cyanide. Another case was also submitted by 
the Bureau of Labor Statistics. While thousands of people 
use carbon paper, yet practically none of them complain 
about any dermatitis or other trouble caused by it. This 
would seem to indicate some other cause for the cases 
cited, the. Bureau concludes. 

Epitox’s Note.—The foregomg reminds us of the story 
about the valve handle told by the late Bert Leston Taylor im 
“A Line-o-Type-or-Two” of the Chicago Tribune. A farmer 
ordered a pump, which duly came, boxed and crated. But one 
part seemed to be missing. So the farmer wrote the pump 
company: “Sirs—When | ordered that pump from you I 
expected to get a whole pump, not part of a pump. I built 
my windmill to get water for my horses and cows. I don't 
want it for a landmark or a monument. Now when I get 
the pump you sent, I find the valve handle is missing. What 
the tarnation good is a pump without a valve handle? What 
sort of a bone-headed, careless, stupid, shortsighted, indifferent, 
ignorant concern are you, anyhow, to send a man a pump 
without a valve handle? Now if you don’t send that valve 
handle by express at once you can come and take away your 
pump, because I won't deal with any wall-eyed, lop-eared 
imitation of a pump house that sends out pumps without valve 
handles. Yours truly, JOHN SMITH. 

“P. S. I have found the valve handle.” : 

And so, the War Department is obliged to add a postscript 
to its announced accusations and assure the public that the 
carbon paper accused of being potsonous, wasn't poisonous 
after all, and that something else must take the blame. 

Patent for Envelopes 

In the case of Oscar J. Olm v. Chas. E. Cather, court of” 
appeals, D. C., 1908, priority was awarded to the junior 
party from a decision of the Patent Office awarding pri- 
ority to the senior party, Cather. The subject of contro- 
versy was an envelope made from a single blank and 
having two opposite walls of substantially uniform size, 
said blank having two openings, one providing a slit and 
the other a window in one wall of the envelope, and a 
flap extending from the outside of said wall adjacent the 
slit and adapted to be secured to said wall on the opposite 
side of the slit, used in the distribution of automobile 
license plates and in which the registration certificates are 
also enclosed. The court found that Olm disclosed and 
reduced his invention to practice as early as February, 1921. 

Recent Tax Decisions 
(Continued on Page 90.) 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of this 


journal their headquarters. The staff at the main office, 


417 South Dearborn Street, Chicago, and the staff at the 


branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave., 
New York, will be happy to be of any possible service. While the facilities at New York are not 
so many as at Chicago, there will be found the same desire to serve. United States manu- 
facturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England. 
Mr. Shore’s knowledge of the office equipment business and 


its possibilities in Great 


valuable to those 


Britain makes his counsel 
desiring to cultivate 


the British Market 


Note.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of 
OFFIcE APPLIANCES in the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders 
should be sent to Orrice AppLIaANCeEs’ home address, 417 South Dearborn street, Chicago, Illinois. 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11. Telephone, Speedwell 4931. 


London, March 3, 1927. 
HE general trade prospect here remains at “set fair,” 
is the barometer says, and on all sides things seem to 
be steadily looking up. The one cloud on the busi- 
ness horizon is the trouble in China, but there is good hope 
that there will soon be a settling down there. One other 
point must not be overlooked; the Chancellor of the Ex 
chequer will soon be bringing in his yearly Budget, and 
there are justifiable misgivings in many quarters as to 
what course he will pursue in regard to taxation; that 
there will not be any reduction in our heavy burden is 
accepted with resignation, tempered here and there with a 
wail of despair. We have been hoping and hoping for 
long that the penny postage for letters would come back; 
of that there is no possibility this year. That reduction 
would give a real fillip to trading in many directions, the 
extra halfpenny being a drag on postal publicity of every 
kind 
Talking with an American business man who has Just 


returned from a long tour on the Continent, I was glad to 


hear from him that he found all round that, as he put it, 
‘the pessimism was lifting.’ He was directly concerned 
in the typewriter trade; in France, since his previous visit 

about vear ago. he found conditions really bettering 
So also in Poland, Switzerland, Austria, Czecho-Slovakia 
Spain and Belgium. In Italy, however, there 1s an effort 
being made to push and purchase “home-grown” machines, 
which is being supported by the Government; this needs 


watchi! 


Here at home, in London, bi nd ¢ usiness is the 
outcomes the British Industries Fair, at the White City, 
the once-time jolly buildings of various exhibitions, which 


will be remembered by pre-war visitors to this little village 
” 


This show has been well named the British Shop-window, 


and certainly not only was there an impressive lot of ex- 
hibits, but the outcome in orders has been very satisfac- 
tory. As a whole, of course, and in most of the details, 
there was not any very direct interest for office appliance 
men, but there was very immediate and serious importance 


in the exhibit of British-built typewriters. On February 
) 


25 the King paid a visit to the Fair showing the keen 
interest in business affairs and the knowledge of them 
that have more than once been of real service to the coun- 
try. Again, as last year, the British-made typewriters at- 
tracted his attention. To this considerable notice was 
given in the newspapers, and I don’t think I can do better 
than give a couple of quotations, the first from “The Daily 
Mail,’ which has a circulation getting on for 2,000,000, 
and the second from “The Evening Standard” (London), 
which circulates largely among well-to-do business men: 
British Typewriters 

‘When he arrived at the stall of the British Empire 
[ypewriters the King read the notice in large letters: ‘We 
have taken away 1,505 foreign-made typewriters from H. M. 
Government and replaced these with British Empires.’ 

‘*That’s fine,’ said the King, and on learning how rapidly 
the sales of British-made typewriters had increased since 
his attention was called a year ago to the subject of for- 
eign manufacturers’ competition in this country, he added: 
‘l am very glad indeed to know that people are now buy- 
ng British typewriters.’ 

“He was especially pleased to learn from a representative 
of the makers of the Bar-Lock typewriter that trade had 
lately been so good as to justify an enlargement of their 
factory and the employment of 400 extra workers. The 
makers of the Imperial typewriter also reported splendid 


yrogress to the King and Queen.” 


The Typewriter Incident 
“When he came to a stall at which typewriters were ex- 
hibited, the King remembered last year’s incident in con- 
nection with the use by the Government of British ma- 
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chines. ‘No matter whether the machines were cheaper 


or dearer,’ said the King today, they were British and he 
was glad they were bought. 
“At a second stall at which British typewriters were 


shown the King asked how the firms had got on since the 
last exhibition. Miss Ellis, manageress of the stall, said 
they had had good orders, having sold 500 to Greece and 
2,400 to India. She added they were putting in a wing 
that would see to the employment of 300 or 400 more men 
The King said he was glad to hear this.” 


That this action on the part of the King will have a 
big influence not only here at home but throughout the 
Empire cannot be questioned. An influence that will be 
found very difficult for American manufacturers to com 
bat and overcome. If the British market is to be kept 
and made profitable by them, an intensive attack and 
persistent propaganda are necessary In the long run, 


of course, it must be a question of quality, efficiency and 


price 
two 


But it may be a very long run! There are one or 
have not yet learned that 


NOT the 


and have not yet 


American companies who 


mentality here is same as 


States 


the business man’s 
that of his 


that unadulterated American sales methods and advertising 


rival in the realized 


will not produce the same results here as they have don: 


and are doing on your side of the water 
<-> 

In regard to affairs, there is another rival 

that 


department stores here art 


typewriter 


you must be watching: Germany Some of the big 


advertising and selling 


good which are 
that 


innocent public! 


and typewriters “made in Germany,” 


though fact is not shoved under the noses of the 


One of these machines indirectly comes 


from the famous Krupps and another is made by the Rhine 
Metal Company 


worthy, 


I do not think a cheap machine, however 
knock to its 


American rivals, but Germany must 


will ever give a very hard more 


expensive British and 
he German manufacturer and 


be watched; t exporter is 


no fool; he is keen after our market: he will get a lot of 


it if you and we do not watch out. At the least he will 
put up a fight that will make marketing here more costly 
and difficult I do not wish to be counted as a scare 
monger; I am not one; but from what I see and from 
what I hear—the fight of your lives for this typewriter 
market is facing you 
<-> 
Business Efficiency Exhibition 
As I foretold, the Business Efficiency Exhibition, held 


aegis of The Office Appliance Trades 


Hall, 


was a fine success: it deserved to be 


under the 
February 9 to 19, 
Much of that su 


tion, at the Central Westminster, 


THE LUNCHEON 
ING RECEN > 
POSITION IN 
lunche rre it he Grand 
Hotel Traf r Squar We 
identify a il. Mr. Charles 
Mamet f | genie Real 


cess due to the efforts of Mr 


being 


Chairman of the Association, and Mr. A cClella the 
energetic and enterprising organizer ittendance 


ut, with the result that profitable 


excellent through 
work 


reach and impress by 


propaganda was done among 


any other means 
The opening ceremony was performed the Rt. H 
Sir Philip Cunliffe Lister, President of the Board of Trade 
at the luncheon, where Mr. E. B. P. Jackson, Cha 
of the Association, presided over a co! y whicl 
bered nearly two hundred. Mr. Jacks 1 that 
viting the President of the Board of Trade to declare the 
Exhibition there was no need of a preface t et 
his services to his country in war a! 
dent of the Board is still a young mar \ nger 1 
man wait for gray hairs before being regarded as 
positions of authority The office applia trad s det 
nitely a product of the twentieth centur \ few pe 
in the years just before the opening t e! vert 
trying to induce people to do 
but they l 


open 


eceinege in 1 Os 
were regarded as foreigners wv 
or plain madmen to be left alone until 
wore themselves out The Exhibit 
British show. ‘We no apolog 
man Jackson, “for just as we take g thing 
countries, I am pleased to recognize that othe 
bring us good things, too, and this ex 
the basis of all sound commerce.’ 

Present at the gathering were represe! 
Holland, Germany, Austria, the Arge 
States and Italy. 

The speaker said that Sir Philip Cunliff ter wv 
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partment was doing its best to 
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[Twenty vears ag 
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by the Office Appli 
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the Exhibiti 
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Spe akll 


sors of 


The Business Efficiency Exhibitio1 

spent the morning examining it, he ha 

was justified Business efficiency S [ ential 
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who here show to their clients and t 

they have made and the economies f 
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is more fatal, he said, than the fallacy of withstanding some 
new advance because it may for a moment make employ- 
ment a little less. Employment is not a static thing, but a 
moving thing all the time, and unless the most up-to-date 
methods and equipment are used, it is not only one or two 
who will lose employment, but less business will be done 
in a whole trade. You can put down on a costing sheet 
the difference in cash shown by the use of a new machine 
or a new process, but there is another asset equally real 
which you cannot put down on a costing sheet and that 
is the atmosphere created. We hear it said on all sides 
by promoters of efficiency that you cannot get the best 
out of people if they do not have the best equipment. That 
is quite true and carries with it the inference that firms 
must always be ready to install new processes and they 
must have the security that they will be made the best 
use of. But given that, the atmosphere has been created 
which shows that those who are directing an undertaking 
are always on the lookout to secure the most efficient plant 
and appliances for their work, this must have an encour- 
aging effect upon everybody engaged in the business and 
therefore as | have said you are serving a double purpose 
in your Business Efficiency Exhibition—you have the value 
which can be shown on the costing sheet and you have the 
value which is psychological but none the less real. But 
I think you stand for a third value. It is not only eff- 
ciency of things that matter but efficiency in men and 
women and what I have said about atmosphere applies 
here. Given the knowledge that we are trying to do our 
best on the material side, that we have the best foundation 
on which to build, namely, goodwill, if we are going to 
get the best of business efficiency there must be efficiency 
of man power as well as of machine power, and to get that, 
we have to combine the experience of age with the vital 
energy of youth. It is not prejudice that leads me to say 
that—indeed I am not sure that I am any longer entitled 
to hold the opinion—but I am sure that the further afield I 
have gone the more convinced I am that the young man who 
is keen, who has his way to make, is the man to be sent 
out to do your traveling in the world and he only wants 
the backing of- your experience. If you give him your 
backing you must also give him your confidence (cheers). 
I do not think I need in this gathering to emphasize the 
importance of allying the vigor of youth with the experi- 
ence of age. 

Mr. Percy Jones, the retiring Ghairman of the Associa- 
tion, in proposing a vote of thanks to Sir Philip Cunliffe 
Lister, said that he desired to emphasize the great interest 
the Government took in these matters of efficiency in busi- 
ness appliances. He did not know whether it was common 
knowledge, although he expected it was, that there was a 
very live department in the Government—in the Treasury 
organization—desirous of installing up-to-date appliances. 
Some of their members already had the privilege of going 
there to see what was being done—and some very fine 
things were being done. 

Among the exhibitors whose names will interest Amer- 
ican readers were the following 

Acco Company, Ltd., Art Metal Construction Company, 
Surroughs Adding Machine Company, Comptometer Conces- 
sionaires, Columbia Ribbon & Carbon Manufacturing Com- 
pany, Ltd., Dictaphone Company, Ltd., Thomas A. Edison, 
Ltd., Halsby & Co., Ltd... Hammond Typewriter Company, 
Ltd., International Multigraph Company (Britain), Ltd., 
Kamazoo, Ltd., Kardex, Lamson Paragon Supply Com- 
pany, Ltd., Libraco, Ltd., Monroe Calculating Machine 
Company, Moore’s Modern Methods, Ltd., Office Appliance 
Trades Association, Remington Typewriter Company, Ltd., 
Royal Typewriters, Shannon, Ltd., L. C. Smith & Corona 
Typewriters, Underwood Portable Typewriters, Ltd., Un- 
derwood Typewriter Company, Ltd., and Woodstock Type- 
writer Company, Ltd.; also British Typewriters, Ltd., the 
Imperial Typewriter Company, Ltd., and the Mercedes 
Typewriter Company, Ltd. 

——— > — - 


Comment on Business Efficiency Exposition 

Concerning the exposition of office machines and equip- 
ment recently held in London, a man well known in the 
advertising and business systems field of England con- 
tributed the following article to the Trade and Engineering 
Supplement of the London Times of February 12: 

A few years ago a business efficiency exhibition would 
have been impossible in this country, for neither exhibitors 
nor visitors would have been available. But today most 


business men, both manufacturers and merchants, are awake 
to the fact that the office is the headquarters of every in- 
dustrial concern, and that there, as everywhere, the decrease 
of overhead expenses and the increase of efficiency are 
essential to success, if not to survival. But there are still 
too many who, while keeping a keen check upon factory 
output and manufacturing costs, are less watchful than they 
should be over the output and expenditure of their offices. 
Nor is it as generally recognized as it should be that office 
costs are a large, sometimes the larger, part of the over- 
head charges. Modern methods of organization and modern 
office machinery not only reduce costs but greatly increase 
efficiency. 

The first and most vivid impression made by a visit to 
the Business Efficiency Exhibition at Central Hall, West- ° 
minster, which remains open until February 19, is that an 
immense amount of thought, skill, and capital have been 
devoted to the contriving and elaboration of office ma- 
chines of every kind, the aim in each instance being to 
save labor and secure the utmost efficiency, with the 
elimination, as far as possible, of the element of human 
error. 

Continuous Progress 


The exhibition is organized by the Office Appliance 
Trades Association, a non-profit-making society, whose 
aim is to advance office organization and efficiency. The 
propaganda carried on by the association is largely responsi- 
ble for the advances made in these directions during the 
last few years. It would not be an exaggeration to say that 
since the beginning of this century something approaching 
a revolution has been achieved in up-to-date business 
offices; also in Government departments. 

There are many who remember the coming of the type- 
writer, at first as a somewhat uncouth monster, and for 
long somewhat suspect by the old-fashioned. The many 
typewriters shown at the exhibition are evidence of 
the great and continuous advance made in writing ma- 
chines since those early days. The majority of them are 
of American origin, but it is noteworthy that British ma- 
chines are putting up a good fight for a “place in the sun.” 
The demand for them at present exceeds the supply. The 
application of electricity to typewriters is a recent and re- 
markable advance, securing greater speed in operation and 
a minimizing of fatigue. Even more noteworthy is the 
arrival and constantly-increasing efficiency of what is 
familiarly termed the “Portable”—that is, a machine which 
is light enough to carry, while possessing most, if not all, 
of the virtues of its big brother. It is quite possible that in 
a few years the light-weight will oust the heavy typewriter 
for most office purposes, its portability being a valuable 
asset from the point of view of the office manager. The 
constant efforts that are being made to improve the quality. 
and durability of carbons and ribbons must not be over- 
looked; astute business men well know the large savings 
that can be made by careful attention to such details and 
to the careful choice of stock for stationery. 

Ingenious Appliances 

There can be seen more than one clever appliance for in- 
creasing a man’s output of correspondence and enabling 
him to work when and where the spirit moves him. The 
mailing department next claims attention; there are many 
ingenious and helpful appliances here for the “postoffice” 
of a big business; for instance, machines which secure not 
only vastly increased speed but also accuracy not merely 
in the addressing of envelopes but in filling in numbers, 
names, rates of pay, etc., on wages-sheets, printing the 
names and addresses on accounts and statements, and so 
forth. There are machines, officially authorized, for sealing 
and stamping mail matter, which are not only labor but 
time saving. Another contrivance prints upon the enve- 
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lope the “frank’’ value required, together with the post- 
mark, date, and such other matter—for example, a slogan 
as the user may desire; this is a British invention and 
British made. 

Except by a visit it is impossible to grasp the scope and 
variety of the office appliances and business systems which 
are now placed at the disposal of office organizers. Calcu 
lations of every kind, simple and complex, are worked by 
machinery, speedily, and with absolute accuracy; cheques, 
dividend warrants, share certificates, and other documents 
can be insured against all chance of fraudulent manipula 
tion; coins can be sorted and counted by machinery; wages 
and other cash payments made by machinery; there are 
internal, or “house,” telephones which save time and temper 
in large organizations; office printing and duplicating ma 
chines to meet every requirement; and furniture, of wood 
and of metal, designed to fulfill every demand and meet 
every occasion, ensuring speed, comfort, and efficiency 

The labor-saving house is much talked of; so should be 


the labor-saving office. A visit to this exhibition calls up 


memories of what the old-fashioned office was and shows 
what the new-fashioned office is. Exhibit after exhibit 
proves how much time and how much work of mind and 
of body used to be wasted, and how much can now be 
saved. Such an exhibition not only serves its immediate 
purpose but is also a stimulant to the imagination and a 


tonic to those who wish to be as efficient if not more so 


as, 


than their competitors in America and Germany. 


been revealed to us, but the plan is evidently a very good 


need without 


means of bringing financial relief to those in 
the “passing the hat” custom witnessed at times in the 
United States. 

An inaugural dinner was given to commemorate the ap 
proaching fulfillment of the fund Accounts of this dinner 
indicate that the stationers across the water have skilled 
organizers who know how to enthuse a gathering, and get 


committments of &, s, d. 


i. 
Todd Dealer at Milan Moves to Larger Offices 


Enrico de Giovanni, dealer for The Todd Company at 
Milan, Italy, has found it necessary to take larger space, 
on account of the increase in his business Che new ad- 
dress is Viale San Michele del Carso No. 26, Milano (125 

> 
Old Town Now Has Canadian Branch 

The Old Town Ribbon & Carbon Company, 239 Canal 
street, New York City, N. Y., has extended its operations 
into Canada and the Old Town Ribbon & Carbon Company 
of Canada has been organized and has taken offices in 
the Board of Trade building at Montreal [his company 
is under the direction of the export department of the 
parent company in New York. Commodious stock rooms 
and factory will be operated at 213 St. Paul street, West 
Montreal, where entire stocks of the line will be carried 
Branch offices will soon be establishe it Toronto and 


Quebec. 











THREE VIEWS OF THE NEW SMITH PREMIER OFFICE 
from 89 Rue de Richelieu to 20 Rue Vernier. The picture in the « 
office of Rene Kahn, the manager, showing Mr. Kahn seated at hi 
for Spain The illustration on the left pictures the main showr.« 


IN PARIS, FRANCE The Paris orga ' tly ved 
‘enter shows the exterior of the building At the ght é 
s desk talking to a son of A. Periquet, Smith Premier dealer 
m and demonstration room 








Kee-Lox Opens at Buenos Aires 
The Kee-Lox Manufacturing Company, Rochester, N. \ 


has established distribution at Buenos Aires, Argentina, 
operating there as the Kee-Lox Sales Corporation. R. ( 
Wrighton is in charge at Buenos Aires. He had beet 
with the Kee-Lox organizaticn and other ribbon and car 
bon manufacturers prior to undertaking this new work. 
George R. Steele, export manager of the Kee-Lox Man- 
ufacturing Company, is president of the Kee-Lox 
Sales Company, and Mr. Wrighton is vice-president 
Mr. Steele accompanied Mr Wrighton to Buenos 
Aires to organize the new branch, and then proceeded t 


the United States, visiting dealers en route. 


oe aan 
British Stationers Raise Benevolent Fund 

The Stationers’ Association of the United Kingdom has 

established a benevolent fund, for the relief of indigent 


An initial foundation of £3,000 sufficed to estab 
The details of the operation have not 


stationers. 
lish the institution 


Che present plans for the development the Canadiar 
market are the outgrowth of months reparation and it 
1s expected that some interesting int ncements ] 
follow. 

> 
Linsky on European Tour 

Jack Linsky of the Jaclin Stationery ( ration, Ne 
York, N. Y., left on February 25 on the amship Acqui 
tania for his usual trip to Europe Chis en an annual 
journey for some years for Mr. | sk ection w 
the business of his company, and in th e of his travel 
on the other side he has secured mar s and staple 
goods which are sold by the Jaclir rganization in this 

yuuntry. Their line of imported goods is becoming mor 
ind more comprehensive every year and the upbuilding 
this department is due to Mr Linskvy’s eff s S¢ 
suitable articles abroad 

Mr. Linsky will attend the Leipsic 17 ir where 
will make a rather thorough examinatio1 f the exhil 
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European Royal Dealers Meet in Vienna 

In January the European dealers of the Royal Typewriter 
Company held a meeting at Vienna, Austria. Those who 
were present at the meeting included A. Kovacs, head of 
A. Kovacs & Company, Budapest, Hungary; Petko J 
Boyadjieff, chief of office equipment department of Jordan 
Jv. Boyadjieff & Sons, Sofia, Bulgaria; Jacob Ehrlich and 
Emanuel Lauterbach, co-directors of Joe Lesti Nfg., 
Vienna, Austria 

Foreign Sales Director T. T. Malleson presided at the 
meeting 

Mr. Kovacs’ company has been long associated with the 
development of Royal business in Hungary. This is equally 
true of Joe Lesti Nfg., jointly owned by Mr. Lauterbach 
and Mr. Ehrlich, who established themselves as Royal 
dealers in Austria about the same time as did the agency 
in Hungary—some seventeen years ago. 

Mr. Boyadjieff’s firm, although having been Royal deal 
ers for the last three years only, is one of the oldest and 
best known commercial houses in Bulgaria, where they 
have been well established for over forty-five years. Mr. 
Petko Boyadjieff is at the head of the firm’s office equip- 
ment department, through which the Royal typewriter is 
sold throughout the country. Under his able guidance, the 
firm has made very gratifying progress. 

: ae : 
French Supreme Court Sustains Eversharp 

[The Wahl Company of Chicago, manufacturers of the 
Eversharp pencil and Wahl pens, recently won a signal 
victory in a long-fought suit in France over the question 
of patent and trade-mark rights. 

[It appears that a former sales agent of the Wahl Com- 
pany in France had sought to preempt Eversharp patents 
and trade-marks by applying for their registration in his 
own name. The Wahl Company brought action to nullify 
the application brought by this former agent who, in the 
meantime, had established a factory in France for manu- 
facturing and selling mechanical pencils under the name 
Cico-Eversharp in exact imitation of the Wahl Company’s 
product 

The Tribunal Civil de la Seine in June, 1923, decided 
in favor of the Wahl Company. The defendant took an 
appeal from this decision and the Cour d’Appel of Paris 
in December 1924 again sustained the Wahl Company. 
The appeal was then taken to the Supreme Court of France 
(Cour de Cassation), which recently handed down a de 
cision refusing to review the findings of the lower courts 


which accordingly stand in favor of the Wahl Company. 


The case has become famous in international patent and 
trade-mark litigation. The most distinguished legal talent 
n France was employed on both sides and the result is 
that the entire pencil manufacturing art and every tech 
nicality f French and international trade-mark laws and 
treaties have been reviewed. 

This evidence of international justice and sound legal 
hought will be a source of much gratification to merchants 
ind manufacturers engaged in international trade 


> 


Special Libraries Association to Meet at Toronto 

The nineteenth annual conference of the Special Libraries 
Association, composed of librarians not in public library 
work or else in special departments of public libraries, will 
be held during the week beginning June 20, 1927, at 
Toronto, Canada 

Miss Eleanor S. Cavanaugh, librarian of the Standard 
Statistics Company, New York City, is chairman of the 
program committee. The keynote of the conference will 


be “Contacts.” 


sa) 








Typewriter Sales in France 


By Hon. Damon C. Woods, American Consul, 1 Rue des 
Italiens, Paris, France. 


LURING 1926 about 28,000 new typewriters, including 

portables and standard office models of all sizes, were 

sold in France. The volume of sales was virtually 
the same as that of the preceding year. Of this total it 
is estimated that 8,000 were portable machines. Three- 
fourths of the 20,000 office typewriters, as well as all the 
portable instruments, were of American origin while the 
remaining 5,000 were made in France. 

Che demand for new typewriters continued strong dur- 
ing the first half of 1926, but the mounting franc prices 
which, based on dollar values, brought quotations in July 
to 6,000 francs for the best American machines, caused 
many prospective customers to delay orders. August and 
September were more satisfactory, as prices fell with the 
improving franc and the sounder business outlook encour- 
aged the purchase of new office equipment. With the renewed 
advance of the franc in November the trend again changed 
and the close of the year witnessed a serious depression 
in the typewriter’s market, which continues at this time. 

While the number of American machines sold in France 
during the year just closed was not greatly different from 
that of 1925, there was a distinct decline in the number of 
standard size typewriters taken which, however, was com- 
pensated numerically by the increased quantity of portable 
instruments sold. The falling off in the office typewriter 
trade was mainly due to the progress made by the domestic 
typewriter manufacturers. 

Since 1920 three different marks of French machines 
have been regularly produced, the Map, the Japy and the 
Contin. The last two named are manufactured by concerns 
which produce a large variety of mechanical articles and 
the making of typewriters is not their main occupation. 

The only factory in France exclusively engaged in type- 
writer production is the Société des Machines a Ecrire 
MAP, which is situated at Saint-Denis, a suburb of Paris. 
During the world-war the building of the factory was 
utilized for the production of arms under the name of 
Manufacture d’Armes de Paris. After the war the proprie- 
tors wished to transform the factory into a peace-time 
industry, and after much investigation they decided to 
install equipment and machinery for the production of a 
French typewriter. The name of the old factory was 
abbreviated into the word “MAP,” which became the trade 
name for the writing machine. From a small beginning 
the company has constantly augmented its output; by a 
minute attention to the processes of manufacture it has 
perfected a machine which satisfies a growing clientéle. No 
instrument leaves the factory until it has been thoroughly 
tested from the mechanical and mecanographical stand- 
points, and until it has responded with precision to a speed 
of 180 words per minute, or 15 type movements per second. 

French typewriter manufacture is proceeding at the rate 
of about 1,000 machines per month, of which 500 are 
turned out by the MAP plant at St. Denis. The installa- 
tions of this factory will permit a doubling of its present 
production and a capacity output should be reached as 
soon as the requisite number of workmen can be trained 
for the more delicate tasks of mounting the machines. 

About half the total production of this plant is taken by 
France, the other 3,000 instruments being exported to 
lunisia, Algeria and other French territory and to Belgium, 
Spain and South America. 

(Continued on Page 97.) 
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New Year Greetings from China 
A week or so ago the morning mail brought a letter with 
the imprint of the Business Equipment Corporation of 
Shanghai, China. We picked up our paper cutter with the 
expectation that friend Hager would have something 
thrilling to tell about the situation in Shanghai. 
We had followed the newspaper accounts of develop- 


New Year Sr 


a 


a 
Happiness Respectful 


Good Wishes 


Li Shun Yang Hong 


The Chinese name of the 
Business 


~ Equipment 


> . 
JT Corporation 


Chin-Chins 


oO or 


(,00d Wishes 
| 


NEW YEAR GREETING CARD WHICH THE BUSI- 
NESS EQUIPMENT CORPORATION OF SHANGHAI 
RECENTLY SENT OUT TO CHINESE CUSTOMERS. 
—The card was red and the envelope pink, which is 
regarded as the proper color combination for the purpose. 
The red card was printed in black in the office of the 
Corporation on the Multigraph in Chinese characters. 
The envelopes were addressed by the company’s Chinese 
secretary, who also wrote on the envelope the name of |. 
the company as the sender. ' 





ments there—had seen pictures of the landing of the inter 
national the parade of the forces 
through the international quarter of the city. 

We opened the envelope and unfolded the sheet. The 
letter told about the Chinese New Year the first day of 
which is February 2. The second, third and fourth days 
of the new year are holidays for all business houses, banks, 
official establishments, et cetera, in China 

With the letter was a New Year card, repro 
duced herewith, and across the bottom of the letter was a 


troops and movies of 


Chinese 


line in friend Hager’s chirography, “Business is improving.” 
card Nanking and Shanghai 
An American has been mur 


Since the mailing of the 
have fallen to the Cantonese 
dered in cold blood and tragic events of far-reaching effect 


have transpired 


A. R. Hager is a United States citizen who has lived 
in Shanghai for nearly twenty-five years. Practically all 
that time he has been engaged in the office equipment 


business. He speaks Chinese fluently and has intimate ac 
quaintance with many Chinese business men with whom he 
has established relations through the years. 

As this journal goes to press the reports from Shanghai 
are somewhat encouraging. We trust that all is well with 


our friends there. 


Mid-West Travelers Elect Officers 

The Mid-West Travelers’ Club held its annual meeting 
at the Baltimore hotel, Kansas City, Mo., on March 23, for 
the purpose of electing officers and transacting other busi 
ness 

The following officers were elected for the ensuing year 

President, P. F. McLaughlin, The F. S. Webster Com 
pany; secretary, W. S. Plant, The Globe-Wernicke Com 
pany; treasurer and custodian, William Schmiederer, Bux 
ton & Skinner Printing and Stationery Company, St. Louis 
Mo 

- 
Remington Rand Dividend 

We reprint the from the Wall 
of March 23: 

All holders of certificates of deposit under 
for Remingtor 
Adding Ma 
receive the 
stock 


Street Journa 


following 
the Reming 


ton Rand plan whether these be issued 
Typewriter, Rand Kardex Bureau or Dalton 
chine stock will, if holders of record March 24, 
cash dividend on their equivalent 
declared payable to stockholders of that date. If they con 
April 11, and they are t 


k in exchange 


tinue to be holders of record 


receive any Remington-Rand common sto¢ 
they will receive in addition the stock dividend of 1 per 
cent declared upon the Remington-Rand common stock of 


record April 11 

















Teacher Made 


NECESSITY IS THE MOTHER, ETC.—The 
Copyright 1927 


\. B. Dick, Jr., Write His Name 500 Times 
LIFE Pub. Co.] 








A Fine New Catalogue of Tell City Desks 


The Tell City Desk Company of Tell City, Indiana, has 
just issued a handsome catalogue in loose leaf cover 
ing 1tS various lines of office desks, tvpewrite lesks, stands 
and tables. The cover is of flexible nore paper with a 
picture in black and white surrounded by an embossed 
ornamental panel Che desks are illust: fully 
described and very attractively present 

> 
“Roytco” Supplies Department in London 

The Visible Writing fachine Compat t 
Queen Victoria street, London, FE. ( + England, ha 
opened a Royal supplies department Phe v esta 
ment is at 77 Knightrider street } ( M 
F. J. Soan 
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J. Henri Petetin Opens New Store 

On Thursday, March 3, the new store of Henri Petetin, 
Inc., opened its doors at 320 Carondelet street, New Or- 
leans, La. On Wednesday, March 2, the house presented 
a full page announcement in the New Orleans Item giving 
an outline of the different items carried in stock and por- 
traits of the president of the concern, J. Henri Petetin, and 
of the heads of departments, including Miss P. Saunders, 
city saleslady, for the past three years with Gladney Print- 
ing & Stationery Company, Baton Rouge; J. J. Potterhorst, 
city salesman, for nine years associated with Perry & Buck 
ley Company; Mrs. F. R. Wall, in charge of social station 
ery and engraving, for nine years manager of social sta 
tionery and engraving department of A. R. Taylor Com 
pany, Memphis, Tenn.; W. J. McNamee, in charge of the 
1 


loose leaf department, former manager of Southern Blue 


I 








in St. Leonard’s parish. From that day on he has been con- 
stantly associated with the stationery and printing business 
in New Orleans. His first position was with T. Fitzwilliam 
& Co. as a collector. He was promoted to the position of 
city salesman and remained with the firm for eight years, 
making many friends. 

In 1913 Mr. Petetin opened a store of his own under the 
name of J. Henri Petetin, perhaps better known as the 
Loose-Leaf Ledger Shop. For three years this firm grew 
under his direction and then was incorporated as Petetin- 
Baudean, Incorporated, with Mr. Petetin as president. 

From 1913 to 1926 the corporation operated and grew, 
serving many of the largest firms in New Orleans and the 
surrounding territory. Then in December of 1926 the firm 
was dissolved and Mr. Petetin immediately commenced 
planning for the establishing of the new stationery store 








NEW STORE OF HENRI PETETIN, INC., N 


Print Company; just completed a special course in loose 
leaf systems at Irving-Pitt factory; W. H. Cavanaugh, in 
charge of the stationery department, and for five years asso- 
ciated with Henri Petetin in the stationery business; H. C 
Welch, superintendent of composing room, for eight years 
associated with Henri Petetin in the Printing Craft and for 
fifteen vears bond expert; R. L. Fauquier, foreman, print 
ing department, for three years associated with the 
Dameron-Pierson Company; Gervais Pinac, city salesman 
associated with the Loose Leaf Ledger shop thirteen years 
ago, when owned by Henri Petetin, and now returning to 
Mr. Petetin’s employ; Miss I. Scruggs, in charge of book 
keeping department. 

On the same day (March 2) the Item carried a story of 
the opening and a sketch of the life of Mr. Petetin. The 
story in the New Orleans Item was substantially as follows 

Many special features have been arranged for this formal 
opening There will be a demon 


stration of fountain pens 
nd pencils. A box of Hurd’s stationery will be given every 
lady visitor and a Conklin propelling pencil will be given 

every man who calls at the store on openir 

The president of Henri Petetin, Inc., is J]. Henri Petetin 
one of the best known stationers in the United States. The 
opening of this new and finer store is the realization of a 
lifelong ambitior 

It is twenty-two years since Mr. Petetin first came to 


New Orleans from the little community of Grand Coteau, 


SW ORLEANS 


and printing plant, whose slogan is, “Eventually Your Sta- 
tioners.” 

Mr. Petetin is one of the best known stationery and office 
equipment experts in the country. He has held important 
offices in both sectional and national associations of sta- 
tioners. When the Southern Stationers’ Association was 
organized in 1919 he was elected as first vice-president and 
he served from 1924 to 1925 as auditor of the National As- 
sociation of Stationers, Office Outfitters and Manufacturers 
of the U. S. A 

Mr. Petetin has also been prominent in Kiwanian circles 
in the South, having been lieutenant-governor of the Mis- 
sissippi-Louisiana district of the Kiwanis Internationai, 
trustee of the Kiwanis club of New Orleans, and having 
served on the committee of attendance contests for Kiwanis 
International 

In this new store and printing plant he has gathered 
about him a staff of people who are expert in the particular 
branches of the business of which they have been placed 
in charge. The printing plant has been completely equipped 
with new type faces, modern, high-speed presses and every 
new printing device of merit. The stationery store will 
offer a stock of absolute completeness in every detail. A 
special feature of the service to be rendered in this new 
store will be the free repairing of any Sheaffer or Conklin 
pens or pencils. This service is offered to anyone regard- 
less of where they obtained their pen or pencil. 
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Remington Rand Absorbs Additional Concerns 


As Office Appliances was going to press, word came 
from New York to the effect that Remington Rand, Inc., 
has purchased the Powers Accounting Machine Corpora- 
and the and Tabulating Machine Cor- 
a subsidiary handling the foreign business of the 


This adds another important link to the 


tion Accounting 
poration, 
Powers concern. 
chain of office equipment concerns under the broad banner 
of the Remington Rand. There are as yet no details of 


the transaction other than those just given. 


SS Ee 
“Lifetime” Suit Lost by Sidney-Morris Co. 
The suit brought by the W. A. Sheaffer Pen Company 


Morris Company, Chicago, IIL, 
by the pen manufacturer. The suit was mentioned briefly 
March issue of Office Appliances. The 
but before 


against the Sidney- was won 
on page 57 of the 
action concerned $80.00 worth of merchandise, 
the case has been concluded it will run to almost $100,000 
Before the 1926 the Sidney-Morris Company 
bought a substantial supply of Sheaffer 


holidays 
pens and pencils 
“S-M” 
ing a contract that the retailer would confine itself to retail 


At that time the Sheaffer company insisted on sign- 


sales of this merchandise only, and in no way to re-whole 
The W. 
this contract in exceptional cases only, 


trial H. E. Waldron, 


eral sales manager, stated that at most there were but six 


sale the merchandise A. Sheaffer Pen Company 


applies and in the 


course of the vice president and gen 


such contracts in effect. The retail stationery trade in gen 


eral knows how simple its contractural relations are with 


the Sheaffer company. 

Sidney 
that the 
former was selling at wholesale to retail merchants. 


After the merchandise had been delivered to the 


Morris Company the pen manufacturer learned 


Under 
the provisions of the contract a formal demand was made 
on the Sidney-Morris Company for the remaining pens and 
pencils, and tendered currency for them. The retailer de 
to abide by the 


served. At the 


clined contract \ writ of replevin was 


time the writ was served there was con 


siderable excitement in the store. The members of the 
retailing company interfered with the court officers. and a 
policeman was called. The “S-M” men claimed that they 


thought a hold-up was in progress 


The writ was returnable before Judge Albert George in 
the municipal court and an array of legal talent seldom seen 


in court lined up both for the plaintiff and the defendants. 





_+sss ses 





{ 
\ 


les 


able 
in Every Section of the Field. 


parties to the suit are strangers in 
o the end. E. H 


pring ipal 


that neither 
court, a smart battle began and continued 
Pollard of Ft. 
the W. A. Sheaffer 
were Butler, Lamb, Foster and Pope, while the defense was 
represented by 
Clarence Darrow in the Loeb-Leopold case and for 


Charles 


Insomuch 


Madison, Iowa, was counsel for 


Pen Company As associate counsel 


Benjamin Bachrach, associate counsel of 
Judge 


Goodnow 
Sheaffer Contract Sustained in Court 


Judge George in his decision virtually stated that “boot 
legging” 
English decision “a shoemaker 
he call for the protection of the court. The 


had been entered into by the parties was held legal and 


in business was prohibited and to quote an old 
last” if 


must stick to his 
contract which 


binding and the court in finding for the W. A. Sheaffer 


Pen Company, returned its merchandise to the Pen com 


pany as stipulated in the contract [The Morris Company 
brought the price fixing question up ffom time to time and 
] I 


their defense was based on the fact that the contract was a 


The 


hat a manutac 


restraint of trade and contrary Federal regulations 


court held to the contrary and maintained t 


turer had the right to see that his wares reached the publi 
he wished and that a contract 


public print 


in the way with the publi 


brought on by advertising in bligated the 


manufacturer to the extent that he had control over his 
merchandise until it reached the public in the way he had 
promised through print it would get it (he court also 
found that there had been no mentior f price regulation 
so tar as retailing was concerned it that the contract 
specifically stated that the defendant company must not 
wholesale to anyone and since it was proven that it did 
wholesale then it must suffer the penalty prescribed in the 


contract 


Some years ago the Sidney- Morris (¢ " ought suit 
against some wholesale stationers and the ittle has waged 
through the courts ome of the s ¢ wa g final 
disposition The W. A. Sheaffer Pen Company showed i: 


court that a contract binding for life on each of its “Life 


time” pens was made with the public through millicns of 
dollars worth of public advertising; that the 
of the contract with 


irresponsible dealers or dealers who were unkn 


print 


the Morris people was so that no 


: 
ywn to them, 


or who could not measure up to the qualities of a Sheaffer 


dealer, would get these pens and perhaps not take care of 


a consumer in the event the pen was purchased at another 


dealer than the one who bought from the Morris people 
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Hammond Typewriter Company Absorbed by 
Varityper, Incorporated 

Unusual interest has been created in the office equipment 
field by the announcement that a new Delaware corpora 
tion, Varityper, Incorporated, has taken over the business 
of the Hammond Typewriter Corporation 

The Hammond patents as well as the plant are included 
in the sale and will, of course, be used in the product 
which will now be manufactured under the name of “The 
Varityper.”’ 

The old Hammond Typewriter Corporation is in process 
of liquidation, the plant, assets and good will having been 
turned over to the new company, who are now engaged in 
active operation 

[he officers of Varityper, Incorporated, are Frederick 1 
Hepburn, president; Frank H. Trego, vice-president and 
treasurer; M. M. Durking, secretary, and Frank Zieris, 
assistant treasurer 

[he directors include F. T. Hepburn, A. E. Walbridge, 
M. W. Pask, Frank H. Trego and A. S. Wheeler. 


A. S. Wheeler is superintendent of the factory and will 
be remembered by many in the office appliance industry, 
as he held a similar position with the old organization tor 
many years 

One of the interesting announcements of the new organ! 
zation is the appointment of J. C. Cooper as general sales 


been in the typewriter business 


a 2 


saiesS madl 


manager Mr. Cooper has 


for a number of years, and leaves the posi 


ager for the southwestern district of the accounting ma 
chine department of the Remington Typewriter Company 
to join forces with the new organizatior He brings with 


: , 1 hh! neriet 11 ] 
him to the new company a valuable experience in sales 


work in this field 


Frank H. Trego, vice-president and treasurer of the nev 
company, who will be in charge of all the operations 
the company, has had a remarkably broad executive train 
ing Mr. Trego was at one time assistant general mat 








COOPER, General Sales Manage 


ager of the Knox Motors Company of Springfield, Mass., 


~/} 

and has also been connected with the Hudson Motor Com 
pany, the Thompson Motor Car Company f Buffalo and 
the Packard Motor Company of Detroit He was later 
vice-pre sident of the Tre oC Motors ( orporatiol! a ompany 
devoted t the manufactur latiol nd itomobile 
motor 

Phe t is made é ! t 1s t 
the r yperate is ( da ad 
col typewriter id 
1¢ i ¢ t ft compile i ce t 
the last degree because of the unusual and individual fea 
tures of the Varityper, and their work will be rather c 
perative d not competitive with the recog ed standard 























SHIRLEY 8S. FRENCH, 


President. 
The Berger Manufacturing 
Company, Canton, O. An- 


ouncement of the election 
f Mr. French to the Berger 
presidency appeared in our 
December issue, page 50. 











machine sales organizations because of the individual fea- 

tures of their machine. 

[t is also stated that the purpose of the new organization 

s to enter into more energetic sales work than ever before 

ind they will proceed to enlarge their organization over the 
and they will be glad to hear from high calibre 


men in the office appliance industry who are interested in 
he sale of a machine with the remarkable features and 
versatility of the Varityper and its broad application in 
special lines of work impossible with any other machine 
today 


Office Appliances extends the good wishes of the indus- 
try to the new corporation and bespeaks for them all suc- 
ess in their present undertaking. 

—_ 
National Cash Denies Adding Machine Project 


The National Cash Register Company, Dayton, Ohio, has 


denied a rumor that it was contemplating the manufacture 
ind marketing of an adding machine. This rumor has had 
derable circulation in the office appliance field of late. 

a 


Letter Folder Company Organized 
he Noiseless Letter Folder Company with offices at 600 


\ndrus building, Minneapolis, Minn., has been organized 

facture the Noiseless folder. The company is 
headed by C. S. Cone, president, a well known manufac- 
turer of LaCrosse, Wise. F. R. Wetherbee is vice-president 
nd treasure: lhe secretary and general manager is C. A. 
Buhol lhe new concern is a Minnesota corporation with 
factory at Minneapolis. A brief description of the Noise- 
less tolder appears in the department of new machines and 
de es 
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Remington-Rand Merger Operative on March 11 

An Associated Press Dispatch from Buffalo to the New 
York World quoted C. P. Franchot, vice-president of the 
Rand Kardex Bureau, Inc., as announcing that stockholders 
of the Remington Typewriter Company, Dalton Adding 
Machine Company and Rand Kardex Bureau, Inc., had 
deposited more than enough stock to insure the success of 
the merger of the company as Remington Rand, Inc., and 
that the first director's meeting of the new organization 
would be held in New York on March 11, when the plan 
would be declared operative. 

With relation to the foregoing and in verification thereof, 


we quote the following from the Wall Street Journal of 


March 11 

“Directors of Remington Rand, Inc., have declared oper 
ative the plan for exchange of its stock for stocks of Rem 
ington Typewriter Co., Rand Kardex Bureau, Inc., and 
Dalton Adding Machine Co. 

“Charles P. Franchot, vice-president and general coun 
sel, who presided, stated that a majority of the various 
stocks had been deposited, sufficient by a wide margin t 
insure the success of the plan. In case of two of the 
companies substantially more than two-thirds of their out 
standing securities were acquired, and in the case of the 
third company there was every indication that more that 
two-thirds of its stocks will be acquired by close of busi 
ness today.” 

And from the Wall Street Journal of March 21: 

“Statement by B. L. Winchell, chairman, and James 
H. Rand, Jr., president of Remington-Rand, Inc., says that 
under the plan for uniting Remington Typewriter Co., 
Rand Kardex Bureau, Inc., and Dalton Adding Machine 
Co., declared operative March 11, Remington, Rand has 
acquired 90 per cent of the outstanding common stock and 
substantially over two-thirds of all outstanding stock of 
each of the three companies, which is sufficient by a wide 
margin to insure success of the plan for unification. 

“The statement adds that shares of the three companies 
can be exchanged for Remington-Rand stock between 
March 24 and April 11, inclusive, at the ratios originally 
announced. Remington-Rand common stock issued on 
or before April 11, 1927, will receive the common stock 
dividend of 1 per cent declared to stockholders of that date, 
but will not receive the cash dividend recently declared 
upon the stock of the new corporation as they will re 
ceive the dividends declared upon the stocks of the old 


companies. 
“National City Bank of New York is depositary for 


Remington Typewriter stock, Marine Trust Company of 
Buffalo for Rand Kardex Bureau shares, and Central Trust 
Company of Cincinnati for Dalton Adding Machine stock.” 

Under the caption, “Unification of Interests,” the “Rem 
ington Broadcaster” for March devoted an entire page. 
poster size, to the alliance of office equipment lines in 
cluded in the Remington Rand organization. The second 
paragraph presents the substance of the views of the Rem- 
ingtonians with particular regard to the general effect of 
the merger. It reads as follows: 

“In every respect this unification of interests between 
our own company and our allies is the ideal one. There is 
no overlapping of products nor the uses of products. But 
the market for the products of all is practically identical 
Every member of every sales force in the union is inter 
ested in reaching the highest type of buyer with the high 
est type of products in his particular line. He is interested 
in providing that buyer with the type of product and serv- 
ice that will meet his requirements exactly, not approxi 
mately. He realizes that his brother salesman in the com 
munity of interests is striving for the same end. And even 
if he had nothing but the most sordid and selfish of motives 
in the world, he would find it to his interest to extend to 
his brother salesman a helping hand.” 

2 »  Bmeeoe 


Kardex Declares Dividend 
The following announcement is from the Wall Street 
Journal of March 10 
Rand Kardex Bureau, Inc., declared the regular quar- 
terly dividend of 75 cents on the Class A common, payable 
April 1 to stock of record March 15. 
An officer of the company states he believes the Reming- 


ton Rand, Inc., merger, into which Rand Kardex, Reming 
ton Typewriter and Dalton Adding Ma 
ing, will be declared operative March 11 


stockholders of the me 


ne Co. are enter 

Chis will mean 
that all classes of rging companies 
who deposit their stocks before that date will get their new 
stocks in time to get the Remington Rand dividend, which 


April 1 and which will be at a higher rate 


will be payable 


than they are now receiving, figuring on the ratios of 
exchange 


a 


Beeler Now Sales Manager for Commercial Furni- 
ture Company 





On March 1 D. A. Beeler took over the management 
of the sales department of the Commercial Fur 
niture Company of Chicago. Mr. Beele: ame 
the Rand-Kardex Service Corporatio: f which t 
was central division manager wit! eadquarters at 

D. A. BEELER 
Chicago. Prior to the consolidation of the Kardex, Rand 


and Index Visible companies he was division manager for 
the last named When the | 


Safe Cabinet Company and Globe-Wernicke 


organization brary Bureau 


merger took 


place, Mr. Beeler was placed in charge of the new com 
pany'’s entire business in the centra] states He handled 
this big and complicated job successfully, with the result 
that sales materially increased 

Mr. Beeler’s most conspicuous success, it is said, has 
been in the development of salesmen, and his coming t 


the office furniture field is regarded as a distinct advantage 
be felt His 


sales depart 


because his influence is going to construc 


tive methods are needed by office furniture 


ments, the industry having drifted into an impasse where 


net profit is often lost sight of in the desire to turn mer 


chandise. Mr. Beeler has already observed that office 


furniture is sold as a commodity rather than as a specialty, 


but that most of it can only be regarded as a specialty 


in the same category with office safes, high grade filing 


equipment, machines, etc., and can only be sold success 


fully by specialized methods. 
service with 


Mr. Beeler is taking hold of the matter 


his wonted vigor and keen perception and plans are already 
on foot to furnish service in a comprehensive way and 


salesmen to render service effec 
The Comn 


ture Company feels that in Mr. Beeler it has brought into 


assist dealers and their 


tively in their local communities. ercial Furni 
its organization a man eminently well qualified to carry the 
work through to a conspicuous success 
a 
Fred H. Bloom Heads Todd Company Sales 
The Rochester, N. Y., has 


appointed sales manager This 


Todd Company, Inc, 


Fred H. Bloom general 











‘i- 
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selection was made because of his rare qualifications for 
the post, and it is well deserved. Mr. Bloom was born in 
Rochester in 1892. He attended the public schools of that 
city, Mercer College and Colgate University. Shortly after 
leaving college Mr. Bloom entered the employ of G. W 
Todd & Company as assistant purchasing agent Later 
he joined the collection department, from which he was 
promoted to office manager of the sales department in 1914 

Seeking greater opportunities to test his mettle Mr. 
Bloom entered the field as a salesman in 1915. Almost 
immediately he became one of the bright stars of the sales 
staff. So outstanding was his record that when an opening 
occurred in the Rochester territory, he was appointed gen 
eral sales agent of the Rochester office September 1, 1916 

In recent years Mr. Bloom’s achievements include the 
winning of many honors as master salesman; month after 
month his personal production placed him at the head of 
the sales force. As a salesman of “combinations” and of 
forgery bonds his record is still unchallenged. These are 
among the reasons why “F. H. B.” was appointed director 


; 


ot sales 


In addition to the outstanding success which Mr. Bloom 
has attained as a personal producer of large volume, his 
achievements as a manager are impressive likewise. The 
sales organization which he built in the Rochester branch 
office is one of the largest and most successful in the 
country He has an enviable record as a field manager, 


} 


also, particularly for the conspicuous success which he 


: r 


+} 


1 it he country when he launched 


achieve many sections ot 
the forgery bond for the General Indemnity Corporation in 
1924 and 1925. Since 1925 he has been a member of the 
home office organization, in charge of the check sales 
department 

Members of the Todd sales organization will applaud the 
appointment of F. H. Bloom, because it retains the sales 
policies of the company in the hands of a man who knows 
the business from years of experience He knows the 


business from the salesman’s point of view, with a sympa- 





FRED H. BLOOM 


thetic understanding of the difference between a “Likly” 
i swivel chair 

F. H. Bloom is of Pennsylvania Dutch extraction, six 
feet six in height. He is an athlete; has a big heart and a 
smile as broad as Broadway He shoots straight and hits 
hard. A tireless worker, F. H. Bloom is positive and sure 


in his opinions, yet open minded as a judge. He is fair, 


and attends to business strictly 

[he only side line of Mr. Bloom was taken on in 1916 
when he persuaded Miss Esther Ayers, another loyal 
“Protectographer,” to autograph his personal order book 


for life They have two children, Fred, Jr., nine years 


old, and a daughter, Bradleigh, age four 


Excuse Us, Please! 
Names Under Portraits Transposed 

By one of those accidents which all publications sooner 
or later encounter, the names under two cuts on page 53 of 
the March issue were transposed. We managed to ‘re- 
christen two of the three new directors of the General 
Fireproofing Company, J. S. Sprott, vice-president in 
charge of sales, and R. M. Bell, secretary and treasurer, 
putting Mr. Sprott’s name under the picture of Mr. Bell 
and the name of Mr. Bell under the picture of Mr. Sprott. 
Fortunately, George C. Brainard, vice-president in charge 
of operations, was rightly identified. These names were 
correctly placed in the dummy sheet sent to the printer, but 
were nevertheless transposed and the transposition went un- 





J. S. SPROTT R. M. BELL 


noticed when the proof was read. Our apologies are 
tendered 

Mr. Sprott says that many of his friends have written 
him for the name of the hair restorer he used. So far we 
have not heard whether or not Mr. Bell has been com- 
miserated on a sudden absence of hair on his dome. The 
two pictures are here presented rightly identified. 

No one is entitled to cast jokes at a man on account of 
the absence of hair. He can reply as Eddie Foy once did. 
Ed, by the way, is like the bald man in Bill Nye’s story— 
so bald that a doorknob would look fuzzy by comparison. 
Eddie Foy said in reply to a gibe about his baldness that 
his head was a container for brains and not a playground 
for idle hair. Our own dome is fairly well thatched, which, 
in the light of the foregoing story, casts some doubt on the 
contents of the cranial cavity. 

sitet 
Trade Name Wrongly Spelled 

On page 34 of the March issue was an item regarding 
‘Spotlight Kraft.” The word “spotlight” was not spelled 
according to the form adopted by the company. This 
form is “Spotlite.” 

The address of the Quality Park Envelope Company, 
makers of the Spotlite Kraft, was given as Quality Park, 
Minn. There is no such post office, we are told, as Quality 
Park. The address should have been given as Quality 
Park (Midway), St. Paul, Minn. 

AR ALES 
Garbled Initials Spoil a February Item 

Through misadvertence an item on page 211 of the Feb- 
ruary issue of Office Appliances garbled the initials of two 
brothers. Our paragraph referred, under a San Francisco 
date line, to the meeting of two brothers at that city. The 
name of the Seattle man is C. S. Bushnell; while his 
brother at Los Angeles is E. E. Bushnell. We are sorry for 
this jumble of initials, and hope that none of the friends 
of these gentlemen were misled by the item. 

















Ge 


Visitors from Abroad 
During the regional meeting of the sixth district held 
hotel March 18 
Myers of M. Myers & Son, Ltd., of 
Reginald Saunders of Sandle 


at the Congress on some one discovered 


that Ronald M 
mingham, England, and S. J. 
Brothers, Ltd., London, were stopping at the hotel 
diately a committee looked them up and gathered them in 
for the banquet held in the evening. 

Both are keenly 
interested in everything connected with the stationery busi 


Mr. Myers came west only as far as Chicago, being 


sir 


Imme 


young men, alert and up-to-date and 


ness. 


obliged to return to Birmingham within a short time, but 


Mr. 


his return will 


before 


Saunders went on west and 





RONALD M. MYERS S. J. REGINALD SAUNDERS 
visit some of the cities on the Pacific coast, including 
Vancouver. He expects to be in Vancouver by the twelfth 
of April, where he will remain a week. He represents 
Sandle Brothers, Ltd., makers of fancy leather goods; 
Methuen & Company, Ltd., publishers, both of London 


& Durward, Ltd., stationers and hardware sun 
Birmingham, 
M. 


sundries, 


and Setten 
dries, England. 
Myers & Son, Ltd., produce steel pens, 


shelf clips and ticket suspenders, steel 


The house of 
stationers’ 
springs and novelties 


Saunders 


Mr. 


Both Mr. Myers and are widely ac 
quainted in the stationery trade of Great Britain and were 
visiting this country for the purpose of informing them 
selves on the latest developments in the American trade 


Mr. Saunders has visited this country several times, but we 
understand that this was Mr. Myers’ first trip. They 
expressed themselves as well satisfied with the outlook it 


Che labor difficulties which caused consider 
the at 


Great Britain 


able anxiety are apparently for present least a 
thing of the past and everyone is looking forward to a 
period of increasing business expansion. 

While here both gentlemen called on Office Appliances 
and inscribed their name in the guest book. 
aiicaantan 

The Kuratas Conclude Their Trip 
Mr. Mrs Kurata of Tokyo, Japan, 


two days in Chicago last month on their way to the Pacifi 


and Kyuji stopped 
Coast and Japan, after having spent about five months in 
the eastern part of the United States. They visited Buf 
falo, Niagara Falls, New York City, Hartford, Conn., 
Most of the 
Mr. Kurata called on 
held 
lighted with their trip and much interested in the things 


and 


other points time, however, was spent in 


York City 


this 


New a number of manu 


facturers in Both expressed themselves as de 
they saw, particularly at the Underwood factory in Hart 
They spent two days in Chicago on their way hom« 


Wednesday March 23, West 


ford 


leaving on evening, for the 
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Mr. Kurata is vice-president of the Nippon Jimuk 
Shokai of Tokyo, of which his brother is esident his 
is one of the leading office equipment concerns in Japar 
handling the Underwood-Kurata typewriter and other ma 
chines of American manufacture. 

It will be recalled that Mr. and M Kurata 
through Chicago last fall on their way east and called 
Office Appliances at that time als: I e past ten years 
Mr. Kurata has been interested in an exy g and port 
ing business in San Francisco and is a member of the 
Foreign Department of the San Frat As i 
Commerce. 

Mrs. Kurata is a native otf Calitors ‘ rrents 
come to that state from Japan a generation ag 

Mr. and Mrs. Kurata expect to sail from San Ft 
for Tokyo on April 12. 

> 
Power New President Lion Systems 

P. M. Power of Chicago and Kenilwort Ill., was re 
cently elected president of Lion Systems, | manufact 
ers of Lion System self-binders for t1 fer nding 
banks and large institutions Mr. Power is himself hea 
interested in banks and manutacturing d ( 
of importance in Illinois and other stat \t present he is 
devoting most of his attention to the expansion of Lion 
Systems 

Mr. Power's early business years 
ness department of the Kansas City Sta S ( M 
ind he is at present co-owner of the South Side nk of 
that city It is Mr. Power's intention t tinue present 
policies by which dealers and agents ar profiting 

He will be assisted by Paul Herbert eside ( 
treasurer of the company, whose « é 
the work of this field are known t 

_— 
Osborn Again Heads Cleveland Better Business 
Bureau 

H. ¢ Osborn, president of the \1 Multig 
Company, has been re-elected to th den of the 
Cleveland Better Business Bureau Four new members 
representing fourteen different lines of | ness have beer 
idded to the Bureau in the last three mont 3 

Mt 
May Retires as Todd Company Secretary 

Harry A. May has resigned as secret ! lire 
sales of The Todd Company, Inc., to ente isiness wit 
his father, Albert E. May, of the H. H. B k Co.ny 
He remains on the board of directors 
and will serve as a member of the ex 
Mr. May was made secretary of the 1 
Company when first incorporated 
with the former Peerless Check Prot 
which he was sales manager 1912-15 

During the twelve years Mr. May wa 
industry he held successively the post xecutive 
charge of foreign sales and adding 1 ( es 
past four years has beet genera | 
advertising iddition to being sé 
tion 

Both Albert E. Ma d H y A I 
voard of directors. Charles E. Bradt 
tary at the annual meeting Che 7] | 
March, succeeding Hart A. Ma {) 
it that meeting were L. M. 1] d, G Wal 
Todd, Gordon W. Wolfe, Miles 7 \ 

J W Speare, \ I Lovse I N I { 
Tiefel. Edward ¢ Hunt, T. J. Gilde H 
Mr. Bloom was appointed genera 


a\ 


A.M 


ceeding Harry 








Well Known Washington House in Temporary 
Difficulties 


On March 5, R. P. Andrews, president of the R. P 








Andrews Paper Company, Inc., was appointed receiver of 
that compary. This well known concern has its principal 
offices in Washington, D. C., where it has for many years 
been conducung a wholesale and retail paper business, 
operating from a large warehouse and four retail stores 
Che schedules filed in the proceeding in the Supreme Court 
of the District of Columbia show that the company owns 
real estate reliably appraised at $212,964. The stock of mer 
chandise, stock, fixtures, bills receivable and other items 
amount to $635,755.13, total, $848,719.13 

Che liabilities are represented by promissory notes se 
cured by deeds of trust on the real estate, bills payable and 
accounts payable including amounts due to three banking 
institutions all aggregating the sum $696,392.60. 

While the receivership proceeding was brought for the 
dissolution of the corporation it is believed that some plan 
f the business 


may be evolved for the reorganization « 
whereby creditors may be fully protected. Receiver by 
order of his appointment gave bond in the sum of $350,000 
with the Royal Indemnity Company as surety. The court 
authorized the receiver to purchase merchandise for the 
conduct of the business, payment to be made within the 
usual discount periods. Mr. Andrews expresses a feeling 
of hope and confidence that plans can be developed favor- 
able to every one concerned. Every one in the trade will 
regret the difficulties which this well known company has 
encountered and Office Appliances joins in the sincere hope 
that everything will come out as desired by the receiver 
and his friends 
aoa 
Typewriter Stockbroker Loses License for Lack of 
Permit 

The Los Angeles Times of March 10, 1927, published the 
following item: 

“For selling stock in California of a Nevada corporation 
without obtaining a permit and after he had been ordered 
to desist, the brokerage license of Murray W. Cox, with 
offices in the Commercial Exchange building, was revoked 
yesterday by Corporation Commissioner Friedlander 

“At a hearing in the commissioner's office it was shown 
that Jesse Alexander, inventor of a typewriter, incorpo 


+ 


rated the Jesse Alexander Company under the laws of 


Nevada The capital stock consisted of $1,000,000 pre 
ferred and $2.000.000 in common stock 

“Cox sold the stock at $10 per share for the preferred 
ind $5 for the common, remitting $8 on the preferred and 
$3 on the common to a bank at Las Vegas, Nev., it was 
stated t also was charged that Cox represented falsely 
to purcl ers that the Los Angeles Board of Educ ition had 
ir 100 o the ty pe ers 

M \ inder appears t ¢ tunate the West as 
( é ist, his promot s in the East some years 
re iiled to meet s own and ss kholders 


> 
Multigraph Company Moves Gotham Offices 
W ord mes from Walter Strain, division manager of 


the American Multigraph Sales Company, New York City, 


to the effect that after fifteen vears in one location in New 
York City, the American Multigraph Sales Company are 
movil to their new offices at 419 Fourth avenue, corner 
Twent nth street, where they expect to be in better 
position to serve their growing list of customers. The 
new addressing Multigraph will be completely displayed in 


r Multigrap 


Mr. Strain, by the way, has only recently been appointed 


the new quarters along with the othe h lines 


manager of the New York office and is keenly interested in 


giving every customer the best service possible 
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An Australian Visitor 

\mong the distinguished visitors due to arrive in Amer- 
ica on April 14 is Mr. F. A. Chartres, Governing Director 
of Chartres Ltd., of Australia. 

Mr. Chartres is the head of a number of companies oper- 
ating in the capital cities of Australia—Sydney, Melbourne, 
Brisbane, Adelaide, Perth and Hobart—and is the sole 
representative of the Remington Typewriter Company, 
Nardex International Ltd., the Wahl Company, Monroe 














F. A. CHARTRES 


Calculating Machine Company, and other office appkance 
concerns 

In addition, Chartres, Ltd., controls a series of educa- 
tional colleges with several inter-state branches, specializing 
in commercial subjects and correspondence courses. 

The object of Mr. Chartres’ visit is to keep himself in- 
formed of the latest developments in office appliances in the 
United States and Great Britain and to learn the latest 
sales promotion ideas of the companies his firm represents. 

Letters addressed to the Remington Company’s branch 
office at San Francisco will reach Mr. Chartres upon ar- 
rival, and later at the same company’s office in New York. 
in June Mr. Chartres will proceed to London, on his way 
back to Australia 




















HOMER W. LOMBARD 
Mr. Lombard is the re- 
ently appointed sales man- 
iger of the De Luxe Metal 
Furniture Company of War- 
ren, Pa Before taking up 
iis new appointment he was 
with the Art Metal Construc- 
tior Company of James-— 
town N Y., with which 
organization he had _ been 
onnected for twenty-five 
years A sketch of Mr. 
Lombard'’s career appeared 
ym page 201 of the March 
issue of Office Appliances. 
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Philadelphia Typothetae Give Dinner 

Through the courtesy of D. L. Ward Division of the 
Graphic Arts, a dinner and talk was given at the Elks club, 
Philadelphia, on March 22 to members of the Philadelphia 
Typothetae and other printers. A. J. Clark of the Clark 
Printing Company was toastmaster. He invited non-mem 
bers to join the Typothetae and to participate in its activi 
ties. He the speaker, 
Weirs, president of the Direct Mail 
and a director of the D. L. Ward 

Mr. Weirs said that although he was not a 
enthusiastic 


Charles R 
\ssocia 


Division, Graph 


introduced principal 
Advertisers 
tion 
Arts. 
ber of the Typothetae he 
its work. He then proceeded to tell something about the 
work of the organization the 
good it had done in Philadelphia. 
William J Sharpless, the 
Typothetae. The final Mr 
Evons Printing Company, who gave several instances ot 
remarkable collections made by the Typothetae and told 
other things to the advantage of the organization.—C. H 
esgittinailiiseats 
New Orleans Stationers Adopt Cooperative Adver- 
tising Campaign 

At the meeting of the Stationers Association of New 
Orleans, held on Tuesday, March 8, a committee headed 
Massicot, report on the 


Cooperative 


mem 
was an admirer ot 


remarkable amount of 


He 


president of 


and 
follow ed bv 
Philadelphia 
the 


Was 


speaker was Evons of 


exhaustive 
The 


sales 


by Sidney made an 
subject of 
plates a campaign of 


members of the organization, using newspapers, direct mail, 


Advertising plan contem 


advertising in promotion by 
window and store displays and personal sales work to get 
the stationers’ message to the public and to convince the 
public that the stationery store can best serve when goods 
properly included in the stationers’ line are wanted. 

The report recommended that the campaign be put 
directly behind such items as appeal to the greater number: 
of consumers and such things as have for one reason or 
another come to be handled and pushed by other,branches 
of trade to the detriment of stationers. 

Following are a few of the items that should be men- 
tioned: Transfer time, January, filing equipment and sup- 
plies, loose leaf books and new records. June and July, 
transfer time. April and May, wedding invitations. Sep 
tember and October, moving time, new stationery, greet 
greeting cards, gifts 


ing cards. November and December, 


and filing equipment and supplies, transfer time 


individual sta 


should be 


necessary changes should. be mailed out by 
Then 
store displays 


background 


tioners at predetermined intervals. there 


carefully executed window and tying up 


with the newspaper advertising and finally as a 


there should be educational work among the sales and 
production units of the various departments make sure 
they are backing up the publicity. The report ther 
tinued with the presentation of certain details desc 
how the work could be carried out to advanta 

Finally, a monthly meeting of the sales people and m« 
chanical workers was recommended [The purpose woule 
be to acquaint the staffs of the participating members 
the work being done and to create new |! S 
industry. The plan is quite an ambitious undertaking 
has been worked out in rather unusual detail. It is « 
pected that it will be adopted and carrie gh a 
other stationers associations will be sure t watcl 
outcome with interest 

tien : 
Tenth District Regional Meeting at Denver 

President W. Neil Stewart and C. P. Garvin, gover 
of Distr‘ct No. 1, were among those wl t 1 the De 
ver meeting, both going there from Kansas City Pres 
at the daytime meeting were about thirty-three deal 
some from Santa Fe, New Mexico, some fro! Puel 
members from Wyoming and various parts Colorad 

The meeting was called to order at 10 o’clock the mort 
ing of March 25th by Governor George E. Horne, wh 
turned its direction over to Mr. Garvin, the governor of tl 
New England District, who conducted the morning and 
afternoon sessions. 

After the introduction of the members, who gave very 
interesting talks, Chairman Garvin introduced W. Nei 
Stewart, who gave a torceful talk on the policy of the pres 
ent administration, which was enthusiastically received. Mr 
Stewart’s address was constructive, educational and help 
ful, not only to men who are members of the Nationa 
Association, but to any men interested in the stationery 


business 
After President Stewart's address reports were made by 
governors Mr. Hoffhine fron 


New 


Pueblk 


heutenant 
Mr 


\lexico, and a representative of B. F 


the following 


Casper, Wyoming; Manzanaires of Santa Fe 


Scribner from 
George Horne 


and the report of the district governor tron 


Greeley, Colorado, was received 

















The report suggested that the most important feature After these reports C. M. Reid of the Denver Retail 
of the campaign would be newspaper advertising, becaus¢ Credit Men’s Association made an interesting address 
the newspaper reaches the greatest number of persons At the conclusion of Mr. Reid’s talk the eeting ad 
Supplementing this should be some printed matter preter journed to the Albany hotel where a group picture was 
ably reproductions of newspaper advertisement which wit! taken. Luncheon was then served 
VIEW OF THB NEW 
PLANT OF THE SAFE CAB 
INET COMPANY AT MARI 
ETTA OHIO.—Owing to the 
Situatior f ti | nt it was 
impossible te »btair a view 
which does the layout 
the company actu has. The 
mnliv wa t tor pi 
4 ld fr 
un a r 
from w h t ! t wa 
made I 
fa hi \r 
ter fa 
tren 
testing 
to be 
of a ut 


























BANQUET GIVEN METROPOLITAN SALES 
FORCE OF THE UNDERWOOD TYPEWRIT 
ER COMPANY BY GEORGE CROUCH, MET 
ROPOLITAN SALES MANAGER, AT THE 
HOTEL MAJESTIC, NEW YORK CITY, ON 
TUESDAY, FEBRUARY 8.—About 140 peopl: 
were present Mr. Crouch gave a short talk 
thanking the men for their cooperation during 
1926, and congratulated them upon making Jan 
vary, 1927, the biggest month in the history of 


> 


After luncheon L. R. } 


Kendrick of the 
Kendrick-Bellamy Company read an inter 
esting paper on the work of the Harvard 
Bureau research together with pertinent 
comments on the advantage of this work t 
the entire stationery trade 

Governor Garvin made some remarks in 
reference to the combinations in the station 
ery business. Then the meeting adjourned 


interesting and instructive address, illustrat 


ed by stereopticon slides, was given by Mr. Milliken. The 
subject of this address was “Make and Origin of Books.” 


Mr. Milliken went back into the earliest book making time, 
showing plates by Caxton and other pioneers in the early 
making of books 

The meeting then adjourned to the office of one of the 
film companies where a film was shown illustrating the 
making of fountain pens. The meeting re-assembled at 
the Albany Hotel and resolutions were submitted. 


eral discussion by all those present ensued 


A gen 


The Banquet. 
lorado Sta 


tioners Association was held. The events of the evening 


In the evening at 6:30 the banquet of the ¢ 


were opened by singing America. Fred Abernathy was in 
the chair. Mr. Abernathy introduced Governor C. P. Gar 


vin of the New England district. who acted as toast master 


President Neill Stewart gave a very fine address and Gov 
ernor Garvin gave some high lights on the romance and 
wonderful possibilities on sales and association work 
Entertainment was provided by the Blue Bell Trio and 
Bell McKee, a radio stunt, community singing and a mono 
logue by Mr. Stanley Hall At 10 o’clock the banquet 
adjourned and dancing was enjoyed until 12 o’clocl 





GEORGE CROUCH, MET- 


ROPOLITAN 
: UNDERWOOD TYPEWRIT 
to another room in the hotel where a most ER COMPANY 





the Metropolitan Organization. Sir Charles 
Bartholomew, chairman of the Chamber of Com- 
merce, Liverpool, England, gave an interesting 
ind humorous description of his experiences in 
this country, commenting on American habits 
and customs. After dinner an elaborate enter- 
tainment was given, the program consisting of 
15 or 20 features presented by well-known 
singers, comedians and dancers. 


National Cash Register Co.’s Report 


The New York Tribune of Wednesday 
morning, March 23, published a digest of the 
annual report of the National Cash Register 
Company for 1926. The item was as 
follows: 


“A reduction in the earnings of the Na- 
tional Cash Register Company and _ its 
wholly owned subsidiaries for 1926, as com- 
pared with the record year 1925, was report- 
ed yesterday. The report shows net profits 
of $6,760,639 after depreciation, interest, 
Federal taxes and reserve for contingencies. If applied 
directly to class A common stock, these earnings are 
equivalent to $6.14 a share earned on the 1,100,000 no par 
value shares outstanding. Under the participating provis- 
ions of the shares the net income is equivalent to $4.50 a 
share on the combined 1,100,000 shares of no par value 
common A and 400,000 shares of no par value common B 
stock 

‘The net earnings for 1925 totaled $7,947,584. The bal- 
ance sheet of the company and its wholly owned subsi- 
diaries as of December 31, 1926, shows total assets of 
$49,406,769. The profit and loss surplus amounted to 
$2,012,728 

Che reduction of earnings as compared with the previous 
year,” says Frederick B. Patterson, president, “was mainly 
due to three factors, namely: Decrease in earnings of 
foreign subsidiaries and branches, which in the last four 
months show a decided improvement; increased agents’ 
commissions in the United States; increased manufactur- 
ing cost due to the introduction of new models. The sales 
for the year were within 2 per cent of the record volume 
of the previous year.” 

National Cash Register class A common stock is to be 
listed on the Amsterdam Bourse, it was announced last 
night. The shares have been introduced in that market 
through a syndicate organized by H. Oyens & Zoonen, 
Amsterdam, which placed a block of 10,000 shares of stock. 

“Coincident with the broadening of the market for 
National Cash Register shares, a decided improvement in 
business of the company is reported. 
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Meetings--Conventions--Dinners 





REGIONAL MEETING, SIXTH DISTRICT, NATIONAL ASSO 
FACTURERS, CONGRESS HOTEL 


Regional District No. 6 Holds Lively Meeting 


The annual meeting of the sixth regional district of the 
National Association of Stationers, Office Outfitters and 
Manufacturers was held at the Congress hotel on March 
18. About 130 persons were present, the proportion be 
tween dealers and manufacturers being nearly even. Regis 
tration started at 8:30 A. M. under the direction of Harold 
Griswold, vice-president of the Sanford Manufacturing 
Company, chairman, and treasurer of the temporary organ 
ization created to handle the details of the meeting. Others 
on the registration committee were George Cormack, W. S 
Hanna and Charles Evans. Mrs. Maud Akers of the Head 
quarters Staff of the National Association assisted Che 
committees on arrangements, including the registration 
committee, were headed by Sidney E. Collins, president of 
the Automatic Pencil Sharpener Company as general chair 
man. The reception committee consisted of Leonard Jtst, 
John Vack, John Curtis, Milton Lee, Charles Hamburger 
A. A. Amberg, Fred Seymour, Harry Hor 


STATIONERS 


announcement 


for the stationer 
stationers or the stationery business 
business needs,” manutacturer 


a bit of collective ego 


vision and a definite knowledge of 


follow in making the business healthier 


improvements 
plished unless each 
sponsibility and gives heartily 


perience in making these regional meet 
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der, Oscar Modene, Chester Segersten 
Oliver Stevens, Julius Biel, Charles A 
Stevens, Arthur Payne, Albert Riddle. The 


entertainment committee included Harry 
Murdock, Fred L. Coggin and Joseph Hil 
dreth The publicity committee consisted 
of Karl Castle, Ed. Meyer, Charles Mueller, 
Hamilton Kendrick, Frank Connor, John 
Ramma, Charles Goddy, F. F. Harris, “Note 
Book” Sampson and W. H. Cox All the 
committees had been active with the result 
that the turnout was excellent and the meet- 





ing was one of interest from start to finish 

Promptly at 10:30 o'clock District Gover- 
nor Daniel S. Hansen called the meeting to 
order He called attention to the improve 
ments in commercial practice, brought about 





by reason of association activity. He said 

that today the trade association is the major DANIBL 
practical unit in the realm of business. The No 
creation of regional divisions in this asso 

ciation was a wise move, said Mr. Hansen. In this way 
the National Association can reach every dealer through 
regional conferences where all dealers can have an oppor- 
tunity to be present. Governor Hansen read quotations 








Governor Regional 


esting to recall that the 


use by the association 
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organization and have since been diligently active and 
instrumental in building it up. He named the presidents 
of the association from the second president on, but he 
failed to mention the first president, who was Mr. Gibbs 
himself. He spoke interestingly of the first dinner of the 
association, which was held at the Chicago Beach hotel. The 
delegates were taken from the Grand Pacific hotel to the 
Chicago Beach hotel in six coaches, each drawn by six 
white horses. During the afternoon they were taken to the 
site of the old World’s Fair, where in front of the German 
building a group picture was taken which was recently re- 
produced in the fiftieth anniversary number of Geyer’s Sta- 
tioner. The first annual banquet was held in the Gold room 
of the Congress hotel, where Henry Sawtell was toast- 
master. Many prominent men were present, whom the 
speaker named, paying tribute to those who had passed 
away. He said that since 1904 a new generation has come 
and to the younger men is left the duty of carrying on the 
banner of the association. Here Mr. Gibbs outlined some of 
the outstanding activities of the association and named their 


sponsors from the early years down to the present. He 
concluded by outlining the regional district plan. 
Governor Hansen appointed C. A. Netzhammer, sales 


manager of the Northwestern Furniture Company, Milwau 
kee; Harrie Copeland, sales manager of the Boorum & 
Pease Company, New York; Fred. L. Coggin of the Na 
tional Blank Book Company; Jack Grey of the Wilson- 
Jones Company; Oscar Modene of the Marshall-Jackson 
Company, and Harry C. Williams of the Williams Office 
Supply Company, LaCrosse, Wisconsin, as a committee to 
nominate a regional governor for the sixth district for next 
year 

Harry Horder of the Associated Stationers Supply Com 
pany, Chicago, was next introduced and read an able and 
carefully considered paper on Financing for the Small 
Dealer. He illustrated his talk with chalk diagrams on a 
blackboard, presenting convincing figures 

Sidney Burgoyne of Philadelphia was next introduced 
and made a characteristic speech, in which he read a num 
ber of verses of poetry written by himself. The last 
speaker of the session was President W. Neill Stewart, who 
spoke briefly on association matters, the National Index, 
Harvard Bureau Survey and other pertinent subjects. 

The session then adjourned to a buffet lunch served in 
the Fountain room. 

Afternoon Session 

President Stewart spoke on the work which the national 
association is doing and the objects which the officers of the 
association have in mind. He read several pertinent pages 
from Forbes magazine on the Business Situation. During 
the course of his remarks he called attention to the meeting 
of the special committee of the Furniture Division in Chi 
cago on January 19 headed by Ogden Pierson of New Or 
leans Che contract sale of furniture through dealers was 
discussed whereby dealers are requested to fill contracts 
previously made by manufacturers with branch offices of 
customers, such sales offering little or no profit to the 
dealer 

Telegrams were read from Regional Governor Clarke of 
Memphis and from others, giving greetings to the sixth 
district. 

Regional Governor Hansen then read the circular de 
scribing the work of the Harvard Bureau of Business Re 
search, outlining what the Bureau expects to do for the sta 
tionery industry. 

Fred P. Seymour of Horder’s, Inc., Chicago, spoke briefly 
on the same subject. Mr. Seymour is the sponsor of this 
investigation by the Harvard Bureau, and expressed him- 
self as highly gratified over the number of members who 
had come forward and signed for the work 

Ed. L. Little, chairman of the Commercial Furniture Di- 





vision, noted improvement each year in commercial furni- 
ture and its handling and said that the commercial furni- 
ture business offers more than any other department in the 
stationery store in the way of creative sales work. He 
pointed out that work of special interest is to be put on at 
the Boston convention. He said that the outstanding thing 
the Commercial Furniture Division has attempted is to find 
means of settling the question of preferred discounts to 
national buyers. He then spoke of the meeting of January 
19 at which meeting Messrs. Pierson, Allen, Mc Master, Carl 
Leopold and others were present. 

Mr. Little read a resolution which has been adopted by 
other regional districts which have met this year, t that this 
practice is disapproved of and that means be found for its 
discontinuance. This resolution was adopted and signed by 
the dealer members present. 

August Hunn of the H. H. West Company, Milwaukee, 
spoke on the question, Is Used Furniture Profitable? Mr. 
Hunn said that dealers were once satisfied to get the trade- 
in price of used furniture, but that this is the wrong system 
and that up-to-date dealers are not now content with merely 
getting a trade-in price, realizing that it costs something to 
handle used furniture and that it is better to put it in con- 
dition and get a fair price and a profit on the handling of 
such furniture than merely to let it go at the trade-in price 
which means a loss to the dealer. Mr. Hunn has an ar- 
rangement with salesmen whereby the salesman receives 
twenty per cent bonus if used furniture is sold at the list 
price, but if he cuts the price he lowers his bonus. The 
method which the house has adopted in handling used fur- 
niture is profitable and does away with much dissatisfac- 
tion 

Mir. Hunn was followed by C. A. Netzhammer of the 
Northwestern Furniture Company, Milwaukee, who spoke 
on How to Compensate Salesmen. Mr. Netzhammer said 
that investigation showed that seventy-seven concerns out 
of one hundred made use of a profit-sharing plan, paying 
the salesman his percentage as he earns it. Mr. Netz 
mer then read the agreement which his concern makes with 
all the salesmen it employs and explained the principal 
terms of this agreement. Mr. Netzhammer said that the 
plan worked out very successfully indeed. 


larry Chumley, president of the Illinois Booksellers’ and 
Stationers’ Association, spoke on The Value of Association 
Work to the Small Dealer. He said that every dealer 
should join the association in his own industry. It is fig- 
ured, he said, that a man devotes seventy-five per cent of 
his time to his business, and should be able to afford one 
per cent to his trade organization. The trade organization 
is one means of personal growth. He said that almost 
without exception large dealers belong to their trade organ- 
izations. If it is a good thing for the big one, it is a good 
thing for the others. If you as a dealer have competitors 
in your own town, go to see them. Get acquainted and get 
their view point. He summarized some of the work done 
by the Illinois association and smilingly suggested that the 
National organization is about four years behind the IIli- 
nois Association in survey work, the latter association hav- 
ing taken it up with the research department of Illinois 
University four years ago with admirable results. 

Following Mr. Chumley’s speech, the report of the com- 
mittee on the nomination for governor was read. The com- 
mittee recommended the re-election of Daniel S. Hansen 
as regional governor for the sixth district, and on motion 
of the committee the report was unanimously adopted and 
the name of Mr. Hansen will be presented to the next Na- 
tional convention at Boston for election as governor of this 
district. 

H. W. Martin, associate editor of Office Appliances, 
spoke on Service of Trade Papers in the Stationery Field. 

Statiord Siekert of the Siekert & Baum Stationery Com- 


MILWAUKEEANS PRESENT AT THE 
SIXTH DISTRICT MEETING, WITH A 
COUPLE OF WELL KNOWN MANUFAC- 
TURERS’ REPRESENTATIVES THROWN 
IN FOR GOOD MEASURE. 
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pany, Milwaukee, spoke on the question, Are Exclusive 
Arrangements Beneficial? Mr. Siekert said that it is per- 
haps impossible to answer the question directly. Some have 
made exclusive dealership successful and others have failed. 
It is certain that no exclusive dealership will run on its 
own power. The stationer must get behind it. The speaker 
referred to the development of the business and the growth 
of competition and pointed out the benefits that arise from 
proper competition in inducing the dealer to improve his 
methods. He expressed the belief that exclusive selling 
arrangements tend to widen rather than restrict one’s field 
of activity. What we need is not more goods to sell, so 
much as the genius and application to sell them. It is 
possible to teach a selling force the points of one line, 
but they become confused with many lines of a similar kind. 

During the session a resolution was adopted and signed 
by the dealers urging manufacturers who have not listed 
their lines in the National Index to do so immediately. 

Mr. Hansen concluded the meeting by giving a few sug- 
gestions about work which stationers might do to advance 
their business, such as going after school contracts, lodges, 
factory buildings, new office buildings, etc. 

The Annual Dinner 


At 6:30 the annual dinner was held in the Fountain room, 
where the attendance was large and satisfactory. At the 
speakers’ table were Fred P. Seymour, Sidney J. Bur- 
goyne, Ed. L. Little, W. Neill Stewart, Daniel S. Hansen, 
W. E. (“Bill”) Smith, Ronald M. Myers of M. Myers & 
Son, Ltd., Birmingham, England; S. J. R. Saunders of 
Sandle Bros., Ltd., London, and H. W. Martin of Office 
Appliances. 

Governor Hansen opened the speaking part of the pro 
gram, thanking Sidney Collins, general chairman, Harold 
Griswold and the members of the field organization and 
the trade journals for their co-operation in making the 
meeting such a pronounced success. He then introduced 

’. E. Smith as toastmaster. After some humorous re 


marks, Mr. Smith introduced the Cooky Sisters, “Sugar” 


and “Ginger,” who are well known to radio fans. These 
young ladies put on an interesting and tuneful entertain- 
ment. The toastmaster referred to Dan Hansen as a boy 
of whom Chicago is proud because he had his early train- 
ing in the stationery business here and has become suc- 
cessful and prominent in the stationery field. The toast- 
master said he was proud of the attendance which was 
nearly one-half dealers. He then introduced Ed. L. Little, 
who spoke briefly. The toastmaster referred to Sidney 
Burgoyne as the man who had the largest family in the 
stationery business. Mr. Burgoyne presented a character- 
istic speech compounded of humor and sentiment. Presi- 
dent W. Neill Stewart was introduced and spoke vigorously 
on the power of the regional meetings in the stationery 
field, whereby not less than two thousand representative 
men in the stationery industry are brought together dur- 
ing the year. 

During the course of the evening a number of songs were 
sung, led by a vigorous music master and a competent or- 
chestra. 

[he banquet was the culmination of a highly successful 
day and the party broke up at a reasonable hour with every- 
body happy and well pleased with the results of the day 

Philadelphia Association Meets 

The Philadelphia Stationers’ Association held its March 
meeting on Thursday, the tenth, at 8:00 P. M. at the Belle- 
hotel. President Irwin presided and there 
was a large attendance. 

Communications were received from Mrs. Dunn, widow 
of the late DeWitt C. Dunn, thanking the association for 
sympathy expressed and flowers sent. 

William E. McClellan of The Globe-Wernicke Company 
applied for membership. 

After various reports of committees and others, including 
a report by the paper committee to the effect that the new 
one-thousand sheet ruling is being enforced by some houses 
and ignored by others, William H. Brooks, chairman of the 
special committee to prepare a memorial to the late DeWitt 
C. Dunn, reported the suggestion that an engrossed testi- 
monial would be only a reminder of sorrow and that a 
warm personal letter would better express the feelings of 
the association. The committee, therefore, submitted its 
report in that form. The letter suggested was adopted and 


vue-Stratford 


spread on the minutes of the meeting and a copy was for- 
warded to Mrs. Dunn. 
Mr. Brooks paid a 


regional meeting and extended congratulations to Governor 


tribute to the success of the last 
Irwin on the perfect team work that made success possible. 
Mr. Irwin gave some of the fruits of the conference, which 
included several new members for the National Association 
and several local associations in process of formation 

In reply to a question, Mr. Brooks explained the National 
Index and emphasized its value as a daily tool for the use 


of the stationer.—C. H. 
> 


Midwest Berger Salesmen at Chicago Meeting 

The Berger Manufacturing con- 
ference March 7-12 at its Chicago branch, 
for the sales organization operating in the mid- 


held a sales 


3622 South Mor- 


Company 


gan street, 
west territory. The men present included twenty-three road 
salesmen, department managers and others of the sales or 
ganization. George Peter Galvin, general sales manager otf 
The Berger Manufacturing Company, 
He discussed matters of great importance to 


addressed the meet 


ing March 7. 
all Berger men, offering sales helps and information re 


garding new products 
Mark Brown, manager of the building 


manutacture 


materials div Ision, 


discussed building materials of March 
8. March 9, A. W. Fries, manager of the steel shelving and 
topics germane 


Berger 


locker departments, spoke to the meeting on 
to those departments, and gave information regarding the 
plans for the coming year for adding products to the line, 
and discussed the new advertising and new possibilities. 
C. E. Howes, manager of the equipment division at Chi 
cago, spoke March 9 on the sale and development of shells 
ing. March 10 his topic was the sale and development of 
steel oftice equipment and safes. 

March 10 George H. Thomas, manager of the 
office equipment department, promised new things in that 
department. Mr. Thomas is widely known in the office 
equipment field, and familiar with its requirements 

, 


An unusually good dinner was held March 10 at the Bis 


filing and 


marck hotel. Twenty-six men were present, and all had a 
mighty good time. Spirited talks were made, songs sung, 
and very tine entertainment provided by A. C. Magee, Chi 
cago branch manager. 

A slogan contest was held during the convention t de 
velop a battle cry for 1927. “‘Berloy’ for Utility, Perma 
nence and Beauty,” was selected 

a 
Detroit Dictaphone Sales Meeting 

E. M. Thal, branch sales manager of the Dictaphone 
Corporation, presided at a most successful sales meeting 
of the sales and office staff of the Detroit branch of the 
Dictaphone on February 5. There was a general discus 


sion of Dictaphone selling problems 


The speakers included G. L. Foote, Thayer Ingalls, L 
K. Bochroch, W. L. Soleau, Fred Cruse, R. H. Hammer 
schmidt and L. A. La Belle 

ae 
Lynn’s Mayor Boosts Community Fund 
The Daily Evening Item of Lynn, Mass., on March 3 


showed a picture of Mayor Ralph Bauer handing a check 
for $2500 to E. B. Frasier of the local community fund 
The fund grew to $101,200 on that day. The General Elec 
tric Company chipped in $12,000 and the association of 
G-E employes contributed $14,327 more. Lynn is a peppy 
city with a mayor who makes it all the more so. 

The same copy of the newspaper carried two other items 
which showed the alertness of the mayor to the city’s gen- 
eral welfare. A policeman was refused a pension and a 
fireman dropped from the rolls on account of bad moral 
practices. The mayor took the ground that city officials 


and city servants “who do not play the game of life square” 
are not entitled to the consideration of the community 

We know a city that is very much in need of a mayor 
like that. 
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General Office Equipment Corporation Holds 


Conference 
A district managers’ conference was held recently in 


New York, including the district managers of the several 
companies included in the General Office Equipment Cor 
poration [his corporation comprises the Elliott-Fisher 
Division and the Sundstrand Adding Machine Division 
Executives and district managers were present at the con- 
ference which extended over a week. The conference was 
brought to a close with a “G. O. E. C. Embarkation Din 
ner” at the Lotus club, tendered by President Wagoner 
to his Sundstrand, Elliott-Fisher and G. O. E. C. asso 
ciates The dinner marked the launching, figuratively 
speaking, of the good ship G. E. O. C. to the port of 
better business. The names of those present at the dinner 
appear in connection with the accompanying cut 

It is believed that the beneficial results of the conference 


will be felt throughout the entire year 


> 
Dallas Apelans Elect Officers 

The Apela Club of Dallas, Tex., has elected the follow 
ing staff of officers to serve for the ensuing year: Presi 
dent, J. J. Marritt, branch manager, L. C. Smith & Corona 
Typewriters, Inc.; vice-president, L. B. Apperson, district 
manager, Rand-Kardex Bureau, Inc.; secretary and treas 
urer, W. L. Harrell of the Dictaphone Sales Corporation. 
The board of governors is made up of Joe Allen of Ernst 
& Ernst; C. N. Reynolds of The Dallas Mailing Company 
Phil. Campbell, Elliott Addressing Machine Company, and 
Herman Baerer of the United Autographic Register 


Company 


> 
Typewriter Dealers’ Association of Seattle 
“What constitutes a rebuilt typewriter, and what is the 
average cost of rebuilding?” 
These pertinent questions are being taken up minutely 


by members of the Typewriter Dealers’ Association of 
Seattle in an effort to solve some of the in portant prob 
lems arising in the costs of operating 

\ committee on membership reported at the meeting of 
March 1 that the majority of the typewriter dealers in the 
city had joined the organization 

Questionnaires were sent to the members pertaining to 
the cost of overhauling and rebuilding typewriters. The 
object of arriving at an average cost on these two items 
is to enable each dealer to know his cost, thereby giving 


him a fair price for his work, together with a fair price 


DINNER OF THE GENERAL 
OFFICE EQUIPMENT COR- 
PORATION CONFERENCE OF 
EXECUTIVES '‘AND*ELLIOTT- 
FISHER ‘AND* SUNDSTRAND 
DIVISION ° DISTRICT MANA- 
GERS; HELD*IN NEW YORK 
IN JANUARY.—Those present 
at this dinner were as follows, 
reading from left to right, alter— 
nating front and back rows: 
L. G. Julihn, Oscar J. Sund- 
strand, H. A. Foothorap, Pres- 
ident Wagoner, Hugo L. Olson, 
M. S. Eylar, R. F. Crudginton, 
R. B. Buswell, C. Stevenson, 
Dean S. Patton, V. H. Taggart, 
J. R. Morrison, H. J. Morley, A. 
E. Gobo, R. D. Jackson, R. E. 
Richwine, L. E. Lentz, M. A. 
Seely, J. A. Davilla, E. R. 
Haines, C. H. Bolton, A. C. 
Brownlee, B. E. Richardson, F. 
L. Benedict, R. B. Gentes, C. H. 
Reed, C. S. Duncan, Peter J. 
McCoy, F. F. Wright, H. R. 
Leonard. 


for rebuilt machines and, at the same time giving the pub- 
lic the benefit of knowing the difference in overhauled and 
rebuilt typewriters in buying. 

[he Typewriter Dealers’ Association of Seattle was 
organized in December. H. O. Harvey was elected presi- 
dent. A constitution and by-laws were adopted, permitting 
the organization to operate under the Retail Trade Bureau 
of the Seattle Chamber of Commerce. The Retail Bureau 
furnishes the association with a paid secretary who sends 
out the notices for the regular Tuesday meetings from 
12:15 to 1:30 p. m. in the Seattle Chamber of Commerce 
building. 

\ different subject is taken up by the members each 
week. The members have shown considerable interest in 
the organization and the secretary reports that a different 
feeling—“one of co-operation”’—has sprung up among 


them 


ee — 
Officers of Evansville Furniture Manufacturers 
Elected 


\t the annual meeting of the Furniture Manufacturers’ 
Association of Evansville, Ind, held in February, the fol- 
lowing officers were elected: President, E. C. Schu of the 
Monitor Furniture Company; vice-president, W. C. Biene- 
man, Imperial Desk Company; treasurer, W. P. Krach, 
Bockstege Furniture Company. Directors: E. F. Karges, 
Karges Furniture Company; C. B. Noelting, Faultless 
Caster Company; A. W. Schoettlin, Crescent Furniture 
Company; J. P. Frisse, Metal Furniture Company. Hold- 
over directors elected in 1926 for a period of two years: 
Edward Kiechle, Southern Stove Works; H. J. Rusche, 
Specialty Furniture Company; E. K. Scherer, Evansville 
Metal Bed Company; E. F. Schnacke, North Star Furniture 
( ompany. 

[he retiring president, H. W. Goebel, presided at the 
meeting and recounted the activities of the association in 
1926. The financial reports of Treasurer W. P. Krach and 
Secretary-Commissioner J. C. Keller were accepted. 

H. P. Cornick, general freight agent of the Louisville & 
Nashville Railroad, Evansville, gave an interesting talk on 
transportation and rates. Consideration was given to bills 
introduced in the Indiana legislature in which members 
of the association are vitally interested. 

J. W. Bosse, with Miss Louise Bosse as accompanist on 
the piano, led the assembly singing. Claude Miller, a tiny 
colored boy, the champion harmonica player at Evansville, 


entertained with selections. 
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BANQUET TO REGIONAL CONVENTION OF THE 
AND 


TION OF STATIONERS, OUTFITTERS 


FACTURING COMPANY 


OFFICE 


Meeting of the Eighth District, N. A. S. O. O. M. 


The regional meeting of the Eighth District of the Na 
tional Association of Stationers, Office Outfitters and mat 


ufacturers was held on March 23 at the Baltimore hotel! 
Kansas City, Mo., S. B. Hudson, regional governor, presid 
ing. The attendance included dealers and manufacturers 


the 


meetings ever held in 


representatives from the entire territory covered by 


district, and was one of the best 


that regional division 

An address of welcome by E. Trice Bryant of the Bryant 
& Douglas City, 
the feature talk of the morning by W. Neill Stewart, pres 


Stationery Company, Kansas preceded 


dent of the National Association. 

In his remarks Mr. Stewart stressed the salient functions 
and services of the National Association of Stationers 
Office Outfitters and Manufacturers. The National Index 


was described as a tool for the betterment of store orga! 


1 


ization and system It was characterized as one of the 


most important services ever devised for the dealer mem 


bers of the organization. The subject of cost accounting 


and the work of the Harvard Bureau of Business Researc! 
now operating in this field were described in detail as they 


apply to the stationery trade. President Stewart met 


tioned the possibility of a national advertising campaign as 
a probable future work of the Association, and explained 


the duties of the Committee on Dealer Advertising now at 


work in the National organization. An interesting display 
of dealer advertising is promised at the Boston conventio: 
as a result of the work of this committee. 


The granting by manufacturers of preferred discounts 

oppost! 
the practice was adupted and signed by the dealers present 
the 


national buyers was discussed and a resolution 


to be presented later to manufacturers concerned 


After some remarks ccucerning the present day tend: 


toward direct selling on \\.e part of the manufacturers, the 
speaker gave a short discourse on cooperation, asking 
closer and more equitable relations between dealers 
manufacturers As a possible solution to the problem 
President Stewart suggested dealer tie-ups with manufa 
turers in educational efforts; sales drives; advertising 


window displays. 


President Stewart concluded his talk with a summary he 
called “Profit He said that the 
the industry is stock control, and added that lack of adver 


tising, incorrect 


Killers greatest need 


figuring of costs and price cutting are 


contributory evils in the order named 


ASSOCIA 
MANU 


EIGHTH 
MANUFACTI 


DISTRICT OF THE NATIONAL 
RERS BY THE IRVING-PITT 


P. F. McLaughlin, president of the M West Travelers 
Club, followed with a description of the plans and the 
work of the club in this territory 

W. R. Braden of the Irving-Pitt Manufacturing Com 
pany, Kansas City, welcomed the stationers and extended 
an invitation to the banquet to be held that evening, ten- 
dered by the Irving-Pitt Manufacturing Company to the 


trade of the eighth district present at the convention 
After Charles P 


Regional District, urged upon the stationers the 


luncheon Garvin, governor of the First 


importance 


of strengthening the local associations 


[The committee appointed to nominate a regional gover 


nor for the ensuing vear chose S. B. Hudson to succeed 


himself and the recommendation of the committee was 
unanimously ratified by the conventior 
A motion to the effect that the possibilities of collective 
: 


investigated was carried 
Little, 
National Associatio1 spoke 


buying be 
Edward L. chairman of the Commercial Furnitu 


Division of the 


tion and Value of Filing Supplies to Deal 

The balance of the afternoon was devoted to the discus 
sion of store management problems, led by Charles I 
Mitchell, former president of the National Association, with 
a number of the dealers participating Che following 
matters received attention Stock Record Advantages of 
Cooperative Buying, Store Arrangement, Stationers Advert 
tising, Manufacturers Advertising and | itio Rela 
tion of Employer to Employee rr g Sales: 
Window Dressing 

The Banquet 

Chis pleasant iffai tendered to the mbers rt the 
trade by the Irv Pitt Manufacturing | pany, took 
place at the Hotel President. Lively and interesting enter 
tainment was supplied by employees of the npany Che 
speaker of the evening was Charles | Gar 
delighted his hearers with his talk on “S logy 

> 
Office Appliance Division, Worcester Chamber of 
Commerce 

Ea this year Worcester Mass tt \ il 

Commerce organized among its é 
bers a division later called the Ottice Appl D 
One meeting has been held at which al ts twelve 
bers were present. George E. Stimps f G. E. Stimy 
& Son was elected chairman. and H | ( tafcsor c¢ 
tary t the <¢ i maticall etary 

( ew divis 





rs 
he 


od 
ne 


st 
ce 


of 


er 


n 


April, 1927 


We 2? 5? <> > O> > C> C> o> S> o> o> o> > O> > > ©> o> o> ©) o> O> o> O> o> O> > > O> <> > > <> CL > <> CD CDT 


& 


XOXO XSX 


SXoxX 


- 
* 


BoP Cd > 4 


xX 


"x 


2. 
* 


"x 


* 
* 


xX 


x 


. 
. 


ox 


7x 


2, 
* 


Xe 


yXoxX 


2 
* 


"x 


x 


o 
* 


oXoxX 


+ 


XxX 


eX XOXKSX 


‘X>xX 


ox 


ox 


7x 


3x 


ox 


7x 


>xX- xX 


x 


2, 
“° 


ox 


<> > €x> ¢ 


"x 


* 
* 


* 
OO 


»X- x 


. x+ x Og x 


ox 


XxX xX 


mex 
< 


Typewriter 


1040 McKnight Building 
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Originality 


in the manufacture of 


ANKING as one of the oldest 

manufacturers in our industry, 
through our long years of experience, 
we have undoubtedly achieved a dis- 
tinctiveness in our products that 
justly places them on a very high 
plane. 


In originality of manufacture, we can 
lay great stress as would naturally be 
the case with the opportunities we 


WE AIM TO EXCEL IN ALL THAT WE PRODUCE! 


Our 


Ribbons 


are true ministers of progress, 


writing the lessons of business 
in clear, elegant style. 


Typewriter Ribbons and Carbon Papers 


have had in developing typewriter 
ribbons and carbon papers to the 
highest degree. We fully believe, 
that, in this respect, we have led the 
industry. We have always used the 
term — “ORIGINAL MANUFAC- 
TURERS"—and do not feel that this 
is saying too much and that any 
basis of comparison would prove this 
to be true. 





are the unwearied assistants per- 
forming the service of duplication 
silently, quickly and permanently. 


Together they make the finest correspondence medium on earth. 
They are indispensable to the Business World because they Pro- 
duce the BEST Work. Here is the “Reason” to push our line 
exclusively, and it is Easier and More Profitable to Sell the BEST. 


MITTAG & VOLGER, Inc. 


Principal Office and Factory, 


PARK RIDGE, N. J., U.S. A. 


Branches: 


NEW YORK 
261 Broadway 


MINNEAPOLIS 


CLEVELAND 
326 Erie Building 


SAN FRANCISCO 
591 Mission Street 


205 W. Monroe Street 


BOSTON LOS ANGELES 
115 Federal Street 


CHICAGO ST. LOUIS 


AGENCIES ALL OVER THE WORLD 


> OD © OD SD © CD OD GD OD OD OD GD OD OD OD OD OD OD CD OD CD ©) CO > © ©) &> ©) ©) © ©) © ©) > ©) ©) > C> C2 


102 San Fernando Bldg. 
(406 So. Main St.) 


Merchants Laclede Bldg. 
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GET TOGETHER MEETING 
SAN FRANCISCO REMING- 
TON RANI INC 





Seventh District I. S. M. A. Holds Meeting 


The seventh district of the International Stamp Manu 
facturers Association held its regular zone meeting in the 
Multnomah hotel, Portland, Oregon, on March 13. Much 
The meeting was one ol 
ittended affairs the district has ever had, with rep 
Seattle, \berdeet 


useful work was accomplished 


the best :; 


resentatives from Vancouver, Tacoma, 


and Portland 
2 


were Ball, vice-president and 


Kilham 


governor of the 


Among the visitors 
Stationery and Printing 


district of 


general manager of the 


Company, Portland, eleventh 
the National Association of Stationers, Office Outfitters and 
Manufacturers, and W. J. Ortel of the Shaw & Borden 
Company, Spokane, past gevernor of the eleventh district 
~ 
District No. 2 to Hold Convention This Month 
Che Second District convention of the National Associa 
tion of Stationers, Office Outfitters and Manufacturers will 
be held on April 21 at the Onondaga hotel, Syracuse, N. \ 
starting at ten o'clock in the morning. It is expected that 
W. Neill Stewart, president of the association, will be pres 
Soston, 


Wabash 


division 


ent to address the delegates; also Charles Garvin of 
first Edward Little of 
furniture 


governor of the district; 


Indiana, chairman of the commercial 


J. W. Johnston of Rochester, N. Y.; Herman Price, sales 
manager of the Joseph Dixon Crucible Company, Jersey 
C:ty, N. J.; Robert Fay of the American Writing Paper 


Company, New York City, and W. N. Hunter of the Mun 
Kee Products Corporation, Newark, N. J. These and one 
the speakers, including, of course, 


It is hoped that 


or two others will be 
the governor of the district, Uri Doolittle. 
Mortimer W 
It is expected that a convention train bearing a large 
from New York City, 
York State as 


Byers will preside as toastmaster at the bai 
quet. 
number of stationers will come 
Buffalo, Rochester, and other cities in New 
well as Newark, N. J 


> 


Stationers’ Association of New Orleans 
New held its 


meeting on March 8 and achieved 


[The Stationers’ Association of Orleans 


regular monthly dinner 
one of the best and most successful gatherings the associa 


held Che 
that of the 


tion ever most important report submitted at 


the meeting was committee on Co-operative 


Advertising Campaigns Chis report was very well writ 


ten. The members of the association adopted the report on 
Co-operative Advertising and ordered that sufficient copies 
be prepared for a six months’ period to present to the mem 
Twelve out 


bers of the association at the next meeting 


of a membership of fourteen were present at the meeting 


Chicago Typewriter Dealers’ Association 


lhe regular monthly meeting of the igo Typewriter 
Dealers’ Association was held at 1 amilton club on 
Cuesday evening, March 8, the night being known as Harry 
Rice Night \ good attendance wa t After the 
reading of the minutes of the previous meeting Mr. M« 
Donough introduced Mr. Rudnick, 1 inage! f the 
Regal Typewriter Company in Chicag [he secretary 
submitted an advertising proposition received from the 
General Advertising Corporation of Chicag n which they 
suggested the use of a folder by il dealers, the 


purpose being to obtain further benet the recent 
advertising that appeared in the Chicag lribune Che 
idea presented is intended to capitalize the publicity the 
[ribune has created by assembling the thr idvertisements 
within the folder and reinforcing this by a ilized appeal 
Che value of the folder would depend the initiative of 
each member in circulating it Each would have 
his own name printed on his supply of t e folders, thus 
equalizing the individual benefits by guiding the business 


to the one whose name was on the folder 


Definite action on this proposition was deferred. At this 
point President Holbrook turned over the eeting to Mr 
Rice and the balance of the event: gy wa l ited to enter: 
tainment by the members 


ow 
Connecticut Valley Stationers 


On March 16 the Connecticut Valley St ners Associa 
tion held its monthly meeting at 6:30 | vl. at the Hotel 
Bridgway, Springtield, Mass. J. R. Jen salesman and 
salesmanship instructor, spoke on the subject of Salesman 
ship. His remarks were interesting to d lerks, out 
side salesmen and manufacturers [he meeting was one 


t much interest and enthusiasm 


oe —_ 
Essex County Stationers Dine 
Che Stationers Association of Essex County, New Jersey 
held its annual banquet on Thursday evening, March 17 
it The Washingtor Newark Che affair was one of 
much interest and the entertainment w ely and well 


selected 
7 
“Hizonner” at Calgary a Stationer 


The city of ( 4igary Alta.. (anada sé ted i Stationer 

its mavor at the last electior Frede k E. Osborne 
stationer and okseller, is now the he e mur pal 
governmen* Mr. Osborne was active nterests of 
Albert ak epee A iain . vaad « _ 

verta Stationers who were conc a egarding e g 
ernment poli¢ e distributic S 
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“The Line that can't be matched” 


A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN ‘station L2) N, Y., U.S. A. 
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REGIONAL MEETINGS OF SALES AGENTS OF ART METAL 
Reid 
Boston office; J. J 


left to right: J. P. Aleckna, 1. J 
Newport, R. L.; T. R. L 


Standing 
writer Exchange, 
J. J. Barry, W. F 
Stimpson, G. E. Stimpson Company, Worce 
Company, Worcester, Mass.; J. C. Currie, F 
Boston office; H. M. Meserve of H. M. M 
socket, R. I J. J. Fayle and R. B. Smit 


Kneeling, left to right: F. M 
office; C. 8S. Morris, E. L. Morris & Company, 
8S. EB. Sullivan toston office; W. H. Fifiel 
Holyoke, Mass E. F. Roden, Boston ¢ 


McLaren, A. R 
ong of the 


Silsby and P. M. Bartlett of the Boston office; D. F 


ster, Mass.; J. 
Soston office; H 
eserve & 
1 of the Boston 
Providence, 
d, agent, 
fice; J. D 


Company 
office 


Sullivan, Office Supplies & Equip™ent 
H 


Clarenx 
Findlay, 


Company 
Marshall 
- Ein O 


raunton, Mass \ ,. & 
William H. Fifield ¢ 
Lewis, Be 


ston 

















REGIONAL MEETING OF AGENTS 


ART METAL CONSTRUCTION CO., MARCI 
were held at the Benjamin Franklin hotel T 
follows Left to right fourth row a G 
Hofer, Philadelphia; John E. Helwick, Easton 


Penna.; L. W. Holland, Philadelphia; H. B. M« 


William F. Thomas, Philadelphia; W. H. Morrison. Philade 
W. Boyer, Boyer Printing and Binding Company, Lebanon, 
Hanby, Charlies M. Smith Company, Wilmington, Del Third 
right: H. P. Keirn, Philadelphia; Aubrey Bayley, Philadelphia; 
Burchfield, The ¢ *. Heller Bindery Company, Reading 

A. Newcomet, The C. F. Heller Bindery Company, Reading 
Walter Miller, The ¢ F. Heller Bindery Company Reading 
B. M. Guyger, Philadelphia; Fred Norton, The C. | He 
Company. Reading, Penna. Second row, left to right: W. EB 
delphia: Harry Rice Easton Printing Company, Easton 

Kraft, Philadelphia; A. J. Reese, Reynolds Brothers, Scrant 
P. E. Harbaugh, Reynolds Brothers, Scranton, Penna K 


Jamestown, N. ¥ W. H. Saylor, Philadelphis 
S. C. Walker, Philadelphia: R. W. Anderson 
Kaeppel, Reynolds Brothers, Scranton, Penna 
delphia 


PHILADELPHIA 


1 7 AND 8 
“hose in e 
Printing 
‘Master 


1 First row 
Philadelphis 


Pr. H tr 


t pietur 
riffith, Philadelphia; 
Company 
Jamestown, 


Penna; 


Penna 





CONSTRUCTION COMPANY Top, Boston meeting Mar 
H. L. Stevens, all of the Boston office; F. I. Taylor, R 
Callanan, F. S. Brightman Company, New Bed 
McQuesten, A. L. Cole Company, Lawrence, Mass 
Calley branch manager, Boston office B. Roberts, ¢ 
Smit} E. L. Morris & Con pans Providence kK I 
Cliftondale Mass.; R. S. Preston, W S. Preston ( 


fa 


ompany { iare 
office William H MeGrat 


Mecki, Hard & Wheat, Springfield,’ Mass.; C, H. Ls 
. Morris & Company Providence K I R. Hu 
‘ Prince & Sor Inc Lowell Mass J \ 
ti. | Simpson Company Worcester Ma I \ 
I \ Keeling and H. B. MeMaster f t 
I ©. Stewart and K W Kemptor f | 
Attending } , tur H 4 
Prince & Se Lowel Mas I I Mi 
Morris & Compar P lence, | \ 
( ] & Compar I wrer MI MI 
Waltham, Ma 
Lower 1 t ‘ MI ‘ 
go. March 14 H : ess 
\. J. Markel Book § 
M hn, Her I k & ‘ 
Indiar Zz. B.S : & 
“ Fred S < ' . 
Y (jreer } VV ] ( } 
Arr t Je r ( } ‘ r ‘ 
s I Broughtor H i W Be 
Printing ¢ r I , I P 4 
A. Stu t \ I Vv I 
t Natior t ‘ 
= Ww Reck = \ i ( } 
Fur Faitt ( I ( £ 
I T eS I ( AZ t } } 
oO Compat Cc I H. H. K 
I r I) ( I r ff 
} ne \ Hi 
( it I W H. |} F 
Out Cc Aur I i 
Ww ¢ Fr D H 
I ne Cc I t W 
PD Of Equ ( par Michig 
SaANé H RR ali , “te oper na 
are as Eau Cl ‘ I hs x St ( 
Cc. I W Miles C. I iJ 
Eastor } ent ( | 
N. ¥ ( nw } ( ( 
Flov W & Al ( ( WW 
G ¢ I ke ce I M W F 
left ¢ Dermott Bre D M 
George Dern t # D I I 
Charles R ‘ 1 P nting ¢ I 
Penna r r I Ww se - MeG 
Penna ( neé Pantag Printing & S&S 
Bind \ Bl ne r I 1 ¢ G | 
- i ( I> wa; K WwW 
Ww I e & T ] ( 2 I F 
Penna + } te ' Q VI } ‘ KE 
Berke Nelson, L. D. Brig N. W. ¢ r 
to right f the Cl izo t H. K. De 
d tI K. W Berke r H | MeM 
Mc Mas r Ag I t M 
the Monod Safe 
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OMPLETE in its application of the elec- 
C tric drive to every operating feature, 
except the insertion of the paper. 

The slightest touch of the keys operates 
the type bars with lightning swiftness. The 
electric drive also extends to the carriage 
shift, the shift lock, the back spacer, the 
tabulator, and the line space and carriage 
return. 

The net results are an absolute evenness 
of type impressions — yielding work of 
surpassing beauty, unequaled manifolding 
power, the elimination of fatigue in opera- 
tion, and a volume of daily output hitherto 
unattainable on a writing machine. 











A demonstration is yours for the asking 


REMINGTON TYPEWRITER COMPANY 
374 Broadway y New York 
Branches Everywhere 


Remington-made 
Paragon Ribbons 
and Red Seal 
Carbon Papers 


| Ze > Yj 
Y always make good 
C 1 C impressions. 
’ YY oy 


lypewriter 






ELECTRIC 
TYPEWRITERS 


PORTABLE TABULATING ACCOUNTING 
TYPEWRITERS TYPEWRITERS MACHINES 


cf Machine for Every Purpose 
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MUNSON 


FOR ALL TYPEWRITERS 





The Rubber 
Key of 
Quality 


MUNSON SUPPLY COMPANY 


The Largest Rubber Key Factory in the World 


23 City Hall Place New York 











Stationers of the Mohawk Valley Organize 
The Mohawk Valley Stationers’ Association, Utica, N. 


was organized and started on its way early in February 
The following officers were elected: Charles V. Sinisgalli 
Utica Office Supply Company, Inc., president; Charles § 
3owes, vice-president, and Frederick | Grant, t 


Book Shop, secretary-treasurer 

The second meeting took place about t middle 
month. On February 25 six or seve! the Utica members 
attended the Capital District banquet at Al 


> 


Stationers Square Club to Hold Big Night May 4th 


The Stationers Square Club of Greater ew York has 
completed plans for “Stationers Night which will be a 
get-together meeting somewhat unique the stationery 
industry. A minstrel show with talent taken exclusively 
from the trade will be given and a dance will follow Che 


event will be held on Wednesday evening, May 4, at the 
Palm Garden, Fifty-eighth street and exington avenue 
New York City 

Mort.’ L. O'Connell of the | I Waterman Company 


coach of the minstrel show, has been very successful in this 
work on other occasions. The first rehearsal was attended 


by an enthusiastic group of applicants and the big response 
has made it hard for him to pick a small group from s« 
many good actors 

Many of the New York stationers and manufacturers are 
buying tickets for their entire organizations and giving 


them to their employees. A novel idea in programs is going 


to be the feature of the evening Instead f publishing 
regular advertisements, space will be sold to manufacturers 
for sales write-ups [The copy for these write-ups wil 
apply to the product in such a way as t educational 
value to the clerk charged with disposing of the product 
to the consumer. No other type of copy will be accepted 
Chis will give the program no little value as a sales manua 
on stationery items It will teach the cler] mething f 
the business in which he ts engaged 

Tickets may be obtained from Louis H e! 
man of the entertainment committe: 4] Avenue 
Brooklyn, N. ¥ Information regarding the educationa 
program may be obtained from any of t wing 
W. Lynn, care of Esterbrook Steel Pen Company, 99 
street, New York, N. Y., chairman prog mittee 
C. C. Shee, president Stationers Square ( 28 


wav, New York, N. Y., and Mortimer S 
920 Eighth avenue, New York, N. ¥ 


> 


San Antonio Stationers to Entertain Regional 


Meeting 
Che San Antonio Stationers’ Associat S 
Tex held their regular se mont " 


Gunther hotel on March 3. Plans wer 

taining the regional meeting of the 

held on March 29 in San Antonio [his 1 nal meet 
was held in two cities one day eacl s Ant 
March 29 and in Dallas on March 30 


meetings will appear in the May issue 


The Texas Travelers is an organizat the stat el 
salesmen who travel through Texas It rga ed 
San Antonio on March 28 and the met el 
terial aid in getting enough people to go from San Antoni 
to Dallas to make a good showing at that ty the di 
following the San Antonio meeting Thomas Rile f the 
house of Eberhard Faber; George M. Cu gham of The 
Carter’s Ink Company and Phil. Webster, manufacturers 


representative, arranged the meeting of the Texas Travelers | 
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Hour by hour, day by day 


UNDERWOOD 


typewriters save Time- 
the principal business cost 


Nearly 3,000,000 in use~Speeding the Worlds Business 
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Canadian Main Office: 
60 Front St., W. Toronto, 








in Office: 


'. Toronto, 
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When you actually stop 
and THINK about the 
amazing results others 
in your line are enjoying 
from Direct Mail, your 
good common sense sug- 
gests a thorough in- 
vestigation at least— 


Addressograph FREE trial Reveals 
Advantages You Want— 








150,000 


Used For: 











1—Inc ng Sales -— 
2—All Office a 

3—Shipping Tags, 

4—Speeding Colle y aan 

5—Pay and Di iden rm 

6—Routing Schedul 

—All Addressin g 

&—Identification Tag 





‘Getting the Most 
Out of Direct Mail’ 


MAIL 
WITH 
YOUR 
LETTER- 
HEAD TO 





r = 
W 


Mr. Gibbs’ FREE Booklet— 


‘eT the Mo st Out 
of Direct Ma -. by Mr. 
= D. Gibbs, Adve sing Di- 

ctor of Na ‘tic “y+ er sh Reg- 











Addressograph Co, 
7 903 W. Van Buren St., Chicago, Ill. 
ister Company is chock-full Y/ © Send FREE Booklet: ‘\Getting the 
of rr so sellir ng ideas ~ 

that will, inerenss } our 1927 7 Most Out of Direct Mail.’ 













sales and profits. Coupon YP Send Late st 3-Color Catalog & Price List. 
brings FREE copy ; ; 

f © Send Expre s Prepaid FREE trial Hand 

Machine. Will r cone n Freight COLLECT unless 

Z we buy 11 84-27 
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Speeding Shipping Work °: = : 


PEED is just as essential in the Shipping 

Department as in any other part of the 

business. The writing of records must not 
hold back the shipping of goods. 


Bills of Lading, Shipping Tickets, Delivery 
Slips—all can be typed on the Underwood 
Continuous Fanfold Biller in a fraction of 
the time necessary under the old methods. 


For these forms are automatically inserted 
and placed in writing position. Carbons are 
shifted from set to set by a mere touch of a 
handle. 


A demonstration of the Underwood Continu- 
ous Fanfold Biller on your own work will 
cost nothing. Yet it may show new methods 
of making worthwhile savings in your business. 


UNDERWOOD TYPEWRITER CoO., INc. 
UNDERWOOD BUILDING NEW YORK CITY 


Branches in all-principal cities 


. UNDERWOOD... 


Continuous 


t 


~~~Fanfold Bitler — 


| 
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ciation of the 
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Regional Meeting, Canadian Stationers 
The first regional meeting of District 
National Association of St 
Manutacturers was held at the Mount Roya t M 

William F. Daws f 
Dawson, Ltd., regional governor, occupied the r a 


good attendance ot local membe 


itioners, Othce Out ters al 


treal, on February 22 

there was a 
heon was followed by a conference in the tel. Of 

the National Associatior were pres 

including Woodson P. Wadd 

Richmond, Va., and ¢ 

District No. 1 FF 


Dawson told of hi 


ited States, 
esident, from 
Boston, governor 
marks, Mr 
voard of gt 
ila and 


become afthliated with the 


vernors at Chicags 


suggested the tormation ot a 


the United States 


Mr. Garvin advocated the 


nd mutual respect and cooperatio 
Mr. Waddy spoke of business 
State ind pointed out improvement 
i d Sa i ( i 


Seventh Annual Banquet 
In the evening the visitors were the 
ners of Montreal on the occasion of tl 
Mount Royal hotel \ 


friends were present 


ang held in the 
ers and thei 
ene B. Abraham ot itter Bros., Ltd 
treal organization, occupied 

guests ot the even 
irl Garvin. Other gue 
e E. J. Kastner of | 
York City; Ronald M. Myers of M s 
d;: H. W von ot Este St 


Camdet 


Birmingham, Englan 


*e1 { ompany, 


} d Faber, Brookly1 N. ¥ 
Noelting, Ltd.. Stratford, Ont Herman | 
Joseph Dixon Crucible Company ! ( 
Thomas \ sell of the Thomas V. Bell ¢ 
Charles F. Dawson and William F. Daw 


Dawson, Ltd., and W. E. Dawson, Dav 


Montreal, and othe 


\ toasts t he IK Great | i 
t le ie United Sta Pas Pre ¢ \\ ) 
posed a toast to “Our Gues 
cally drunk Telegrams were read _ trot \ Ne 
Stewart « Dallas, Tex., president I e N \ 


to Montreal, was det 

father was serious He 
Richmond tor M 

e, take Mr. Ste 

Waddy made an elo 


who, on the 


n New York stating that his 
ired Mr. Waddy, who left 
less than an hour's 


he meeting Mr 


Way 


which he paid high tribute Montreal and its t He 
oted with satisfaction the high standards 

ery stores which compared favorably 

citv he had visited He emphasized 

and co! hidence as bringing success and i] ¢ Mir 


in favor of the proposed Canadia 
Abraham then read 


manager of the National A 


Waddy spoke 
greetings 
general 
Barringer, president of the Stationer As 
United Kingdom and from Eber] 
Regrets were received from H 
Toronto, and Ravmond Brow1 t t Ame 
Pencil Company 


| New York, 


be present. Mr. Abraham in his remarks 


Brown Bros 


reat progress which has been made in the last t ears 
the matter of cooperation and harn 
particularly the good tel] vshin existing bet 
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Two New Sales-Cases 


A Convenient 
Way To Sell 


More Pens 


of assorted pens. 








No. 6 Ready Sales-Case 


ET these two sales-cases sell steel 
pens for you. All stores should 
have one, many stores should have 
both of these cases. They sell boxes of 
a dozen each of the most popular 
Spencerian pens, also aone-dozen box 


| —_ 
————— 
= 
—=—_ — 
—_ — 
—- —_ 
— a 


No. 6caseis freewith a six-gross order, 
No. 12 with a twelve-gross order. 


\y 


Both cases are beautifully enamelled 
in blue and buff. The actual pens are 
shown on the display card; the little 
boxes slip out readily; refills are 
supplied through your jobber. 


No. 6 measures 4”x 15” and contains six gross of 
pens boxed in dozens: one gross of assorted pens and 
one gross each of five popular numbers, Nos. 1, 20, 
30, 34, and 49, fine, medium, stub, and dome-pointed. 


No. 12 measures 9” square by 12” high and contains 
twelve gross of pens boxed in dozens: one gross of 
assorted pens and one gross each of eleven popular 
numbers, gray and silverine finish, Nos.1,2,20,28,30, 
38, 39,40,42,44,and 49, fine, medium, stub,and dome- 
pointed. 

If you order direct please send us your jobber’s name. 











No. 12 Ready Sales-Case 











en Company, 349 Broadway, New York City 
Please send us the following sales-cases free with order 
Sa ( N tal K Sales-Case ( with twelve-gros 
NAME ADDRESS 


assortment, 


O. A, 4-27 




















As Advertised 
in The Saturday 


Evening Post 
April 16, 1927. 


Do the 
Stock Forms 
and Binders 


You Sell 


Have this 
Sales 





Advantage? 


Tf not, 


Write us. 
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Lost.. 


When stock 


runs out customers walk out / 


REVENT lost sales and keep 

customers from straying else- 
where, by using a simple stock 
record. 

The perpetual, day-to-day record 
is easy to keep with the National 
forms pictured below. 

It will tell you which items you 
turn often and _ proftably—and 
which should be cleaned out quick- 
ly. It will save those profits you 
lose when best sellers run out— 
will guard against over-buying— 
will help you maintain that fine 
balance which every good merchant 
aims for—always enough stock— 
never too much. 

Ask your stationer to show you 
National forms for stock control. 





They ‘Il cost you less than specially 
printed forms, and you'll get them 
without delay. 

If your stationer hasn’t them, 
write us for folder showing stock 
records, inventory sheets, pur hase 
and receiving records. We'll tell 
you where you can buy them con- 
veniently. 

You'll need good sectional post 
binders to protect your records. 
Two reliable metal hinge binders 
are the National Baltic, priced from 
$7.25 up, and the National, Celtic, 
priced from $3.30 up. These, and 
other National Post Binders, are 
made in a full range of sizes. 

National Blank Book Company 
Riverside, Holyoke, Mass. 


Form vor72-C)] — For rau 
finished articles. Size 11 x 14 inche 
grade buff ledger paper 
Form 7103——For perpetual merch 
inventory inthe small vw medium ‘4 i store 
Size 842 x 11 inches, white bond paper 


cient records that control business, professional and personal activities. 


ss ‘ * 4 ‘ YO 9° ‘ i ‘ é 
Are you missing the help your stationer can give? He can mean much } 
to youasa quick, dependable source of good counsel and service jorejf 
} 


National 
Loose Leaf and Bound Books 


Controls Business Activities 





(NATIONAL ) 
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adians of the 


lish Canadians and the French Car association. 


then introduced Charles P. Garvin of Bos- 


who spoke on “Salesology.”” Salesmanshi referred 


is a profession, the operation of which is fundamental 


susiness success. There is salesmanship of many kinds 
nd much that the speaker characterized as buncombe has 
een printed about the subject Che profession of sales 
anship involves the study of human nature and human 
tacts There is a growing respect for the salesman,” 
r red M (; 1 “Once we sed ( ear Vv of the 
ed | s such is law ( € ind t sciences 
Men wert Imost ashamed to say that the were sales 
en, but today salesmanship is one of the honored pro 
fessions \ great army of salesmen is going it point- 
ng out new uses for things that are manufactured and as 
ore an e men are found to market goods, in the 
ne degree the country prospered Americans, he said, 
vant to see Canada get ahead because Ca il rosperity 
nterlocked with the prosperity of the United States 
Mr. G 1 that the old s 1 salesmen 
being born, not made, had a good deal in it, although suc 
sstul sale ( have been developed and almost invaria- 
were personality Success in salesmanship is 
chieved not by boasting of things done, but by correcting 
istakes mad Pride in and loyalty to the business are 
sential factors in salesmanshiy Mr. Garvin said that 
man who can sell has acquired something that change 
rol ent innot take awa\ hi He lve ated 
eekly s eetings where sales igers s d out 
ne the worl necessary to be done to advance the business 
conclusion the speaker summarized the principles of 
d business usage as follows 1. Respect for the busi- 
ness. 2. Pride in the business. 3. Doing what is right for 
busine 4. Working and building for the iness 
ing in mind the slogan of the stationery 
lustry Stationery makes business possible 

Thomas V. Bell of the Thomas V. Bell Ci iny, Ltd 
ved a vote of thanks to Mr. Garvin, which was enthusi 
cally sec d and carried. Mr. Bell said that among 
e element {f success in business are hum kindness 

tual re ( nd the practice of the Golden Rule 


sales manager of L. E. Waterman Com 

York, a former resident of Montreal, was en 

husiastically received and responded with appropriate re 

irks Brief addresses were also made by Mr. Myers of 

M. Myers & Son, Ltd., Birmingham, England, and L. M 

I anager of Eberhard Faber, New York 
_ 


1 ‘ 
aqdver Ing m 


Northern California Stationers to Hold Regional 
Convention 


The St ners Association of Northern California is pre 
g to hold a regional convention in June, in San Frais 
at one of the prominent hotels Details the pro 
are being arranged and announcement of the date 
ead s will be made sl thy 
| vill be not only extremel) g but 
ctive is ell Subjects « f every day interest and im 
rtance ire to be presented by men well versed and ex 
erirenced in the trade \s an educational convention, it 
I] i d s ule i ] ree t lal ( 
e conve vill probabl me two « l two 
gS, ¢ lly if the indepe ert deal 
part It is hoped tl bag ’ ah a 
4 da 
' President Vi Rian estern 
vill be ( Schutz of t B e-Morse ( iny 
vill ¢ 1 prominent sit n program 
les Mars 1 ¢ the Ivar \llen-M shall ¢ ny has 
give ect oft Ne ( tr ind | tell of 
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The world’s leading banks 


and business houses issue 
checks by this 


modern method 


their 
fast 





Mark 


A HANDWRITTEN ness letter might tell the story as well 


as a typewritten one Yet modern business uses the up- 
to-date appliance because it speeds business and imparts 
dignity and quality. 

The Te Pr ctograph is a standard office appliance 
that spe ind facilitates routine. It gives the quality 
mark to every check that is sent out. That imprint on the 
imount line indicates precision, dignity, neatness, good 
management—all attributes of progressive business. Above 


ill, that imprint insures protection from the forger and the 
is not the slightest danger of its 


annual check fraud loss of 


tamperer. There 
( buting to the 
$100,000, 000 


Toda re tl million Protectographs are in use in 
he I ed States All over the world leading banks and 
ises write their checks with Protectographs. 
lodd Company has been a pioneer in improving the 
| quality of check writing and removing the haz- 
whicl irround this important function of business. 
ire Todd Protectographs for every type and size 
1s : Phe ire Todd service offices in every im- 
portant city of the United States. A Todd expert will 
gladly show you how the Todd System of Check Protection 
kly give your business the recognition it deserves 

n your community and among your customers, 


Todd Expansion Creates Opportunity for Salesmen. Na- 


ertising identifies the Todd name with the pro- 

tection of bank accounts—business and personal. New 
dels are being made for a constantly widening market. 

é expansion means opportunities for men who 
qualify to represent a progressive organization. If you 


interested, write to us at once. The Todd Company, 

rf ctograph Division (Est. 1899), 1129 University Avenue, 

Rochester, N. Y. Sole makers of the Protectograph, Super- 
Pw ira Checks and Todd Greenbac Checks. 


TODD SYSTEM 
OF CHECK PROTECTION 


The Protectograph eliminates a large percentage of all 
k f i t preventing ralsed amounts. The Pro- 
ide in a variety of standard models, one 
f business, priced from $37.50 up. Only 

k 1 Protectograph 


rodd-Greenbac Checks, with their patented self-canceling 
features, eliminate another major source of possible check 


. t preventing change of payee’s name, date and 
number ; % counte rfeiting.”” The instant the forger’s 
i plie countless imprints of the word “Vcid" 


Standard Forgery Bonds cover the remaining check-fraud 

y, forgery of signature and forgery of 

rs nt Qualified Todd users receive policies at the 
tageous discounta from the Metropolitan Cas- 
! Company, New York City. 


ee eee — 
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what a similar system will do tor the stationer in reducing 
overhead, increasing turnover and producing pr 


“Advertising tor Stationers” will be discussed 


nent San Francisco advertiser. “Greeting Cards 
cation in the Store and How to Display Then y one 
the most successful dealers on the coast rt riendly 


Spirit and Cooperation Among Dealers’’—th 


he presented by one ot the most successtul or ture 
ationa y and supply men in the west The Value of Wind Dis 


play and Inside Store Arrangement” will be a 


e ject give n prominent position on the program Sel 
Kmplovees and the Most Approved Methods 
nown ine sation” and many other discussions and addr 
rranged 
Luncheons will be held ey da 


ing programs are being arranged, and the closi 

at one of the prominent hotels will give a diversion to the 

program, most interesting and entertaining. The mplete 

program will be published in the April trade journal 
Howell D. Melvin, district governor, will 


o 


Pacific Northwesters to Meet Latter Part of June 


It is of distinct ee 


ae " d as eae gees is] ms + eve il 
advantage to sell heen completed, nor has the hotel bee 
nformation will be given late1 


chairs that are ‘Some of the prominent old-timers in thy 


he East are expected t hye present 


equally well known ane anne reins Wrvinntints Sa: aip pation 


ers interested in the industry to be 

° meeting It is planned to give everybody 

and used in all to supply for the visitors from the East 
t ment that will be of lasting value and 


parts of the coun- “Any one who desires to make th 
try, -- Johnson tary. 85 Fifth street, Portland, Or 
chairs are found District No. 1 I. S. M. A. 


\ meeting of this district was held at the B 
° hotel in Detroit on March 5 Thirty-two pers were 
wherever there ts present and twenty-three rms were represente 
the officers of the district were present at bot ting 
a demand for the which were held in the morning and aftert 
sions were followed by a banquet in the evening ng 


best. with an entertainment The following 


nominated to serve for the coming year Vv. I 


of Detroit, governor, and Harry Volk, als« 


retary 
\ number of interesting papers were read ¢ 
and it was the unanimous t g 
evervthing possible to advance the ittendar 
International convention to be held at 
Detroit June 27, 28, 29 and 30 


JOHNSON CHAIR CO Remington-Rand Get Together Meeting 


Memphis 

CHICAGO ' pies 
FACTORY AND SHOW ROOMS sila ace, SUR coika Mies 
4401 WEST NORTH AVENUE ee 


epres¢ tatives of the NeT gtor Rat 


es ed I: i la fe 
( pera Vas he K ( de ( 
Dalte es gent, was S la a 
and ¢ gs will be eld ( eve M 
‘ “ I ¢ intormat I ex i 
made f roving the and 
‘ " 1 ‘ : 
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The New “CLEMCO COMBIFILE” \ 
Keeps “CLEMCO” Desks a Pace Ahead 





NI W desk feature which all ffice furniture dealer Will réa 
very valuable as a sales feature, is the “CLEMCO COMBI 
a patented device whereby anyone can quickly 
including guides) or vice versa 

Illustration No. 1 shows the simplicity « 

just three major part 

Illustration No. 2 shows a drawer 


r with both Bod ye and 4”x 6" card file All 
that is necessary to convert one into the other t 


lize a 
FIL 


y convert a 3” x 5” card file into a 4” x 6” card 


practical, and therefore 


f the “CLEMCO COMBIFILE” 


| Insert the rod and partitions in next groov 
? Loosen screw on follower block with dime 
ove follower block to middk 

crew 


of card 


Illustration No. 3 shows the same drawer—lIllustr 
upper left hand drawer in the desk show 
without cards, in the drawer 


Every regular pedestal drawer of a ‘““CLEMCO”™ Desk is fitted t 
FILE.”* Soldgexclusively for use in a ‘““CLEMCO"” Desk 


Write for the NEW ““CLEMCO” Catalog K which illustrates other exclusive ‘““CLEMCO”’ 
Features, and watch for an IMPORTANT ANNOUNCEMENT in the following issues. 


THE CLEMETSEN CO. 


Makers of a Complete and an Exceptional Line of Desks and 
Fine Office Suites for Business, Bank and Professional Use. 


3403 West Division Street 


ation No. 2 in the desk. The 
tw CLEMCO COMBIFILES,” 


tab the ( I EMC (0 COMBI- 


= 


a WOON 


Chicago, Illinois 


Ny 
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F.E. B. 


filing equipment 
ls more than 


just office 
furniture 





—it is the result of a thorough knowledge of the 
science of record keeping, plus a knowledge of 
the most advanced methods in the manufacture of 
steel filing cabinets. 


Filing Equipment Bureau : : 
ines expense of record keeping can best be 


offers a complete bus- minimized by the use of that form of fil 
iness service, including ° 
the following major 


departments: needs of your own business. F. E. b. filing 


ing equipment which is most suited to the 


cabinets in steel have been designed after an 


1. Card Index and Filing 


. exhaustive study of, and long experience 
Supplies. : 


with, the requirements of modern business 
2. Card Cabinets and Ver- practice. 
tical Files in Steel. 


The result is that when you buy F. [. B. tiling 
3. Indexing and Filing equipment you get neither the transitory servic: 
Service. of flimsy construction nor the false economy 0! 


. cheap equipment. You do get, however, filing cab 
4. Special Case Work and taete that 
Vault Fittings in Steel. 


are attractive in appearance, durable 
construction, and economical in the truest sense o1 
5, Steed Stevens Shsiein. the word. Furthermore, F. EF. B. filing equipment 

offers a most complete line of filing cabinets 
steel for the requirements of the small business 
with few needs or for the large corporation 
many departments. 


Filing Equipment Bureau 


* INCORPORATED |= 


NEW YORK, N. Y. PROVIDENCE, R. I 
350 Broadway 113-115 PURCHASE STREET _% Exchange Place 
HARTFORD, CONN. FALL RIVER, MASS 
49 Pearl Street B O S T O N, M A S S, 124 So. Main Street 
Distributors in CHICAGO, ILL.; SEATTLE, WASH.; NEW ORLEANS, LA.; BIRMINGHAM, ALA.; LANSING, M 


BALTIMORE, MD 
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Illinois Booksellers Prepare for Lively Meeting 


he Illinois Booksellers and Stationers’ Association are 


f 
eparing for a full attendance and a fine meeting at their 


ual convention in Bloomington, May 3 and 4 The 
eeting will be held at the Illinois hotel and all delegates 
é ing entiol iS tat S ssible vill housed 
( ( floor he overflow t be placed on the next 
, 

ciow 
mn lier } } ced 
\ CXCe i ne aispla I is r ( red 
exhibits and this will be specially decorated. A definite 


“<4 
rogram will be given for 


ere will be capital entertainment, an enjoyable dance 
d snappy banquet 

Those who desire display space, the charge being only 
5.00, should write to Harry H. Chumley, president, 1311 
s Fift ( 1 street, Chicago lwenty eight spaces 


Souvenirs should be sent in ire of Will H. Johnson, 
1 ompany, Bloomington, Illinois 

> 
Canadian Stationers’ Association Advocated 


\t the meeting of the Stationers’ Association of Toront 


ronto 
da, held Tuesday, February 22, Charles P. Garvit 
Boston, governor of the first district, advocated the 
lv formation of a Canadian national association and 
st appeal to stationet get rid tercity 
] ealousv and work together in the formation 
dk de association. He said that such an 
i it ild be of value » every one engaged in 
sta S ess il Ca la a d would reflect bene 
¢ stationers t the United States “We 
e.’ said Mr. Garvin, speaking for himself, Mr. Waddy 
ther visitors from south of the line, “to confer with 
n il problems, to place our experience at your 
sal in use it; to br ‘ t and rn some 
g selves from vour meth d t S spirit 
erat is all 
Toronto Dinner 
the outset of the dinner of the regional meeting in 
the King Edward hotel, President J. S 
i ed a cable from P. Barringer, president 
Sta \ssociation of the United Kingdor He 
nced also a telegram from a prominent member of the 
New York. Mr. Luckett outlined the objects 
rganization and spoke of the necessity of clos« 
between all units [To many present a detailed 
ition f the workings of these units of the ass« 
is edl 1 revelati i iSs( n | 
r é member « le ‘ | 
le nplaints Cia lic : 
ci the trade I er ( 
r ilding up ¢ ( t t ‘ 
was f ded 1 ( ! 
‘ led its membe 
S Waddy of Richn \ é 
nee iting out tende Si 
( ist ew Cal H ¢ ( i 
ae? res hla Ses ( é 
‘ the ma ( ~ 
( iv¢ itioner i> > ‘ _ 
M \\ ressed the ha i 
g H ( 
er ' study 
( ts 
4 Q 4 
( r rtments ( 
king ( it are Q es 7 
e tte i vanizat > ( al | 
ha dis w 
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Profits Don’t Need 
Explanation 


he business that shows a healthy 
profit at the end of the year is not 
called to account for its record of 
sales, collections, expenses, etc., etc. 
he one fact—that it is profitable— 
sulhces. 


KNGLEWOOD DESKS are of the 
standard that appeals to most busi- 
ness men. Genuine quality will al- 
ways have greater force than high 
pressure talking points and once 
sold, it is in best position to recom- 
mend its maker znd dealer. 


ENGLEWOOD DESKS are profit- 
able because they are designed for 
that purpose: to be profitable to all 
who handle them—user, dealer and 
maker. 


The Englewood catalog tells more of 
this value-giving line. 





Englewood Desk Company 
58th and Lowe Avenue 
Chicago 





. y. 
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Not just another 
duplicator, but 
a different one 





otte: 


when 
Lettergraph. You 


You're out of you 
your customer the 


have points of such vast superiority to dem 


OMpe tition 


Rotary 


onstrate, that the advantage to the buyer is 


at once apparent. For one thing, 


The ROTARY 
LETTERGRAPH 


is simpler 


It is stripped of all mechanical nuisances, 
eliminating the buyer’s worry as to repair 
bills, and ensuring easy and continuous op 
eration with inexperienced help. And the 
low price is a sales clincher ; it 


retails for $35 


with a liberal profit allowance to the deale 
The Rotary Lettergraph is in use today by 
hundreds of business concerns. Horder, ot 
Chicago, recently sold 15 of them from one 
ad, and he still had some prospects to close 


, 


lo an active dealer who will go aggressivel) 


after the business, there is a wt 


c open 4) 
portunity for big money ars’ 


1 | 
Our 23 vears’ ex 
IS DACK 


perience in the duplicator business 
of the Lettergraph. We co-operate 


Let us the whole story 


coupon. 


give you 


T. L. Heyer Duplicator Co., Inc. 


Established 1903 
Chicago, III. 


18 So. Wells St. 





Heyer Duplicator Co., 
. Wells St., Chicago, Il. 


MAIL | esas" 
THIS | «= 





lhe speaker implored those present 
formation of a Canadian National Statio: 
After all, he said, there was much good 
every merchant joining such an associati 
who thought he could do vithout the benefit 
membership would give hi was making 
By staying out of an association, such a 
iss (1) the benefits of intercours 2) t 
dea with other met i! the sane line 
vledge ot the othe fel \ ind 
{ } r help the isso ito ct uld fe 
na i portance > t dde« 
tror ty 6) selt-prote I the 
sucl rchasi igent 2 
t l k atter the es the 
/ t ‘ al st ~< 
Surance i the Sta { \ 
she. ‘ val t s ( ¢ ( 
‘ ‘ S ¢ nce e he 
\l \\ id > ( (i¢ ( 
, I I renhants L ‘ ( 
r e influen 
e | ed States i r 
l ( ditions i ‘ 
‘ d | 
a 
Districts 2, 5 and 9 I. S. M. A. Hold Meetins 
On Februar 18 and 19 at the Emers hotel 
Marvland, Districts 2 ind t the 
Manufacturers’ Association held a combi 
r re 1¢ S dle t} [nite 
7 cle ? ? sree +e, 4 ( cy 
ey pe . } : 
edge pt Ss ar ‘ " 
( " lenkins ‘ refer 
ble ‘ 
( ¢ Hlere T ( 
rg ‘ \l ‘ 
N | itte 1 tte 
\ ( | eside J ( 
(i ind there is 
Mir K preside Ba 
iT the ele B icity 
Messrs. Hans We 
M : & M rit 
t i et i la \I | 
d eet 
, . ? the 
\t St | 
t District Ne ) Bek} 
Dist The 
general ¢ M " 
‘ he cs ; , 
fe. t S1.00 Ile 
L hie ot ‘ 
Mr. Ritte r Distr M 
No. 9 re rted I ( 
] S itte ( ( ( 
steel stamp s« c ‘ 
rt ance « 
Morning Session, February 19 
Cove Curlander called the meeting 
ving ipers were reat Salesmans ; 
Cost Doing Business, Mr. Talley. ] H S 
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You ought to know why you 
should recommend Acme 


deers are often consulted 
about visible record equip- 
ment. 
You may not sell it, but your 
advice goes a long way toward 
selling the make you think is 
best. 
So we want you to know why 
Acme’s twelve points of supe- 
riority have made it the fa- 
vored equipment in thousands 
of concerns all over the world; 
why it is covered by 42 issued 
patents. 


There are reasons why you will 
find Acme the most profitable 
to recommend; why your cus- 
tomers will find it the most 
satisfactory to use. 


Acme is the oldest and largest 
manufacturer specializing in 
visible record equipment. We 
make nothing else. 


Let one of the Acme men talk 
it over with you. 


Mail the coupon today. 


Acme Card System Company 
116 S. Michigan Ave. 





Chicago, IIl. 


I I ( —/ representative 


STATE 


O A4-26 


iy send your nearest 
to see me. 
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GUNN JINO 


TRADE MARK REGISTERED 








DESKS 
TABLES 





With Inlaid LinoTops _,Patented and All Styles:All Finishes 


fully Guaranteed 





SEIZE THIS OPPORTUNITY 


Office managers know that office efficiency depends 
largely on the eyes; that glaring reflections and 
other causes of eyestrain should be controlled in 
the interest of accurate work. 


That in brief is your advantage in selling 


GUNN LINO DESKS 


GUNN furniture is high quality merchandise; for 
more than thirty years, it has contributed to the 
Grand Rapids tradition of quality. The GUNN 
Desk with the inlaid LINO top marks an advanced 
degree of efficiency. It has a firm, resilient surface 
of neutral color, restful to the eyes; it is not easily 
marred and ink or stains are quickly removed 
without damaging. LINO is inlaid in the top of 
the desk; it cannot warp or bulge. 

GUNN LINO Tables are popular in shops where 
fragile articles are handled, in libraries where LINO 
abates noise, and in cafeterias where it prevents 
breakage of dishes. 

Your field contains many prospects for GUNN 
LINO-—+tell them. Write for catalog and specimen 
of top. 


THE GUNN FURNITURE Co. 


GRAND RAPIDS, MICHIGAN 
A new measure of service for 


New York Salesrooms: 11 East 36th St. users of books. Carefully de 
Los Angeles: 1027 So. Broadway signed for office and home and 
San Francisco: 109 Stevenson St. used all over the world. 





Gunn Sectional Bookcases 
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Industry Can Serve City, State and Country, Mr. Jo 
Fr Lofts Nate Glass Fronts, Mr. Shindle © Ass 
Matte Mr. Swift of the Superior Type ( 
It e alte Mr. Rosendorf read interes 
Sundries Rubber Stamps Brass Dies was 
is some s bv General ( Spat 
Costs w ( Field Sex Corb 
e vis ere voted to the | t re 3S 
1 nd ne ent ( 
é ext ( meeting w é ( I ¢ 
1928 1 | e selected ( 
sites 7 
Guild Holds Second General Meeting 
Guild Pr 1 ts Corporatior a second n 
e Belle Stratford hotel, Philad a, Fe 
22 Phe were 175 guests pres¢ n 
the eals spacious Strattord rt 
d g roo! admirably adapt audit 
ion |} ses Chirty-two thirty-s 
inufacturers i ged = artis splays 
merchandise. W 9 
William He I ks, treasure e Guile aS urne My 
t Guildsme inting out the i t 
n turer ealer and public obt ( ce : U New Improved 
A. | tz presided and p a lively ft 
of witty imerludes. He spoke ox the progress of the Guild. 0 PA 
He said that the rchases in 1926 were double t if ° . é ” 
1925, and presented a plea for one red pr | 
wl he explained is selh eG two in one tastener tor temporary 
es. He urged that Guild or permanent use. 
not r the best merchant eve 
eans OF ae sing 
G. H read an interesting pape 
t s own bra of office supplies He we 
d ¢ the origin of the Guild idea 
H« wed h he American Guild itte 
B odel e said that American s 
e t facturers sold legitimate For use permanently 
é ad certain lines ant 
rit s¢ usiness, had ell la No other fastener of this type on the mar- 
at he jobbers had ed s ket has this patented feature. 
plim«e Mr. Pomerantz, the cd 
' RIE as One Insurance Company uses over 9,000,000 
nas "y ; Pei a pat ne ile wate ” fasteners each year; several whole- 
44, William I. Kennedy of St. I alers sell 25,000,000 a year. There are big 
shies the ne inne Se. Louis Guillem profits in this product for you, get behind it. 
whe returned there would be six Magazines, Trade Papers, Car 
ess Monday afternoon was addressed ards, et are carrying our advertising to 
| Hine Company, Grand Rapi millions of people each day; this ad- 
gave iwhts on a H« vertising is going to help you sell, all that 
( ysis of every etail advertising we ask is that you keep well stocked. 
t that eve (y S i 
. Guild. He sa selon 7 Write for prices in lots 
—— otter tigi of 1,000 to 1,000,000 
( a e after! | \ pee ( 
( Bre William |} Wa New } The QO. + Manufacturing Co. 
1; o r Buffa | S Oswego, N. Y. 
Geors D 1 Bos S 
Ge \lexander and J es | rt Fastener protected by the following 
Fe > . ( Mass Dates: 
oe ria 23, 1903 
~ RB Ralph Keer 


The Banquet 


G vel 


C. Pol Aug. 28, 1917 
: 1923 
1926 


The Clip with Bull Dog Grip 


OK 


PAPER! 
FASTENERS 


ee 
FASTENERS 
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| Unless you know 
| the difference 
“compare 


amson Tables 


In seeking a line of tables, make 
adequate comparisons. 

Compare the drawers—their con- 
struction. Do they work smooth- 
ly and are they properly sup- 
ported? 

Compare the legs. The old 
method, still in use among some 
builders, sacrifices strength and 
gains nothing. Samson construc- 
tion gets the utmost strength and 
permits even expansion and con- 
traction from climatic changes. 
(Compare the under construction. 
Note the extra supports in Sam- 
Tables. Such a comparison 
will win you. 


son 


Would you like to know more 
about Samson Tables? A line on 
your letterhead will bring full 


information. 


MUTSCHLER BROTHERS COMPANY 


FIVE HUNDRED FOUR MADISON STREET 


NAPPANEE, IND. 


~ OFFICE AND DIRECTORS’ TABLES 
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comedy movie and a feature picture, “The A ioneer 
“Chick” Shee was in charge of the prograt was 
lively and interesting trom beginning to end 

Tuesday’s Session 

The manufacturers were excluded trom this session and 
the dealers got down to brass tacks. 

Mr. Pomerantz took up such items as had t come up 
to the Guild ideal. He explained the action of the execu 
tive committee in adding another manufacturer of the item 
criticized. The Guild Pencil was cited as an instance where 
two manufacturers were making an article itisfy de 
mands for different grades, one for the ordinary genera 
demand and one for a higher grade product New items 
added to the Guild line included an office dictio wrap 
ping paper in rolls and of two weights, twine tape o 
gray color imprinted, etc. Other items are in conten 


plation 


Mr. Pomerantz pointed out tnat the interests of all Guild 


men are mutual and that the manufacturers be pro 
tected as well as the members. He urged collective buy 
ing in order to secure quantity prices. Action was take 
on several matters relating to changes in packing, adjust 
ment of purchase prices, discounts, etc. Tom Stagg’s loose 


leaf stock book was exhibited and explained 


In the afternoon the manufacturers had their inning 
C. C. Shee asked for constructive criticism of a! ite 
his company’s line and received a number of suggestions 

George E. Damon moved a rising vote of thanks to Mr 
Shee for the entertainment furnished by the manufacturers 
Chis was given with a will 

Che following resolution was passed: “The licensees 
Guild Products Corporation in convention Philadelphia 
February 21 and 22, wish to extend their hearty approva 
of the inquiry of the Harvard Bureau of Ress on the 
cos doing business in the retail stations de, a 
congratulate the National Association on undertaking what 
in their estimatior onstitutes one ot re ri } ttor 
ever made to help the retail dealer, and urge that the 
publicitvy be given this endeavor.” 

Discussion as to specific lines took 
atternoor each manutacturer being called 
hear praise, criticism or suggestion as the case might be 

At the conclusion of the meeting a hearty vote of thar 
was extended to Mr. Pomerantz and Mr. Brooks for their 
conduct of the meeting and to the Guild Cory 


efforts of the past year 


ce at 811-12 Pen: 


After inspecting the Guild business off 


svivania building, the meeting adjourned.—C. H 


> 


Boston Royal Men Dine 


Manager Closson of the Boston office of the k il Type 


writer Company, tendered an enjoyable banquet to his 


force at the new Elks’ hotel on January 31 as xpres 
sion of his appreciation of their cooperation in 1926. Mr 
Closson had as his special guests of honor his father, J. A. 
Closson, and A. QO. Clark, father of Salesman ¢ B. Clark 

Short talks were made by a number of the salesmen 
an exchange of views on salesmanship and knotty problems 

Manager Smith of the Worcester office was invited to 
attend in order that he might tell the boys how y demor 
strations and examinations, he was able to wit 
vear 1926 with a most satisfactory volume of business 

It was unanimously agreed that Manager Closson “knows 
is onions” as a most hospitable host and 

- 
New York Stationers Meet on February 28 

Beginning with the March meeting of the New York 
Sta ers’ Association, the policy of no charge for dinners 
vill be again put in operation. This service is idditi 


services offered by the Empl g Printers 


the other 
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The Dealers Who Display Them 
Are the Ones Who Sell Them 





Filedesk No. 1950 


Has three half height drawers in left pedestal and one 
half and one full height drawer in right pedestal. Center 
drawer equipped with tray for pens, pencils, clips, ete. 
Five ply, non-warping, non-splitting, cross veneered top, 
60 inches by 34 inches. Desk is 30 inches high. Card 
trays furnished only as specified. 


Desk Legs 

Are of special construc 
tion, veneered sides to 
show quarter grain in 
the oak. One and three 
quarter inches square, 
nicely tapered into brass 
finished sockets under 
which are domes of si 
lence. 


Filedesk No. 1951 


Has one half and one full height drawer in 
left pedestal and three half height drawers 
in right pedestal. Center drawer equipped 
with tray for pens, pencils, clips, ete. 
Five ply, non-warping, non-splitting, cross 
veneered top, 60 inches by 34 inches. Card 
trays furnished only as specified 





1900Line 
Filedesks 


Drawer Fronts 


Are five ply cross ve- 
neer construction— will 
not warp or split. Dove- 
tailed, glued and nailed 
to the drawer sides 
Under each top above 
each pedestal is a sliding 
shelf 








Read Page Four of this Weis Insert 
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FE eatures— 


That Will Aid in the Selling of 
ff 2d {900 Line Filedesks 


There is a market for a Convenience Desk like the new Weis—-a desk that has - 
tive filing features—is well and substantially made—and is reasonable in price. Right 
in your town and city there are hundreds of old cluttered desks that should be replaced with a new Weis 
Desk. The owners and users perhaps do not admit the necessity of a change to one that is conducive to 
more and better work— so it’s up to you to suggest the replacement. We will help with advertising mate- 
rial. To most any one who wishes to keep certain records close at hand filing across the drawer instead of 
lengthwise is a, convenience and pleasure worth the cost of a new desk. 





Drawers 


The full height drawers in this Convenient File- 5x8 card trays may be specified to use in these 
desk are 11" high, 113" wide and 24" deep (front drawers. Here again is where the user gains the 
to back). High sides and solid bottoms, partitioned advantage of having card files across the drawer 
so that either Invoice, Letter or Cap size papers instead of lengthwise. Or the trays may be removed 
can be filed vertically across the drawer. A follow and used on top of desk if desired. Half height 


block comes with each drawer and can be used for 


the three widths of filing. drawers will hold three 3x 5, 4x6 or 6x8 card trays, 


having a capacity of 1000 cards each. The center 


The half height drawers are 5" high, 113" wide and drawer measures 20 inches wide, 24 inches front to 
24" deep (front to back). High sides and solid bot- back and 24 inches deep. High sides and solid bot- 
toms. No regular equipment included but 3x5, 4x6 toms. Equipped with tray for pens, pencils, ete. 


Drawer Arrangements 


The drawers in the pedestals may be arranged to drawer or three half height drawers. Drawers can- 
best suit one’s filing needs or desires. Pedestals not pull out accidently but may be easily removed. 
may be equipped with one full and one half height Drawers operate easily on silent fibre rollers. 
Tops Finishes 
The top on this Weis Convenient Filedesk is extra The new Convenient Filedesk may be had in Light 
heavy, of five ply cross veneer construction— a Natural Quartered Oak (NX) Mahogany Finish 
guarantee against splitting or warping. Measures (BX) or Walnut Finish (LX). Special finishes 
60 inches by 34 inches and is 30 inches from the floor. on special order. 
Construction 


Each and every desk is made from selected, kiln-dried hardwood, put together in 
a careful thorough manner to assure long life and complete satisfaction 
How to Order 
Put Finish Letters (NX, BX or LX) after each Catalog number 


No. 1950--Desk with three half height drawers in No. 1953 Desk with three half height drawersf{in 
Left Pedestal and one half and one full height Each Pedestal _-__. ... $80.00 List 
drawer in Right Pedestal __-_-_. -- $80.00 List No. 1935——-3x5 Card Tray ‘for Desk... $1.50 List 

No. 1951— Desk with three half height drawers in No. 1946—4x6 Card Tray for Desk.. $1.75 List 
Right Pedestal and one half and one full height No. 1958—5x8 Card Tray for D les 2.25 List 
drawer in Left Pedestal $80.00 List ae ee - ray for Desk.. $2. 7 

No. 1952— Desk with one half height and one full NOTE:—Each half height drawer will hold three 
drawer in Each Pedestal $80.00 List 8x5, 4x6 or 5x8 trays. 


Joelle RAR PERE IE HE TEM PEP a EP TE 
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Filedesk No. 1952 Filedesk No. 1953 
Has one half and one full height drawer in eact Has three half height drawers in each pedestal. 
pedestal. Center drawer is equipped with tray for Center drawer equipped with tray for pens, pencils, 
pens, pencils, clips, etc Five ply, non-warping clips, et« Five ply, non-warping, non-splitting, 
non-eplitting, cross-veneered top, 60 inche b { cross-veneered top, 6) inches by 34 inches. Card 
inches. Card trays furnished only as specified trays furnished only as specified. 
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Talk Busfile To The Man Who 
Does Not Need A New Desk 


The new Weis Busfile will appeal to office men 
whose daily follow-ups, orders and special cor- 
respondence exceed the capacity of their desks. 
When in use it can be drawn close to the desk, 


No. 1800—Letter Size 
Light Quartered Oak— $18.00 
Mahogany or Walnut Finish -$20.00 


4 ‘ ‘: 
No. 1804—Cap Size 
Light Quartered Oak —8$20.00 

Mahogany or Walnut Finish $22.00 


Prices Subject to Regular 
Dealers Discount 
Prices do not include Indexes or Fold- 
ers These must be ordered 
extra as required 


and opened as 
illustrated 
When notin use, 
it is easily rolled 
to one side out 
of the way. Tops 
are equipped 
with double-ac- 
tion hinges. 
making covers 
snug the _ sides 
when open. 


The Busfile is 
made in two 
widths: Letter 
and Cap. The 
Letter size is 30" 
high, 13" wide 
and 18%" deep. 
The inside meas- 
urement is 103" 
high, 124" wide 
and 174" deep. 
The dimensions 
of the Cap size 
are the same ex- 
cept for the 
width, which is 3" 
wider. Each size 
holds approximately 
3000 papers. Fur- 
nished in Light Nat- 
ural Quartered Oak 
(NX), Mahogany 
(BX) and Walnut 
(LX) finishes. 


Yie Busfiles will 
give a lifetime of 
service. Every de 
tail emphasizes the 
care and precision of Weis workmanship. Order a 
sample or two today. 


The #2 Manufacturing Co. 
162 Union Street, Monroe, Michigan 


NEW YORK: CHICAGO: 
A. H. Denny, Inc.. Associated Stationers Supply Co 


356 Broadway 


Franklin Street 
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A noiseless office means 
a more efficient office. 






THE INEVITABLE TYPEWRITER 


HE Model6 Remington-Noiseless T ypewriter of these advantages it confers on every user 
renders a kind and character of service entirely the priceless boon of quiet. 


bole a at . sahiiiess SEES is ta 
beyond the range of any other writing machine Business efficiency and human nerves unite in 





It has every standard operating feature. It is their present-day demand for noiseless typewrit- 
notable for its light touch, swift and easy action, ing, and the Model 6 Remington- Noiseless is 
capacity for heavy manifolding, and the uniform the one and only writing machine which sup- 
excellence of its work. And in addition to all plies this need. 


REMINGTON TYPEWRITER COMPANY 


374 Broadway Branches Everywhere New York 


NEW REMINGTON-NOISELESS . 


WITH 4-ROW STANDARD KEYBOARD 
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A Metal Sheet 
Revolutionizes 


the Art of Reproducing or Duplicating 
Drawings, Sketches, Typewriting, 
Handwriting, Factory Forms, Maps, 
Printed Copy, Ulustrations and Half 
Tones. It is done EASILY—QUICK- 
LY—ECONOMICALLY in your own 
office or plant—A few or thousands 
of copltes, 

If you want a typewritten form, you 
typewrite on the metal sheet. it 
you want a copy of a printed form 
that you already have, you photo- 
graph it on the metal sheet. f you 
want a drawing, such as a blue print 
or illustration, it can be either drawn 
or photographed on to the metal 
sheet. If you want a reproduction 
of a letterhead, on which there is a 
large building or any other design, 
this can be photographed right on to 
the metal sheet. or if you have an 
electrotype, or type form, make one 
impression on the metal sheet, press 
the button, and bingo!—100 copies per 
minute. 





OFFSET PRINTING AND 
DUPLICATING MACHINE 


Requires No Type-Setting 
No Wax Stencils 


THE LATEST INNOVATION 
IN PRINTING 


Operated by regular office help 


oleprint 





MEN WANTED 
FOR AGENCIES 


WE are looking for men who are prepared to take on 
the “Rotaprint” agency and make it their life-time 
work—men who can visualize the big money to be made 
through the “Rotaprint” agency. 


If you know Office Specialty Selling—know the importance of 
rendering service to customers—know that prospects are not 
going to take machines away from you—know that any office 
specialty proposition that you try to put across is a real selling 
stunt—you also know that the man who makes the grade makes 
big moneyand is entitled to know what his future is going to be. 


Years ago, when sales ability was recognized and appreciated as 
a vital factor in every business, (Before so many new fangled 
sales ideas got mixed up with office specialty selling) when three 
or four thousand dollars was considered big money, successful 
office specialty men were making from eight to twenty thou- 
sand dollars per year. 

We are looking for some of those older men whohave the experi- 
ence,and are ready to make long term contracts—a contract that 
will definitely tell you what your working basis will be in years 
to come. You will not be handicapped by new rules and new 
working conditions. You will be the boss in your territory. 
You men who know office specialty selling have an opportunity 
—Grab it! 


A personal note to office specialty men: 
After nearly eighteen years in this industry (the last six as a 
Division Manager in New York) I feel that I am qualified to 
judge a machine and its money-making possibilities to agents. To 
my mind the ROTAPRINT agency offers a bigger future than any 
other such opportunity in this field. 


Write, Telegraph or Call Hay | 





ay 


V.-P. and Gen. Mer 


REINER’S ROTAPRINT, INC. 


Suite1106 One Park Avenue New York, N. Y 


AGENCIES: 

New England States, 
J. A. Stafford, 
340 Cabot Street, 


Newtonville, Mass. 


Pacific Coast, 
0. C. Haney, 


N. E. Ohio, 
H. K. Baumgardner, 
404 West 9th St., 2082 East 4th St., 
Los Angeles, Cal. Cleveland, Ohio 


Trade Supplied in Canada by Rotaprint Company 


52 Spadina Avenue, Toronto, (2) Canada 


Chicago, 
Frank R. Atweod, 
First National Bank Bldg., 
Chicago, Illinois 
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Ass ition’s va is departments. At the meeting held o1 
February 28 at the Drug and Chemical Club, President 
omas Hill requested that a delegation of the most 
nent men of the industry attend the regional meeting 
e National Association to be held i oVvra se on 
\y 21. 
lames S. Mi manager of the sales division of the 
Dennison Manufacturing Company, had charge he 
resentation of the feature of the evening entitled “Putting 
e Win in Window,” a motion picture of window dressing 
After the picture a demonstration of window dressing 
| epe ipe vas presented by Henry = Barry who 
ly fifteen minutes to dress a dummy window with 
epe paper material that cost only sixty-three cents 
( ( Shee president of the Stationers’ square Club, 
unced a contemplated minstrel show at the Palm Gar 
r May 4, tickets to be $1.50 
_ 
Remington Club Dines Manager Fraser 
Metrem Club, salesmen’s organization of the New 
Y« office of the Remington Typewriter Company, held 
S nual dinner honor of Manager A. A. Fraser and 
Assistant Manager A. L. Ruiz February 28 at the 


1 


wing guests 


lred fifty being 


r and Ruiz, more 


Wednesday Nighters Club 


approximately one 
Me SSTs. 
than one hundred Metrems and the 


Thornton, ¢ k 


function was largely attended, 


present including, besides 


American Sales Director 





ger A A. | er and Assistant Manager A. I Zz 
t wolita Remington Organization, Who We H 1 
Metrer Club February 28 
H. W. Buse, C. V. Cooper, C. B. Cooke, C. | 
C. E. Smith, C. C. Freyer, F. A. Hart, H. N. Math 
1. L. Sweene E. J. Hassler, W. F. Kistner, H. 1 
nd T. E. Brennan Mr. J. Russel Carne the 
1 of Director ind Ed Newton ot the America \V rit 
( e% i » attended 
ng the ceremonies, handsome desk sets were pre 
» Manager Iraser and Assist Manager A. L 
d men made appropriate ack ledg 
\1 + s Director Th nton also delivered 
‘dre Ss were read m many RKemingto 
une ssible t itte 1, al ig th n being 
Winchell, Dr. C. W. Col W. J. M ill Pat 
g, Gr | Hancock, Geo. W Dickerman 
1 \. A orrest and Andrew H. Ke 
> 


Portland Dictaphone Distributor Moves 


Allen & Company, authorized distributor for The 
ne, Portland Ore.. has moved from 3RO)0 Stark 
Suite 222 (Jreg utld a | 4 d () k 
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and Answers 
on Carbon Papers / 


Something new !—a little booklet that 
tells the ‘inside stuff about carbon 
paper making—things every dealer 
will be eager to know! 

Gone forever are complaints from your 
customers—when once this booklet is 
in your hands! You'll know carbon 
paper—you ll be able to tell your 
patrons—and sell them just the kind, 
quality, and degree-of-inking they 
need in carbon papers. 

And every customer will keep coming 
back for more! It'll easily make you 
the Carbon Paper headquarters for 
your vicinity. 

And this informative little pamphlet 
tells about typewriter ribbons, too. 


It's mailed to you entirely free of 
charge—write us for your copy today. 
Just say on a postcard—‘‘Send me 
booklet —-and we'll do it. 


Write for the WHOLE Money-Making 
Sales Plan TODAY 





Manufacturers of Carbon Paper 
since 1902 


Pacific Carbon & 
Ribbon Mfg. Co. 


J. Francis O'Connor, President 
1451 Harrison St. San Francisco, Calif. 
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Branches and Agencies the World 
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In the 
World's 


Greatest 


Markets 


OYAL Typewriters, 
because of their easy- 
writing qualities and their 
dependable sturdiness, 
have won their way to first 
place in the offices of the 
leading commercial and 
financial institutions the 
world over. 

Royal Typewriters have 
successfully met every 
challenge —every test. They 
DO run easier. Secretaries 
who handle the work of 
busy executives know that 
with the Royal Typewriter, 
they can write more letters 
perfectly typed inless time. 


‘‘Compare the 





ROYAL TYPEWRITER CO., Inc. 


316 BROADWAY - NEW YORK 
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(Under the Capitol Dome—Continu 


The Board of Tax Appeals has ruled that the expe 
of defending a lawsuit is a proper deducti 
tax purposes on the ground that “the litigat questi 
clearly arose out of a transaction direct] 
his business and the expense incidet 
therefore deductible 

An investment in bank stock, whe 


deducted at what was paid ror 
the loss occurred, for the purpose 


tax returns, according to another 


Recent Customs Decisions 
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Postal Authorities to Eliminate Small Holiday Cards 


The Post Office De 
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: =—=Add-I ndex- 


; announces the 


sha pOr table 
~~ electric 


adding-listing machine 


Now you can have long-proved Add-Index de- 
pendability and portability combined with self- 


$ contained electric operation. 
The new Add-Index offers every feature essential 
to accuracy—time and labor saving—and it can be 


Fully Equipped easily carried to the work. 
(Slightly higher West of Rockies 




























In the cashier’s cage—on counter—barrel-top in 


4 the stock room—the loading platform—the desk of 
i a a: the bookkeeper or executive—anywhere. It goes to 
Add-Index—9 Bank Model 109 — the work. Just plug into any light socket and operate. 


Capacity 89,999,999.99 


Add-Index offers every feature the buyer looks for 


° inan adding machine—plus 8 outstanding exclusive 
NO STAND REQUIRED advantages found in no other adding-listing ma- 
+ FOUR MODELS - chine—at any price. 


The new Add-Index sets a new standard of adding 


* 
. listing machine usefulness. There is nothing in 
| Add-Index oes the world that even approaches it. 
to thetwork Distributors— Dealers 
. This is your opportunity. Add-Index is a revolutionary ma- 
. | chine. Revolutionary in efficiency and price. Revolutionary 
in opportunity. There is a place for Add-Index in every office 


—and National Advertising will help you put it there. 
This is the opportunity you have always wanted. Here it is. 


Use the coupon today. 
ADD-INDEX CORPORATION 
Grand Rapids, Mich. 


COAST TO COAST SERVICE 
SO COMPLETE SERVICE STATIONS, CONVENIENTLY LOCATED 


: ¢ 7 : We mention a few users of Add-Index Equipment: 
; PP $$ 
Pe. -° 






e Radio Corp. of America Equitable Trust Co.of N.Y. 
. 










z Pe 
> > a 
egie,.:-» 
; s ~~ U.S. Steel Corp. U.S. Rubber Co. 
gots ers Standard Oil Co. New York Central R. R. 
Pes" 
I, 


} 


Add-Index Corp. 
Grand Rapids, Mich. 


. 


Send us full details of the New Add-Index—and your 


proposition 
Name 


Company 


WEIGHS 


ZU 2 vouns 


i* 
treet am 








ae 
—_- 


See the Saturday Evening Post of April 9th 
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No. 1067. Flat Top 


| 3 
Where Big Business ts Done 


You will find Imperial Desks in the busy marts 
of trade. Sometimes several hundred in the office 
of a single firm. Once started on Imperial Desks 
each addition to the office force calls for another 


Imperial Desk. 


The built-in coveniences, 
sturdy construction, modern 
design and fine finish rec- 
ommend Imperial and keep 
the repeat orders coming to 
you. 


You will find the Imperial 
line interesting if you will 
look into it. You will find it 
profitable if you will stock a 
few representative numbers. 


They are designed to sell 
and built to render service. 


There are four complete 
grades in the Imperial line 

each a winner in its re- 
spective class. Many 
progressive dealers in all 
parts of the country are 
making money with it. You 
too, can do the same. 


Send for catalog, price list, and full details 
on our dealer co-operation selling plans. 


IMPERIAL DESK CO. 


EVANSVILLE INDIANA 


SS GSSEESS 
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in order to reach the addresses. Nor should greeting cards 
and envelopes be too large because if they exceed the 
(4 inches) they cannot be conven 
iently handled in the separating cases and are likely to be 
cut by the package strings and thus become mutilated. I 
is also desirable that the cards and envelopes be made 
white or light colored paper. 
Recent Postal Rulings 

Senders ot ( ©. D. or insured parcels are now to be 

tied when the addressee is unknown or cannot be found 
or the parcels are addressed to streets or localities whicl 


n sending notice, Form 3540, in 


the instance enumerated, 1s to afford the senders a1 oppor 
t ty s rect address to permit delivery 

the parcels or the forwarding of them to other offices. All 
such parcels are he for not exceeding 30 days to permit 
the original mailer to notifv the post oftice department ot 
what disposition is desired of the package, or to send return 
postage for it. If the person to whom such a parcel is 
sé has died, the insured or C. O. D. parcel is indorsed 


‘Deceased” and returned immediately to the sender. unless 


delivery can be made to one legally entitled to act for the 
deceased addressee 

Instructions have been issued to all postal employees 1 
use great care in handling transparent envelopes, with a 
special warning not to tear them when marking up for 
forwarding or returning them to senders. Soft pencils are 
o be used on the window envelope with care that 
the transparent paper of the window is not torn 

The grouping of parcels for foreign delivery shipments 
is urged in a recent notice by W. Irving Glover, Second 
Assistant Postmaster General. Parcels are to be kept 
ntact composing group shipments for foreign countries and 
the labels of the sacks endorsed, in which the parcels art 
sent, and numbered consecutively when more than one sack 
is used for the shipment 

Dutiable articles may now be sent by mail to South 
Africa, which has returned to the old system of allowing 
the importation of articles liable to customs duties in letters 
and packages 

Senders may reduce the time limit specified in return 
requests on insured and C. O. D. packages after mailing, 
says R. S. Regar. While instructions with regard to post 
masters not making premature inquiries are to be strictly 
followed, yet such rules are not to be construed as pro 
hibiting senders of such parcels reducing the time limit 
specified in their return requests when the parcels were 
originally mailed. Senders of such packages may com 
municate direct with postmasters to secure the return ot 
undelivered parcels earlier than the time specified whet 
they were originally mailed. 

Census of Distribution of Goods 

\n experimental census of distribution of commodities is 
eing carried on in Baltimore by the Department of Com- 
merce in cooperation with the Baltimore Chamber of Com 
merce and the U. S. Chamber of Commerce, including a 
goods. This 


census, it is explained, will furnish a corollary to the 


complete survev of the distribution of specified 


biennial census of manufactures, which census does not 


report what happens to the goods manufactured And 
what becomes of them after they enter the channels of 
trade e or le i mystery Before esenting 
( ore 4 propos 1 nation-wide distril census 
Mr Hi r is ¢ is to k w 7us \ it « d M 
learned by such a census in a selected district 
Retail Problems 

The Department of Commerce has just published a book 

“Retail Store Problems,” containing reprints of its various 
1 


17 + 1 + 
uli¢ ns measuring i reta marke Re retail store 1OCatTl 
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POSITIVE LOCK COMPRESSOR 


\ 


BOLTS 
SCREWS 
OR RIVETS 


SOLID BRASS 
HAROWARE 


For Low Cost Filing 
—the ATLAS 


The Atlas commercial grade cab- 
inet appeals to purchasers because 
it makes low cost filing a reality. 


While retaining smooth drawer 
operation, the roller-bearing mech- 
anism means a lower initial cost. 
Quality materials; reinforced and 
welded construction; and a re- 
markably durable finish mean 
longer life and a reduced depreci- 
ation rate. 


Made in standard, counter and 
desk heights; in letter and legal 
widths; and finished in olive green, 
walnut, oak and mahogany, the 
Atlas fills varied requirements. 


Write today for detailed descrip- 
tion and liberal dealer’s discounts. 


(Have you seen page 185 ?) 


Columbia Steel Equipment Co. 


M. C. Box 2130 
Philadelphia, Pa. 


Office and Showroom 
1735 Chestnut Street 


OLUMBIA 


A FULL LINE OF STEEL OFFICE EQUIPMENT 
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A Filing System can 
be only as good as its 
Containers, if lasting 
efficiency is to be 
expected 


Cheap, light-colored folders are quick 
to mutilate and discolor, making 
them hard to find, and slowing up the 
art of rapid filing along efficient lines. 


Show Your Customers Samples of 





QUALITY PARK ENV. CO 


Vertical File Folders 


Straight cut and tabbed flat and ex- 
panding, specially tabbed in 14 or 2/5 
cut. These folders will not discolor, 
nor sag down in the file drawers, and 
will outlast manila folders many 
times over. 








7 






































For samples and prices address 


Quality Park Envelope Co. 


Midway 416 S. Dearborn St. 
St. Paul, Minn. Chicago, IIl. 
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retail store planning, budgetary contri reta tore ma 
agement, education of retail sales forces, « perative reta 
advertising, department leasi 


lar traffic congestion and retail business In 1924, 1925 and \ 


1926, in response to numerous calls for informat rega 

ing various phases of retail business, the department pu 

lished a series of bulletins concerning thes robler Pa 
but the demand for them soon exhausted the ipp! (( 
continued requests for this material led to the publicati ip 
of this book, combining all the bulletins known as 

Series No. 9, covering the eight origina tudies or ‘ C 
tailing his book may be obtained Ire I Super4nri ; 
tendent of Documents, Government Printing ¢ e, Was! 

ngton, D. C., at 20c a copy pees 


Retail Selling on the Pacific 


The establishment of a training scho teache: 
retail store education somewhere on the Paci Coast 
be discussed in a series of meetings in ( ifor ’ ties this : 
month by Isobel Craig Bacon, specialist in reta tore work 

the kederal Board of Vocational Educat niver 

ials and officials of local merchants orga tio! A 
ve interviewed On her return she will 
School of Commerce and Business Administrat of O 
State University on retail store work ar 

ips in Texas on retail store courses 
schools of that state, and with mers 


St. Paul and Minneapol 


Simplified Invoice for Unit & Multiple Billing pr« 


\ simplified invoice fe combini 
the 1 ' i d 
1c¢ - i r 
l é illing s] 
ttee or re é 
ferences in the Department of ( 
ver several months, for the purpos 
ditference between the tw predecessot 
trial and use was voted by the commi 
1929, at which time eview of result 
etern e what n 
ecessar The Diy S ( 
ear future send ot le fe ns 
icceptance by r Ss 
il their euida é cle g 
‘ 1 ee consists ¢ n SECTE i \a Ass 
on 
f Purchas v Age vic ( AC W 
nghouse Electric Ce the Ice president th \\ p 
Pump and Machinery Corp., the tr re! the Ya 
& Towne Mtg. Co., the secretary of the Railway Ac 
ing Officers and the managing dire ' " 


Retail Drv Goods Association 


1926 Banner Year 


Industrial productior 1926 was C 
revious year with production in factories 
larger thar in 1925, according to a review or ec 
ditions in the U. S., published in a recent Federal Re 
lletin. American ft reign trade also increa 
vear by some 1,174,000 long tons over 1925, d 
quantitative growth of Americar 
ears 


> 
Office Specialty Distributors in New Offices 
N. L. and K. W. Zeagler, manufacturers tati 


ive established their offices at 108 S i S 
| s Angeles, Calit. | se gt r \ 
sentatives for A. H. | Compa N 
I e ( npany, Trt Mar u o { H 
Manufacturing Company and the An 


Machine Company. Messrs. Zeagler had | 


tee vears at Denver and Salt Lake ( 


~ Angeles last 
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: Sutek Pe Pointer ood 


A PAGE FOR EVERYBODY WHO SELLS OR USES PENS 





APRIL, 1927 





Published by the Esterbrook Pen Co.. Camden, N. J. ae 








. 
‘| Ey very -y Esterbrook |} 


Product 





Must Be Right 
Eu Ja a A 8 
» y, con | 
Does it pay t 1 } pens 
bsolu right? Does it 
; \ customers to buy 
pens t i te] 
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S 11 c | 
prove that econor \\ 
\ 1 contront a n 
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alar\ k 
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Does ““Economy” Pay? 





You 


The whole world comes to Esterbrook for Pens! 
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When you sell Esterbrook pens you are 
part of a world-wide group of business 
men who recognize the value of quality— 
and profit from it. 

On five successive days, recently, the 
Esterbrook plant at Camden received 
startling proof of the world prestige of 
Esterbrook Pens. On the first day an 
crder came in from Punta Arenas, on the 
desolate coast of the Straits of Magellan 
—*‘“farthest south” of all the Western 
Hemisphere. The second day brought an 


order from the Fiji Islands, in the langor- 
ous South Seas. Next came an order from 
the heart of darkest Africa—Nairobi, near 
Lake Tanganyika, back of Abyssinia. 
And then a call from Helsingfors, capital 
of frigid Finland. On the last day a firm 
right under the blazing equator—at 
Guayaquil, Ecuador—wrote for the same 
splendid Esterbrooks. 

The bright red Esterbrook boxes on 
your counter are an international com- 
modity—known and wanted everywhere. 





| Expensive Errors Dealers | AN INEXPENSIVE CONVENIENCE 


are Guilty of. from the FOR DOCTORS AND DRAUGHTSMEN 


Pen of a Woman 
Dealer Who Knows 


By Ursula Kelligar at 
la ( 
‘ 
‘ 
4 
i 
ink 
«i x +} 
4 »! ‘ 
, ‘ 
ine 
1 ff 
ecta \ 
y ft as 
ig 
at ertise 2 , 
: eir 
ve i ot 
d Le 


made by Esterbrook 


hich are used bv doctors 
vaccination. These knives 
the finest things going to 
rape off the ink. They are 
ed in an ordinary pen 
a older, and are light and 
igreeab ensitive, 


[Two large concerns I 
of, buy them by the 
nd keep the draftsmen 

lied. thus insuring the 

possible erasures on 
They cost only a few 
cents apiece at the sta- 


Mr Worster uses the 
1 kniv Esterbrook Scratch Knife. 
Perhaps vou have cus- 
who would appre- 

ate the suggestion.) 
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There is more genuine value in the 
Invincible ‘‘Add-To’’ Sectional line 
than its low price would indicate 
Every advantage of substantial steel 
construction and fine finish is em 
bodied. Every essential file require 
ment is fully met in a complete va 
riety of units. 


It Will Interest Your Customers 





: 
OS 


and should interest you 


There is no other complete sectional line that sells at the Invin- 
cible price. Yet it has the beauty of a fine finish, strength that 
gives real service, and a variety of units that will fill any order. 


Start your customers with a few popular priced ‘‘Add-To”’ Sec- 
tions and you will be assured of quicker repeats, and what’s more, 
you will keep them from switching. The Invincible ‘‘Add-To”’ 
line has a complete variety of units built in cap and letter sizes, 
finished in Olive Green, Mahogany or Walnut. Oak is available 
upon order. Finishes are substantially applied. Drawer pulls and 
label holders are finished in brushed brass. 


We sincerely believe the Invincible ‘‘Add-To”’ line is the best buy 
for your customers and for you. Our dealers say so with orders and 
re-orders. Put a sample stack on your floor now. The investment 
is small—the returns are continuous -the profit is right. Write 
for details. 


INVINCIBLE METAL FURNITURE CO. 


Manitowoc, Wisconsin 


Sales: NEW YORK CHICAGO LOS ANGELES 
vows R. Orthwine E. E. Blankmeyer M. M. Corbett 
Offices: 344 W. 34th St 137 W. Lake St 420 S. Spring St. 





FOR THE BUSINESS THAT NEVER STOPS GROWING 














© ADD~TO » 


SBCrzons 
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Typewriter Sales in France— Continued from Page 45 


The MAP machine is made in three models which differ 


only in the length of the carriage. The cast iron parts, 
nsisting of the trame, the type-base and the sector, com« 
Belgium, as no French foundry has yet produced 

the The type blocks are received from England 


Germany, although it is now possible to obtain them 


France. The rubber cylinders are furnished by a factory 
in the | nited States Aside from these parts the typewriter 
is entirely French in materials, design and manufacture 

[he last two years have witnessed a steady increase 
the French demand for portable typewriters. They ar 
sold to virtually the same class of purchasers as the 
United States, viz: journalists, authors, business and pre 
fessional men for home use, and travelers Thus far, the 
manufacture of the portable instrument has not beer 


attempted in France, and the several makes of Ameri 


machines sold here are without competition from the prod 


ucts of other countries They retail at from $60 to $80 

The best makes of American standard size typewriters 
sell here on a france equivalent of $130.00. The Fret 
machines are priced somewhat lower, the MAP selling 
about $100,00 Its current frane price, Frs. 2,575.00, is 
equi\ n t t $101 > 

The American machines distributed from Paris have the 
advantage of established reputation and abundant capital 
for sales campaigns The French manufacturers canne 
compete with the American agencies in advertising, not 

price concessions t ustomers surrendering used ma 
chines. However, they have the advantage of producing 1 


the home market and can effectively make use of the patri 


tic sales arguments The cheapness of American mass 
produ Is | irtly offset by the relatively low rates of 
Frencl skilled labor as illustrated bv an average dail 
wage, upon a piece isis, of Frs. 36.00 ($1.44) in a leading 
ren ewriter ta I 


Increase in Tariff Schedules Reported 
[he revised Fre cl 


istoms tariff, now under considera 


tion by the Government, is believed to contain an increas« 
e schedule affe typewriters which will carry the 

duty from Frs. 12.60 to Frs. 36.00 per kilogram. The exist 
g rate Parag 525 ter, Finance Law of April 6, 


1926, and Decree « August 14, 1926) amounts to Frs 


160.00 per standard size machine which, at Frs. 25.40 per 


dollar is equivalent to $6.30 A tripling of this charge 
would materially aid domestic manufacture at the expens« 
ted ( 

In comparison with the United States the use of typ 
vrit ines rance is far from its maximun 
Phere re thousands of public offices, pre fessional offices 

s houses, more especially in the smaller cities 

( vyhere d s still empl ed for irre 

r d re Wit the pass oy of the pres 
( depre d return to s d monetar 
ere 1 be a notable increase in the annu 
ales or tvpewriters ] t} ot domesti il d approved 
eict ” ‘ 


> 
Woodstock “Big Ten Club” 
Istock Typewriter Company, Woodstock 


eC | ( Club’ manage 
i ( ‘ ers e the m¢ VA ce 
at typewriters for tw 5 t thre 
\ t \V\ ock sel yy ¢ it ¢ re 
t I clul | e cl 
re < Salesme in 1 
ers p ¢ ership is vill ¢ 
rie ers Stand gr so ] the y 
t f £ tT t te le l¢ 
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Get This Good Profit. 


Get these facts straight. You can easily make | 
a good, substantial profit from the business and 
office table business now existing in your city. 
You need make no special investment, increase 
your inventory or carry any stock whatsoever 
beyond the minimum sample display. 


By our new plan we provide warehousing and a 
special new business table service which assures 
prompt deliveries. This successful plan is mak- 
ing money now for thousands of office appliance 
dealers who have in the past not sold tables. It 
pays big profit, increases volume and directs all 
the business buying to your store. 


St. Johns business tables are strong and sturdy; 
they have many special construction features. 
[hey are attractive with new finishes and so 
moderately priced that everyone is a leader and 
an outstanding feature 


“St. Johns busine tables are made in Oak, * 


quartered or plain; first quality quartered 
Gum Mahogany finish; and Northern 
Gray Eln Ihe under top construction 
and mitre-joint plank edge are exception- 
ally strong Dovetailed drawers with 
Shipped K. D. with bolt 


m construction nN 


ST. JOHNS TABLE CO. 


G. M. Petrie, President 








CADILLAC, MICHIGAN 


PS Pai 


RS 





rr tenet sellin 
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A Beautiful Book About Desks 


Bound in loose lea ri a che 
* vith title in color 1 a center panel sur ra 
design, is a book of reproductions of ( : 
ike products made in Chicago by The | ( 
pany Che book 1s eig! teen imches ] £ t 7 
in height, opening the long wa A pres t 


| The Medium Priced Line ippears on the inside front cover 
of Good Quality buff paper. There are forty-four pages 


| COME TO HEADQUARTERS | | **'*2'0% ts:es-3¢ so sing poser ice ( 
| FOR THE MOST COMPLETE | vss sie inst tity wad une os ol | 
Orin RATS f= ee : 


dm Yo Su 


/ 
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/ 
cf Vive ] ( 
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¢ d at F 
ese tat tte “Wh 
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] 
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} 
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Colonial Style Desk Tray eld tite: Whittie: nite a ae ( 
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No, 125 pal 

ila Regal Typewriter Company Notes 
W. W Ramer, a widel known type (( 

erly in New York City. is now trave g 





Why sacrifice any sales? Give your customers a teak 4 ! 
, ist tor the Nega yvpewritet Ol 


a better selection. Buy the most complete a A i i a ' ( 





line. Our extra deep and new Colonial trays the Regal for some tin \ 
are making a big hit. Progressive dealers are ing 1 dealers and ‘ 

stocking them. Get your share of the new — 

business they are creating. Order today. Reg a ypewriter Company's Chicago of | 


IMPERIAL at | 
METHODS CO. | »:», 1:4 avow tree weeks a 
Forest Park Illinois a te les 


E. L. SIRUS, New York ; now taking care of the ex] 
New York headquart 


—s 
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2 €@@60 FSGS BEaGe (2S ass 


cAnnouncing 


A NEW LINE of 


STEEL LITHO 


Certificates and Bordered Blanks 


.¥ beautiful, so impressive, so inherently suggestive 
of value are these new Goes Blanks that they are certain to fas- 
cinate you—to win your immediate approval. 


Each time you finger one you will instinctively admire 
the beautiful cuttings of the engraver’s needle, the sharpness and 
the detail of fine lithography, and the crackle and the enduring 
qualities of fine Goes Linen Bond paper. 


This beautiful new Line of Blanks has been designed 
and produced to meet a persistent and constantly increasing de- 
mand for a line of Lithographed Stock Certificates and Bordered 
Blanks of exceptional quality——a line of Lithographed Blanks 
which will reflect the value of every issue printed upon them and 
the merit of every organization which uses them—a line of Blanks 
high in quality, rich in appearance, yet reasonable in price. 


@ee Seek @ Ge FY Ye 


—— 
The new line is composed of 16 styles including Certificates with 


the regular corporation wording upon them, open fac ed or blank 
body Certificates, Bordered Blanks, and a beautiful series of Com- 
mon and Preferred Certificates. In addition, most of the styles 
in our old Steel-Litho Line will be modified in design slightly 
ql and carried in this new line under new style numbers 


yee 


am 


“Sao 








A complete sample set is yours for the asking. Be prepared! 


&* 


Have these beautiful new samples at hand for your next prospect. 


GOES LITHOGRAPHING COMPANY 


49 WEST Gist STREET, CHICAGO 


(3826) 
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Most modern of lightweight 
typewriters. Weighs only 
nine anda half pounds—has all 
the conveniences of the large 
standard typewriter. 


quipped with a handsome 
carrying case of —) 

















Lb TYPEWRITER 





man of affairs, every traveler, 
every housewife, every stu- 
dent—everybody wants one. 


The Royal Portable has an 
equipment of special features 
that make it unique. It was 

4 created by vet- 


fabrikoid, mount- 
ed on a baseboard 
that gives it firm 
support, the Royal 
Portable is at 
home anywhere— 
it solves the per- 
sonal writing 








Dealers! 


The royal portable is a “‘plus” 
proposition from every angle. 
A tremendous color advertis- 
ing campaign designed to cre- 
ate demand specifying by 
name the Royal Portable, 
is now appearing in the mag- 
azines. There is a need for re- 
sponsible dealers. Write now 
for the Royal distribution plan. 








eran crattsmen 
who have made 
the Royal Stand- 
ard Typewriter in 
demand and _ pre- 
ferred the world 
over — it is built 
to last a lite- 


problem for every 


‘Everybody Wants One’ 


time. 


, 


ROYAL TYPEWRITER COMPANY, Inc. 
316 BROADWAY, NEW YORK 


Branches and Agencies the 


World Over 
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George S. McCormick, Live Wire 

\ brief announcement appeared in the March issue of 
Office Appliances, to the effect that George McCormick 
had left the Browne-Morse Company and was “on his 
wn.” When this announcement was received there was 
not time to obtain any further information. We take pleas 
ure in giving here, however, a few additional facts supplied 
y Homer Neely, president of the Business Furniture Com 
pany of Pittsburgh. 

G. S. McCormick (“Mac”), has been with the Browne 
Morse Company for the last twelve years, covering the 
states of Ohio, Indiana, Kentucky, West Virginia, Virginia, 
Pennsylvania and New York. As was announced, he has 
resigned that position and is now covering the same terri 
tory with the following lines: Ireland & Matthews Manu 
facturing Company, Detroit, cuspidors; Crescent Brass & 
Pin Company, Detroit, bank and office pins; Sanymetal 
Products Company Cleveland, metal costumers, and 
Esrobert Company, Cleveland, desk lamps and allied lines 

Before joining the staff of the Browne-Morse Company 
Mr. McCormick was with the Yawman & Erbe Manufac 
turing Company for five vears. George has hundreds ot 


vho wish him every success 1n his new 


friends in the trade 
> 
Dalton Starts Another Contest 
The Dalten Adding Machine Company started another 
ontest on March 1, to continue up to and including 
May 31. Five thousand dollars’ worth of prizes will be 


iwarded to the Daltoneers who make the best records The 


es will consist of merchandise purchased from Marshall 
Field & Company of Chicago. Credits will be given to 
every salesman averaging one hundred per cent of personal 
quota or better for the pe riod of the contest One hundred 
per cent of quota for three months earns twenty-five 
redits and each additional one per cent adds one credit 
Field representatives are divided into fifteen groups. 
lwenty-five additional credits will be awarded to the 
est per cent of quota for the month of every group each 


watch, handsomely engraved, will be 
awarded for the highest average per cent of quota in the 
le organization for three months. Various other re 
quirements are mentioned in the official announcement of 
contest, all of which information is obtainable from 
he Dalton Adding Machine Company 
—_ 


Changes in Y and E Sales Organization 


re que st 


(Harry ) (at ” who for several vears has covered 
‘ N 69 including Iowa. Minnesota, Nebraska and 
Dakotas, has been transferred to territory No. 65 whicl 
es all of O1 taking the place of W. H. Shortlidge 
is resigned to enter another business 
I \. McElwain, a former Y and E salesman, has beet 


territory No. 85, which includes Washington, Ore 
gon, Idaho, Montana and Wyoming 
s *« 2 
ory No. 71 which embraces Michigan and Wis: 
e¢ ( in charge of Julian O. Bowles 
» * 
urth \ nd E intensive training group 
S their k schedule time and have been as 
re d to the gy othces \ | Lae ffle New } 
I Chicago bran H | \ { 
| \ Robins R ‘ 
I ( chard ¢ hia brancl el S \\ S 
u i ] ivl Sp re i I \ 
4S P ‘ > 1 a ; d 
1e P 
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FLEXI-PosT 


REG. U.S. PAT. OFF 

























is more than a binder—f offers an incompar- 
able service for the keeping of all records! 
Auxiliary Post Sections make capacity un- 
limited. Two-inch Working Space allows 
ample room for the insertion, removal and 
handling of sheets. Direct Screw Compres- 
sion positively locks any number of sheets. 
Non-Protruding Posts save storage space. 
Practical sales cooperation is given every 
KLEXI-POST dealer! A regular month- 
ly “selling campaign’ in SYSTEM, 
BUSINES» and other leading magazines! 
Newspaper advertisements! Direct Liter- 
ature! This makes sales! 
FLEXI-POST will open bigger and 
more consistent ‘‘binder profits’”’ for you. 
While the opportunity is open—write for 
our attractive dealer’s arrangement on 
FILEXI-POST Binders, Faultless Visible 
Records and other Loose Leaf Books in 
the complete Faultless Line. 


STATIONERS LOOSE LEAF CO. 


Chicago MILWAUKEE New York 


— note the exclusive prin- 


ciple of flexible link posts. 


‘AU ITLES 


LOOSE LEAF BOOKS 























SERRE ESE. ” 
Towr | 





Old Town Ribbons 
and “Triplekote”™ 
Carbon Paper 
known for greatest 
durability and un- 
paralleled economy. 








Old Town Ribbon & Carbon Co. 


INCORPORATED 


157-201 Center Street New York, N. Y. 


London Office: 17-21 Emerald 
Street, W. C., 1 


Boston: 143 Federal Street 
Chicago: 516 West Jackson]Blivd. 
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SW «= Books Received YR 
New Book on Accounting 
John A. Powelson, A. B., C. P. A.. has 
entitled Introductory Accounting, intende 
principles of elementary bookkeeping 
so that any one without previous knowl 


il apply the methods to business 
I 


he irrative ofr the »k S te 
vith juestions s | is Dusiness 
accountant [he pri es I ic re 
hre wn he balance snec | ich i 
ire pict read is ] Ss ss I 
ok explaims the sé simple ila 
Capita and pronhit a SS State ent » 
te S ik¢ ip the net d ee} 'S 4 
ledat i\ S pply < é details 
Ss t 
ments This introduct Inting 
ters ine il State n gers 
errors los gw the KS specia 
ords, controlling a ike ot 
books iccrual basis ition 
cK nts e vi ‘ ‘ 
ind tii subjects 
The basic principles , 
velo} 1 Ss le pro s 
tions a nclude wit X atte 
sheet sll lemet! ed t he data, 1 
| book contains 71 CS ( ell 
publ Prenti / 
‘ 


ee 
A New Book on Patents 


Re wel sShermal Hoar head ot i€¢ 
part ¢ the Bue e 
eta State Massat etts ine he ( 
tions of importance, has written a | t 
technical language on patent practice 
lishe vy the Ronald Press Company ot 
t contains many far-sighted suggest 
ent through the patent othce, protecting 
ment and using legal advice to the ‘ 
expla s legal papers a 1 tor I 
pate ictice and c " h t 
exe ‘ the enwinee e law i 
37 ¢ ‘ ( ( 
2 pas 
$4 
on 
Remington Sales Contest 
Im the Femingtor Broadcaster tor Mar 
sales mtest extraordinar is announced 
is predicted that the Remington will break 
during March, April and Ma the peri 
[Twelve of the winners will receive 
thousands of dollars will be distributed 
( ntest started on M ircl 1 il d will tern 


; os .. 
Every manager and salesman will work aga 


quota as already assigned for the months 
ind May and the winners will include thos 
salesmen who secure the highest percentag 
vidual uotas as sale smet or their Dra! 
managers. Grand prizes consisting of twelv: 
will be awarded to four Remington manager 
Remington salesmen in the United States 
will visit Antwerp, Brussels, Paris, Vers 
Chiert Belleau Wood, Rheims, Soisso 
sor, Oxford, Stratford-on-Avon, Wat 
Birmingham, Liverpool, Glasgow, B« 
Besides e toregoing there i 
prizes for esmen who 
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More Business For Dealers 


Supply the Demand for Single Door Storage Cabinets with Unit 1418. 
The New Cupboard in the Popular “1400” Line of 
“SECURITY” Steel Storage Cabinets 


Coes eee 
vj, er ae Se 


eee 2 


— — } . 
CORE ey. \s Fi 





BY ig Aa 


Storage Cabinets are Sold to the User by the “SECURITY” Direct-by-Mail Selling 
Campaign that Gets Orders. Write for it Today 


TION 
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You’ 
oull want to 

know about 
th | 

e new line of 
HOOSIER DESKS 
HOQS SK, 
The Hoosier new 9000 line is ready 
beautiful, sturdy numbers, “Built True 
Clear Thru,” of extra selected quartered 
oak, imitation mahogany and imitation 
walnut. Exteriors of oak desks are all 
quartered oak; mahogany desks hay 
genuine mahogany-veneered writing beds, 
deck tops and panels; walnut desks have 
genuine walnut veneered writing beds, 
No. 9560 deck top and panels. 


~ 


e 


The mahogany and walnut desks have 
legs, rails and drawer fronts of genuine 
quartered red gum. 

The high quality of materials is seconded 
by high quality of design and finish. Cast 
brass drawer pulls, pedestal bottoms of 
metal and interior arrangement of esp: 
cial convenience are features setting 
new standard ot value tor desks of this 


class. 


Adequate description is not possible here, 
but the illustrations show the genet 
lines. Full description of all models is 
found in the new catalog No. 27. There is 
greater prestige for the Hoosier dealer 
better service to your trade—more sales 
Send for your copy. 


HOOSIER DESK COMPANY 


Jasper, Indiana 
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Wales Factory Workers Continue with Powers 
n of Wilkes-Barre, Penna., rejoiced some 
eeks ago when they learned that the removal of the Wales 
Adding Machine Company to New York City would have 
f aterial effect on the labor situation in Wilkes-Barre 
With the exception of a few Wales employees, some of 
m joined the Allen Calculator Company at New York, 


factory staff was retained by the Powers Accounting 


The business me 


Machine Cory ratio! The Wales and Powers enterprises 
were owned by the same interests 

About eighteen months ago the Powers Accounting Ma 
hine Corporation took over a part of the Wales plant in 


Kingston, a suburb of Wilkes-Barre When the Wales 
Adding Machine Company was sold to the Allen Calculator 
: vers industry occupied the entire plant 
> 
Parsons Joins Sheaffer Purchasing Office 
George R. Parsons has become assistant purchasing 
agent for the W. A. Sheaffer Pen Company, Fort Madi 
He succeeds H. C. 


Odink. Mr. Parsons was in the jewelry business at Grand 


son, lowa, with offices at the factory. 





PARSONS 


*EORGE R 


J Col everal years wi his father, A. Par 
é athe son became s¢ cessful in the er 
S ( Sheaffer pens and pencils duri e pas 
¢ S (y e R. was duced ] the Sheaftert 

Zalit 

I rm ¢ es Parsons sold durit 1926 1 
$5.000 worth « Shea fte products il » city 10.000 ib 
| itely fif r vortl ever) 
(, 
- 


~ ¢ ( is 1 ( | 
r t the i 224-30 West 
H eet, Chicago, 1 Ab per cent mor 
ie ( a 547 Wes 
é ed rk dit é 
l cd d ht ew 
eo iccess \ el ec f 
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‘The Complete Desk File 

















An Ideal Sorter 
and Distributor is 














PATENT PENDING 


And it is also an 


Ideal Desk File 














A Space Saver—2 in 1 
The compartments can be adjusted to any space 
Made of high grade furniture steel, neatly 
oak or mahogany. It sells 


desired. 
finished in olive green, 


on sight 


Made by 


JOSEPHSON MFG. CORP. 


622 BROADWAY NEW YORK 


Manufacturers of 


Utility Expansion Files Fibretex Expanding Wallets 
Fibretex File Pockets, Containers, etc. 

















Tt ae RET 


a 


ee 


we eine caer 


SITY: APE ALES o 


Tet Seg 





NS TE, ane 


~~ RS 


Ee 


me 





eee pte emerge 
ne 





a 








106 OFFICE APPLIANCES 1927 


Foreign Traders to Discuss Farm Exports 


lhe farmers’ problem in foreign trade wi cupy a 
prominent place on the program of 
Foreign Trade Conventior » be held at Detroit, Mi 








May 25 27 next, according to ( K |) 

National Foreign Trade Council 
vention’s preliminary program severa 
[wo of the important speeches already 

Detroit convention on this topic include 


Governor James P. Goodrich of Indiana on ‘S 










Aspects ot Agriculture ine the open 
convention by Julius H. Barnes, president 
Ames Company, New York, grain commiss 


ping merchants, and former president of t 





Here It Is At Last! 


JUST WHAT YOU 
HAVE BEEN 
WAITING 
FOR 


A Parts Cabinet 
For Type & Small Parts .""''> :::"" 


er important address a le conve 


Commerce ot the United States, o1 he \W | rad | 
Today ind Tomorrow.’ 
‘The problems of agriculture and raw i 
vital part of our foreign trade said Mr. Da 
teel the time has come when business met : 1 ike 
known to farmers and other producers of 
bulk so large in our exports that we all 
terest in the same things, and that foret 
tal to agriculture as to industry The agri 
show their predominant interest in_ the 
nationwide issue they have raised over the M 
farm relef bill It is now ertainly 


ie! ind tarmers to collaborate ol sone 


closing speech of the gather on “The For 


Moderately Priced Balance,” by James A. Farrell, chairmar 


Foreigi Trade Council 
° Growing Exporters Given Attention 
Send for Circular Attention will also be concentrated at Det 


export problems of smaller manutacturers 





lorty per cent of our exports today out of tens 
ot articles no one ort y} icl equals one ner 
total Othe: topi S include Ml chig wn’s \ °. 
Foreign Trade Progress Foreign Uses 

( ipital ind in extensive foreign tt le cisc 


e automotive industri 


RIBBONS he hi eneal session 


Detroit at the Masonic temple, accor 4.00 


peopl nd on the evening t the rst 
CARBON PAPER tinguished speaker” whose name will 


will, 1t 1s said, focus nationa ittentiorn nt 
ictivities 

A — N S _ iP SESSIONS Wil me ‘ | . the sat 
American Importers and Traders, the Na 


Rough 7 Fixed-up = Rebuilt » and Importers’ Associat : Id ; ' 1 
WRITING MACHINE CO. : i the, conve 


449 Central Avenue, 
Newark, N. J. 









And 20 Principal Cities 
Established 
1880 “7 Gay 
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Your Card Ledger, Desk 


handles 15,000 accounts 


HIS new Standing Card 
Ledger Desk is becoming 
very popular with banks, and 
with businesses which have a 
large number of accounts 
which must be referred to 


constantly. 


Built entirely of steel, and has 
a steel roller curtain which is 
dust proof, water proof and 
vermin proof. A Yale para- 
centric lock safeguards the 


contents when not in _ use- 


The desk will accommodate ten 
5x8, or eight 6x4 trays, each 
holding, 1500 cards and each 
instantly accessible. The mov- 
able posting section operates 
on roller bearings, and is sur- 
faced with battleship linoleum. 
We furnish this desk in olive 
green, mahogany or walnut 
finish. Write us for descrip 
tive folder and prices. 


YAWMAN 4%» FRBE MFc.(0. 
ROCHESTER, N. Y. 


Export Department: 368 Broadway, New York City 
Cable address ‘**YAWMANERBE"™, New York 


S 


An exclusive ‘“‘Y and E”’ feature per- 

mits the roller curtain to be lowered 

beneath the bottom of the trays, so 

that a tray may be slid out instead of 
lifted. 
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ound trip fares to Detroit at one and one-half the re 


ir rate. 


Registrations for the convention are alre the largest 
In SIX years, In response to a rising interest in foreign trade 
indicated by our 1926 foreign trade tonnag: f 94,183,06 


ms, the greatest volume of international commerce 


COPYING... 7 













(* 
! iB || = Lan Calculator Case Brings Aeqetval 
i : 
| by Courtland Jackson Langley of New Yor | 
- 
2 in quarter sessions court, Philadelphia retri 
g case involving the sale of stock. He had be nvicted 
. 77) a Ne "ork court, charg ith mulctir roup of pror 
No. 165 medium—No. 168 hard . 4 ew Y rk ¢ UEK, c ged with mu e a: l pi 
~ nent Philadelphia men of $100,000 through tl sale 
VENUS Super Copying IS stock in the Lehigh Calculator Compar 
(green watermark finish) hands of a receiver 
| “he chief co , mac oaine r +f P was Samuel 
| | No. 214 medium—No. 215 hard | rie chief C ~~ lainar t against M I ang Wa amu 
dt h ; Bonow, 5402 Willows avenue, Philadelphia, who charged 
an a > , 
| . ny Cae aye him with obtaining $9,300 — false pretenses 
A. R. Amen | Heading East ( 
4. R. Ames, of the Ames Supply Company, Chicage 


Ill., will return to Chicago early in April from a trip t 


the Pacific coast. Accompanied by Mrs. Ames he left it t 





February, combining business with pleasure, and visited a 


Quality 
Wins! 


C Fast turnover is tradi- 
tional with VENUS 
Copying Pencils. Their su- 
perior sen isknown and 
appreciated by all those 
who demand the best. 
Signatures on bank checks 
written with VENUS Copying 
Pencils are legal. Memos, 
orders and invoices should 
be made with VENUS indel- 
ible lead. i 
They are used everywhere SEP gio EN a 
by railroad men. Dentists secelve adiiittans on econ 06 “inc 
prefer them for marking iii Cntds, ciaetitaied: aa Udlen Sel 
plates. Physicians write their > 
patient's records and pre- Keenan’s Years of Typewriter Activity 
scriptions with them hin Keenan, who is now handl 

Users of VENUS Copriag at | go tor the L. C. Smith & ¢ 
Pencils appreciate their een act in the t rite 
silky smoothness. Purchas- 
ing agents favor them for 
the amazing toughness of 
their lead—a feature which 
makes for longer life and 
economy. 


number of cities on the West coast. These included Seattle 


San Francisco and Los Angeles We expect to have 


co.nwy\ 166 


opportunity of publishing some of Mr. Ames’ observations 


CSI an 9) 11IN3e NVI MIwy 







made while visiting with the typewriter craft 
long stretch of the United States extending { I Canad 


to Mexico 


Fox gr Enjoyed Miami Vacation 
‘Ir. and Mr Georg E Fox of Cl ig eturned 
March from a winter vacation at Mian KF] Mrs. }t 
is credited with a record run from Chicago t fiat S! 
left on a Wednesday morning and dr: 


wing Tuesday morning This included a layove 


(ESBVING)\ AMERICAN PENCIL 


it Birmingham and half a day at Memphis W hile 
Miami Mr. Fox, who is president of Ge s x & 


enjoved some deepwater sSatling nd ri 


WENUS 


—— 








rked impress ’ the 


—_— 


Display Uenus Copying Pencils 


and gain volume sales! 


American Lead Pencil Co. 
220 Fifth Avenue New York 


The World’s 


most famous 
Copying Pencil 








> 
Sheaffer Joins National Advertisers’ Body 
W. A. Sheaffer P Compa M 
is become a member the Ass 
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isible 
reen-shaded 
adding —-~. 


dials ” wip 


Green-shaded visible adding 
dials are one of Victor’s im- 
portant features that make 
this machine so highly sal- 
able. Visible adding dials 
are the ‘‘speedometer of the 
Victor Adding Machine 

Using an adding machine 
without visible adding dials is 
like driving an automobile 
without a speedometer. They 
keep the total perpetually be- 
fore the users eves and en- 
able him to know at every 
step of his work, the accum- 
ulated figures that have been 
entered in the machine 
lhe y make for 


ana greater convenience 


greater speed 
Visible adding dials are us- 
ually found only in the high- 
est priced machines, but they 
are standard with Victor, and 
are green-shaded in addition 
Many important figure prob- 
lems—such as division—are 
impossible without visible 
adding dials. The Victor adds 
subtracts, multiplies and 
divides 

Consider this feature as typi- 
cal of the Victor policy of giv- 
ing the utmost in design and 
construction More than 
100,000 Victors are in use 
throughout the world. 3,000 
dealers are sharing Victor 
profits. You, too, can enjoy 
these profits. For full par- 
ticulars, write to 


Victor Adding Machine Co. 
3972 N. Rockwell St., Chicago 


Sta ndard 


Vit 





SIX —— 


“SS 
TOR ae 


VICTOR “EIGHI 


100 


C lt OF 


Adding Machine 
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Browne-Morse 
Steel Office Furniture 











Design 


ROWNE-MORSE Ofttce Furniture 


in Steel is beautifully and substan 
tially designed to perfectly harmonize 
with the best in office interiors and sur 
roundings. It is built to withstand long 
years of hard usage and long service and 
always retains its appearance and finish. 

Finish 

Browne-Morse Steel Office Furniture is 
finished in rich olive green or in grained 
finishes to perfectly match the beautiful 
grain effects of walnut, mahogany, or oak. 
Desks have lacquer finish. Filing equip 
ment in baked enamel. 


Completeness 


No matter what the requirements in Steel 
Kiling Equipment, there is a Browne 


Morse file, built in sections, made put 
posely for it. No matter what the re 
quirements in Steel Desks, there is a 
ls;rowne-Morse desk of the correct size, 
quality, finish and price to meet it. No 
matter what the problem in Filing Sup 
plies the completeness of the Browne 
Morse line solves it from stock items 
Service 

\ large, new warehouse, built purposel) 
to carry stock crated ready for shipment 
enables us to give wondertully prompt 
shipments on all stock items. 


j 


Sales Co-operation 


Our interest does not stop when we de 
liver the goods to the transportation com 

panies. It continues until they are in the 
hands of the consumer. Ask for our Met 

chandising Plan which helps you sel 
the goods to the consumer. 


Browne-Morse Company 
Muskegon, Michigan 


At right is shown the posi and coi 
venience of B-M “Desk-Ht” File Fin 
ished to match any desk Priced low 
tor volume sales, quick turnover and 
real prohts The easiest and biggest 
selling filing cabinet ever built 


Below is one model of a complete line 
of baskets B-M Steel Waste Bagkets 
stand all the grief, last for years and 
are popular sellers 








“"“A Year 
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1100 Line 


ry purpose, m iking pos 


, ' i oe ' ' 
ized filing all records in one plact 


No. 6134 


| table. A big seller in large 
ks do not require the drawer 
desk and yet serves the 
cffectively. Particularly 

or more clerks are work- 








and a Half Ahead’’ 
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Mastergrade 
Remanufactured 


UNDERWOODS 






a 
DOO 
oe ee me 

No ae Se te Se 
2 5 : — 


Typrweirce 





And Why They Are 
YOUR BEST BET 


Remanufacturing a typewriter 
is done best and most economi- 
cally in a large plant. MAST- 
ERGRADES are produced in 
large volume, in a plant where 
full stocks of parts are main- 
tained, where time schedules 
and strict inspections insure a 
high quality product. 













You can make more money by 
concentrating on this standard 
line than by making your own 
adjustments and repairs. 
MASTERGRADE Typewriters 
and Wholesale service have 
built business for many dealers. 
You'll find our price-list inter- 
esting. 
















The 


Wholesale Typewriter 
Company 


Exclusive Distributors of Mastergrade Remanufactured Under woods 
Largest Wholesale Distributors in the World 


428-430 Broadway 
NEW YORK CITY 
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“Areandbe” Uses Painted Bulletin Displays 
The Richmond & Company, Detroit, Mich., 
maintains twelve painted different points in 
Detroit, and has had satisfactory results from this form 
The Leopold News (Leopold Desk Com 


recent 


3ackus 
bulletins at 


of advertising. 
pany) illustrated one of these displays in a 
It features office furniture, revealing the products of the 
Desk Company the Steel 


issue. 


and Equipment Cor 


Leopold 

poration. 
- > - 

Harris Made Assistant Manager at New York 


Frederick B. Harris has been appointed assistant man 





ager of the New York branch of the W. A. Sheaffer Pen 
Company. After a month’s stay at the factory at Fort 
Madison, Iowa, familiarizing himself with the policies and 
merchandise, he assumed his new duties. The Sheaffer 
FREDERICK B. HARRIS 

company expresses the expectation that he s Id be of 
material aid to L. A. Blumenthal, the New \ Lge 

Mr. Harris was connected seven years with the Cellu- 
loid Company, Newark, N. J., as assistant manager of the 
special order department In that capacity 
quainted with the W. A. Sheaffer Pen C 
mately formed his new connectiot Mr. H 
224 Park place, Orange, N. ] 

> 
Over Fifty Years of Stationery Service 

The Transylvania Printing Company, Lexingt Ky 
is been engaged in the stationery and pr 
over fifty vears. Charles N. Lyle, vice é 
with the company thirty-eight years. O 
J. B. Barrow, president; Ben Spicer, s« ( 

\llen, treasurer. 

his organization has seen marked advan 
mercial stationery business, as well as in the rintir 
trade, during its years of operation. Commercial furniture 
was added in the years that this field developed for tl 
stationer rhe transition from hand composition to ma- 
chine composition was accomplished also during its life 
The pressroom has kept step with the advancement the 
printing art, and its equipment includes high speed 
matic presses 

When the business was established about 1872 .. 2 
Trapp it was located on the south side of Mai tre¢ 
Lexington. When Mr. Trapp passed 
taken by David Frost, who later entered tile 
business. When the Frost business was reors i 4 
became the Transylvania Printing Company, wit W. H 
Cassell, a dry goods merchant, president and T. Log 
Hocker, manager. Since that time the com y moved 
thrice; across the street to the northwest corner of Mair 


Mat treet ind 


pper street 


to 258 West 
North U 


street and Boyd’s alley, then 


building at 108 


ei 
6 on rt 
nalilv to its 
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9200 Protit/ 


The Sometimes Ignored “Little Specialties’ 
are Oftentimes the Biggest Profit Makers! 


, 


AST YEAR one of our dealers applied this theory to Peerless Keys; he’s $2,200 richer now 


because of his experiment. For him, 1927 will probably close with a still greater profit. 


Peerless Key sales are of the “endless chain” variety; they always keep going and growing. 
Just. as soon as one girl buys a set for her machine the other girls want them too. Years of 
direct consumer advertising and office-to-office missionary work have created this demand 
for Peerless Keys—and for Peerless Keys only. A $1,000 a year profit is not at all unusual 
for the dealer. 


Stenographers appreciate our newest dealer | 
More than 4,000 dealers scattered the world over sell tive erasure shields of immaculate white 
Peerless Keys with 80 per cent of New York’s dealers in- They've impriotan fo yom at cans 
cluded. Our unusual dealer sales plan is working for all 
of them. 


generous Quantities 


Why not start YOUR profitable Peerless Program today 
by learning the whole story? Send in the attached coupon 
NOW for full particulars. There's absolutely no obligation. 

PEERLESS KEY COMPANY 
176 Fulton Street, New York City 


Agents in the world’s principal cities. 


\O 
Make | 
; us 
} E E E ‘ : 
PEERLESS KEY COMPANY, 


176 Fulton Street, New York City 


RUBBER Kindly send us, without obligation, all details of your special profit 


making plan together with sample Peerless Key and erasure shield with 


T » 4 - E WW R I T E R our imprint (telephone number if desired). 


KEYS 
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The Mimeo Paper 


that 
Builds 





Business 


Kamargo (\Vatermarked) combines 
the qualities that please the users of 
mimeo paper. 

Kamargo is absorbent to just the 
right degree. It dries ink instantly. 
Takes sharp, clear impressions. Can 
be run off at top speed without slip- 
sheeting. 

The paper itself is attractive enough 
to use for letterhead purposes. It is 
clean, clear, even in color, substantial 
in “feel.” 


KAMARGO 


WATER MARKED 


® 


the paper for reproducing machines 


In all these qualities, Kamargo runs 
uniform. Your customers’ satisfactory 
experience with it is continuous. Fach 
user’s stock ts dependable. 

So your customers buy it regularly. 
It repeats—turns over rapidly—pays 
good profits. 

Kamargo is made in tour colors and 
white, and in two weights—substances 
lO and 20. 


Send in the handy coupon for sample 
book and name of our nearest dis 
tributor. 


KAMARGO MILLS 


Knowlton Brothers Founded I808 


WATERTOWN, N. Y. 


Kamargo Mills, Watertown, N. Y. 
Kindly send sample | iN f Kamarge the pape 


7 
| 
ducing machines wis | 
| 
| 
| 
1 
a 


I 

! 

I 

| Name 
! 

I 

L 


Outlook Promising to Colonel Pelouze 
Col. William Nelson Pelouze, president of + Pel é 
Manufacturing Company, Chicago, IIL, expressed optimist 


over the business outlook when interviews 


He had attended the convention of the W St 
tioners’ Association ot the | S. A. at Atl 
acquired a nationwide viewpoint of the 
Che national advertising of the Pelouze Mat 
Company in the principal onal magazines has brought 
wholesome increase in the demand for scales 
by constantly increasing orders from wholes 
> 
Watertown Business Expands Lines 
Phe Maver letter Service, conducted at W 
Wis., by C. A. Mayer, has moved from 212 M 
to 311 Main street The business has bee en de« 
nelude many lines of ofhce equipment V} 
ance stock now carried was bought from the Ja 
ing Company. Other lines will be added 
time Mr. Maver expects to handle the Globe-Wernicke 
line of othee furniture He has the Waterto if 
the Remington typewrite: 
> 
Chattanooga Concern Adds Office Equipment 
Othcee equipment lines have been added t 
hold turniture establishment of Sterchi Br le 
701-07 Broad street, Chattanooga, Tenn Phe 
ment is in charge of J. Frank Ruftin Cor 
tions will be made of banks, oftice buildi 
all requirements. The firm has the agen ( 
and Knoxville, Tenn., for the L. C. Smith & ¢ ype 
writers Inc. J. G. Sterchi, of this tirm 
Hood Chair Company, Greenville, Vet 
_ 
Graphic Arts Expo. at New York in September 
The tourth annual Graphic Arts Exposition will be held 
September 5-19 at Grand Central Palace, New Yor N 
Six of the large associations im. the printing held 
their annual conventions during the course 
tior Indications are that at least two floors, and sibly | 
three or four, will be required to accommodate the e€N 
hibits 
- 
“Modern” Opens New Office at Chicago 
The Modern Publications, New York ener 
othee at 309 South La Salle Street, Chicags 
Louis P. Schnabel He handles Wester: 
the Modern Stationer, Luggage and Hand B 
Wholesaler in Stationerv and Drug Sundries \ S 
vel had been in the automotive field, and als 
elty publhieati 
.- 
Acme Card System Moves at Houston 
\. B. Welling, district representative for tl \ ( 
System Company at Houston, Texas, has moved ( 
to 1518 Eperson building That is the tinest | R 
the Southwest Through the change Mr. Wel 
creased the space occupied, bettered the 
to the personnel Che er location was 7 ( 
building 
> 
William B. Burford Estate Probated 
he estate of the late William B. Burford, | 
has been tiled in the probate court. No will und 
Che inventory estimates the personal property at $150,000 
and the real estate at $300,000 Henry R. Danner 
in-law, and William B. Burford, Jr., a son, wer ted 
executors by the court, filing bonds of $300,000 
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Sengbusch ceAnnounces 
AN ADJUSTABLE SOCKET 


far advanced 





A simple turn of the 
socket adjusts it. 





fits your pen— 
fits any Sengbusch Base! 


Now you are offered the first and only set. Standard Sengbusch quality, beauty 
adjustable socket. Fits your pen — any- and workmanship throughout. 

body’s pen. A simple adjustment makes This new Sengbusch Socket can be used with 
it hold the pen securely. Fits all Seng- the Sengbusch bases you have sold and 
busch bases with round or square holes. those on your shelves—no adjustment of 
Can also be used separately. Instantly stock necessary. The usual effective Seng- 
changes any Sengbusch Inkstand Set in- busch dealer helps are furnished. Write 
to a combination inkstand and socket — us today for prices and full information. 


Sengbusch 


Self-Closing Inkstand Company 


415 Sengbusch Bldg., Milwaukee, Wisconsin 





~ 





Brown or green No-Mar Base with Emeraline or Black Glass Base with Oak, Walnut or py ae with 
Inkstand and Socket. Inkstand and Socket. Inkstand and 
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EVERY CUSTOMER 
A PROSPECT 


This new dating ANcsoitER 


machine met with 
instant success 
and thousands 
were sold the first DATING MACHINE 
month. 


It is NEW and 
UNIQUE in size, 
design, construc- 
tion and finish. 


No Rubber — No 
Fuss. A _ revela- 
tion in sharp, clear 
impressions. 





~~ 





Always clean. 





Dates for 12 years. 





Retails for 


$2.95 


Liberal Discounts to the 





NOV18"34 


de ; 
ra Pac-Simile Impression 


AMERICAN VISIBLE 


NUMBERING MACHINES 








STANDARD MODEL 41 
$-movement, 6-wheel machines. 
Retail for $12.00 each. 


STANDARD MODEL 21 
9-movement, 6-wheel machines. 
Retail for $15.00. 





VISIBLE 
NUMBERS 
lis 
Lead 
print~ 









Sell Amco Tube 
Numbering Ma- 
chine Ink. No 
bottles to break 
—clean, con- 
venient— 
economical, 





654321 


Impression of Figures 


BROOKLYN, N. Y. 
Branches — CHICAGO LONDON PARIS 





AMERICAN NUMBERING MACHINE CO. 
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Seattle House Occupies Its New Building 
The Seattle Office Equipment Company has moved into 
its four-story building at 1624-26 Fourth avenue, Seattle 
Wash. About 25,000 square feet of floor space are 
cluded in the building. Its Gothic architecture has beer 
illustrated heretofore in the columns of Office Appliances 
This business is the outgrowth of the Benton-Hall Desk 





Company, organized about twenty years ago Che present 
name was taken in 1915 K. R. Terry is president of the 
company and L. T. Arlander vice-presidet The space 
vacated recently at Third por Stewart streets was taken 
six years ago. The natural growth of the business, with 
the purchase of the office equipment business of the Renfro 
Wadenstein Company, made the new building necessary 
> 
Sheaffer Credit Manager in Great Britain 

James Low, credit and collection manager for the W. A 
Sheaffer Pen Company, Fort Madison, Iowa, i id o1 
a business mission. He is studying commercial litic 
in England, Scotland, Ireland and Wales, and is also assist 

JAMES LOW 

ing the London branch in the establishment of Shea tt 
line in Great Britain. He plans spending some time also 


in Holland, Germany, Belgium, France and other European 
countries before returning to the United States. Mr. Low 
has been with the W. A. Sheaffer Pen Company at Fort 
Madison about seven years 

Mr. Low sailed from New York on the “Aquitania 


February 26, to spend about two months in Eur 


- 

Automatic File Opens Branch at Milwaukee 

The Automatic File & Index Company, Green Bay, Wis 
opened a branch factory and display at Milwaukee Marcl 
7 at 130 Wisconsin avenue. Wm. Haefs, district manager 
working out of Green Bay, plans spending halt time 
in Milwaukee. Homer Maes, Jr., will be in direct irge 
of the new branch and will spend all his time in promoting 
the Automatic line of filing equipment in Milwaukes Che 
company plans working with a few of the better office 
equipment dealers of Milwaukee. That city has daily truck 


service from Green Bay, facilitating deliveries to customers 
in Milwaukee. In many ways The Automatic File & Index 


Company plans making Milwaukee one of its stronges 


points 

The Chicago branch at 40 South Wells street has 
come a convenient central display for visiting deale vho 
do not always have time to visit the factory at Green Bay 
Both of these “Afico” branches welcome callers, and a 
cordial invitation is extended to visit the plant at Green 


Bay, and to become familiar with the line in « 


and use 
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Concentrate on GRpttstet tin IQLT 


a 


\ These Beautiful and / 


\, Durable Steel Desks ,/ 
Build Permanent 
Business for You 


Modern business demands the greatest amount 
of use from an investment in office equip 
ment—and price is a considerable factor. 


That’s why more and more businesses, 
large and small, are turning to GF 
Allsteel Desks. They are perma- 
nent, as only steel can be, yet 
' with all the natural beauty 
¥ of finely grained wood, 
¥ andtheycostnomore. 


Equipment dealers 
who see the hand- 
writing onthe 

wall are con- 
centrating 
on GF 
ee \ Allsteel 
Vy \Desks. 
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Furnish your Customers with the Best— 71 
GF Allsteel FILING EQUIPMENT 


HE competition that you face daily |Thebest possible way to meet this competition 
requires that you furnish your customers is to give your trade the most for their money 
with better equipment and service than any- in GF Allsteel Filing Equipment. You can 
one else, in order to keep them. Friendship offer the Complete Line, Verticals, Unettes, 
and long association will not hold business Counter-Heights, Sectional Cases, etc. 
| long that can be better served elsewhere. There’s a GF File for every purpose. 


Dominant, forceful advertising in more than a score of national magazines 
and business publications is preparing a market for you. Cash in on it. 


THE GENERAL FIREPROOFING COMPANY . Youngstown, Ohio 


Export Department: 438 Broadway, New York City Cable Address: *‘Genfire—New York” . . Canadian Plant: Toronto, Ontario 
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FILING EQUIPMENT 
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Concentrate om GRpttatet in IQLTZ 


eree rr . me pei co EY SPT. 


isa 


These Safes Fear No Test:-:-::. 
Their Owners Fear No Fire 


HROUGH countless fires—in great dis- They deserve the protection that GF Allsteel 
asters where huge buildings have crumpled Safes provide. 
and fallen—GF Allsteel Safes have preserved You'll serve your customers best, with these 
their precious contents for their owners. GF Allsteel Safes. 
Records, the nerves of commerce, are the Concentrate on this line, become known as 
most precious bits of paper in an office. “the GF Man” in your community. 








A strong advertising campaign is now running in leading business and trade magazines reaching 
specific men, buyers, your customers, cutting down sales resistance for you. Be the GF Man! 


THE GENERAL FIREPROOFING COMPANY .: Youngstown, Ohio 


Export Department : 438 Broadway, New York City coon Cable Address: *‘Genfire—New York" . . Canadian Plant: Toroato, Ontario 


ENR ee 
ca a 

















120 OFFICE APPLIANCES April, 1927 


Concentrate on GRpttatet in [YLT 








\GF Filing Supplies— 
the complete Line 


No matter how intricate the requirement —there’s a a] 
GF folder, guide or card to meet every filing need. / 
Folders, guides and indexes of pressboard with g/ 














plain, celluloid or metal tabs. The GF Allsteel y/ 
Line is the most complete assemblage of 

equipment offered to dealers today. You ; 
owe it to yourself and your business to a 

cash in on the tremendous merchan- tan 
dising effort that is being put on this 

line, building substantial profit- 

making businesses for men like & —————— 
yourself all over the country. 





Write today for details 
on the GF Allsteel 
Franchise. Perhaps 


you can be “the 
-GF Man.” : 


THE GENERAL 
FIREPROOFING 
COMPANY 

Youngstown, 

















/ . 
Ohio and i nw ee 
st —— 
oronto, Zhe 


Canada. 





* 




















FILING SUPPLIES 
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Fifteen Years Ago 

Brief Mentions of News of the Day and 

Lead Articles Which Shine Forth from the 

Pages of Office Appliances for April, 1912 
An editorial commented on the increased activities in the 
typewriter and allied fields. New construction was re 
ported from the various centers in which the industry was 
concentrated A few of the machines mentioned have 


dropped by the wayside, but new manufacturers have 


re 
sprung up since to satisfy the international craving for 
speed and neatness of individual communication 

The Metal Office Furniture Company had been orgat 
ized at Grand Rapids, Mich., for the production of steel 
filing cabinets 

The new adding machine of the American Can Company 
was due to reach the market shortly 

An illustrated article, “Evolution of a Big Enterprise,” 
told the story of The Weis Manufacturing Company, Mon 
roe, Mich 

“Outline of Loose Leaf History” told the story of indi 
vidual sheet binders, with analysis of the patents and devel 
opments to date Che article included a list of manufa¢ 
turers of that day, most of whom are important factors 
of the industry at the present time 

“Flexo” loose leaf ledger paper had been put on the 
market by the Byron Weston Paper Company. The Plew 
& Motter Company, Chicago, IIl., announced that this sheet 
had been standardized in its loose leaf work. 

J. C. Good had organized the Tulsa Typewriter Com 
pany at Tulsa, Okla. That was before the oil industry 
ommandeered the district, and it took more courage the 
than now to start a business in that section 

W. H. Beardsley, manager of the General Typewriter 
Exchange, New York, N. Y., had celebrated his twenty 
ninth anniversary in the typewriter business April 1. Then 

. 


he 


as now he was “one of the strongest characters 


typewriter business,” as our item stated 


en 
More Simplification in Writing 

he article on “lower case” in the March issue of Office 

Appliances was reinforced by a plan proposed when the 

English Language Congress met at Philadelphia. These 

crusaders for economy in production of the written com 

munication proposed the abolition of the hyphen in com 


suund words. It was estimated that each of the 200,000,000 


Tr 
people who use English write at least three hyphens a day. 


As half an ounce of energy is required to make this hyphen 
ith pen or pencil, this superfluous symbol, it is contended 
entails a total muscular waste of some 19,000,000 pounds 
of muscular force a day—or enough energy to draw a heavy 
passenger train around the world. But this is to leave 
out of account the possibility that if the millions were not 


making hyphens they might be getting into worse torms 


of mischief. Said the Manchester Guardian, “It is very 
unlikely that they would immediately devote their unex 
pended energy to hauling trains.” 


_ 
Nitrogen Alloy Steel for Office Machines 

An arrangement has been consummated with the Fried 
Krupp Laboratories, Essen, Germany, for the manutacture 
of a new steel all Nitrogen is employed in the process 


1 -~ 1 sory 
sult in a metal eignt 


which is said re 

i ide in the United States The market visioned 1 

cludes material the manufacture of parts for ofhes 
" s. The Ludlum Steel Company, Watervliet, N. ¥ 


has the American rights to the new 
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The Sikes Requires no lu- 
me brication for at least 
Self-Oiling 15 to 20 years, in- 
Revolving suring smoothness, 
ease and silence 
of operation. 





X63Y% Is a Mighty 
Popular Chair 


and Sikes National Advertising is 
making it even more so. 


In the office it saves energy and space. 
On your display floor it saves your sales- 
men’s energy and time—for a two- 
minute demonstration tells the story. 
This comfortable little chair that keeps the 
clerical worker at his best all day, and then slides 
unobtrusively under the desk at night, is a won- 
derful money maker and goodwill builder for all 
progressive dealers. 


It’s advertised again in the April 23rd Saturday 
Evening Post. Look for the advertisement. 


SIKES COMPANY 
Chairmakers for More Than 60 Years 
PHILADELPHIA 


The Nationally 
Advertised 
Office Chairs 
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STEELCASE DESKS 
~will do only a few things for 
you. But they are big things. 
They will make you money build 
prestige, and satisfy your cust 


omers. And thats a lot to ask 
of any line of desks. 


Metal Office Furniture Co. 
Grand Rapids, Mich. 
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STEELCASE DESKS 
~neat trim lines. attractive 


fimshes and favorable prices 
permit our dealers to meet 
competition. Theres always an 
ample margin of acceptance in 
thew favor. Get the facts. 


Metal Office FurnitureCo. 
Grand Rapids, Mich. 
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Mail the 
Coupon 





and let us show you 
how to make addition- 
al profits on cuspidors 


, 
C62 @o 


MAT 3-CO 


DETROIT ~ 


1500 BEARD AVENUE 


Ireland & Matthews 
1500 Beard Avenue, Detroit, Mich. 


P.ease tell us how we can make additiona profits 
on our Cuspidor sales 
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The Beneficent Highwayman 

The hold-up man, the modern version of the highway- 
man, has, it appears from an investigation made by the 
department of manufacture of the Chamber of Commerce 

the United States, been chiefly responsible for the grow 
ing abandonment of the old method of paying employees 
in cash. 

It was found that more than one hundred large yncerns 
have adopted the practice within the past year of paying 
by check as a safeguard against robbery and a protection 
to human life, the latter being necessary because the safety 
of the men handling payrolls cannot be insured, although 
the payrolls themselves can 

The replies from the establishments that have adopted 
the practice indicate that benefits other than those aimed 
at have been achieved. It has been found, for example 
that the employee is encouraged to keep his money in the 
bank; that thrift is inculcated, and that certain other advan 
tages both to the employer and employee are 

“In brief,” says the department, “it seems to be viewed 
as a more orderly and businesslike way of handling this 


important problem.” 


> 
Uncle Sam’s Housecleaning—and Others 
Said the San Francisco Chronicle: “There was a ise 
cleaning in the Department of the Interior in Washingtor 
the other day, with the result that Government salvaged 
about $5,000 worth of pencils, pens, rubber bands, paper 


clips, and other supplies that had been gather 
the desks of the employees. 


“If so large a quantity of surplus materials ca e a 


cumulated in the desks of one department, it is not 
unreasonable to estimate that there is a fortune awaiting 


salvage in the desks, not only of Government departments 
but in the thousands of business institutions throughout the 
Nation \ general housecleaning day might pay a wort! 


while dividend.” 


o- 
Vindication of the Empyrean Blue 
“Blue Sky” is a derisive term in financial circles, typify 


ing intangibles. But we shall have to change the terminol 


ogy. Recently the radio was used to transmit a signature 
through the ether from Philadelphia to London. A mere 
matter of $1,000,000 was transferred by the Mellon National 
Bank to the Bankers’ Trust Company at Londo: he 
signature card of the client was placed on the radio trans 
mitting apparatus and shortly the signature was on record 
in London. It was verified against papers at | lon and 
the transter of funds made as an ordinary « mercial 


tr 


ansaction 


Chinese Typewriers Use Silk Ribbons 


One large ribbon and carbon house which has an 
sive trade in China observes that the bulk of this ness 
calls for silk ribbons. Inasmuch as the silk is imported 


trom China, exports from the United States are entitled to 
a “drawback” on the duty paid when the silk tered 
this country. Because of this silk ribbons are d 


1 


nomical in China 


French Officers to > Know Typewriter 


\ war department order has directed Fren eral 
staff officers to learn as rapidly as possible, at 
rudiments of typewriting [he reason giver 
is the necessity of being able to transcribe secret t rs 
and documents, that must not be seen by eve! 


trustworthy secretaries 


No Guides Needed 
From The Office Cat (The Richmond & Back 
pany) “Do vou file vour finger nai os 


“No, I just throw them away after I cut then 
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DG man 
OP SSTED 
RUBBER BANDS 


s) 


OKd Bands Make OK Profits 


HERE'S NOTHING HALF-WAY about rubber bands... 

Like the little girl in the rhyme, when they are good, they are 
very, very good; when they are bad — heaven have mercy on 
your band trade! .. . 


Knowing this, the word “Tested” that graces “Hodgman Tested 
Rubber Bands” takes on a new significance for you . . . It means 
simply what it says—Hodgman Bands are tested bands . . . Check- 
lots from newly manufactured sizes are sent to our laboratory to 
undergo analysis . . . There science puts these blunt questions: Will 
these bands age without deterioration? Will they stretch without 
breaking? How many pounds of strain can they stand? Bands that 
can't answer our questions never get by to inspire your questions!... 


Hodgman Tested Rubber Bands were put tothe sales test decades 
ago ... Hundreds of the world’s best stationers will give you the 
answer to that test... Or, let us tell you what it is—it’s profit!... 


Make a few tests yourself—return the coupon for prices and samples 
. . No obligation! 


Hodgm anfeBands 


Hodgman Rubber Company ~ FRaMINGHAM,MASS. 
Send latest prices on Hodgman Tested Rubber Bands. 
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The ~ Now 


BE RLOY® 
O Seri "le: 


Dealers who have examined this new 
Berloy achievement acclaim it as a chal- 
lenge to the entire industry, 

To the man who recognizes value in a steel filing case—value 
at a price that assures a profitable volume—the new Berloy 
| “800” Series will receive immediate endorsement. 

! 


» ¢ 
~ 

















A standard grade file with each drawer carried on EIGHT ball 

bearing rollers at a price within the reach of all. A file that 

will operate easier, faster, smoother, the heavier it is loaded. 

A file that our experience in ball bearing mechanism has 

proven will be as efficient twelve, fifteen years from today as 

it is now. 

See it! Compare it in appearance, price, construction and 
operation. 

Complete information, prices and sales literature on the new 

“800” Series and the Complete Berloy Line upon request. 


THE BERGER MANUFACTURING CO. 
CANiON, OHIO 


BOSTON PHILADELPHIA 
DALLAS LOS ANGELES 
ST. LOUIS SAN FRANCISCO 
CHICAGO MINNEAPOLIS 
NEW YORK JACKSONVILLE 
ROANOKE KANSAS CITY 
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of & Company Expands Mechanical Plant 
additional floor has been constructed to the buildis 
( Toot & Company, Memphis, Tent g 
square feet space, which has beet lized tor 
ical department. New machinery has bee stall 
ng out a modern mechanical plant doing letter pre 
hograph ng, steel and copper plate work 
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Sheaffer Opens Branch at Toronto 


th unit of its chain 


t communicati 
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ies which gover! 


be in force 


> 





APPLIANCES 


A. Sheaffer Pen Company, Fort Madison, Iowa, 


on 


at 60-62 Front street West, Toronto, Ontario, Canada 

e other branches of the company are located at 
N« York, san Fr incisco and Londe 1 1¢ v 
een established it recent months 

H. R. MADILL 

H. R. Madill, well known as a_ successful Canadian 

siness man, is manager of the new branch He will 
have complete charge of sales. Most of his time will be 
spent the field, training new representatives and building 
up new territories Four salesmen have been appointed 
ilready All Canadian business will be conducted throug 
the new branch 

L. R. Ross will be in charge of the Toronto branch 
and the repair department will be under his direct super 
vis Recently Mr. Ross spent considerable time in the 

™ 
a 
I. R. ROSS 

( ‘ i r the Sheaffer ta i | t Mad 
. ‘ He had been a druggist seve ears, and a 

( € was a tain pen salesman. 

1 Madill a ent some time at the Sheafte ead 

studving merchandising polici yt é 
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55 Arbutus Street 








RROE- 


This Change in Policy 
Means Profit To You 


Error-No is now tor the dealer. 
It is no longer sold by direct 
representation 


In the short time this new policy 
has been in effect, already dealers 
are capitalizing on it. Profits 
are being made. 


The installation is non-technical, 
because it does not attach to the 
machine. Instead, Error-No fits 
behind the machine and is held in 
place by suction feet. 


Operators marvel over the ease of 
using Error-No, the simplicity of 
construction and freedom from 
defects. 


There is some desirable territory 
remaining. What you want may 
still be open 3ut the time to act 
is now. Get the facts and judge 
for yourself. Write us today. 


RROF- INC. 


Manufacturers and Patentees of 
The Famous ERROR-NO 





Rochester, New York 
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The Rising 
sBrer- 


P' IPULAR demand for Semi-Hex Pencils 
isa rising tide that fortwo years has kept 


our production always at capacity. Now the 


first truly national advertising campaign for 
Semi-Hex is under way. Its results are bound 
to be of far-reaching effect. Its stimulus to 
sales, to good will, to profit in stationery 
stores is certain to be impressive. 

Whocan now doubt that Semi-Hex is“the 
pencil incomparable”? Who can doubt that 
itis a profitable pencil to sell, an easy pencil 
to sell, a pencil that should be in every sta- 
tionery store? If it is not in yours, write at 
once for the Semi-Hex proposition, details 
of 1927 plans, samples, prices. 


GENERAL PENCIL COMPANY 
Jersey City New Jersey 
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Although the business machinery for carrying 


i 
producer to consumer may become more compli 
efforts towards establishing better trade relatio: 





{pril, 1927 


Distribution Topics Discussed for Wholesalers 


ds trom 
ited, new 


Ss Detween 


manufacturers, wholesalers and retailers wi t i 
smoothing out the flow of the nation’s merchand This 
was a statement by Alvin E. Dodd, manager t mes 
tic distribution department of the United States ambe 
of Commerce, predicted in an address befor: Whole 
sale Stationers’ Association of the U. S. A 
Describing the changes which the coming sg ation 
might expect, Mr. Dodd said he foresaw the 
joint trade relations committees in each trad e oO 
the greatest factors in tightening the links | 
tion chain 
Mr. Dodd outlined the procedure for format thes 
committees in the various trades, “composed x 
. a 
mately three wholesalers, three manufacture é if 
retailers,’ which will take the lead in ironing le 
standings that arise between distributors 
Declaring that distance is one of the chief 
misunderstandings, he said “One of the } 
hended elements in distribution is distance ( 
from the manufacturer to the consumer i 
to believe it is the most in portant element 
“These distances increase immeasurably | 
of the transactions which must take place 
tion of merchandise Pertectly honest mis Cc 
arise which never would intrude into tra: 
were c¢ nducted lace to tace 
Outlining the progran for better 
throughout American industry, Mr. Dodd 
need for representation ot ¢ ch brat 
joint trade relations committee He prais 
the trade associations, but pointed out that 
distributors can eliminate the wasteful 
practices wl h arise n relations etwet 
of distributors. Joint action is necessary 
‘The question asked n st otten in respe ™ 
tions, 1s why the existing trade associat 
to correct whatever difficulties are ¢ xperiel 
try Che reason is a very simple one \ 
associations have consisted entirely of one « 
salers, all manufacturers or all retailers 
But the transactions out of which gt 
ings are conducted betwee! members 
instead of between the members of one tr 
NOTI Che triparti membership of the N \ 
ciation ot Stationers, Othce Outhtters and M 
is conspicuous among trade associations 
elements from producer to retailer 
> 
Novel Blotter Series by Los Angeles House 
Che Goldwater Company, third floor, Har 
building, Ninth and Los Angeles street 
Calit., issues a monthly blotter with topical 
interes Eacl blotter ea calenda 
month, with a paragraph de ted to the 
This advertising plan gives a_ doubl 
month's calendar and the news teature 
Such a combination should ve the bl 
lite The printing is excellent 
me 
Nacy Expands Into Commercial Lines 
A commercial stationet department | 
loe P. Nacy lefferson City Mo to 
stationery and gift lines Che commer 
partment will be added to gradually so tl 
all items in that line ultimately Mr. Na 
the Botz Office Supply & Stationery ( es 
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ww The New MEDART 
STEEL CABINET 


The Greatest Innovation Ever Offered in 
Steel Cabinet Designing and Construction 























Only 


Interlocking 
Parts 














Assembled in 
10 Minutes 











No Bolts 
No Tools 

















And You Have the Finest 























Steel Cabinet on the 
Market 











MR. DEALER~— 


Think what this means to you in time, labor and money saving. 
No more excessive freight bills. No more puzzling over 80 or go 
various sized nuts and bolts. No more spending one to three hours 
erecting each steel cabinet. Here's the Medart Steel Cabinet—a 
perfect product—the result of a half century's experience in know 
ing how. Comes in compact, light, low-freight, easily handled 

te. Open it up. Just seven interlocking parts—assembled in less 
than ten minutes with no bolts or tools. And it will sell—on the 
Medart name—and onitsneat, strong, beautiful appearance. A won- 


dertul opportunitv for quick, sure profits... Investigate at once. 


WRITE FOR FURTHER DETAILS 


FRED MEDART MANUFACTURING CO. 
POTOMAC anpb De KALB STS 
St.Louis « + + «* # «© # # + Missouri 
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20 ledgers...13,000 accounts... 
2 teMieckkeeping Machines 


J Mr. Charles D. Stones Compevel 
ler of the Janss Investment Com- 
pany, prominent Los Angeles 
real estate subdividers, tells why 
his company has standardized 


on Dalton. - 


ITER investigating the vari- 

ous posting machines on the 
market, said Mr. Hayes, ‘‘we de- 
cided that the Dalton ‘MULTI- 
PLEX’ was best adapted to our 
particular requirements. With this 
machine, one operator easily 'per- 
formed the work done previously 
by six hand-posting clerks. Our 
accounts increased to such a point 
in 1926 that we found it necessary 
to install another posting machine 
and we ordered another Dalton 
‘MULTIPLEX’ 

“Twenty ledgers comprising about 
13,000 accounts, including install- 
ment contracts and notes receiv- 
able, are now being posted on these ° 
two machines, utilizing the second = /«*; 
operator only part time. The in- 
corporation of about 15 designation kevs affords ample 
flexibility in posting to cover all ordinary purposes 

‘Personally, | have had experience with the Dalton 
Adding Machine for eleven years, and have always con- 
sidered its simplified keyboard quite an advantage 
We have standardized on the Dalton as an adding and 
listing machine in all of our offices.” 

Thirteen thousand accounts and the second machine utilized only part 
of the time! That's the kind of performance you get from the Dalton 


“MULTIPLEX” Ledger Posting and Statement Machine. Phone 
the nearby Dalton Sales Agent and have him show vou why this 
machine is so Jast, so simple, sO Saving in time and money! 


DALTON ADDING MACHINE DIVISION OF 
REMINGTON®£RAND INC. 


Cincinnati, Ohio, U. S. A. 
Sales Agencies in all the Principal Cities of the World 


Dalton 


Adding-Calculating - Bookkeeping - 
Statement and ‘‘Cash Register’? Machines 

















All these advantages in 


this one machine \ 


[he machin checl it VS | 
jutomatically proving 
total amount posted ts corr 
( redit hal Ince with tl 
printed in red 
All work is visibk 
swing the ¢ ifriage up 
E-asv adjustment for px 

no bars to remove 
Anyone can operate tl 
without previous experier 
The cientinie arr gr 
10-key Dalton keyboard 
touch method oper 
—increast nerating 


cent \nd 
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Sheaffer Dealers Helped by Book on Retailing 


SUC 





essful Retailing” is a booklet written by a retailer 
ws his subject. published by the V \ Sheaffer 
mpany, Fort Madison, lowa This is 4x6 inches 
an attractive stiff cover ot green hue presenting 
ind lucidhy the proc dure whicl 
s¢ I ~ Csstt Retailing iccording t 
Ss to p < the interests t all deal | 
he SI it¢ line It shows how to work out a 
esstul method of doing business, not only 
ind pencil industry, but also in other activities of 
‘ e! I book deals in principles which can be 
d many es of merchandise The author says, 
iler 1S ed Ww n considerable respor! sibility is 
| tt} 
. 
| Successful | 
. . - 
Retailing | 
By A Succ essful Retailer 7 
de 4 t 
ra 
bcs > at 
Pi > B 
- i 
esereet® é 
| - 
‘ 
a mn 
L 
ThHiky SHEAFFER MERCHANDISING MANUAL 
per selection t a tountain pen or pencil when 
f sale; and the ability to choose the proper instru 
has a great deal to do with his or her succe 
line. 
valuable information contained in this manual has 
red if I actual retatl selling experience vehind 
ters It is a storehouse full of suggestive ideas 
syvsten utlined in this manual, and vou will 
i al 
f tl kle s indicated by the titles 
( i Desire.” “Making the Sale 
i! " “Service, “Pencils,” “Desk Sets,” “Skry 
" “Compar tf Competing Lines,” “Conclusio1 
colors reveals the extent Sheatte 
ine. and illustrates the factor: 
ura S| ( il 


“Miller Line” Service Center at Memphis 


Miller-Bryant-Pierce Company, Aurora, II 
Ve ‘ n ce I 
1 try It is | x 
M I Iding, Me | D. | 
( M W crvi 
h “M ked 
X yp i 
‘ ds 
\ er d ’ \! 
Lf {) 
I Gc. W Lloyd 7 
()} ter ' ( 
\ i R ¢ a 
P an 
r | st 


APPLIANCES 


131 


Crown Made Means Quality Made 
Typewriter Ribbons and Carbon 
Papers. 


Our trade mark stands for good 
service intelligently rendered by all 
who sell our products. 


We desire only high grade and re- 
sponsible stationer, office supply and 


individual distributor connections. 
Our dealers and distributors may 
have exclusive representation in 
their respective cities and terri- 
tories. 


If you are not now selling CROWN 
PRODUCTS, you should write for 
full particulars as to the profit 
making possibilities of this line. 


For more than a quarter century, 
CROWN PRODUCTS have been 


making “good impressions.” 


CROWN 


RIBBON & CARBON MFG. CO. 


Rochester, N. Y. 
U. S. A. 
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Drawer Units 





A New 
Wabash Idea..... 


THis method of packing Alpa-Merical in- 

dexes in units containing just the proper 
number of divisions to correctly index the 
contents of each drawer will help to increase 
your sales. It willsimplify buying and stock 
taking. It will offer a new service to your 
customers, which they will appreciate. It 
will increase the amount of each sale auto- 
matically without resistance because the mis- 
cellaneous folders are boxed right with the 
guides and sold together as a unit. 


Make Larger Unit 
Sales Easier 


Three qualities of indexes are put up in this 
way—Steel Tab guides for the hardest use 
and long life; Celluloided Tab guides which 
also hold up well under hard use but cost a 
little less; and Plain Tab guides for files not 
subject to so much wear. Each unit is com- 
plete, the miscellaneous folders are gathered 
behind the guides all ready to drop into the 
drawer indicated on the box label. Name 
folders are included also so that nothing is 
lacking. 


Ask us about this new Wabash idea. 


The WABASH 
CABINET CO. 


Wabash, Indiana 





“Supreme Quality” Supplies 
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Davenport-Taylor Moves to Larger Space 


The Davenport-Taylor Company, 412 Orleans street 


Chicago, IIl., is now located on the third floor of the build 
ing, occupying the entire floor Previously the compan) 
had occupied half of the eighth floor. The offices occupy 
the East front. The North side of the building levoted 
to the label department, a new activity, while the name 
plate and building directory department occupy the South 


half of the floor. 


The name plate and building directory department is 


equipped completely for the production of these utilities 
from die cutting the letters and figures to the productian 
of the slotted backgrounds and framing the completed 
directories or name plates. [he characters used are 


stamped out on a punch press, which receives its material 
automatically from a roll of stock. 
The gummed label department is equipped with all ma 


chinery required for the production of gummed labels. A 
composing room provides the type forms used, and also 
prepares the plates employed on special designs Label 


presses, bronzing equipment and presses for dieing out 
special shapes of labels are so located as to permit the 
work to progress through the plant in a straight line, 
obviating unnecessary handling and consequent delay in 
production. The shop personnel has had long experience 
in specialty printing work, and excellent natural illumina 
tion permits a uniform grade of production 
_  - = 

Pen and Pencil Dealers Get Newsy House Organ 

Dealers of the W. A. Sheaffer Pen Company, Fort Mad 
ison, Iowa, receive quarterly issues of the Retailers Review 
This is an eight-page newspaper, typical in size ane 
makeup of the modern American newspaper This publi 


cation prints the news of stationers, druggists and jewelers 


representing the chief outlets for Sheaffer products. News 
about Sheaffer merchandise, information regarding sales, 
service and policies forms the greater part of the cor! 
tents Interesting miscellany and striking cartoons add t 
the value of the Retailers Review. 


An article about “Radite’’ reminds the rey 


incident in one of the Sheaffer branch offices. One of the 
young women was filling the show cases to replace sales 
made the previous day. She carried the pens a t hee 


lessly, without a thought for the brillant polis Phe 
reporter asked if careless handling would not mar_ the 
finish, and the young woman replied pr 


couldn't be done with ordinary “manhandling 


“Mile Stones” Displayed at Chicago 

E. T. Battey, manager at Chicago for the | rum & 
Pease Company, has samples of the new “M St 
diary on display at his oftice, 29 East Aust 
diarv 1s a five year book good tor any ger 
including several attractive features, sucl 
tory suggesting important dates to be re 
lists of friends to whom Christmas cards 
those received, et Seven styles are sl 
books with and without locks, and three « 
for each item. 

The display of memo book samples has beet 

nd the books shown ire thicker thar 
merly The display room is open t 
dealers and Mr. Batte 1s present every 
visitors and to extend them every poss c 
The grow ot business e Chicag 

ecessary r Mr. Batte t iband lis I 
has et dertaket \ ible assista 

> 

| u ‘ t aut rit . 3 st be w“ rs 
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Corona messages 1n 1927 


Corona has been well known to the public for over a 
decade. Back of every Corona there is an advertising 
investment of several million dollars. This year Corona’s 
large advertising program has been planned to produce 
direct leads as well as name publicity. 


LC Smith & Corona Typewriters Inc 
Established 1903. Executive Offices, Syracuse, N.Y 


Also manufacturers of the I, C Smith Typewriter, the Ball-Bearing Office Machine 
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70 a handsome init. 


ADD 
a yearly 





dividend 
~ of BOO 


from 
Tetills’ 


WITH NO 
EFFORT 
WHATEVER 
ON YOUR 
PART / 





There are plenty of stapling devices, 
but all fasten permanently, so that 
the papers, checks, etc. which they 
join cannot be separated without 
mutilation. Pinzit uses wedge pins 
in a strip, driving each pin auto 
matically through any reasonable 
number of papers. They can be 


separated safely in a moment 


pin need only be withdrawn! $8.50 
list-—an exceedingly attractive dealer 


discount. 
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‘IMPLE arithmetic proves this statement. If 
. 3 you sell only 200 Pinzit Machines a year, repeat 
business on Pinzit Pins—-which comes to you only, 
as exclusive territorial distributor—brings you $800 
per year additional profit, without a bit of effort 
on your part. 


One, and only one dealer in a locality is permit- 
ted to sell Pinzit Machines—to receive, exclusively, 
the profits on initial Pinzit sales, and the extra 
yearly dividends on Pinzit Pin ‘‘refills.”’ 


Such an exceptional opportunity now awaits one 
dealer in each of the territories yet unfilled. For 
such an agency the office appliance or typewriter 
dealer who employs outside salesmen or office to 
office men will be given first preference in our 
selection. 


THIS OFFER IS ABOVE THE 
“RETURN COUPON” VARIETY, 


and is subject to withdrawal without notice. The 
dealer desiring exclusive Pinzit representation in his 
locality must fully describe his organization and its 
background. 


J. F. RYAN & COMPANY 
342 Madison Avenue, New York City 
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Marchant Organization Increases Personnel 
New District Officers 
H. H. Hernandez is now in charge as district manager 


of the Marchant Calculating Machine Company's Detroit 


r. K. Lund has been appointed district manager in Con 
necticut with headquarters at Hartford. 

Bergh, Green & Company, Ltd, have been appointed 
Marchant district managers for Saskatchewan and Alberta, 
Canada, with headquarters at Regina. This is a new office 

[The Western Typewriter Supply Company have been 


+} 


appointed managers for the Reno, Nevada, district of the 


Marchant Company. E. R. Price is in charge of the West 
ern Typewriter Supply Company and H. S. Foot is sales 
manager! 
New Marchant Sub-Managers 

E. F. Plumbe has been appointed representative of the 
Marchant Calculating Machine Company at New Haver 
Conn., acting under the Hartford district office. Mr 
Plumbe was formerly with a western adding machine 
company 

E. A. Murphy has been appointed Marchant representa 
tive at Spokane, a sub-point under the Portland office. 

A. D. Hutter is in charge of the Marchant office at 
Stevens Point, Wisconsin, acting as sub-agent under the 


Milwaukee office 


New Sales Representatives 

Following are a number of new appointments in the sell 
ing organization of the Marchant Calculating Machine 
Company; M. E. DuBosque, Philadelphia; M. H. Sheffer, 
R. D. Kimball and W. H. Sutton, New York City; E. V. 
Parker, Detroit; W. G. Ryan, St. Louis; E. H. Dreifke, 
Chicago; Mrs. Virginia Santizo, Washington, D. C.; F. A 
Williams, Portland; W. A. Larson, Kansas City; I. L. Por 
ter, Dallas; B. S. Steedman, Atlanta; F. J. Hohmann, Buf- 
falo; H. F. Lyons, Detroit. 

er 


American Writing Paper Completes Reorganization 

The Wall Street Journal of March 20 reports that the 
American Writing Paper Company has completed reorgan 
ization and that the newly constituted concern has begun 


to function under the style of the American Writing Papet 


7. Inc 
Sidney L. Willson, receiver for the old company and 
president of the new company, made the _ following 


Statement 
‘The new company has retained 16 of the 26 mills for 
merly owned by the old company and will confine its 


all but two being located 11 


s 
f 


producti nN 
Holyoke, Mass Phe ( ther mills are to be sold 


The new company begins business with ample working 


capital; with a good volume of business and with the 
good will of the trade firmly established The physical 
condition of the properties has been greatly improved 
during the past three years and the company’s competitive 
position is equal to that of other manufacturers of same 
grades The management of the new company will be 
the same as that which has operated the property during 
the past three vears and whose record has contributed 
the possibility of the reorganization.” 


> 


Jack Walder Recovers 


TI ( Jack Walder, representative 
Irving-Pitt Manufacturing Company he Greater Ne 
York territory, will rejoice to learn that he is back tl 
jol cal i ever He isevere i ( 
( Ss ¢ eeks ind S Vas 
oke 
































SELL STEEL 
The Serviceable Equipment 


Both large and small concerns, the most dis- 
criminating buyer and the economy man, appre- 
ciate the superiority of steel office files. Above 
is illustrated our grade “A” filing cabinet, sup- 
plied in letter and legal sizes, finished in olive 
green or grained mahogany. It is made also in 
three-drawer, counter height and can be equipped 
with general lock. 





THE BENTSON 


Steel Transfer Cases 


operate easily and stand rigid, even when stacked 
right up to the ceiling, by reason of our stacking 
interlocking arrangement. They are made in four 
sizes: Letter, legal cap, invoice and ledger. They 
can be fitted with sanitary leg base, with rollers, 
or with follower block and rod. 

The BENTSON line also includes a com- 
mercial grade filing cabinet, storage lockers in 
desk height and in full, clothes locker height, 
also a cash service unit, and steel card index 
sections. 

Write us for circular and discounts. 


The Bentson Manufacturing 
Company 


AURORA - ILLINOIS 





























enermeyr 


aperaerueeeemnte cane 
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Bur electric illumination is f: 
—a sign of progress. 


The writing habits < 
ing pace. Our hand 


~too short for use. We 
ized our writing habits with 





the pencil that is always sharp — 
nevet sharpened away. 

Ac first Scripto was accepted but 
slowly. People and organizations were 


cautious. The precedent of fifty years 
_ But steadily it pro 





it is in dai 
by the Ralston Purine Company, 
Brooklyn Union Gas ©O- 


ration, Monroe 


Machine Company and many 
others. 


25 


ast supplanting it 


»f many of us are keep- 
s are clean. No untidy 


shavings on desks and floors. No “stubs” 
have modern- 














Smooth-writing 
LONG LEAD S 


will surprise you with cheir smnooth- 
And they are 5% inches 
long. Script Black Leads are avail 
able im tee degrees — from vety 
soft to very hard. There is grade 
for every 


desired. 

Six $14-inch Black Leads. oF four 
$\4-inch Colored Leads packed in 
a convenient st box— only 15 


cents. 

















Scripto looks and feels like the old pencil 
to which you are accustomed—with the 
added advantages and sturdy construc- 
tion of the perfect mechanical pencil. 
The barrel is of wood, with a fine lacquer 
finish, in black and five colors—to mate 

the color of the leads. You will take to it 
the coy because ofitsold familiar touch. 
Loads at the point with a 5¥4-inch lead. 
No waste—all of the lead is usable. And 
aranteed against mechanical de- 





at 25 cents is worth far more ¢ 
because it makes writing a pleasure. 

For Sale by All Good Dealers 
d States, Canada, and many 
tries. Commercial Stationers 


in the Unite 
foreign coun 





everywhere are prepared to handle large 
quantity orders. 
(Prices in Canada and foreign countries 
slightly higher than above mentioned 
To Executives and Purchasing Agents of 
Banks, Railroads, Insurance, Manufacturing 
and other large companies: 
Ask your stationer to show you the econ 
omy and efficiency of Scripto Pencils and 
Leads. If he hasn't them, write us for 
samples, prices, and the whole interesting 
story. 
SCRIPTO MANUFACTURING co. 
Atlanta, Ga. 
Export Departmen’ 


¢ 
19 W. 4h STREET NEW YORK, U.S. A. 











Scripto Mfg. Co., I 


colors. 
Name 
No. and Street 


City 


L enclose $1.00, for which you are 
Scripto Pencils (lacquer 
boxes of Scripto 5 eine 


If your dealer hasn’t Scripto, here’s 
a nice, roomy coupe 
40 N. Jackson Sc., Atlanta, Ga. 


n for your use: 


to send me, postpaid, 3 


ed in Black, Red and Blue), with three 
h leads—one each of these chree 


Seate 








. 


“— customers who read | 
this advertisement in 


THE SATURDAY 


April 9, 1927 


will come to you for 





PENCILS 
AND LEADS 


Advertisements every 
four weeks in The 
Saturday Evening Post 
will increase the de- 
mand for Scripto Pen- 
cils and Leads. Besure 
your stock is complete. 
Don’t be “out” when 
the calls come. 








va Ie > 
: you’ve never carried 
Scripto, write now for 


samples and discounts. 


SCRIPTO MFG. CO 
ATLANTA, GA., U.S. A. , 
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It is easier 


—to arouse the prospect's interest: 


—for the prospect to understand features the 
salesman describes—and their advantages: 


—to get ‘‘the signature on the dotted line’: 


after the prospect has seen— 
(To see is to believe) 


Showing a good product—showing it often—to 
people who are interested, when they are in- 
terested, wins favor and builds confidence. 


Show your product to good business people when 
they come to see you—at the 


NATIONAL BUSINESS SHOW 


New York, October 17th to 22nd, 1927, inclusive 


In the New Madison Square Garden 


Chicago, November 14th to 19th, 1927, inclusive 
In the Stevens Hotel Exhibition Hall 


“Tt’s the personal contact that counts’’ 


NATIONAL BUSINESS SHOW COMPANY 


Frank E. Tupper, President James F. Tate, Secretary 


Chicago 50 Church St. Los Angeles 
417 S. Dearborn St. 31 Casino Floor, Ambassador Hotel 
C. H. Hunter, Manager NEW YORK Waldo T. Tupper, Manager 








a 
CRE MR Tra aoe: tate 
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c 
hOCHUSS 
Key 


& Model 1—The standard universal Hotchkiss Paper 
Fastener. Used wherever papers must be fastened 
together. Binds up to 25 sheets. Guaranteed non-clogging 

with Hotchkiss Staples. 


UP-TO-DATE-NESS 


With A Reputation Back Of It 


) <pmee over 30 years Hotchkiss has been known the 
world over as the leading manufacturer of paper 
fastening devices. Hotchkiss has been constantly 
challenged—never equalled. 

You know the name—you know the products. 
Scarcely a business man anywhere fails to recognize 
them. The result is that Hotchkiss machines and 
Hotchkiss staples are EASY TO SELL. 

And now Hotchkiss has pioneered again. With a 
line already mecting the requirements of every business 
need Hotchkiss has perfected a new Wire Stapling 
Machine to meet a definite demand. Your customers 
can now have a Wire Stapler backed by the Hotchkiss 
reputation—the last word in paper fastening with the 
first manufacturer’s name on its guarantee—up-to- 
date-ness with stability. 

You can sell Hotchkiss Paper Fasteners as you can 
sell no others. If you are not already doing so write us. 


THE HOTCHKISS SALES COMPANY 


Norwalk Connecticut 


Hotchkiss Wire Stapling Machine— 
Easy to operate. Guaranteed clog- 
when used with the new genu- 
otchkiss pre-formed wire stap- 
Sta ples have exclusive patented 


Machine binds up to 50 
sheets of 16 Ib. paper. 




















MACHINES 





New Checkwriter House Organ 
The Riteall News is the title of a new house organ 

lished monthly by the Riteall Checkwriter Corporation, 51 
East Forty-second street, New York City The first nur 

ber was issued last month and was introduced by the pi 
ture of a baby on the front cover, industriously feeding 
from a bottle, typifying the youth of the new house orgar 
as well as its hopes for maturity. On one of the pages is 
found a half tone portrait of the president of the company 
Clyde C. Straw, together with a biographical sketch from 
which it appears that Mr. Straw was born not so very 


many years ago at Clearfield, Penna. He pitched good ball 
on the local team, clerked in his father’s country store, 
graduating into chain store management He then went 
into selling stocks and bonds and for a number of years 
was sales manager of one of the large Florida land con 
panies. He developed sub-divisions, built houses and 
became secretary of the Tampa Real Estate Board. He 
served in France during the war and on his return began 
selling stocks and bonds again. Finally, the National 
Surety Company made him regional manager of their 
forgery bond department. When Chairman Joyce bought 
the Riteall Company, he at once selected Mr. Straw for 
the presidency of the organization. 

In addition to the sketch of Mr. Straw, the substance 


of which is above presented, there is an introduction by 


Mr. Straw himself, who expresses the hope that this first 
issue of the Riteall News will be the forerunner of many 
which will cite successfull sales records by men in_ the 
organization. 

‘Art All-rite” is the pen name of the gentleman wh 
edits the new house organ Chere is a lot of news fron 
the traveling staff and organization generally Finally 
there is Elbert Hubbard's creed, an expression ot thanks 
from the editor for the assistance received and a couple of 
timely cartoons 

The Riteall News, by the way, was done on the Min 


graph and the Mimeoscope, and well done 
oe —-- 


Assets of L. R. Roberts Typewriter rayon 4 Sold 


On March first an order was entered in the nited States 
District Court for the district of Connecticut in the equity 
suit of George B. Brand against L. R. Roberts pe write! 
Company, commanding that all of the receiver's right, 
title and interest as such in and to the ropert assets 
and effects, both real and personal, excepting casl iccounts 
ind notes receivable, choses in action and other claims 
the defendant corporation be sold at 4 iuction, fre 
and clear of all encumbrances and liens y Willias H 
Wakelee, official auctioneer, at the premis the dete 
ant in Stamford, Connecticut. on March 28, 1927, at twe 
o'clock noon 

Che property consists of real estate dings 
property, equipment, furniture and fixtures ted 
address given above, including all machinet dies 
etc., unfinished parts, parts in process a ert 
estate described in the order Patents and tent rights 
ilso included in the order, also the ge ind 1 
the use of the corporate name 

As this sale is scheduled to take plac: March 28 
impossible in this issue to present the 

> 
Old Town President Takes Western ay 
rene = Epstein, president of the O I “ 
Carbon Company, 239 Canal street, New City, N. \ 
left on March & for a trip through the Middle West He 


went as far as Chicago, covering all 
traveling about 3,500 miles. He was av 


7 
weeks 
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AND NOWX 


TYPEWRITER RIBBONS 
IN A HUMIDOR 





An Ideal Way to Pack and Sell Inked 








—$ Phileco Ribbons in 
Y 


TYPEWRITER 
RIBBONS 
Co 
HUMIDIFIER Pe . iH 

~- 7 rO TALK ABOUT. 


KEEP MOIST & FREM 
FOR TwO YEARS 


RIBBON Bl 
TERRITORY WITH R 








PRLLIPS RIBBON 6 CARBON” 
ROCHESTER.N YY US*® 


Coupon Method of 


Ribbons Is N« 





sary. 


tic calls from yout 
led you a coupon an 


and expense for 
Ss, messenger and del 


BEC. A \ ed 


mm « 


11 
» Usually 


YOU CAN NOW GO AF 
ISINESS IN 


» Longer 


ense, 


the 


Humidor will not dry out 


KAL 


With the Phileco Humidor the 
Selling 


Nec co" 





=e, 


TER THE 
YOUR 
KN- 
THUSIASM AND SOMETHING 


» the effect that 


a ribbor 


ing and mail 
coupon 


supply i 


i half dozer in the Phileco Humidor 


Send for Sample Ribbons and 
let us tell you all about it 


PHILLIPS RIBBON & CARBON CO., Inc. 


61 Halstead St. 


Manufacturers of ‘‘CARBO-GRAPH” Carbon 


d Ribbons 


Chemi- 
cally 
Treated 
Pulp 
Lining 


MANUFACTURED ONLY BY 


PHILLIPS RIBBON CARBON 
ROCHESTER.N.Y.USA-. 

Fur- 
nished in 
“Half- 
Dozen” 
and 
“Dozen” 
Sizes. 





Rochester, N. Y. 
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No. C-66F 
66x36 inches 





DIETZ DESKS and TABLES 


No. C-66T 
66x36 inches 





LLUSTRATING one of our three new 

grades. The above made in genuine ma- ™ 
hogany and walnut. With our five grades 
of straight line desks and tables, should be 
an attractive line to meet your complete re- 
quirements. On all our products the writing 
beds are finished with lacquer — the ever- 
lasting, beautiful finish. 
Write for catalogue; our line may be open 


No. CB in your territory. 


The Logical Line for Your Trade 
The Shipping Point Convenient to You 





FREIGHT AND TIME SAVED ARE ADDED PROFITS 


THE J. F. DIETZ CO. 


CINCINNATI, OHIO 














)27 
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Thompson Takes East for Taylor Chairs 
The Taylor Chair Company of Bedford, Ohio, makers 
f “Tavlor’s ( fortable Chairs,” announce the apy t 
ment (,eorage hompson as their representative he 
Easte erritory, including New England, New \ ind 
as Pennsylvania 
Mr. | mps been identified wit! ‘ fhice 
Complete Protecti 
But in Sight Al 
BECAUSE TRANSPARENT—The ROSCO 
and RAVENSWOOD Desk Pads furnish an 
easy, convenient and practical method of 
keeping instant references, such as charts, 
maps, memos, tabulations, in sight always— 
and perfectly protected. 
siness a 190 retaining all data from danger of loss by 
e Globe-W Tsaianieinn ek Wee ee breeze or constant reference—penciling, or 
the Ete ls cial ree : ink blots; but available instantly, for change 
sist nage if necessary by aid of the finger hole in the 
He has rece vith the H Stearns Desk Con pad. 
va Bost Mr. Thompson comes eld The clean, and firm, smooth writing surface 
with broad expe the retail end of tl siness and is always transparent. 
vill le give dealers much assistance : ; r : 
sith migra ork sind capital aid and advice on co See through this specific necessity with the 
aie wee Re make tie tandaunevers-2 ROSCO and RAVENSWOOD Desk Pads, 
SE vou Greenwood, Mass 1 two popular specialties, full of profit possi- 
ssiistlcta: <ul diiial aieuite ai aaa bilities. Think of the instances you know. 
| a Full details to you dealers of vision and 
- action. 
Rudnick Promoted 
Rudnick, wl for several months has made a 
at e Minneapolis office of the R 
ar is received his second well-merited 
ré vit paratively short time. He has | 
( e R il Typewriter Company with head 
{ Chicas vhere he takes in important sales 
| Cat dnick was a salesman at the Wasl 
gton Royal office and during that time w 
Sey ee RAVENSWOOD 
he ria hip of the mneapous omee 1ere 
is at’ Minnea e increased the business and 1800 Newport Ave. CHICAGO, ILL. 
with regularity The Roya pewriter Cor 
ew | Originators of the 
Transparent Desk 
- > 
“Publix” Theatres Standardize on Y & E Music 
Libraries 
[heatres are installing Y a1 
t sed for al I 
cor g the pla 
A] \ I S libra 
4 it n the it 
i The i S 
aex wZ 1s | i 
dc« — —— —_—_—— 
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OWN. 


COLOR PRODUCT 
ALAADAANAAANANNAI LANAI rm 


TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL 


{ CARBON PAPERS 
REFLEX 


WRITING INKS~ SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 






























































































































THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 48 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands has been 
rendered. 


Grade for grade—price for price, 
there are no stationers’ color 
products that surpass the A. & 
W. Line. 
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A Remarkable Stationery Catalogue 


Horder’s Departmentized Office Guide is le 
latest catalogue issued by Horder’s, Inc., of Chicag 
book is about the size of Office Appliances tact 
tains rather more than the number of pages tally 
in this journal, having 347 pages exclusive t the 
Naturally it omits nothing. The size 


the catalogue are of course what first str 
} +} } ‘ 
one is impressed by the stepped index a 


margin. The right hand edge of the cove : dexed witl 


names and numbers from one to tw e! 
being accounting; two, purchasing; thre ales and 
vertising; four, production, etc., et Kkach numbered 


division has its corresponding number at 


a stepped index so that if one wishes information on filing 
he runs down the edge of the cover until he comes to tl 

word “filing” which is No. 14, then with his right thuml 
he opens the book at the index No. 14 projecting 

the margin, when he has a wealth of information before 
him on the subject of files and filing equipment for ever 

purpose. This catalogue is known as issue N 35 and 


went into effect March 8, 1927. 
In addition to a marginal index, there is at the bach 


the book a complete index of items, so that anything i1 


catalogue can be readily found either in one index or t 
other 
a. 
Royal Standard for March in Green 
In recognition of the seventeenth of March, gree 

the predominating note of the cover design of the Royal 
Standard for March, with the shamrock prominently d: 
played on a banner in the center of the page The Marcl 


] 


number of the Standard contained a number of interesting 


items and some stimulating articles, with the usual array ot 
excellent pictures, cartoons, etc 

The many friends of J. T. Wellman will be pleased 
know that his portrait is given an honored position 1 
Royal Standard. Jack Wellman has repeated his Machine 
a-Day record each month since the reorganization of the 
M. A. D. Club in December, 1922. Mr. Wellman, He 
H. Brainerd of Hartford, Max Miller of Pittsburgh 
Dave Allingham of New York, now all have their fift 
repeat seals. Mr. Wellman has been selling Royal 
writers in Louisville for many years 


The sales managers’ corner of the Royal St 


interesting section, giving information and suggest 
from all parts of the country. This department 
ducted by Sales Manager W. B. Larsen Chen there ar 
a number of reports from the different offices headed 
amusing alliterative style An article on school busine 
by A. M. Stonehouse, manager of the school departme 
is valuable and also an article entitled “Contact h tl 


Employer” by Miss Muriel Hibbets, employment manager 


at the St. Louis office. 


[he results of the January service contest were a 
nounced There are other articles illustrated 
of window displays; an article on the postoftice Hav 
where many Rovals are used; an R 


dealers at Maracaibo, Venezuela; a Roy 
don, etc., with many interesting pictures 
— 
Malcolm Heads Dalton New Haven Office 
1. C. Malcolm, who since June, 1921, } re 

as the crack salesman f the Cleveland oft t ) 
Adding Machine Company, has been pro: 
tion of sales agent at New Haven, C« 
in February. Mr. Malcolm is a Hundr« 
enthusiastic and popular. As a war five 
record and is also known as 


und athlete 
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PROGRESS! 


E are determined to make the 
Van Dorn line of steel office fur- 
niture the finest that can be built. 


New buildings, new machinery, and 
new processes now make this possible. 


There will be startling improve- 
ments—new designs—new finishes— 
new constructions—new ideas—in 
lines that are complete. 


Watch for a series of announce- 
ments beginning next month. There 


_» Will be new prices that will interest you. . 


THE VAN DORN IRON WORKS CO. 
Cleveland, Ohio 
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Adding & Bookkeeping Machines & Cash Registers 


All ELLIOTT-FISHER machines have the famous 
flat writing surface. 

This exclusive feature gives Elliott-Fisher un- 
usual manifolding powers and the ability to do 
several jobs in a single operation. 

Elliott-Fisher is self-checking, electrically pow- 
ered, and simple to operate. 

In every line of business Elliott-Fisher has 
proved fast, accurate and economical on accounts 
payable and receivable, stock and cost records, 
payrolls, customers’ orders — every accounting 
need. 

Elliott-Fisher organizes your accounting de- 
partment so that it can furnish information daily 
that you have been glad to get monthly or less 
often. We will send you full details upon request. 


Every SUNDSTRAND machine has the famous 
ten-key keyboard. 

Without shifting position, one hand controls 
all operations. There are no columns to locate. 
Utmost speed is the result. 


Sundstrand performs not only addition but also 
direct subtraction and automatic shift multiplica- 
tion. You need no longer use a machine that 
simply adds. 

The ten-key feature makes Sundstrand easy to 
operate. Its complete visibility and portability 
make it convenient to use. 

With all Sundstrand’s features, the cost of the 
million-dollar-capacity machine is comparatively 
low. Write us for further details before you buy 
any adding or calculating machine. 


Ceent OC fice Freipment orporation 


Elliott-Fisher Division 
The Elliott-Fisher Division mar- 
kets Elliott-Fisher Accounting- | 


acquired 


100. 


Writing machines of every type. 
Every Elliott-Fisher is buile with 


the famous flat writing surface. , 
| ment Corporation 
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Elliott-Fisher Company has 
the business assets 
of the Sundstrand Corpora- 


Productions of both com- 
panies will be marketed by 
the General Office Equip- 
through 
its Elliott-Fisher and Sund- 


EN 


U 


trand Divisions. 

Sales and service offices are 
maintained by GOEC in the 
principal cities of the United 
States and foreign countries. 

You are invited to consult 
GOEC when you have fig- 
uring or accounting prob- 
lems to solve. 


— 


Sundstrand Division 


The Sundstrand Division markets 
Sundstrand Adding, Subtracting 
Calculating, and Bookkeeping 
Machines and Sundstrand Cash 
Registers. EverySundstrand is built 
on the modern ten-key prince iple 
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Allen Frost Resigns from Trussell Manufacturing 


Company 


Arr 


ussell Manutacturing Company f Poug epsit 
\ egrettully announce the resignati fron ‘ 
ga tion ot Allen Frost, who has been with the c: \ 
vea lrost has retired from active w rk 
mpa He is succeeded vy Francis |} I x 
ake rk which Mr. Frost h ‘ y 
being able t secure the servi s M Prax r 
g is tortunate He a i de 
r ind ed judgement For t ¢ < Cat ¢ is 
endent Adriance-Platt Con i Moline 
with them until e compa ent 
ste has since been con ected w 2 
and Ne York state work, his previous experience 
i g admiur: ted him ew k he has 
1 d rtaket 
O Applia s in welcoming Mr. Fax é 
1uIpme ele 
> 
Useful Book on Bond Papers 
The American Writing Paper Company of Holyoke 
Ma has issued a useful little book of about thirty-two 
ig ‘ tle | ( rect Use I d Papers Bus 
ess | Ses ihe use of the rig 4 V t 
Ss i matter i d r nes est ts 
r hee es paper 18 use 1 that 1s not good 
ugh or durable enough properly to preserve 
ases in ce expens ¢ | ‘ 
r r ility i s eC vy the rpose 
sandal ihe rec da e ‘i 
f ist i careful id eq S 
s¢ 
ok « P ( S 
ers a it S gove yy ( pur i 
Ss, grat tationery, re 9 r shee 
i ‘ pes v paper tor differc . 
é i “K ¢ Ive letters ve ] ers 
irtmenta ers, ¢ Final ere 1S a ¢ 
Ss su I genera I Ss 
Li1VE dw it i i 7 r 
rag \ rane ess its sug 
pli er higl ‘ ; 
n 1 W ! { 
> 
Recent Changes in Dalton Force 
Joren 1s new salesman in the Dayton, O., D 
ig s PF Ma has been added Dalt 
Ss Francis \\ \. Dierksen, former Daltor 
agent at ¢ nd | Mich., has returt ed tl De 
Daltor fice : PR Phillips former] les ine i 
, R ( ind recen ‘ ‘ 
c king r 1) Adi I 
( 1) Nice ( | i pe 
Da ¢ Seattle, has ¢ i 
ge I Washingtor F. L. Wils 
ngton. W 
> 
Freeberg Takes Minneapolis Royal Office 
r a oe : has been selling R bende 
{ ce ful + 
i x M iy s othce 
H Rud k M | 
Davy 
_ 
Towery Takes Do/More Chair Line 
\ oe manager the Do/Mor r 
Kat sas ( 


For Southern EUROPE, 


ANCI 





COLUMBIA 


RIBBONS and CARBONS 


Girdle the Globe 


When You Want the Best, Columbia 


Products Will Meet Your Needs. 
Sold or sent to you any place in 
the world 


20 Years’ Experience 


is back of this Service, which is uni- 
versal in scope—prepared to serve 
you no matter where you are. 


CARBON PAPERS for Pen, 

Pencil, Typewriters, Billing Ma- 
chines, and every other school and 
commercial use. 


RIBBONS for all makes of Type- 

writers, Multigraphs and other 
mechanical writing or reproducing 
machines 


Let us know your wants. We carry every known 
requirement. Uur organization is at your service 


Samples and Prices on Request 


“= COLUMBIA 


Ribbon & Carbon Mfg. Co., Inc. 


69-71 Wooster Street 


New York, N. Y. 


Branches Throughout United States and Abroad 


Fer GREAT BRITAIN, 22 Bush Lane, London, E. C. 4 
Via Donatello 19, 


Milan 32 
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furdy Construction, 


Graceful Desigpe. 
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| Y MEIco 





iepeautiful Finishes, 
National Advertisin 


THESE were 
the RESULTS when LYON 
PUT LYMETCO on the MARKET 


y life was injected into steel cabinet sales 
in the Lymetco Cabinets were announced 


mple of years ago. 


heir sturdy construction commanded re- 
t. Their graceful designs and attractive 
hgs pleased the eye. Their beautiful lac- 
f finishes in mahogany, walnut and oak, 
frue to grain, and in standard I.ymetco 
en, white and gray, fit- 
them for any office, no 
ter how simply or or- 
dy it was furnished. 

heir practical utility 
idened sales opportuni- 
‘ Won-Dor, Tu-Dor and 
Qbination Tu-Dor for 
gtorage of supplies or the 
ging of clothes are very 
lar. Desk-Hi,asacom- 
on to the executive desk, 
countless offices. Li-flat 





protects, in dust-proof drawers, building plans, 
machinery designs, drawings, printing plates 
—a total representing many millions of dollars 
in value. Counter-Hi is used wherever both 
counter space and storage space are needed. 


And now consistent national advertising 
in the Literary Digest and System, the Mag- 
azine of Business, reaching millions of busi- 
ness and professional men, is 
developing still further the 
market for steel cabinets and 
tables in general and Lymet- 
co in particular. If you are 
a Lymetco dealer this 
means much to you. If you 
are not, it can. 


We shall be glad to give 
you full information on 
the Lymetco Line and on 
LLymetco sales co-operation. 
Write us. 


IN METALLIC MANUFACTURING COMPANY, AURORA, ILLINOIS 
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GOOD RIBBON 
MUST RENEW ITSELF 


To give uniform results under 
continuous typing a ribbon must 
renew itself quickly. This re- 
newing process depends on the 
nature of the ink which must 
flow quickly and evenly from the 
unused part to the used part of 
the ribbon. 


Because of their ability to renew, 
Bucki Supreme Typewriter Rib- 
bons take the guess-work out of 
ribbon selling. 


The ribbon line is ably supported 
by carbon papers of similar 
quality. Both enjoy repeat sales 
due to the satisfactory service 
given. 


If your ribbon line is not up to 
standards, let us explain our plan 
for creating a successful ribbon 
and carbon department. 


THE 


BUCKEYE 
RIBBON & CARBON CO. 


1468 East Fifty-fifth Street 


CLEVELAND OHIO 
Established 1896 






































Notes from Los Angeles 
Regional Governor Howell D. Melvi i D 
has returned from the conference at ( g 


paring for a two days’ meeting at Sai 


has advised Joe E. Harvey of District N $ that 
pects W Neill Stewart to be accompani ( irles 
Marshall on the western trip, al d Cx eT t Harve 


trv to secure Mr. Marshall to take part 


¢ 


he meeting of June 15 in Los Angel 


Read W Rogers has resignec 
Schwabacher Frey Stationery Compat ‘ re ¢ is 


the position of general manager sinc¢ 


the Kingsley, Mason & Rogers Com, Mr. R 
has not announced his plans tor the future He ex 

to take a long vacation, something ( 

his busy career, after which his close friends predi 

will be found back in the business agai Read has 

a part ot the commercial stationery ess 
twenty-five years in Los Angeles, and it i Sate 

he won't stay out of it very long. William F. Johnstor 
vice-president and sales manager, will a e the duti 


general manager 


* «* 
Che Stationers Corporation is enlarging their floor spa 

by occupying the store-room next door, a part of 

they have had leased out When the 

added, the firm will have about double the space former 


Oct upied, the intention being to house the 
artists’ material department in the new 


* * o 


N. L. and K. W. Zeagler, manufacturers’ representat 
have opened oftices in Los Angeles They yrmet 1 
headquarters in Denver, Colorado Phe resent 7 
sell Manufacturing Company, National \ inized 
Company, A. H. Irvin Company, and oge Manutact 


Company 


> 
Morton Locke. proprietor of the Bin : pl ( 
pany, has returned from a vacation spent the east a 
south, fully restored to health. He has ged the na 


of his business to Locke Binder Comy 


The Zeilerbach Paper Company 
paper dealers, will shortly enter 
paper boxboard at its South Gate 
section of the city \ market for this 
ready The product will be used 


corrugated boxes 


> 
George Keindell of the Eaglk encil ( 
recent visitor, and reports booking 
the fall trade 
Arthur O. Carlson of the Charles R. Bart ( 


inufacturers’ representatives of Sa 


orders in Los Angeles 


‘ 

Billy Metzger of the C. R. Gibs 
his annual visit 

> 

Walter Griffith of the Kohinoor Pet ( 

mm the north recently. He will go tro: ere to Phoet 
KI Paso, and Oklahon i, after whi 
coast which he « xpects to visit tte 
heretofore.—J]. E 

> 


You were made creature—you cat 


Faultless Bulletin (The Stationers | se | Cor 








} 7 
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Better Pencil” 





Made of Bakelite 


Announces the New Double-Tip Pencil 





Acer me THE BETTER HMenccl 


de af Bakelite 


sash iad PD L pore iss sealigfitation V4esie > the acrid 
d 


‘i 


| Vy 


This attractive display on your counter 





| 
| 
| 





shows the new double-tip Autopoint to 
the best advantage. This will sell these 
popular pencils, and the lead cartridges. 


Specially adapted 

for 
Architects 
Artists 
Auditors 
Bookkeepers 
Designers 
Draughtsmen 


Stenographers 


and for countless comple 


other uses and erasers 



















Iwo colors of lead or hard 
and soft lead, as you wish 


The new Autopoint Double-Tip em- 
bodies all the features of other Auto- 
points ... plus the added feature of giv- 
ing two writing ends. Simplicity of 
mechanism, beautiful finish of Bakelite 
barrel, nothing to go wrong—these are 
the reasons you can sell Autopoint. 


'|DouBLE TIP phe Tip PENCIL | ES 


Autopoint Double-Tip Pencil, 
ae with ens of lead xd $7 00 


Feature this new number. Give it a chance to sell for you. Auto- 
point sells by being displayed. Get your display up now—don’t 
lose pencil profits that should be yours. Autopoint is not “another” 
mechanical pencil — it is THE pencil of the twentieth century. 


Order from your jobber — if he cannot supply you, 


send your order direct 


AUTOPOINT COMPANY 


4619 Ravenswood Avenue, Chicago, II. 
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HERE are a few of the popular U-NEED-ME Office Specialties that offer you 
easy sales and big profits. Order any of these popular sellers today and 
send for our catalog showing our complete line of U-NEED-ME products. 


High Grade Velour 


Covering Over Sponge Rubber 





HE cushion shown below is filled with a 
live elastic sponge rubber mat ? in. thick. 
The mat is covered with a rich brown velour that 
looks well and wears splendidly. Made in two sizes 


Cushion of same size and appearance available in a green 
with felt pad inside 


LIST PRICES 


1020A Brown—16} in. x 18} in $6.50 | Or 
1020B Brown—16 in. x 17 in 5.50 leve 
2003A Green—16} in. x 18} in 3.50 gns t 
2003B Green—16 in. x 17 in. - 3.00 lhe « 
sAT TI 











The () K 


HOUSE OF CUSHIONS 


We show above our popular velour-covered> 
tufted cushion. It is wonderfully comfortable, 
resilient and will wear for a longtime. Filled 
with Kapok, is 2 inches thick. A quality, fast- 
selling item that you can wisely stock 


No. 2002A 1l6$in.x 182in. - $5.50 
No. 2002B l6in.x17in. - - 5.00 


Exceptional Values in 
Desk Blotters 
l -NEED-ME Blotter Desk Pads are mad n three 
different grades and two sizes All Pads have bevel 
edges which are bound in the same leather as the 
corners 
No. 4440 Lin SS made f imita f black 
Drown, green and blue N 2315 Lime M Spanish 
genuine leather in brown, green, blue ar ? 8315 
Line Made of finest grade coionial Nar j rin red, 
blue, green and veal skin 
LIST PRICES 
4440 Line, 19x24, $1.50 - 24x 38, $3.00 
2315 Line, 19x24, 2.75 - 24x38, 6.00 
8315 Line. 19x24 600 - 24x 38 8 OO 


am 
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2 Big Selling Specialties 





Linoleum Desk Pads 


TO meet the demand for a superior Desk Pad—we have 
developed this new Linoleum Desk Pad in period 


designs to match various styles of furniture and wood finishes 


The center or writing area of this new Fox Specialty is made from 
BATTLESHIP LINOLEUM of exceptional smoothness. No blotter 
required t ver it The sides a hown are bound with Colonial crush grair 
eathers in brown, blue, green ar ed. Send a sample order today, also specia 
willetin showing all styles and « 
Style No. 1102 - Size, 20 x 34 List Price, $ 8.00 
Style No. 1103 - Size, 20 x 34 List Price 8.00 
Style No. 1104 - Size, 24x 38 List Pric 13.00 


GEO. E. FOX & CO. 


CHICAGO 





Desk Tray~=Cover 
All Leather Bound 


ERE’'S a new Fox specialty 

rich with selling appeal— 

a desk tray with a cover 

that combines beauty, utility and 
privacy. 

Every office supply man who has seen 
it is enthusiastic over the tremendous 
sales possibilities of this mew Fox crea- 
tion. It is NEW, different and just 
what you need to brighten and liven 
your stock 

The cover of this handsome desk tray not 
only serves to conceal private correspondence, 
but is sufficiently heavy to act as a weight. 
The knob and top of the cover are bound in 


genuine leather and the underneath side is 
bound with attractive moire fabric. 


lhe tray is covered inside and outside with 
genuine leather producing an article of excep- 
tional appearance and endurance. 
Comes in extra fine Colonial crush grain 
leathers in red, brown, blue, green and veal 
skins 
No. 147-( Red 
No. 147—Red without cover 
No. 147-C—Blue 

1 47-( Green 


No. 147-C—Veal Skin 


Che above trays can be had with or without covers 
Write today for further 
information and 
prices 
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: Out the Myra, 


For some time we have sensed the trend toward 
more decorative office furniture 


Here's our answer—desks fitting for officers yet 
An opportunity for you to 


priced for assistants 
only a 


sell beauty, dignity and exclusiveness at 
slight advance in price over ordinary models 
With this rounding out of the Myrtle line, you 


from strict utility 
and 


now have a desk for every need 
to the more luxurious desire for beauty 
dignity. 

Write for folder showing prices, specifications 
and numbers in this new 2100 Line 


THE MYRTLE DESK COMPANY 
High Point, N.C. 
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Atlanta Office Equipment House Moves Omen 


Newell-] mas Office Equipment Company r 8 


re street Atlanta, (;eorgia, recently leased the store 
it 58-60 Walton street, this making the third store 
— ee i F a satifdtanest tae ’ 
r ed \ é oOmpany Since S e@stabdisnmel is lall 
last ont they announced the removal of then 
es at 5 Spring street to the Walton street address 
long go the Newell-Thomas Company purchased 
tire equipment of the G. | Miller Compat 
ng of 70 desks, 100 chairs and a large number of type 
rs. adding machines, filing cases and other office 
etiacilieale a togethe ith staan ae >. ae 
ri¢ . ove 1eT W } o eT equipmel pur 
d during the ear, gives the purchaser of second-hand 


equipment a wide range from which to choos« 


just unpacked a car-load of steel office 


auipment from one of the country’s best known office 
iture manufacturers, and supplies of new equipment ar 
stantly arriving Che company handles the products ¢ 


' 1X .* . ss 
e Van Dorn Iron Works, Imperial line of wood desks a1 


laylor “Master Line” chairs 
Although the Newell-Thomas Company is less than six 
s old, 1 i ypened three stores in addition to having 
¢ spac e Security warehouse, and is rated as one 
Atlanta s leading ofhce supply houses Officials of the 


ire \' { Newell and W 
ee 
Demand for Accounting Machines in the South 


1). Thomas J H. R 


Yemand for unting machines throughout the South 

has been 1 ked over the past twelve months, accord 

ng to E. A. Bradshaw, district manager of the Elliott 
Con i 

\ Vea ] © the irvges ne } | | she 

id in point $ as a e, but 


or Atlant 


1926 registering an excellent gain over sales for 1925 
spect right for equall s good business during 
Che Sout rapidly growing in a business and industrial 
ceordit go t Nr Bradshaw ind the new ndustries 
tices moving to Atlanta and tine Southe ints 
demanding the best and the most modern in office 
ent 

Bradsha who has been with the compa eight 
is assisted by W. A. Tracy and ( M. Cash, both 
lists in their line of work The company maintains 

é s ation 1 general distributio é 


Goodhand Takes Oxford Line for Important 
Territory 


( (;o0dhane was appointed ' \iar } 15 + ré resent 
Oxtord ling Supply Company, 500 Driggs 
oklyn, > Y in the territor ncluding Wusconsi 
nesota, North and South Dakota, Nebraska, | Mis 
nd Illinois, except Chicago 
Goodhand is well known to many ot the 
territory and is particularly well qualified to be f 
ice to dealers in his field in laying out filing systems 


eir customers and in merchandising Oxford filing sup 
many wv : The Oxtord pe ple, by the Va have 
licy of selling through dealers 
> 


H. J. Snyder Ill 


| Snvder of the sales department of the L. ¢ 
d ( ae | ewriters | _ vas 
} 
1 
] s ag wi! le S ee! 
r ti s¢ sever: c nm ¢ 
1 ++} 
} 10 ~&| é 
ik, 
1 
va i nis re w 
{ esides West Onondag tre >) 





No. 5469 AW 


a correct posture chair 


A new catalog illustrating Derby Office 
Chairs has recently come off the press. 
Several new patterns are included. The 
new Derby line is calculated to meet every 
demand for chairs an office dealer may 


have. 


Featured, of course, are the correct 
posture chairs, exclusive with Derby. The 
advantages of correct—and comfortable— 
seating are becoming more and more rec- 
ognized. A chair which increases personal 
ethciency as much as 10% is readily pur- 
chased for it soon pays for itself. 


If you are located in a city where Derby 
is not represented write us for a copy of 
We will be glad to 


the new catalog 


send it 






Chairmakers for 83) peowesis, 
GARDNER, MASS. 


‘ 


197 Friend Street 
Boston, Mass. 


One Park Avenue 


New York City 
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Three things make Sheaffer dealer- 


ships the most desirable in pendom: 


oR MP) CSO, QQ ONE ae ARS 


1. The “no-jobber” policy 
2. Lifetime writin’, equipment 


3. Sheaffer advertisin?, 


pe I ST LIC 


The first means better profits and 
commercial prestige. The second 
means public faith through products 
of faultless performance. The third 
means assured sales because the 
public acceptance of Sheafter prod- 
ucts as quality products is thoroushly 
established and maintained. The 
Sheafter dealer shares in bringin? 
better and more economical writin? 
service to the public, and does it to 
his own 300d profit and reputation. 


SHEAFFER'S 


PENS: PENCILS+SKR 
W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA 


LONDON OFFICE, 199 REGENT STREET 


"Rea US Pu Of 


ee a 





April, 192, OFFICE APPLIANCES 155 


A new socket that means 
new dollars for dealers 


Because beauty of service has at every point matched 


beauty of design, Sheaffer products have led their field 





from the moment of their appearance. Now this new 
socket device has become a leader too! It will fold flat 
at mht for the desk drawer or the closed roll-top desk, 
yet when needed will spring, to the convenient writin}, 
angle and lock. A swivel permits side-to-side turnin}. 
Tested ripidly before its release to the market, it 
carries on that tradition of fine writin}, tools which 
has meant much in profits to those dealers who are 
Sheaffer's sole distributors. And the unique advantages 


of this newest creation mean a new class of earnings. 


Desk sets, $5 to $100. Regular Lifetime® pen, $8.75. Others lower 


Liberal Sheaffer discounts to dealers 


HEAFFER’S 


PENS*PENCILS*+ SKR 
W.A.SHEAFFER PEN COMPANY - FORT MADISON, IOWA 


NEW YORK—60 FIFTH AVENUE - LONDON — 199 REGENT STREET 
WELLINGTON, NEW ZEALAND — 8 MANNERS STREET 
SYDNEY, AUSTRALIA — 160 GEORGE STREET, WEST 
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Many of the things you sell 

are staple -- they create little 
or no good-will for you, and 
they can be bought as well er 
at one place as another. | At 


NCIL 
SHARPENER 









When you sell an Auto- 
matic Pencil Sharpener 
however, you sell a 
















The ‘‘DEXTER” The *‘ JUNIOR” 






Model quality item that cre- Model 
ee ie ates good-will,recalls ge ge A a 





efficiency is paramount. sharpener at a moderate 


Fast, perfect work; long r ‘ iC ‘ price the ‘‘Junior’’ fills 
life; sharpens various 5 our p articu ar a bill. , strong. ‘ 
made and adapted to 






sizes of pencils and ‘ 
crayons; adjuster for store to mM ind 4 and various sizes of pencils 
fine, medium and blunt 






points. brings the CuS- 
tomer back. 








The ‘‘GIANT”’ Model 


This is an outgrowth of our tremendously 
popular **Chicago’’ Model--built for those 
who want a little better sharpener at a 
very slight increase in price. 


APSCO 


Automatic Pencil Sharpeners 
Offer 14 Models 


Our complete line—the largest, finest and most depend- 
able—enables you to meet every demand, including the 
rapidly growing desire for a good pencil sharpener in the 
home, a profitable business which you should go after 
right now. The line includes the ‘‘Chicago,” ‘‘Giant,” 
“Junior,” ‘‘Wizard,” “Dexter,” ‘Dandy’ and ‘‘Ideal”’ 
models. Stock a full assortment and get all the sales and 
all thef*profits. 













Catalog upon request. 












AUTOMATIC PENCIL SHARPENER CO. 
58 East Washington St. Chicago, Illinois 
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Hilton * F. B. White As ee riter wheoreegory 


vard J Hil has jo ned the org ation 
| B. White Niel ter Company, bee. , Ser Nortl 
(Jregon street El Paso, Tex He has purchased the inter 


ect of W. H. Petersor 


Mr H Oo! i vears of experience i selling tvpe 
tet iv re ee! i! charge ot the | nderwood {on 
, e at Albuquerque, N. M., and at other points 
| and a half years he WasS Manager Ol the | | 
e at El Paso and has bee e typew 
( e ot \ is 
4 ve < 
F. B. WI writer ( é ‘ 
R val ik arec 
> 


Sigl Takes Important District in Rochester for 


Y and E 














Sig KX este i | C 
\f o ( nv. has beer ssioned the cit terri 
erly handled by Charles Gre 
M Sigl has beet with the “Y and |} sales orga! 
' hr . + . sa R 
re¢ Ca charge € y ae ol L006 es 
1 
He Was il ember L \ a I ig¢ V 
| 1 
ae € ( ~ é exe ve é ,ocne ¢ 
1x i ~ 
This valuable experience should stand him in good stead 
: ] } + re ; | 
Kiving practical suggestions about « e equipment and 
systems to Rochester business met 


= 


Faxon New Secretary and Treasurer for Trussell 


Francis E. Faxon has been appointed secretary and 
treasurer of the Trussell Manufacturing Company of 
Poughkeepsie, N. Y., taking up his duties on March 1. He 
has had a wide experience in business and has proved 
himself to be a man of sound judgment For twelve 


years Mr. Faxon was superintendent of the Adriance-Platt 
Company, maker Moline plows, and held that positio1 

passing of the old company Since then he has 
et ged in government and other w 


a 


Dunleavy Company Moves Factory 


] I Dunleavy, president of the Dunleavy Company) 

the removal of the company’s factory from 1 

Hartford street to an entire floor at 63 Oliver street, Bos 

The company nufactures filing supplies under the 
trade name of “Filex Mr. Dunleavy is widely know: 


New England and in the East and Middle West as a1 





expert on filing | lems and product 


THE SATURDAY EVENING POST 
MARCH 19, 1927 
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4 3 4 3 4 3 Triplicate 


Act Today 


The only possible reason a busi- 
ness house can have for doing 
its numbering by hand is un- 
familiarity with what a Bates 
Numbering Machine means in 


Naan) 


increased speed, accuracy and 
neatness. Your 
rubber stamp 
dealer or stationer 
will show you a 
Bates Machine. 
Write for folder 


Duplicate 





Bates Auto- 
matic Eyeleter 


(eed) uw, THE BATES MBG. Co. 

eyelet in one Est. 1891 Orange, N. J. 4 

page ms ly “NewYork Office, 20 Vesey St. 
Consecutive 


Bates Numbering Machines, Bates Tele- 
phone and Radio Indexes, Bates Eyeleters 


Bates 


0 GO 











The business men in your com- 
munity are reading these Bates 
advertisements which are ap- 
earing regularly. Display 
Hetes Products in your mI 
and on your counters—instruct 
your salesmen to take full ad- 
vantage of this national adver- 
tising by talking about Bates 
Numbering Machines. 
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The AADC O “A” 


FLEXION EXPANSION 
CURRENT BINDER 


5/16 or 3/8 INCH DIAMETER POSTS 





No Sections to Add! 
No Posts to Mar the Desk! 





Holds One Sheet or One Thousand 


25 


Points of Superiority 


UPPER TUBE CARRIES 
FROM 500 TO 1000 LEAVES 











TRAVELING NUT TO WHICH 
oesan FLEXION POST IS ATTACHED 
OR AWN 
STEEL FLEXION CHAIN POST TRAVELS 
TUBING 6 AND OUT WITH NUT 

















SCREW ROO TO WHICH IS 
ATTACHED 4 TRAVELING NUT 


LOwER TUBE CARRIES : / ¥ . post Guine 
CAPACITY © j es 
170 $00 LEAVES 


——/ 


TRAVELING NUT TO WHICH 
FLEXION POST IS ATTACHED ¥ OPERATING 


SCREW ROD TO WHICH IS 
ATTACHED A TRAVELING NUT 


The Binder of Highest Efficiency! 


From a Dealer’s Letter: 


“The mechanism of these eight binders, 
which we sold in February, 1920, is in 
perfect condition. I just wish to say for 
your information, that the binders have 
been in constant use and are subjected 
to very hard usage. We have never had 
any repairs and they are just as good to- 
day as when they were originally sold, 
really quite some record, we believe.” 


W.G.LLOYD COMPANY 


626 S. CLARK ST. CHICAGO, ILL. 


ACCOUNTING DEVICES COMPANY 
W. G. LLOYD COMPANY, 
Consolidated 
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Bates Manufacturing Company Elects Directors 


The annual stockholders’ meeting of tes Mar 
facturing Company was recently held ! 
headquarters in Orange, N. |] \t 
lowing directors were elected 

H. L. Whittemore, of Barrows, Richards & Alle 
New York City; D. A. McBride, attorney, East Orang 
N. J.; C. C. Kerr, C. C. Kerr & Company, New York City 
F. W. Tompkins, president, Newark | Compa 
Newark, N. J.; Alfred Grosso, attorn Oran, mS 


S. M. Babson, vice-president and 


Williams, president and treasurer 


sales manager: C. S. A 











BUTTE DALTONIANS MOVE DOWNSTAIRS Sales Agent 


Roscoe Townsend of the Dalton Adding Machine Sales Agen at 
Butter, Montana, on the right, and, on the left, Ben J of the 
selling Staff and Mrs. Jobb standing in front of the ew ground 
floor offices at 50 East Granite street, in whi Mr rownsend 
and his staff recently moved Mrs. Jobb is hold o the Dalt 
Supreme Championship” silver cup, won by the B itte Agency 
last summer's sales contest together witl a number f other 
prizes. The cup is awarded to the Dalton ager iking the 
highest percentage of quota during the three n s contest 
held each vear The contest had previously been won by such 
igencies as Houston, Texas, New York City and Portland, Ore 
gon Mr. Townsend says that adding machine ale onstitute 
a good barometer of business conditions, whi vere exceptior 
ally good in 1926 in Montana, and that there are r ‘ f 


stil! better business for 1927 





Elliott Addressing Machine Co. Incorporate in 


Massachusetts 

tn a report from Boston published in the Wall Street 
Journal of March 5 it is stated that the Elliott Addressing 
Machine Company of Cambridge, Mass., has bes rgal 
ized under the laws ot Massachusetts t sets 
company of same name incorporated in Ma Capita 
consists of $509,000 preferred, $100 par, and 6,000 shares 
Oo par common 

> 

Meilicke Display in Horder’s Conway Store 

The Meilicke Company, 2466 North Clark street, | inf 
Iil., has a complete display of its calculators d other 
office specialties at the Conway building store of Horder’s 


Inc., Chicago, Ill. This is in charge of W. |] 


a salesman who has centacted many years with users in the 
Chicago field The display is given | 

electrically lighted cabinet Many callers 

the many types of Meilicke —— sh 


Jeweler Finds Writing Fluid a Good Seller 


The J. A. Foster Company, jeweler, Pr 
has disproved the theory aes writing fluid is 
tical item for the high class jeweler to handle s ( 
pany recently put in a “Scrip” window, and i e week 
sold ninety-two bottles of this Sheaffer fountain pen 


writing fluid 
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Why the new Shaw - 
Walker Plan means 
move money for 
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—s 
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I. You have the continuous selling support of a powerful 





| 
| 


| 


advertising campaign in the Saturday Evening Post, Sys- 
tem and Business, and your local newspapers. 2. You re- 
ceive free window trims, result-getting mailing pieces and 
other dealer helps. 3. You get the full orders and full 


ee dens 
— 


eR re oo Eg 
Sa eT 


profits that go with a complete line of office equipment. 
4. Most important of all, the valuable and exclusive Shaw- 
Walker Franchise means that all the Shaw-Walker busi- 
ness in your city comes to your store. Don’t fail to get 


the facts about this new and attractive Dealer Proposition. 


Mail the coupon at once! 


» Built Like a 
| Skyscraper” 





Send in 
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SHAW-WALKER, Muskegon, Mich 
I'd like to know more about the new Shaw-Walker Selling Plan 
make more mone for 1 as an exclusive dealer. 
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STYLE FF-660 


An Amazing Opportunity! 


Recently one of America’s largest and 
best known manufacturing organiza- 
tions (name on request) asked us to 
develop a special metal desk equipment 
which would more closely meet the 
needs in their big offices. 


Working with their engineers we tackled 
the problem with the result that pres- 
ently a wonderful new ‘“‘big office’ metal 
desk was evolved —a 
desk which not only 
has a built-in con- 


Models for every requirement 


And now by permission of our clients 
this marvelous desk equipment can be 
offered as standard so that through 
volume production the prices can be 
kept suprisingly low. 


There are literally thousands of ‘‘big 
businesses’’ in America whose needs 
parallel those of the company for whom 
these desks were built. They need this 
equipment and to 
place the matter be- 
fore them properly 





duit for the wiring of 
telephones, dicta- 
phones, etc., but 
offers a score of other 
important efficiency 
features. Already 
orders amounting to 
3,000 of these desks 
have been placed by 
them. 


Beautiful, strong, quiet, fireproof. 


JAMESTOWN 
METAL a 
DESKS 
_ SR __ 


1p we will welcome 
| representation by 
| responsible office 
appliance dealers. 


This is an amazing 
opportunity. 


Ask for details to- 
day. 


No bolts, screws or angle 


irons used. The patented' knockdown construction permits 
economy of shipment and storage. 


JAMESTOWN METAL DESK CO., JAMESTOWN, N. Y. 











Y and E Agents Contest for Valuable Prizes 
Agents of the Yawman and Erbe Manufacturing ( 


ny tf Rochester N \ entered wit! enthusiasm recent] 
agents’ contest for $1,000 in prizes and two he 
ing cups his contest is under the supervisio: 
H P Rock W ¢ 1] Manager of the awency dealer di IsIoO! 
test covers February, March and April and ever 
Kk agent and traveler in the United States is eligibl 
ter. It order tl] it the contest may be pertecti il 
gents have beet divided Into twee sections ac¢ X 
territorial possibilities and previous business ) 
ve ween established for each agent in accordance witl 
ision and his possibilities in the territory | 
rates, due reterence being had te his past 
ct 
ward of the prizes will be based o1 percentage ot 
rease over last year’s business and the possibilities of 
territory of the contestants This is a performance 


} 


test staged with the idea of encouraging Yawman and 


e representatives to cash in to the utmost on impro ed 
ness conditions this year Standings will be esta 
based on the amount of Yawman and Erbe met 
ndise ordered by the agent during the campaign. Onl 
yvering stock merchandise in steel, wood and sup 
s will be giver redit in the contest Orders for all 
s listed on the Y and E price lists will receive redit 
of six cash prizes will be awarded to the winne 
division as follows First, $200; second, $100; 
$90; fourth, $25; fifth, $20: sixth, $15, making elve 
ad 1S] igre t 1 ik re £res i 
will eClVe rst prize eX ohes F 
er cu vill iwarded t e le g ve 
Ss the ive go the é ne n 
¢ t eT 
Vance iti betweer \ and |} igents ind 
travelers and to lend added interest first. second at | 
izes | ve beet established for Y and |] travelers Phe 
‘ A S é it shi Vs wre est iv 
Cast ve Cars three ive i 
e a firs f $100 The 1 whos eT 
n e* d ve $50 and ank iy 
1] ece a lhe ‘ test ec | é | 
close \ 3) All orders é ed 
I ¢ d ¢ v ( 
Apr 1) 
“ , 
( pu cit l] g ¢ 
g ers and the \ ke Lede 
} \ cr ¢ ( Sale i [ | 
nN ig ¢ ‘ Ss ( 
‘ ces 
ders ‘ 
a 
Miss Alexander Wins Prize 
1) { recentl I il type 
aa “4 tis t 
Ss witl nly 
a 


\ 
v\ 


a janie 


Parker Pen Company Opens Boston Office 


OT { 
I 
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“The true genius of a man,” il 
gid, ‘‘rests in his ability to 
see opporiunt when ti comes 


4t that moment success hangs in 
the balance.” 


MEN WANTED! 


You Hold the Key To 
OPPORTUNITY 


But Unless You’re Bigger 
Than Your Present Job-- 


Don’t Read on 


Are you “marking time” in a job that does not 
demand your best? Do you want to increase 
your income and step out more conspicuously 
from the ranks? Do you reside in a city of 
100,000 or more? Are you a MAN OF 
VISION? Then we have a position for you 
that’s just as big as you will make it. Your 
opportunity! 











We want an able salesman and potential state 
or district manager—you or another farsighted 
man—to accept full or part time representa- 
tion for us in your city. Ours is a low-priced, 
standard product that sells in quantities to 
large buyers: Stewart-Warner Speedometer 
Co., Peoples Trust & Savings Bank, Lyon & 
Healy and hundreds of others; that every busi- 
ness, large or small, needs and wants; that 
YOU can sell on sight. 


That you’ve read to here proves that you’re 
endowed with vision. That’s enough. No in- 
vestment is required. We give the closest co- 
cperation—our product has proven its salabil- 
ity—only men are needed. A _ successful 
whclesaler in a large city is selling out his 
business to accept our offer. He has the cour- 
age and ambition. Have you? Yes—then 
write TODAY to 


LION SYSTEMS, INC. 


332 S. Michigan Ave., Chicago 





DEALERS in communities of less 
than 100,000, or those in 

larger cities, who can as- 
sign someone to our line, can realize 
large profits through a rapid turnover of 
a small stock Write for details and 
territory. 
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Here SI Rue ; 


it Is-—— *“" Chair Cushion 


ee 


A Thicker, Heavier 
Even Faster - Selling 
Sunruco Chair Cushion 


Here’s a bigger, huskier, better looking 
Sunruco Sponge Rubber Chair Cushion. 








Sunruco Sponge Rubber Chair Cushions 
have always represented a “full money’s 
worth.” But you ought to see the new 
models! Square edge—5%” thick through- 
out. All-wool felt. More rubber—more 
materials — more weight — stronger sales 
appeal! 





Sunruco Chair Cushions add to office ap- 
pearance. They contribute to a comfortable 
“buying mood.” They save suits from 
“shining” and premature discard They 
make office people feel more comfortable 
and do more work 


Get one of these new Sunrucos. Feel it 
“heft” it—sit on it. You'll be as enthusiastic 
then as we are. And your volume will jump 
in a gratifying way. 


The new Sunruco Sponge Rubber Chair 
Cushions me n two styles—Plain Fel 
Surface, Ribbed Felt Surface Three stand 
ird sizes Green and brown felt 


Send the coupon for a sample cushion 


The Sun Rubber Company 


Originators of the Sponge Rubber Idea in the Office Specialty Field 


Barberton, Ohio, U. S. A. 


THE SUN RUBBER CO., 
Barberton, Ohloe. 


Please send us sample new model Sunruco Cushior wit) 
prices and full particulars 


Name 


Address 


Office Appliances 








Atlas People Start National Advertising 
The Atlas Stationery Corporation, New York City, N 
are starting a campaign of national advertising, including 
such media as the New York Times, the Literary Digest 


and other publications. In the first named the 
advertising will stress the advantages of the | E. B 
binder clip, one of the items belonging to the “Cado” family 


and for which the Atlas concern ts acting as exclusive 


distributor. 


The many other items of the Atlas line, such as _ the 
[wistout thumb tack and the Klutch ciip w ts ma 
applications will also be included in this campaigt Che 


Gail paper punch, another product for which the Atlas C 
poration has exclusive rights, will also be feature 
ae 


Six Men Win Watches in Hundred Per Cent 
Plus Club 

\s a reward for maintaining a high standard of sales 

manship over an extended period, George | Leebody 

I. B. Grant, J. A. Shepherd, H. T. Black, ¢ \. Roesch 


and E. E. Heller of the Yawman and Erbe sales organi 


zation have received gold watches, the highest honor that 
is given by the Yawman & Erbe One Hundred Per Cent 
Plus Club. Others who qualified for the One Hundred 


Plus Club awards included the following: Diamond fob 
H. W. Zickert and W. L. Wyckoff, who qualified in three 
months; third bar, diamond fob, H. T. Black and F. H 
Metzger; second bar, diamond fob, F. H. Metzger, qualified 
in three months; A. W. Sadden, F. A. Williamee and G. A 
Burroughs; first, diamond fob, J. I. Watkins, G. A. Bur 
roughs, qualified in two months; W. I Wyckoff and 
George E. Waring: plain fob, Richard Uslander, J. A 
sweeney F. L. Crocker, Conrad Scheer, H Ay Fisher 
J. J. Holland, R. F. H. Crawford, Fred J. Sigl, William M 
Hawkes, E. N. Eagle, D. M. McMartin and William 
\nderson 
> 
New Officers for Minneapolis House 

The Japs-Olson Company, 316-320 Fourth avenue, South 
Minneapolis, Minn., announce the election of new officers 
ind directors as follows G. F. Olson, pre sident and treas 
urer: Frank Beddor, vice-president; Charles G. Strand, 
vice-president; Herbert S. Fall, secretary. Directors: G. | 
Olson, E. H. Olson, Otto H. Japs, Herbert S. Fall and 
Charles G. Strand 

The election of these gentlemen is in line with the policy 
of rewarding persons actively associated in the nduct 
ant 


e business 
The Japs-Olson Company are dealers in stationery, office 

equipment, printing, filing supplies, desk accessories, type 

writer supplies, wood and steel filing devices ve 


printing and engraving 


Burroughs Promotes Spalthoff 


The New York Sun of March 11 announced that A. | 
Spalthoff, sales manager of the Burroughs Ad gy M 
Company's New York City headquarters si 24, has 
been promoted to the position of managet 
came trom an announcement by Standis I : 


dent of the Burroughs Adding Machine (| 
oe 
Victor Sales Co. of Cleveland to Open Youngstown 
Branch 
L he Victor Office Machine Sales ( 


the Winton hotel building, Cleveland, O 


store in Youngstown, O. E. J. Ecclest genet nage 
ot the company, has appointed E. L. Martin to t harge 
of the Cleveland office Mr. Marti is 


experience in this held \ E. D 
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OS ReED NODEL B 
AFE~GUARD 


| CHECK WRITER 
ae 








COMPLIES WITH NEGOTIABLE 
INSTRUMENT LAW 


The Safe-Guard Check Writer 
writes the amount in words 
only, thereby complying with 
the Negotiable Instrument Act. 


The sample of Safe-Guard’s 
work shown below gives an 
idea of the complete protec- 
tion offered. 


The new Speed Model B Safe-Guard Check 
Writer is the FASTEST word check pro- 


tector ever offered to the public. 


ee, uw hs 

ansdale. Pa oh foul 10 ed 

‘| . pinst NATIONALBANK _s 
= | Oe Me oF - 


0 OO 
eg ORT 





"reg ef ensue ae Safe-Guard mechanically protects both payee name 
|=" Sugrabuns and amount line—writes the amount in words. 
| Fos ; es 
} —— Further Information Without Obligation 


Some choice territories still open for capable distributors and salesmen. 


SAFE-GUARD CHECK WRITER CORPORATION 


3 BEEKMAN STREET NEW YORK, N. Y. 
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to satisfy 
an old need! 






$12.00 List 


No. 2 Capacity, 100 Staples 


ERE we show the newest addition to 

the Speed Fastener family. It is Model 
No. 2 which has all the meritorious features 
of Models 50 and 100... and staples, sheets 
or books up to 12 inches from margin. 


SPEED FASTENER STAPLES FIT 
ALL SPEED FASTENER MODELS 

















Guaranteed clog-proof, 

Few parts—easy toreplace, 

Stapies don't jam or clog, 

Absolutely rust-proof, 

No pounding necessary, = 

Penetrates wood, fibre, etc = 
ls 






Frozen Staples 
with 


Fastens 40 Sharpened Points 
sheets 16 Ib. 
bond in one op- 
eration, up to 
4% Inches from 
margin. 


SOLD ONLY /< 
through Trade “~ 





R eloads in a jiffy, 
No waste of staples, 
Locks automatically when staple chamber is empty. 


PRACTICAL OFFICE MODELS 
No. 50 No. 100 


Size of Base Size of Base 
3% in. wide x 64% in. long 4% in. wide by 6% in. long 
Capacity, 60 Staples Capacity, 100 Staples 


$8.00 List $10.00 List 
Staples, 1000 to box; 10,000 to carton 


PARROT SPEED FASTENER CORP. 


Sole Distributors 


388 BROADWAY, NEW YORK, N. Y. 








New Hoosier Catalogue and Price List 
Che Hoosier Desk Company of Jasper, Ind 

lebruary sent out to the trade I 
with price list rhis catalogue is a very we 
caretully gotten up booklet of torty-tour page 
plete ly covers the Hoosier desk lines, opening 
ing picture of the factory where these desks ‘ 
following with descriptive matter and a diagra 
tom picture showing the constructive features 
Below this phantom cut are hitteen reasons 
pany’s slogan, “Built True Clear Thru. 


Following this, the various types and grades 


desks are pictured and de scribed, so that 





HOOSIER DESK No 54 This is 
attractive types In the new 9,000 
pick out from the catalogue, if necessary, the 


he desires. At the end of the catalogue are sot 

period desks and finally, the back winds up 

illustrations showing the constructive features 
The catalogue lists several new lines. s 


9,000 grade in place ot the previous &,000 g 


are now 1% inches in thickness: drawer tronts are " 
and equipped with brass drawer pull 

drawers of all flat top desks are equippe 

' , . Th t lvantac 

groove pen trays ese extra advantaves 

a very slight increase in price over that det 


8000 grade 

The 7000 grade oak desks and tables 
all quartered oak Lhe roll top desks 
numbers have been added to this grade 


The 5000 grade remains practically the 


tore hese desks and tables are 
ferrules as standard equipment t 1s to he 
corners of the inside pedestal legs on «¢ 


knee space are rounded 
> 
Furniture Building Company Elects Officers 


The Furniture Manufacturers’ Building | 


ers of the Furniture building ne of the 
buildings of Evansville, Indiana, elected 
ruary 19 as follows A. F. Karges, president 
vice-president: H. H. Schu. secretarv-treas 
W. A. Koch, Gilbert H. Bosse, C. M. Ft 

é otticers were re-« é \l 

d Schu have served for inetee! 

W. Brennecke was appointed 1 

ulding for the seventeenth consecut 

> 
Hartford Concern Moves 

The Dewey Office Equipment (| 
$36 Asylum street, Harttord, Com 
quarters at 199 Ann street, where 


rtably situated 
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Don't Sell 
Something 


“* Just 
As 


Good’ 


It is readily agreed that liberstoK Red Rope Products 
are the leaders in their field and as such have become the 
Standard of Comparison. Stationers must now sell other 


brands as being “just as good as FiberstoKk.”’ 


The wise dealer doesn’t bother with followers—he wants 


the Leader! For that reason you 
will find FiberstoK Products 
sold in the better stationery 
stores. These high class mer- 
chandising centers know the 
value of the quick turnover and 
steady volume which comes from 
consistent national advertising; 
they know that it is good busi- 
ness to feature quality merchan- 


dise and most of all they realize 


that once they have found a 
Winner it pays them to stock and 


push that line Exclusively. For 


these reasons the better sta- 
tioners have Concentrated on 
Fiberstok. 


Some of the leaders in the 
famous FiberstoK line are: 


Bank Book Covers 

Expanding & Flat Envelopes 

Expanding & Flat Envelopes 
(“Congress Tie”) 

Expanding Files & File Pockets 

Flat Files & File Pockets 

Folders for Vertical Filing, 
Flat & Expanding 

Legal Envelopes 

Mailing Envelopes, Flat & 
Expanding 

Partition Envelopes 

Photo Mailing Envelopes 

Pocket Files 

Stamp Holder Files 


NATIONAL FIBERSTOK ENVELOPE COMPANY 


429-447 Moyer Street 


Philadelphia, Pa. 


Cerererrail Soererourenentay 
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Featuring 


Visibility 


Irving-Pitt loose leaf products are sold by 


selected stationers and office supply 


throughout the United States. The 


trade-mark is the recognized 


supreme quality. 


dealers 


cox HPim 


emblem 


of 
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“The New No.1 


Visible Records ~ 400 sheet capacity 


The popular priced No. 1 VI-DEX sets a new standard 


of compactness and convenience tor visible records 





Thirty marginal headings, on both sides of the sheets, 
are visible at a glance. The rings are in sets of three each 
—and every group operates independently, enabling you to 
insert or remove sheets without disturbing others 


An entirely new indexing plan permits expansion with 
out shifting of other records. There are no “trick” fea 
T 


tures—the mechanical simplicity of the No. 1 VI-DEX 
makes them unnecessary. 


The book lies flat on the desk ten volumes + OOO rec 
ords) can be filed in a desk drawer. 


There are twenty stock forms from which to select 


Special forms drawn up upon request. 


No. l is a “Sure Seller.” 


Irving-Pitt Manufacturing Co. 


New York Kansas City Chicago 








G. O. E. C. Merges Cleveland Interests 
The General Office Equipment Corporation has consoli 
dated its Elliott-Fisher and Sundstrand divisions at Cleve 
land, Ohio Both divisions are now located in the Audi- 


torium Garage building, 616 St. Clair avenue, corner of 


East Sixth street Che former Elliott-Fisher offices in the 
Caxton building have been discontinued, and the Sund 
strand offices in the Auditorium Garage building have been 


expanded to meet the requirement for increased space 
W. F. Simonson is manager at Cleveland for the General 
Office Equipment Corporation. Before taking charge 


the G. O. E. C. at Cleveland February 15, 1925, he had 


been manager of the Cleveland branch of the Elliott-Fisher 
Cor ny one and one-half years. Prior to that he was it 
the educational sales division of the company at New York 
William Tonkin ts assistant manager He had beet 
Sundstrand manager at Columbus, Ohio, before the merger 
i eg led Re ne of the best salesmen of the Sund 
Val i 
( el he headq ¢ l 
¢ ( Office Equipn C¢ 
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the operator school, operator employment department and 
set ind supply departments. There is a large displa 
ro vhere all of the latest models of Elliott-Fisher and 
Su d machines are shown 
Cleveland got off to a very fine start under the consol 
idat The sales staftl ot seven i! tiie Elie tt Fisher 
and eleven in the Sundstrand division established 


r March the first half of t 
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Memphis Meeting Postponed 
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Mrs. Richard B. Carter Recovering from Fall 
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Speedaumat 


is serving: 


La Salle Ext. University Coca Cola Company 

Ford Motor CarCompany Rubber City Mfg. Company 
Kalamazoo Stove Co. Curtis Publishing Co. 
Prest-O-Lite, Inc. Christian Science Monitor 
New York Times Pictorial Review 

Chicago Tribune International -Cosmopolitan 


and many other satisfied users. 





Speedaudresser AB, the 
latest development in a 
hand addressing machine. 





SPEEDAUMAT has proved itself 
as the world’s most economical 
addressing system. The hand ma- 
chine pictured will carry a full line 
of attachments, and is adapted to all 
kinds of addressing. The address 
medium is a metal SPEEDAUMAT, 
only $6.00 per thousand blank, in 
minimum quantities. Complete 
motor driven equipment is available 
for the larger lists. 


SPEEDAUMAT offers a big sales 
opportunity to representatives. Ex- 
clusive territories will be granted. 
There is a liberal provision for real 
earnings, and supply business on 
which commission applies, continues 
after initial sale. 


Write and let us tell you all about 
SPEEDAUMAT and the possibilities 
in it for you. 





geedaumar 
Addressing Machinery 


2023-2033 WILLOW ST. 
“ BRUNSWICK 7540 


‘CHICAGO 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 


W. Neill Stewart, President, Dallas, Tex.; Edward S. Towne, First Vice-President, Holyoke, Mass.; Edward E. Crandall, Second 
Vice-President, San Francisco, Cal.; Woodson P. Waddy, Third Vice-President, Richmond, Va.; Charles D. Brewer, Treasurer, New 
York City, N. Y.; Arthur J. Walker, Auditor, Minneapolis, Minn.; Fletcher B. Gibbs, General Manager, 403 Conway Building, 
Chicago, Ill.; Mortimer W. Byers, Secretary and Counsel, 41 Park Row, New York City, N. Y. 


REGIONAL GOVERNORS 


Charlies P. Garvin, F. 8. Carl Schutz, Browne-Morse 
Webster Company, Bos- Company, Muskegon, 
ten, Mass Mich. 


Uri Doolittle, W. H. @. 
° Daniel 8S. Hansen, Carlson 
a -onte Syracuse, Brothers, Inc., Moline, Il. 


Francis B. Irwin, James Sterley F. Jerue, McClain 
Hogan Company, Ltd., & Hedman Company, St 
a. i Chest Paul, Minn. 
. H. Clarke, BE. H. 
a com Hudson, The Star 


Bro., M his, . &_ B. 
” a, Tae Printery, Muskogee, Okla. 





REGIONAL GOVERNORS 


L. B. Clegg, San Antonio Howell D. Melvin, Melvin, 
Printing Company, San Roberts & Horwarth, San 
Antonio, Texas. Jose, Calif. 


William F. Dawsen, Charles 
Dawson, Ltd., Mon- 


George E. Horne, George 
= treal, Canada. 


. Horne Book Store, 
Greeley, Colo. 


Joe E. Harvey, West Coast 


James 58. Ball, Kilham Stationery and Printing 
Stationery and Printing Company, Los Angeles, 
Company, Portland, Ore. Calif. 


SECRETARY'S OFFICE—41 Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 
Twenty-Second Annual Convention Will Be Held at Hotel Statler, Boston, Massachusetts, October 10-13, Inclusive, 1927. 


Cleveland to Bid for 1928 Convention of 
N. A. S. O. O. M. 

Cleveland stationers are starting out on a campaign to 
bring the 1928 convention of National Association of Sta- 
tioners, Office Outfitters and Manufacturers to Cleveland 
The Cleveland men feel that this city has everything to 
offer that will tend to make the convention a success. The 
business show recently held in Cleveland gave all branches 
of the trade who visited it a good idea of the progressive- 
ness of the city. The Public Auditorium, acknowledged to 
be one of the largest and finest buildings adapted for con- 
ventions, is to be still further enlarged. Entertaining large 
gatherings is not a new venture for Cleveland. Some of the 
largest and most exacting associations have held their meet- 
ings here within the past five years and the city’s conven 
tion facilities have never been taxed to the limit. Six 
hotels have four thousand rooms with baths. Five of them 
have numerous assembly, banquet committee and private 
dining rooms. In addition, Cleveland has nine magnificent 
apartment hotels and scores of smaller hosteleries. 

It is centrally located and has the best of transportation 
facilities. With all these many things in its favor and 
many more besides, Cleveland stationers feel that they are 
reasonably sure of bringing the 1928 convention here.— 
A. E. D. 

on 
Harvard Bureau Gathering Data on Stationery 
Business 

Pursuant to the plan adopted at the Washington conven 
tion of the National Association of Stationers, Office Out- 
fitters and Manufacturers, the contract between the Asso 
ciation and Bureau of Business Research of Harvard Uni 
versity was closed on February 1, and the Bureau's field 
man, S. A. Swensrud, is now visiting various cities pursu 
ing the necessary preliminary work of the investigation 
Mr. Swensrud was in Atlanta, Ga., on March 14, after 
having visited a number of stationers in New York City, 
Baltimore, Philadelphia, Washington, Richmond, and Char 
lotte, N. C. He said that the field work is going nicely 
and that he was about to return to Boston, from which 
place he would leave in a few days for the West, with the 
intention of visiting Buffalo, Cleveland, Chicago, Minne 
apolis, St. Paul, Kansas City, Mo., St. Louis, Cincinnati 
Columbus, O., and Pittsburgh. 


Upon the data Mr. Swensrud obtains on these trips will 
be based the form of the questionnaire that will be sent 
to the entire stationery trade of the United States, irre 
spective of whether such dealers are members of the 


National Association or not; and when this questionnaire is 
distributed, it is hoped that everyone who can do so will 
make prompt response to it It is the intention of the 
Bureau to make its research cover the industry as thor- 
oughly as possible and the analyses will be based on the 
returns received from the questionnaire. 

As these returns come in they will be carefully examined 
and checked, item by item, by experts of training and 
experience in this class of work. If in the course of the 
work the examiners find figures which are manifestly in 
error or which plainly indicate a wrong condition, the Bu- 
reau will communicate with the dealer concerned, asking 
him to correct his figures 

When the returns are finally in and checked and cor 
rected, general average of costs for the various departments 
of the stationery business will be compiled and put in sta 
tistical form for the benefit of subscribers and the trade 
at large. 

Finally, a selection will be made of those stationers whose 
returns show the best grasp of the correct principles of 
business and whose results, compared to the capital in 
vested, exhibit the understanding of correct practices. Data 
supplied by such concerns will be separately compiled to 
show the rest of the trade what can be done and to give 
the trade as a whole the right sort of an ideal to strive for 

It is to be understood, of course, that the work done 
by the Harvard Bureau is strictly confidential and that in 
no case will names or other information be disclosed that 
will lead to the identification of any individual, firm or 
corporation assisting in the work 

oo >  - 
Capital Districters Meet 

The regular monthly meeting of the Capital District 
Stationers, Office Outfitters and Manufacturers Association 
took place on Wednesday evening, March 15, at Keeler’s 
restaurant, Albany, N. \ About twenty members were 
present and also representatives of the Moore Pen Com 
pany, The L. E. Waterman Company and the Yawman & 


Erbe Manufacturing Company President Donnelly pre 
sided. The minutes were read and adopted, and appro 
priate formal action was taken on the recent death of the 
father of President Stewart. An appropriation was made 
for a floral piece for the funeral of the father of Peter 


Burns, a member. A committee consisting of Fred Clapp 
Clayton Marsters and John Skinner was appointed to take 
up the matter of a joint outing this summer with the Mo 
hawk Valley Stationers Association 
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SPEED SERVICE 


Rapidity is the very essence of mimeographing. Not 

only is the Mimeograph the quickest means of 
duplicating all kinds of form letters, bulletins, office 
and factory blanks, even simple drawings, maps, charts, 
etc., but the nation-wide service-system by which it is 
maintained assures to every Mimeograph owner prompt 
and dependable delivery of supplies, parts and expert 
repairs. In ten of the larger cities of America we have direct 





| Branches 


| branches of our main 
factory in New York, 


| Louis and Kansas City. 
And usually the best 
office equipment store 
in other cities sells Mim- 
eographs and always 
has supplies in stock. 


| A. B. Dick Company 


Chicago 


Boston, Philadelphia, | 
Washington, Cin- | 
cinnati, Indianapolis, | 
Pittsburgh, Detroit, St. | 


| branches and in practically | 


We maintain direct | 


all centers of business we have | 
highly efficient representation. | 
Speed service! The Mimeo- | 
graph is one of the world’s 
greatest time beaters. And | 
that means stupendous econ- 


omy—to business and educa- | 


! tional institutions everywhere. | 





Send now 

You can’t possibly 
know of the many im- 
portant ways in which 
the Mimeograph can 
serve you until you 


| have learned a few in- 


teresting facts concern- 


| ing the Mimeograph 


of today. Let us send 


| you an interesting 


booklet on this subject. 


| A request will bring it 
to you without obligation. | 


A. B. Dick Company 


Chicago 
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No. 7800-TS 
Little Dandy "Stand 
with two side leave 





U HL equipment 


pays/ 


The final test of any item of merchandise is 
not in the salesmans personality or the 
advertising appropriation; the thing that 
accomplishes its purpose in the manner and 
time the user has a right to expect, is the 
thing to buy—and to sell! 


The office equipped with UHL furniture is 
quiet, convenient, and capable. Many fea- 
tures of easy movement, durability and 
speed are built into this line; “Little Dandy” 
stands for typewriters, other office machines, 
books, cabinets, etc. and ‘‘Postur-Chair’ the 
ideal working seat are especially popular 
The dealer representing UHL is building 
prestige and a profitable future; if you have 
not received our new catalogue, just issued, 
send for it now 


The Toledo Metal 


Furniture Co. 
1380 Hastings St. Toledo, Ohio 


é 


No. 
9606-17 
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It was decided to change the meeting |! t rom the 
third Wednesday of each month to the third 1] 

Following the meeting, F. T. Blakeman, pres t of the 
Spencerian Pen Company, gave an inter 


tive talk on the Manufacture and Sale of St 


ing out emphatically the necessity of « 
betwee! manutacturer ind dealer 
reased 
e mec nw id) ( 
> 


Kansas City Office Appliance Managers 


At the first meeting in March of the Ka ( ‘ 
Appliance Managers’ Association the 
were elected for the balan e ot the veal 1927 rant I 
Maines, Elliott Addressing Machine Compa e-pres 
dent; E. H. Vincent, International Business Ma s ( 
poration, director; F. L. Gould, L. C. Smith & ¢ 
[ypewriters, Inc., dir 

The president of the organization is M 
the General Office Equipment Corporat ’ e st 
tary is M. A. Timmins f the Monroe Cal ting M 
chine Company 

ae 


Van Houten Invents New System 
H. A. Van Houten, formerly connected 


Kardex organization, is the inventor 
ible equipment described another pag 


sociated with The ¢ E. Sheppard Con 





H. A. VAN HOUTEN 


department 
Mr. Van Houten is an old-time office 


known to dealers throughout the country 


Dictaphone Conference in Chic 


An informal sales meeting was heid at 


ago District 


Dictaphone Sales Corporation, Chicago, Ma 
the staff an opportunnts meeting ti l { 
Stowell. who succeeded ( K. Woodbride 
the corporation Merrill B. Sands, the 
was present also. Out of town mart 
vere ert H Y | is, | J 
M ipolis, M 
M st vell ca ( 2 \ 
¢ i led the f r Na 
Office Apphance Ma . 
ers New York et g. J ~ 
( a 3) S 
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safe Confidence 
and what it means to you 


It means much to you to know 
that when you read a Meilink ad 
or when you talk to a Meilink 
salesman, every claim made is 
provable and has been proved in 


advance. 


It means that you as a merchant 
can weigh the value of Meilink 
with full confidence. This means 
that you may make an intelligent 
business decision on the basis of 
the facts presented. 


When Meilink tells you that 
Meilink Steel Safes afford Better 
Protection, this Better Protection 
is a proven fact. The Meilink 
record of performance in the field 
of experience is 50,000 Meilink 
Built Steel Safesin use, with only 
one known fire loss—this is your 
assurance and your customer’s 
guarantee that Meilink Steel 
Safes dodeliver Better Protection. 


When you hear that Meilink Steel 
Safes are delivering daily service 
for years without end, you know 
that Meilink Safes are strong and 
stand up under all conditions. 


When you also realize that C. 
F. Meilink is the originator of the 
steel fireproof safe, and will build 
steel safes only to certain limits 
in sizes, you must recognize that 
when we tell those dealers who 
are now selling Meilink Steel 
Safes, that they are selling the best 
value in fire and burglar protec- 
tion; that Meilink offers the value 
upon which they can build a per- 
manent, expansive and profitable 
safe business; that Meilink will 
prove that, too. 


There are a few cities in which there is no Meilink Dealer. If you 
are located in one of these cities we will be glad to give you the facts 


The Meilink Steel Safe Co. 


Toledo, Ohio 





Better Protection 


EILIN 
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When this key is depressed 
carriage automatically 
one to right. 


repeatedly 
aap ey — Ge 











Watch for Monroe Ads- 
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Straight-Line Column 
| Arrangement 
The dials, upper and lower, 
are arranged in exact col- 
umns with the keys on key 
boerd. Figures on dials | 
stand out hke headlines in 
@ newspaper Facilitate 
eo ease and speed in reading 
—a feature of utmost im- 
C | portance 
Glectric) 
6) 
Instantaneous Dial 
Clear-Out 
The One Crank clears 
either or Both dials in a 
fraction of a second by an 
easy. simple movement 
that becomes almost auto- 
matic. Only one part to 
operate — the simplest 
mechanism yet devised for 
restoring two sets of dials 
| to sero ’ 
| _———————> 
A 
| ; . 
NOTHER revolutionary forward step—the FULL | 
AUTOMATIC! At recent business shows, in 
demonstrations before commercial bodies — every- 7) 
where—its uncanny performance has astounded thou- Va 
sands of executives. 
_—A machine that reduces figuring to the ease and Shore Cus Addinana 
simplicity of pressing a button! With all its amazing _ 

‘ . . . ° ee he simultaneous depres- 
automatic accomplishments, it retains the simplicity, | sien of keys and Five (+) 
versatility and flexibility of other Moaroe models —a | stentancousty. This is.ales 
machine of Exclusive Features. | when subtracting. Fhis 

7 al —— — 
° . ° . . ° gc is possible only on the 
Multiplication at a finger touch, Division entirely Monroe 
automatic, Addition or Subtraction by depressing the 
amount and actuating bar simultaneously —a high 
speed machine, yet —e sacrificed to gain it. Per- 
fect alignment of keyboard and dials; only one part to 
operate when clearing dials; essentially a one hand 
machine; small enough to be the ideal desk machine. 
—And scores of other practical features that you 8) 
should know about — features that mean utility, long 
life, economy, ease and convenience of operation —fea- 
tures that won the one award among calculating 
machines at the Philadelphia Sesquicentennial. 
A Desk Machine 
Use coupon for Book of Features or demonstration “ate ‘bstiee Gos Ce 
Desk popularly applied 
by user all previous 
= Monroe els Iso in 
There are more than 175 Monroe — oe ie Ces Se 
models, ranging in price from 
$150.00 and up. “A machine for 
every desk” and for every figur- —- 
ing need. | Monroe Calculating Machine Company, Inc 
\ Orange, New Jersey 
\ Send free copy M Book 
— Would like to see Full Aut 


Name of firm 


Name of individual 


One of a series designed to give the busy executive tial 
facts that will assist in selecting the machine best suited to his needs So. 




















leetin ieientetienee een eae 




















April, 1927 OFFICE APPLIANCES 173 


The Guest Book 
G. M. HOWE and MRS. HOWE of Buffalo, N. Y 
spent a few days in Chicago recently and visited this jour 
nal on February 28. 


4. M. ROBINSON of The Office Equipment Company, 


Michigan City, Ind., inscribed his name in the Guest Book 
February 28 


C. R. OUELLETTE of the Typewriter Corporation of 


Seattle, Wash., called on Office Appliances on his way 
east on March 3 


Tr. H. MACE of the well known stationery house of 


George A. Drake & Company, Detroit, Mich., paid us a 
visit on March 10 

WILLIAM H. GREENLEAF of the educational de 
vartment of The Carter’s Ink Company, Boston, Mass., 
spent a few days in Chicago last month and made a brief 
ill on Office Appliances on March 12 

rl. F. PEIRCE of the Pacific Desk Company, Los Ange 
es, Calif., spent an hour or so with the editor of this 

nal on March 14, stopping off during the course of a 
visit to points in the east and middle west 

CARL §S. LEOPOLD, president of the Leopold Desk 

npany, Burlington, Ia., accompanied Mr. Peirce on his 
isit to Office Appliances. 

LUTHER A. WALTER of St. Louis, Mo., spent a short 
time in this office on March 14 

C. A. BUHOLZ, head of the Noiseless Letter Folder 
Company, visited Office Appliances last month. A descrip 
on of his machine will be found on another page 

R. M. MYERS of M. Myers & Son, Ltd., Birmingham 


England, visited Office Appliances on March 19 


L. J. REGINALD SAUNDERS of Sandle Bros., Ltd 
and other concerns, accompanied Mr. Myers on his visit 
Mr. Saunders was on his way to Vancouver. Additional 
information concerning Mr. Myers and Mr. Saunders will 


be found on another page 
R. H. BROWNE of the Browne-Morse Company, Mus 
kegon, Mich., paid a brief visit to this office on March 22. 
KYUJI KURATA and MRS. KURATA visited Office 
Appliances for a few moments on March 22. After spend 
ing two days in Chicago they left for the west on March 
23 on their way home to Japan. Further information con 
erning Mr. and Mrs. Kurata will be found on another page 
caidas 
Evansville Desk Company Issues New Catalogue 


and Price List 
The Evansville Desk Company of Evansville, Indiana 
has just issued a handsome forty-six page catalogue of its 
lines of office and teachers’ desks in different designs and 
of different materials, including walnut and oak. Some of 


the d 


esks listed are plain and some are of more elaborat 


hnish, showing the modern tendency to get away from the 


straight lines and square corners The lines shown are 
1andsome and highly practical, including not only standard 
lesks of several different types, but bookkeepers’ desks 
tables, typewriter desks and finally a line of attractive 


chairs, some of which are swivel chairs and others side 


chairs, arm chairs, etc., not excepting chairs for typists 
and for bookkeepers \ price list accompanies the cat 
ilogue 
a 
Braham Takes Coast Territory for “Aulta”’ 
P. H. Brah has been placed in charge of tl | 
rritory y The Ault & Wiborg Compar ( 
Ohio. He had been in charge of business in the Pitts 


irgh district, handling carbon papers, typewriter ribl 


vriting inks, et« Mr. Braham’s predecessor on the 1s 
was | ] Wevt t who has been with The Ault & 
Wiborge Company eight or nine vears: the past three vears 


had been on the Pacific coast 


AmeriGas mas PROPANE {38 
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Rand set Cally Rand Mf Nally ) 


le Pocket Maps Auto Road Maps State 


Big profits here 


say stationers 


HE W. H. Kistler Stationery Co., Denver, 
Colorado, finds that displays like this pay. 
Rand MCNally Maps—a complete line for 
every need—are making big profits regularly for 





dealers everywhere. 

Nationally advertised, profitable, easy to stock, 
these maps are fast sellers. Just make a display 
like the above and see what little sales effort is 
required! 

With the auto and travel season just about to 
open, right now is the time for you to get your 
stock in for this timely business. 

Full supply of window display material, store 
cards, map racks, etc., supplied with every order. 
Liberal discounts. 

Check up on your stock of Indexed Pocket 
Maps which can be included with Auto Road Maps 
and Atlases in order to give you maximum dis- 
count. Write direct for complete information. 


IRanp MENauy & GOMIPANY 


Map He nore rters 
Dept. T-4 
536 S. Clark Street 559 Mission Street 270 Madison Avenue 
Chicago San Francisco New York 


Washington Los Angeles 
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Every Office Needs 


SHAW-WALKER FIVE-DRAWER FIL 
ING CABINET No. 5070 (Illustrated) is for 
° Correspondence and Letter Sized Papers; No 


Greatest Punch Value 
Ever Offered 


The one inexpensive punch that will 
do all the office punching. By a simple 
arrangement of centermark and side 
gauge will quickly perforate one or more 
holes, accurately centered, in one sheet 
or many sheets—all without any fine 
measuring or adjusting. 


Like all Acco Punches, the No. 50 has 
brute power, is unbreakable, has speed 
and will give years of delightful use, be- 
cause it never needs to be serviced. 





See pages 20 to 22 of our Catalogue, 
or send for circular and prices 





American Clip Company 
L.1I.C., New York, N. Y., U.S.A. 


CANADA EUROPE 


Canadian Clip Co., Acco Company, Ltd., 
454 King St. W., Toronto 19 Whitefriars St., London, E. C. 4 


ARGENTINA 
Fred Berg & Co., 77 San Martin, Buenos Aires 


ACCO PRODUCTS 


FOR SMOOTHER OFFICE OPERATION 








(New Machines—Continued from Page 38) 
“Skyscraper” File with Increased Capacity 











The Shaw-Walker Company, Muskegon, Micl has 
brought to crowded offices a twenty-five per cent increas¢ 
in drawer capacity. A _ five-drawer file is manufactured 
which gains one-quarter additional filing space tor the sam¢ 
floor area oc cupied by a four-drawer file Ni 5070 is the 
letter size; No. 5071 the legal size In additior 
space the five-drawer file economizes time in | . 
it reduces the travel necessary in performing the file clerk's 
duties 
Every drawer in the new file is as complet ' 
- 
t 
5071 is for Legal Size Paper 
ers in a four-high file [The compressor and guide rods are 
identical with those in the best “Skyscraper” ca 
he letter size file is 60'4 inches high, 27 inches dee und 
14'4 inches wide The cap size is similar in ght and 
depth, and is 17% inches wide. Each has 12 
filing space. “Built Like a Skyscraper > i | 
followed throughout; standard finishes are ' 
mahogany or walnut—any special finish ca 
to order. 


i 

“Mile Stones” Diaries Give Five-Year Record 
The Boorum & Pease (Company 84 Huds 
Brooklyn, N. Y., is distributing the “Mule Stor 








“MILE STONES” FIVE 


With or Wit it Loch nd Ke 
| - 
These books provide space for a five-year re 
there is no year indicated, the re good for 
five years. The line includes twenty-one number 
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New or Old— 
Fountain Pens Deserve 
a Chance to Make Good! 


Every time you sell a pen or repair one do you 
start the buyer off right by making sure that a 
good Fountain Pen Ink is bought and used? An 
ink that flows smoothly and evenly from the pen 
point, without sediment and strong in its initial 


Ci rl yr? 


Carter's Fountain Pen Inks— 
Blue-Black and Carter’s 
Blu-Rex—Ever-Blue—will 
meet the requirements of all 
makes of Fountain Pens 











Carter’s Blue-Black writes a rich blue and turns a jet 
black—permanent as the paper upon which it is written. 


Carter’s Blu-Rex writes a beautiful blue and remains 


| 


er-blue. It is the ideal 


ink to sell where permanency 


is not essential. 


Selling the service as well as the article builds good will, 
ind these two Carter Inks can be relied upon to do it 


for vou 


FOUNTAIN PENS 
MECHANICAL PENCILS 


CARBOW PAPERS THE CARTER’S INK COMPANY 





INKED RIBBONS MANUFACTURING CHEMISTS 
* % i ESTABLISHED 1858 
FOUNTAIN PEN INKS Executive Offices and Factory 
CICO LIQUID PASTE CAMBRIDGE C. BOSTON 
~~ sn Branch Houses 


NEW YORK CHICAGO 


Canadian Office and Factory 


MONTREAL 


——— 
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STAPLING PLIERS 


U.S.and FOREIGN PATENTS 












“As easy to handle 
as a pair of scissors’ 





Portable--Positive--Profitable 
--and will not clog 


These outstanding features alone are such as to insure the popularity of the 


NEVA-CLOG Stapling Plier, but there are other exclusive features, too. 


Ease of Operation. No pounding necessary. One This is an article you'll want to be sure to stocl 
gentle squeeze! That’s all, whether stapling two Write us today, or tear out this page, sigt ut 
sheets, ten sheets, twenty sheets, or more. This is name, and we'll be glad to quote you prices and tel 
due both to the leverage provided and to the you more about it 


sharpened staples. 
Portability. Machine is taken to the work; work 


does not have to be taken to the machine. Can be 
kept out of the way—on the desk, in a drawer 


anywhere. 





Ejector Feature. Positive and automatic in action 


Accidentally closed staples ejected by slight pres- NEVA-CLOG 


sure of center bar. Staples, in cartridges of one 

hundred, are soldered mes om No collodion or Now Staples 

other machine clogging chemicals are used. Priced [hese staples have 

Profitability. With a liberal discount to you, there’s “ points and are inget 

a real profit with each sale, and at the new price, ered together—not held togetl 

you'll make many sales, for, to sell the NEVA 50) by collodion or other gun 

CLOG, all you have to do is to show it. And with * * substances which will clog 1 

the sale of eve ry pair of plie rs, you create a profit ——— mechanism. Are easily loaded i 
the magazine, and will 1 


able market for staples 
or jump over each other. | 
not be spilled and « 


on the floor will not sey 


NEVA-CLOG PRODUCTS, INC. | ie! ssh 8 
Bridgeport. Connecticut and retail for 50c per thousa 
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Stones” are made both with or without lock and key. The 
retail price ranges from $1.00 to $6.00. Pages are pro- 
vided for registering important anniversaries, such as birth- 
days, weddings, deaths, etc., lists of greeting cards sent and 
received, and an introductory which suggests to the user 
yw to make the diary serve him or her to the best ad- 
vantage 
Che bindings are all attractive, and the finest styles are 
striking examples of the highest type of craftsmanship in 


leather working, richly embellished with Florentine designs 


> 
Wabash Cabinet Company Announces New Drawer 
Units 


he Wabash Cabinet Company of Wabash, Indiana, 
makers of “Supreme Quality” filing supplies, has just an 
nounced a new departure in the packing of such supplies 


1 


They believe that dealers will hail this new idea with 
approval and that consumers will likewise be pleased. They 
ire now putting up guides in folders in complete units to 


g systems of various sizes. Instead of obliging the 
ustomer to figure out how many sub-divisions he needs 
his set of guides, or how many folders should go behind 
guide, all this is worked out and simplified. For the 


respondence file which has three drawers of corre- 





EW DRAWER UNITS DEVISED BY WABASH 
CABINET COMPANY 
spondence, the customer simply buys the three drawer 
init Che proper sub-division of the guides for that much 


correspondence is supplied automatically and behind the 


guides are distributed sufficient miscellaneous and name 
folders to take care of average needs 

Che company states that this greatly simplifies the buying 

filing supplies Chey assert that it prevents mistakes, 
prevents the purchasing of subdivisions which are larger 
than needed, prevents loss, damage and confusio1 Chey 
assure the trade that the new system saves time in replen 
S| gy ne hiles it the beginning or the year, because a 
vhole battery of files can be quickly reorganized with 
guides and folders in about one-third the time it ordinarily 


takes when it is necessary for the filing clerk or stenog 
rapher to figure out what she needs and then distribute 


1 


the material evenly the various drawers. If supplies for 


three drawers are purchased, the guides and folders for 


each drawer are in a separate box and each box is plainly 
marked Drawer No. 1, Drawer No. 2, et: Three different 
quantities of indexes are put up in this way First, there 
are steel tab guides which are for hardest use and longest 
life. Second, there are celluloid tab guides which stand 
up well, but are a little less costly. Third, there are plain 
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THEY BACK YOU UP 


MUNT PENS are a product that deserves 
confidence. Tell your customer they 
write smoothest . . . that they hold 
ink most evenly . . . that they let the 
writer keep his mind on what he’s writing and 
forget what he’s writing with... and you know 
you're right! <2<O\. 2S \ Le Se Se 


HUNT PENS 


Packed for your profit in the Counter Case containing 108 
ten cent Hunt Pen Packets—8 pens in each; 6 favorite styles 
to choose. Your name on each packet with your order 
now for 5 or more cases 


Cc. HOWARD HUNT PEN CO. 
| Seventh and State Streets W Camden, N. J. 


i Yj 





























Count on Counter Sales With 


HUNT CLIPS 


XTRA PROFIT in the pockets of dealers 
everywhere proves this is the way to sell 
Clips. It’s a handy unit to push; six-in-the- 
box sell as easily as one. The box itself keeps 
them bright and new .. . and it’s colorfully at- 
tractive to boost your counter sales!>a.2>e 


HUNT CLIPS are better made 
of strong spring steel. Three 
ideal sizes; six to the box. Retail 


per box — 2§e, 3§c and §O0c. 
Cc. HOWARD HUNT PEN CO. 





















| Seventh and State Streets WY Camden, N. J. 
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More sales and larger profits are avail- 
able by putting your sales force in a 
position to offer this really attractive 
Visible Record Equipment. Cesco Vis- 
ible Records in Book Form dispense 
with bulky frames, stands and cabi- 
nets. Ideal for every type of business. 





VISIBLE 


RECORDS 


in 


BOOK FORM 


The Cesco way of visualizing a thousand 
records in a single Loose Leaf Book—10,000 
records on the desk within arm’s reach 
provides you a newer, better and more 
convenient method of attracting more sales, 
larger sales and more profitable sales from 
your trade. The economy of space and 
also routine time is a tremendous weapon 
at your command 


DEALER’S propositior and circular sent on re 


quest. It gives the facts about YOUR sales 
opportunity: with OUR attractive ling Have 
you the regular Cesco Catalog of Binders and 
Forms in your | se Leat Department \sk 
t it, too! 


Ghe CE.SHEPPARD CO. 


Si. SYSTEMS 


Ven Alst 14% t Lond Island Citg 
New York 


of packing because it simplifies stock taking 


as well as purchasing and helps them 


> 
Some New Emeralite Lamps 


Che Emeralite lamp in various decorative st 














tab guides for files not subjected to so much wea Che 
index put up in this manner is the Wabash Alpha-Merical 
arrangement. Papers are filed alphabeticall ed 
to the file numerically. Dealers appreciate the unit method 








been a popular desk accessory. H. G. Mcl 
pany, 38 Warren street, New York City 
this lamp, announce two new styles 
=> vs as vy 
| 
} 
; 
' 
EMERALITE LAMP WITH PE? 
SETS IN ONYX, BASE 
h Wahl yx pen set a ‘ 
ld le pe set 
I es may be i é 
ed \ iny ¢ cit 
I lamps wall la 1 
dest imps, all equippe é 
\ ire kind to the eye 
A s ll catalogue I ( r é 
& Company, illustrated and givir 
} except the two newest nes 
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Dept. 151, 








EXECUTIVE 
DESK KNIFE 


A Quick-Selling 





For Stationers 


Long-Profit Item 











On your counter this attractive dis- 
play will bring you a rapid turnover— 
real profits with small investment. 
Every desk worker needs a good 
knife—this Executive Desk Knife 
fills the bill. Blade is of the finest 
high-carbon steel, fitted in brass lined 
knife. Bolsters are 18% nickel— 
highly polished and durable. Paper 
knife heavily plated and polished. 
Smooth handles of unbreakable 
“Permaloid” are fashioned with care 


‘The Novelty 
Cutlery Co. 


Canton. Ohio 


EXECUTIVE-DESKKNIFE| 


I | 





and rivited securely. Truly a superb 
quality desk knife, perfectly made and 
displayed for quick sales at the re- 
tail price of $1.00. 

Order a dozen Executive Desk Knives 
—from your jobber or direct—to try 
them out. You'll need another stock 
soon to take care of the demand. 


: The Novelty Cutlery Co., 


Dept. 151 
. Canton, Ohio 
i Please send ....... dozen Executive 


t Desk Knives, on display cards. 


B Name Pere 


i 
REOON....4.0.0000008e00nenneeee 
: 
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The McCarthy Inserting and Sealing 
Machine, illustrated above, fills the 
long-felt need to make your mailing 
equipment complete. 


The machine fills envelopes at the rate 
of 3000 an hour whether one, two, 
three or more enclosures are used. It 
takes post cards, booklets, circulars 


——a on 
Gem hE: 
neem a 


8 
——aen 
~~” ~- = 4 
a. 
a 





Aes 





and uses any size envelope up to No. 10. 


This sturdy little machine has stood 
rigid tests and isnow ready to go out and 
be placed beside your other mailing 
equipment. A machine that combines 
your most difficult operation with your 
easiest-INSERTING AND SEAL- 
ING. 


McCarthy Inserting & Sealing Machine Co., Inc. 


HOME OFFICE: 


145 Lafayette St., 
Western Office: 


New York City 
Chicago, Ills. 
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New Visible Record Equipment 

The C. E. Sheppard Company, Long Island City, New 
York, pioneer manufacturers of loose leaf binders and 
forms, are putting on the market a new line of visible filing 
equipment known as Van Dex visible. It provides a means 
of filing record cards in vertical files with a high degree of 
flexibility, accessibility and speed in reference work. It is 
said that Van Dex requires one-tenth the floor space of 
some of the other systems and costs approximately eighty 
per cent less than some of the other styles 

Van Dex visible in vertical filing form is nothing more 
than a reinforced filing folder having a series of slits cut in 
the body thereof for the reception of record cards having 
die cuts for the purpose of attaching to the folder. The 
cards slide up and down and cards can be added or removed 
with a simple operation. 

This equipment is being manufactured in several styles 
The filing folders are made in three standard sizes to re 
ceive standard width record cards and are filed in standard 
vertical units. It is said that Van Dex will lend itself to 
practically every visible requirement and that it will provide 
for the visualization of many records which cannot be other 
wise put in visible form. 

The C. E. Sheppard Company also market visible record 
equipment in book form, recommended for records which 
require posting. The Van Dex is recommended more for 
reference purposes such as credit authorization, listings, 
etc 

> 
Cleveland Typewriter Dealers Hold Monthly 
Meeting 

Che regular monthly meeting of the Cleveland Exchange 
['ypewriter Dealers Association was held in the Gold Room 
of the Hotel Olmstead on Tuesday evening, March 15 
Che attendance was practically 100 per cent, which clearly 


demonstrated the keen interest members are taking in the 


new association. Dinner preceded the meeting. President 
McBurney presided. After routine business had been dis 
posed of there was a round-table discussion of several 
matters of interest to the trade, the principal thing being 
vhether the ce mpanies should call for and deliver from 
vate homes machines which had to be adjusted or re 
paired according to guarantee. Mr. McBurney pointed out 
that it was an expensive practice and that the firms were 
losing money every day on it For instance, many calls 


come in from the Heights, East Cleveland and Lakewood, 


and it is a matter of at least a two-hour trip to any of these 
places Frequently, there is nothing wrong with the ma 
| 


ine except that someone who is not acquainted with its 
operation has tinkered with it and the owner insists on it 


+ 


going to the shop. It was the consensus of opinion that 
steps should be taken to remedy the matter by having it 
understood in such sales that the machine would be brought 
to the dealer and taken away A committee has the matter 
in charge 

[he association has been running in the classified col 
umns of the Plain Dealer a notice to the effect that the 
following firms are members of the Cleveland Exchange 
Typewriters Association: American Writing Machine Co., 
Inc., Acme Typewriter Co., Cleveland Typewriter Co 
(suarantee Typewriter Co., Krause Service Co., Oliver 
Typewriter Agency, Typewriter & Supply Co., Shaw Type 


writer Co., Victor Office Machine Sales C« This is an 


educational move designed to make the public realize that 
by dealing with association members they will get a square 
deal in every way 

E. L. Martin and Jack Dillon of the Victor Office Ma 


chine Sales Co. were guests at the dinner and meeting 


> — 
The way a person acts under criticism is a sure index of his 
character.—Hoscograms (L. W. Holley & Sons Company) 





am) We GETTIN 


Set this Display Box 
=~ i on the counter and 
—_* watch these Auto- 


mobile Expense 
Books sell! 







Harvey’s ‘‘Cost-Keep”’ 
Automobile Expense 


Book 
Is a handy, pocket-fitting book that fills the 


need of every auto owner. Once seen on the 
counter, these 12 books are soon sold! Lead- 
ing stationers all over the country are selling 
this little profit-maker; and their repeat or- 
ders are constantly growing in size and 
number. 





Liberal discounts. Send for sample. 


Fred W. Harvey Co. 


Syracuse, N. Y. 











STANDARD 


Postal Permit Machines 


MAILING 


Envelope Sealers 


MACHINES 


Stamp Affixers 






TANDARD MAILING MACHINES are the 

most widely distributed machines of their kind 
in the world. Used daily in over 55,000 offices. 
Simple in operation—durable in construction— 
efficient in performance—self evident time and 
labor saving devices needed in every office. 


STANDARD ENVELOPE SEALERS seal mail 
with maximum efficiency and minimum labor and 
maintenance expense. 


STANDARD STAMP AFFIXERS affix postage 
stamps, precancelled stamps or labels to mail five 
times as speedily as by hand. Protect the mailer 
from waste postage and misuse of postage stamps 
by employees. 


STANDARD MAILING MACHINES CO. 


Revere Boulevard Everett, Mass. 
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Todd Appoints Stanbro Advertising Manager 


M. S. Stanbro, formerly advertising manager of the 
Beaver Products Company, Inc., Buffalo, N. Y., joined The 
© M°GIIL PAPER PRODUCTS INC. © Todd Company, Inc., Rochester, N. Y., March I1/, as 


advertising manager. He was associated with the Beaver 


Products organization over seven years Mr. Stanbro’s 








Flat and Expanding Wallets 
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‘s 
LEATHERWEAR w ets have oe mn M 7 ST ieey “A — 

and durability suggested by their The idios 

ndividual excellence of each LE ATHE RWE AR 

paper specialty is augmented by the complete : : ‘ 

ness of the LEATHERWEAR line The popu previ s experience in Saies and advertising 

lar sizes of wallets, envelopes boxes folders ' 

overs, etc are carried in stock and ready for I eT unusua Ss ( i i” i re 

immediate shipment T ‘ Iiy ' 
i! Write for our catalog and price list I . cts stries 
” = While the new work irks his entrance to t thce 

) ' — 
- ~ appliance industry, Mr. Stanbro’s broad experience and study 
of merchandising problems in varied industries br s t 
Cc his new connection a ver clear understanding tr ft 
problems and conditions in this field. 
INCORPORATED : 
) ce \ inces e€xt¢ S ts est wWIs 


700 South Sixth St. MINNEAPOLIS, MINN. 9 SSS 
Rogers Heads Wales- Allen eae 8 Cor poration 











Effective April 1 t Wales-Allen Corporat 
will be exclusive de aler for the Wales adding 1 
EXTRADOLLARS for | #2222 se 
tors. The Illinois corporation is a subsidiary of t \\ : 
Allen Corporation of Philadelphia George | gers 
YOUR SPARE TIME | \2:!2s0 0c 
Machine Company, is president and general ma I t 
Chicago corpora G. C. Wya 
AN you use a few extra dollars? If the Brunsviga Sales Company in Chicag 
here’s your opportunity. A local new company’s offices in the Old Col 407 
representative is wanted for Boston and South Dearborn street 
New England States, San Francisco and > 
Western Coast States and Atlanta and Andrews Speaks to Maine Office Appliance Men 
Southeastern States to look after new The industrial situation in Portland was 
and renewal subscriptions for this jour- Arthur H. Andrews, executive se 
nal. One familiar with the office equip- Chamber of Commerce, in at iress g 
ment industry, or a person who is now f the Maine Office Appliar \ssociati 
representing other papers could handle meeting and dinner at the Elks’ Club | M 
the work. Representatives making a Mr. Andrews spoke g I 
number of smaller towns will find the n an industrial way and compared Port! 
prospects good. Only a small amount of ities. He quoted figures compiled by the R 
time needed each month although a lib- the Chamber of Commerce which proved g 
eral commission arrangement makes the ind spoke of the opport 
work attractive. In reply, kindly give have to pass optimistic ideas to the heads 
the names of a few substantial business whom they meet 
men with whom you are acquainted. For \ committee composed D 
details, address L. M. Nevels and John F. 1 
g he next \ 
Circulation Department > 
Some Gerece APPLIANCE COMPANY | tt: brim that moment he becomes a gr 
to himself and to the firm—The Coacl 
417 So. Dearborn Street Chicago, III. operatively by the Boorum & Pease ( ' 
H Pe ( anv and S iM Z 








: 
- 
- 














To Af att | 


The Pa 


/ MERCHANTS “** SAVIN BaNK aA 


(44%: G7 Va AT a a ek 


Pp 
- 
; FOUNTAIN ‘PEN 
£ 
r 
‘ 
» 


A $200,000.00 Melon Divided 
Last Year by Dealers Under 
the Parker Contract 


Individual Rebate Checks as High as $650.00 


Proof that it Pays to Concentrate on the Heavily 
Advertised, Fast-Selling Parker Line 


| ONT ON EN eT Cs AEA NT! OED 





~ VERAL thousand dealers now 


operate underthe Parker Contract. 


Each year they divide thousands of 
dollars in extra prolits. 

Here are a few examples, selected at 
random—New York dealer, $327.77. 
St. Paul dealer, $97.20. Milwaukee 
dealer, $143.87. Chicago dealer, 
$293.24. Detroit dealer, $284.76. 
Cincinnati dealer, $101.10. Spokane 
dealer, $651.43. 

Other rebate checks in amounts 
from $25 to $500 went to dealers in 
towns and citiesof every size through- 
out the United States. 

A total of approximately $200,000 
—all earned by concentrating on the 
Parker line and selling under the 
Parker Contract. 

This Contract offers advantages other 
than extra profits. By concentrating on 


THE PARKER 


Janesville, 


the Parker line, your buying is simpli- 
fied. It’s easier to keepa close check on 
stocks. Youtie up less money in mer- 
chandise. Turnover is faster. You get 
a bigger return from your investment. 


Everything you need to make your 
Pen Counter stocks complete is 
produced by Parker. 


Pens and Pencils in a wide range of 
colors, sizes and points. Desk Sets in 
an almost endless variety of attractive 
bases. 

Parker Duofold in Black and Gold, 
Black-tipped Jade and Black-tipped 
Lacquer-red—the Pen that outsells any 
other, regardless of price. 

If you want the biggest possible 
return from your Pen Department, get 
all the facts about the Parker Contract. 


No obligation. Write today. 


PEN Cc 


Wisconsin 


OMPANY 












A PARKER 
CONTRACT 
MEANS EXTRA 
PROFITS 

















Parker Dealer Runs Sales From 
$10° a Month to $842°9 jin One Weel 























































































































$1900 
I | | | j $1800 
oo 
ONE WEEK SALES TOTAL SALES $1838*" $1700 
$84700 $1600 
- $1500 
60% Gain 
over entire $1400 
preceding $1300 
month! —_ 
EY Lee | $ 
FIFTH MONTH | $1100 
SALES | eae 
$ 52 700 — $996 
— 7 $900 
125% FOURTH MONTH $800 
| Gain 
a | $93 400 $700 
600 
20% Gain , 
| THIRD MONTH +> $469 4 $500 
SF $400 
00 _¢ 
195% . on 
“a $235 
 & eons —y | , yA $200 
we | $3.90 | =_= $10) $40 . atte $100 
3 ee 
200% Gain MONTH July 18to | Aug. 18to | Sep.18to | Oct.18to | Nov. 18 to P 
= 410 | Aug. 17 Sep. 17 Oct. 17 Nov.17 | Dec.17 | A 
eqedians 
Dec. 18 
to Dec. 24 


MORE PROOF 





that the Parker Line is the Fastest Selling in the Pen and Pencil Field 


ERE’S a man who started to record the sales of his 
Parker Products on July 18, 1926. 


The chart above tellsthe story. From $10 the first month 
to $842 in asingle week! 

Andalthough this man handles five advertised brands of 
fountain pens,83%of his total business isin the Parker Line. 


Yet this is not an unusual example. 


Another dealer writes, “Our records indicate that Parker 
Duofold sells § to 1 against all other makes.” Another says, 
“80% of our pen and pencil sales are Parkers.” Another 
says, We sell 3 or 4 times as many Parker Pens as all other 
brandscombined.” Another sold $2,461.36 worth of Parker 
Products in 9 days, at a profit of $273.48 per day! 


Hundreds of other wide awake merchants are doing as 
well in proportion to the size of their stores and the vigor of 
their efforts. 


And the reason is obvious. Parker makes Pens, Pencils 


and Desk Sets of the highest excellence only. 


THE PARKER PEN 


COM PANY, 


They're advertised in magazinesand newspapers that are 
read by millions. And millions of users recommend them 
to friends. 

Thus you're surrounded by people on the verge of buying 
Parker Products. 

How can you urge them into action and close these half 
made sales? The process is a simple one. 

Invite them into your store with attractive window 
displays. 

Carry complete stocks and bright displays so you lose no 
sales no matter what style Parker they ask for. Talk the 
Parker selling points as stressed in Parker advertising. 
Instruct your clerks to do likewise. 

Thousands of Parker Dealers who employ these proved 
sales methods are reaping rich rewards in extr 
extra profits. 


] _ j 
i Saies anc 


If you want more facts and figures, write today. No 
obligation. 


SCONSIN 


JANESVILLE, WIS 
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a PASSED AWAY 


' | 
a Albert H. Childs 









































90 F Albert H. Childs, president of S. D. Childs & Company, 
Chicago, passed away on March 10 of pneumonia in the 
)0 Evanston hospital, Evanston, Ill., after an illness lasting 
0 but a few days. Mr. Childs had apparently been in his 
sual health the attack of pneumonia came. He had 
0 had one or two severe colds during the winter, but his 
ds were not alarmed nor did he himself look for 
0 serious trouble The announcement of his death came as 
a severe shock to his associates and to the many friends 

10 e had made during a long and useful life. 
Mr. Childs was the eldest son of Shubael Davis Childs, 
10 | Ir nd Mary Wright Childs. He was born in Chicago 


























' 
8 e 
Combinations! 
There is a lively demand for combi- 
nation cabinets, making possible the 
filing of cards, documents, legal 
blanks, checks, etc. as well as cor- 
respondence in a single unit. 
Pas oe eee Columbia offers an unusually wide 
December 19, 1861. He received his education in the variety of standard combinations— 
public schools of Evanston and on May 29, 1884, was in desk, counter and full heights. 
unit d in marriage to Florence H. Johnson, who with one These afford arrangements meeting 
Mrs. Helen Childs Coon, survive him ae 
ile. aeviitiensten Shots Bde acksdh ta Sie Mie. Calas the majority of calls, and are stocked 
aietatai Uhh tabinesa- tedbeas Gn i ocak tae ae aan for immediate shipment. 
d eer pec : hy Menor pod re iB a rng por sigee Besides, there are numerous inserts 
a bis father in 1086, A. 3 Childs seoresented the latices in letter and legal widths, and an 
“ itceak te ‘hes Sentinel oni Oleh ales Ga: Mele wae Oe easy method of figuring the price and 
rated as S. D. Childs & Company and he was made ordering any arrangement that a | 
g oe ere ee ee ee * amie veggeline «> buyer desires. Such combinations | 
3 Sarg ae a paleg Syed ccs ae ene oe i are made and shipped promptly. 
: his friends and employees. His passing is hard to bear, A catalog and price list presenting 
| Pre for ; ny prbespediarge states bs a the excellent line of Columbia com- | 
binations may be had for the asking. | 


sel and never in all the thirty or more years we have 


) known him, has he failed in kindly courtesy and helpful Have you seen page 93?) 


Mr. Childs was widely known throughout the United 


eee He — be ol hee charter iain of the Na- Columbia Steel Equipment Co. 


i tional §Associati .. ee = ; Vutl ra and Office and Showroom M. C. Box 2130 | 
i Manufacturers and for six years, from 1920 to 1926, he was 1735 Chestnut Street Philadelphia, Pa. 


isurer of the National Association. During the past 
- 
twenty-three years he has also been a member of many 
P t } | 1 4] 
mportant committees and never has shirked the duty of 
idvancing the cau of the association and upbuilding the 








Office extends its profound sympathy to the 
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ived wite and daughter. 
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he new Cutler Colonial 


line, illustrated in this 








folder, will command the ad- 
miration of all your customers 
who want beauty that rivals 
that of custom built furniture. 


The NEW Cutler 


...as Portrayed in this giant Folder 
Illustrating the New Colonial Line 


EW— from stem to stern —that’s the of value; priced to be a revelation to your 
Cutler Colonial matched suite and ac- customers who want exceptional beauty, 
cessory ofhce pieces as illustrated for quality and long life. 


‘ou on the spread of this gian ; . 
M i s giant folder It will be a stroke of good business on your 


part to write for this folder; 
ask to be placed on the mail- 
ing list for the new Cutler 
catalog now in preparation. 


Styled to meet the modern 
demand for beauty in office 
equipment; built to do last- 
ing credit to your judgment 








cCwEsELE RR DESK CO. BUFFALO, N. Y. 
Export Office: 368 Broadway, New York City 
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( Lav espected resident of the Northwest side 
igo, passed away on March 6 suddenly of heart 
his home, 2554 Pensacola avenue, Chicago He 
é ather i s Law of the staff « O the Ap 
nd two years ot! ge at he tit tf his 
iW Vas | Tl! in ( hicago il d had ] ( { 
t his h le started his career in the ser r I 
ce de ment and remained in this service i 
unti l issed away During late years he was 
ulway mail servi e total per i 
g been about thirty-five ears 
Ss ed by his wife and one son, James Law 
a é Prosperity Lodge No. 1085, A. I 
ne 
sé re held at the hape Wat 
r ~ c rites o1 Ma 9 
i f upright character and « g 
ssing brought S 
9 Re mat eae 1] 
+ - + 
George Hill 
Hi is connected w a oo s 
S ter Company in syra ( 
t vears had < 
{ isseq aWaday 
Hill } i it the tin e S1 ( 
bd vell | S 
fi is writte O Ap s 
dit ticulars (9 f \lexanc 
M ] his home, 207 nd 
‘ \ Deatl \ a s 
I H is sixty-thr irs of age He 
te I Carpente | 1 d: | ~ 
n Hamilt Onta l¢ S 
Ce Masonic Lodge 22 i 
1 ee Mason and a me ero gris S f 
Z d the Elks rade 
vriter is ~ | ne ] » ] 
( 
- + + 
Gotthard Muelle 
( P. Mueller, representative ig 
seph Dixon Crucible Comy S Ze 
assing of Gotthard Muelle his fa 
at wl romised a favorabl itcom g 
ermit a useful life March 15. G 
was s¢ years old, active ver « 
dly rie (one « his ist ¢ s WwW ~ 
ga ng é eds he had s é 
‘ 
go are idow, Mrs. Margaret Mueller; Sister 
S. P. S.; M Ma Fischer; Theresa, Sister Rose 
S he S Rose; Charles P. Mueller 


,. Bing 

Diego, ( 
alifornis 

Mo 

uke Ci 


was associated with 
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William A. Bing 


ccumbed to a heart att 


)F FICE 


ick at his home, 


ne weeks ago He was presidet t ot 
tamp Company. Mr. Bing was born at 


1869. In 1900 he took 
h, and organized the 
located in San Dieg 


ilifornia Stamp Company 


laughter, Miss Virginia J 


- + + 
Frank C. Law 


tatner in 


up residence a 
Salt Lake Stamp 
1910, becoming 
° Surviving ir¢ 
Bing; one s 
oe the ft 
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Beautiful Designs 


Close co-operation 
between the architect 
and skilled builders 
has’ resulted in 
beautiful designs in 
Watson equipment. 


The honest construc- 
tion, the pleasing 
lines assure a favor- 
able reception for 
Watson 
special equipment, 


stock and 


If you would like 
to inspect Watson 
equipment with a 
view toward taking 
on the line, we can 
refer you to installa- 


tions in your own 





territory. 


May we tell you about 
the opportunity in 
Watson equipment? 


Watson Mfg. Company 


New York 





Jamestown - - 

















LAY i =~ 


-z ‘Tc Absolutely 
ihatiiatias hin Sound 


Sound construction due to 
honest, whole-hearted work- 
manship is what makes 
Western Desks what they 
are. [hey carry more value 
to the square inch for the 
price than you'll find any- 
where else in the world. Our 
catalog and supplementary 
information tells why. 
Write us. 


Western Furniture Co. 


Blair Avenue at Palm Street 
ST. LOUIS, MO. 
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“this party is waiting to 
«see me now ~ what is ! 
your information?” 





4 


A Delicate Situation- Adroitly Handled 


Why 770,000 
Hush-A-Phones 


Are in Use 
is illustrated by the picture above. 


‘TELEPHONE subscribers everywhere ap- 
preciate the need for Voice Privacy— 
Office Quiet—and Quiet Wire. There is only 
one device on the market successfully accom- 
plishing these three important telephone func- 
tions and that is the Hush-A-Phone. 
Write for ‘“‘Hush-A-Phone in Commerce and 


Industry’’, and ‘‘How to make your phone 
as private as a booth.”’ 


Hush-A-Phone Corporation 
Suite 1303 19 Madison Ave., N. Y. 











BARRETT PORTABL 


ADDING LISTING MACHINE 


NEW JUNIOR DEALER PLAN 
FULL DEALER PROTECTION 
SURE PROFIT 

WRITE FOR FULL PARTICULARS 

















The Barrett Portable has achiev ed world-wide 
recognition for dependability and the high qual- 





ity of workmanship and materials. Full 9- 
Column Capacity, Visible Total Wheels, Sub- 


tracting Keyboard, Sho« k-Absorbing Handle, 







all modern features, and attractive appearance. 






Retails at the Unprecedented 


Pric S ot 


$QHR-0 


F. 0. B. Phila. 





Low 









Manufactured and Distributed by 


Lanston Monotype Machine Co. 


Philadelphia, Pa., U. S. A. 
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A. Fi. 


Chester, 


Scott, pre 


Penna., pas 


He was a native of Camden, 


ot Swarthmore 
work he 
president 


joined the 
in 1920, 


retire d 





WINDOW 





colle xe 


DISPLAY 


A. H. Scott 


sident of the Scott P 


apecrt 


he pany 

sed away following an apoplet troke 
fitty-two years ol graduate dG 

At the conclusion of eae 

Scott Paper Company ¢ ming ts 

when Clarence W Scott father 
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TIONERY COMPANY, SAN FRANCISCO, ¢ I 
play Is Unusually Well Arranged, and Helped to S 
$10,000 Worth of Sheaffer Pens, Pencils, Desk Set 
in 1926. The Large Display Showing at the 1 
Was Furnished Gratis by the Pen Manufas 
Other Dealer Helps 
Twenty-five Years with One Company 
On April 15, Hamilton M. Kendrick will rece 
gratulations of his many mid-western frie 
the trade, on his having reached the 
ear ot his association with the Ameri 
Con Mr. Kendrick is only forty year ' 
Mr Ke drick first bec ime associated vit | 
Lead Pencil Company in 1902 as a bill clerl 
keeping department. With the initiative and | 
that is the inborn spirit of a successful sale 
promoted to the sales force in 1904, cove | 
Ci ea cities in New Jerse { 
Late s territory was extended t 
land 4 S he became more experienced he I ré 1 . | 
scope to other middle western states 
ri¢ Vas eve ready to helt his ass i S | 
sions due to their inability one caus¢ 
mip d made one s e atte { 
practica met the trade n Oklahe iu 
the Da S the nortl Chis stant F 
peri ¢ iv him to Cl re 1912, whe 
his me ¢ t 1 ( and ( S iTe 
I y's ne n addit ilw kee 
( it1es 
H . i ces} 1] S P t 
ha ide 
a i 
A New Toledo Catalogue and Price List 
Toledo Metal Furniture Company of Tol 
S 1 Logue No LUU l < | : 
‘ ind sch | S cat 
st 1K CS i ¢ t ~ < 
me ‘ 1] ig me c the s 
Ire e equip! ( 
les ( desks, s s s 
S ¢ ind catalog | 
ink a trucks, Oo < kk 
SW el Ss ] Ste yT iphe a 2 r ( i S re 
chairs a stl chairs | logue atstent . 
uable a t to the les ( ers in stee eC t 
is accor ied by a price 
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Write our new name 


INDIANA DESK COMPANY 


on your next order 


To represent ourselves properly to the business public and prevent 
any misunderstanding of our experience and facilities, we have 
adopted this name. For the first year of its existence, the JASPER 
NOVELTY WORKS manufactured juvenile furniture and other 
small articles and the name fitted exactly, but since that time 
for twenty-one years—our business has been the manufacture of 
desks for offices and schools. 


[Through the co-operation of energetic dealers and the merit of our 
product, we have been able to expand our business to about eight 
times what the factory was originally laid out to produce. Our 
knowledge of requirements, our experienced factory force and 
equipment eminently fit us to supply the office furniture dealer in 
medium grades. At present, we have capacity for an output of 
about a hundred desks a day. 


The change is in name only; the same standards of production, 
the same warehouse facilities, the same prompt shipments and the 
same management are in effect. 


And we are always glad to supply catalog and 
full information about our line 


INDIANA DESK COMPANY 


formerly Jasper Novelty Works 


THE DESK SPECIALISTS 
JASPER INDIANA 
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Minneapolis Stationer Sells Out 

The Jeffrey & McPherson Company, who have been op- 
erating both a complete commercial stationery department, 
as well as a large printing department, have sold their en- 
tire stationery business, including their stocks, good will and 
location to the Midland Paper Company of this city; which 
corporat ion has become known as one of the most progres- 
sive stationers in the Northwest. 

For th both stocks will be maintained, although 
the Jeffrey McPherson stocks and location will be vacated 


e present 


as rapidly as possible and will be moved to the present lo 
cation of the Midland Paper Company, who have acquired 
additional space to take care of further expansion. 

The Midland Paper Company issue an illustrated price 
list known as “The Midlander” which is distributed semi 
annually to every buyer in the Northwest. 

The Jeffrey & McPherson Company will continue their 
printing department under their present organization, hav 
the Midland 


Paper Company, which firm concentrates their entire sales 


ing sold only the stationery department t 


work on the commercial stationery supplies 

The Midland Paper Company are Northwestern distribu 
tors of the following nationally-known lines: DeLuxe loose 
leaf; Oakville-American products; Eberhard Faber lines 
Browne-Morse steel files; Wagemaker desks; Taylor chairs 
Sanford ink; F. S. Webster carbon paper 


operating both a w 


Meilink safes; 
and typewriter ribbons, 
ment for the dealers and a retail ntaaledien for consumers 

The officers of the Midland Paper Company are: W. V 


iolesale dep at 


Pierce, president and treasurer; E. H. Carlson, vice-presi 
dent; F. B. Vye, secretary; Dan F. Luce, buyer, and A. M 
Rider, in charge of stocks and delivery 
> 
Pencil Man Makes Western Trip 
R. J. Urmston, American manager of the J. S. Staedtler 
Pencil Company, New York City and Nuremberg, Ger- 


many, recently visited the principal cities of the eastern 





R. J. URMSTON 


and mid-western sections of the United States. Mr. Urm- 
ston was formerly a salesman for the Jos. Dixon Crucible 
Company. Later he became sales manager of the Pencil 
which has since become the General Pencil 
Company. His office is at 55 Worth street, and he covers 
the United States and Canada, making a yearly trip to 
the factory at Nuremberg. The J. S. Staedtler Pencil 
250th anniversary on February 28. 


Exchange 


Company celebrated its 
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Where Desk ore are Needed 





Because 
they are 


N E W 
UNUSUAL! 
DIFFERENT! 
EFFICIENT! 
UNEQUALLED! 
ATTRACTIVE |! 
DISTINCTIVE ! 
PROFITABLE! 


We might go on 
indefinitely and 
still inadequately 
describe them. 
See them your- 
self and become 
convinced. 


REMEMBER—they are the only 
desk lamps using the modern idea 
of indirect lighting 


SILVERGLO LAMPS, 


INC. 


300 East Federal St. Baltimore, Md. 
‘The Modern Genii of the Lamp”’ 











TYPEWRITERS 


WHOLESALE - - ALL MAKES 
DEPENDABLE AND RELIABLE 
IN ROUGH OR REBUILT 
Better by test 
Than All the Rest 






a“ 


ON Vert =I 
S\N 
A 


Supremely 
Superior 
Our 


GOLD STANDARD 
RE-MANUFACTURED 
UNDERWOODS 


Largest Supply Best Service 


GENERAL TYPEWRITER EXCHANGE 
462-464 Broadway /ncorporated New York, U.S.A. 
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MaHocany Now 
AVAILABLE To ALL 


Price no longer restricts mahogany 
to those who can afford the luxuri- 
ous. Orpin has brought it within 
the reach of all. 


Genuine mahogany in simple, con- 
servative, but dignified models is 
available at prices rivaling combina- 
tion woods Any office can now 
have the richness of mahogany for 
the same cost as inferior effects. 
Write Orpin today for full details. 


ORPIN DESK COMPANY 


121 Medford Street 
CHARLESTOWN, MASS. 








Supreme 


DRY STENCILS 


for all duplicating machines 
No moistening before cutting 


SAVE 


Typewriter — Time — Money 
YOUR TRADE DESERVES THE BEST 


“Quality Supreme” 


Arlac Dry Stencil Corporation 


418 Fourth Avenue Pittsburgh, Pa. 


(Distributors for U.S. A.) 


Dealers and salesmen write for particulars today 
Please mention name of Duplicator when writing 
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Typewriter Man Weds 
[The marriage of Frank Richards Ford of New York 
pre sident of L. C. Smith & Corona Cype writ $ lt 
and Miss Ethelwyn Linnell, J. P., of Pavenha: Bedford 
shire, England, one of the county magistrates 
shire, was solemnized March 7 at the paris f 
Pavenham, by Dean C. F. Farrar = 
Mr Ford who is interested in sever = 
tries, is a native of Philadelphia, and a 
University of Pennsylvania He is a 
' 
' 
FRANK R. FORD 
Bacon & Davis, a New York engineering 
me ot the organizers and original member 
New York Authority 
tlis athliations include the Down Town associat I 
versity club, Church club, Railroad club g 
ot Philadelphia and Essex County Countr 
junior warden of the Churcl ot the [rans 
Little Church around the Corner) in New \ 
Mrs. Ford comes of one of the oldest g | 
tamilies, a daughter of the late Rev | | 
Pavenhan 1¢ mav , | ‘ . 
vome . 
Shi ilso i Love’: ¢ ia ] 
d n which supports S< . | 
man ot the Pavenham Paris uncil: ar 
advisory employment committee to thi 
ny other civic roy ind [ 
uple left for a the 
eturt America. the, — 
\ | 
-. 
Mr. and Mrs. Cobb on Ocean Voyage 
, , | »b, general manager t The ¢ 
Toledo, Ohio, is taking a long 
spring for the benefit of both healt 
luded stops at s¢ South ‘ 
Mar ind on his ret 1 met 
Lie the compa < ey ( 
S cis On his re lr ‘ 
c 4 ike s¢ { il s { - 
1 cl it first hand a i ¢ 
iit r n g@ anea . 
( S t A ‘ 
ev d agg ~) 
‘ his « 
- ' 
Royal Typewriter Branch at Cleveland Moves . 
The Cleveland brancl f the Roval J ' 
I is been 1 \ k t | H 
ruciie ve ¢ The 1 s { 
ghtare, a stone’s throw trom the Pu > 
the ew $65.000.000 ra I ’ , 
I The R val bra es 























Important Additions 


To GD Steel Line 





To meet an insistent demand for a 
two-drawer or desk height file, two 
new numbers in steel are now ready 
for distribution—letter and cap sizes. 


These files are ideal equipment tor 
the small office, private office, profes- 
sional man’s office and for use by de- 
partmental managers, private secre- 
taries, etc., in large institutions where 


individual files are necessary. 


Primarily they are for use alongside a 
desk and are furnished with plain 
steel tops or with linoleum tops, fin- 
ished olive green, oak, mahogany or 
walnut. Construction features are 
similar and of like quality to the reg- 
ular counter height units. [Jocks are 


provided. 


THE MACEY COMPANY 


GRAND RAPIDS, MICH. 

















| 
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The Macey Line consists of Filing 
Equipment, Filing Equipment Sup- 
plies, Office Safes, Steel Desks, 
Matched Office Suites and Sectional 
Bookcases. Catalogues of any of 
these lines will be sent on request. 
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If your customer wants 


“that million dollar feeling” 


When a customer settles back 
in a Milwaukee Chair, literally 
he is on top of the world. He 
has that million dollar feeling 
in comfort and day-long “pep.” 


He may not know why until he 
examines the chair through 
and through—until he under- 
stands what’s inside. Of course, 
he can’t really see an X-Ray 
view of it. 


But you can explain the sound, 
sturdy construction such as the 
joint assembly and twin dow- 
eling. The splendid appear- 
ance and the feel will goa long 
way toward the sale. 


April, 1927 








MILWAUKEE CHAIR COMPANY 
Executive Offices 
624 S. MICHIGAN AVE. 
CHICAGO 


Factory at Milwaukee, Wis 


MILWAUKEE 


| Office Chairs 
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Four New Lines of B & P Price Books 

The Boorum & Pease Company of 84 Hudson avenue, 
Brooklyn, N. Y., have issued four new lines of price books 
under the well known brand names, Standard, Indestructo, 
Hercules and Universal It is stated that many radical 
improvements in construction and appearance have been 
made in these books The quality is attractive and the 
price equally so. Among the improvements mentioned aré¢ 
the booster levers for opening and closing the rings, doing 
away with the necessity for pulling or snapping the rings 
The rings are of smooth V-cut that are “kind 


themselves. 
to loose leaf sheets.” Polished metal end-caps protect ends 


of the books and greatly prolong the life of the covers, and 





NEV BA I PRI . BOOK COVER SHOWING END ¢ AP 
metal parts are s ecurely anchored into the cover that it 
is ssible t te them without disassembling the 

' 
meta 

Vi é 1 stock ¢ e ready ft ( t t ind are 
now arried by salesmen, samples may be obtained on 
reques t the el ibove 

> 
C. R. Gibson Staff Enjoys Theater Part 

i \"\ elfare A « iatior of ¢ R (sil vat & Com 
118-1 2¢ East Sixteentl street, New York N Y gave an 
enyj« e theater party on Wednesday evening, March 23 

About two hundred attended “The Nightingale vas 
tne d i é ed ne eve +} ' ot 

Ve lare \ t ( { R (y & | y 
aed ‘ lee « ? ‘ 
‘ 7 1 
n p 14 ele 4 ; 
> 
A Store on Both Sides of the Street 

The Gustave | er Company of Hartford, ¢ 
ce é tise ent lhe Har Daily 
| r A tec out t ey ere l€ 
H Be f the Stree The 

‘ A 7 
mer t r ishment \ | eet, 
whe é d ‘ T ¢ é ed 
al ] InN¢ t t 

! 
where desks safe ( eir adve 
tic ‘ it “VA 
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The Original 


AuTO-DESK TRAYS 


The Only Sectional Sliding Desk Tray Sets 





Patented SECTIONAL racks permit the building of 
additional! sliding tray sections as requirements grow. 






Sell One 
With 
Every 
Desk 


Trays are oversize to eliminate the usual DIGGING for or 
mutilation of papers or correspondence folders. Made only 
in the finest of quartered white oak, genuine mahogany and 


walnut with beautifully 
enameled electro-welded steel 
racks and runners. They will U On 
add to the appearance of the 

finest surroundings operate iN. 
easily and stand the rough 
usage of a life time 


The Automatic File @ 
Index Co. 
Home Offices, West 1ith St. 
Green Bay, Wisconsin 


Central Factory Display 


40 So. Wells St. hicago Steel Files. 


ic 


FILES 
Only Files that Expand and Compress 
Send for Catalogs 


23A Desks, 24A Wood-Steel 
Files, 25A Systems, 26A 





SE eee. meme, Satta 


in i inl Wp 




















Better Products 


The merging of the Cooper 
Carbon Coated Paper Com- 
pany with the Chicago Binder 
& File Company has resulted 
n the manufacture of better 
loose leaf devices and finer 
ribbons and carbons. The in- 
creased facilities of our large, 
new, daylight plant enable us 
to offer better products at 
profitable prices Your re- 
quest for literature and com- 

ion will receive 


mmediate response. 


Chicago Binder & File Co. 


Manufacturers 


Loose Leaf Devices—Printing 
Inked Ribbons and Carbons 


500-508 West Thirty-first Street 
Chicago, Illinois 


( 


ylete intormat 
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Fits on side of 

desk, table, wall 
or over coin box. 
Beautifully finished 
in copper oxidized. 


The ‘‘ Telefo-Safety’’ 


New! Patented Office, 
Store, Home Necessity 


And now comes the Telefo-Safety holder to swell the profits 
of the wide-awake dealer Where to keep the ‘phone so 
won't fall off or be in the way has been a puzzle and 


problem to millions of people for many years. The Telefo 
Safety solves the problem quickly and inexpensively Sells 
quickly because of its uniqueness and usefulness Dealers 
appointed selling large quantities Now installed in thou 
sands of large Offices, Stores, Banks, etc., not only for tele 
phones but also for electric fans Write immediately for 


full particulars 


NATIONAL PHONE HOLDER CORP. 


219 So. Dearborn Street Chicago 


















PATENT 
ISSUED 


KUMFORT KUSHIN the original Bev- 


led Edge fabric covered Sponge Rubber 
cushion is now protected by U. S. Patent 


No. 1,610,286 


\re you selling the original? 










And now a new one 
The Perforated 
Kushin with many 


perforations moulded 
in—All wool felt or 
mohair top 


(Patent pending.) 


Write for complete 
catalog 


Featheredge Rubber Company, Inc. 


340 W. Huron Street CHICAGO, ILL. 
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New Method of Packing yrange Ribbons 
The Phillips Ribbon & Carbon (¢ 
a new departure consisting otf ek they 
packing for typewriter ribbons, costing nm 
ng the in the usual individual tin | é It 
tha ving to a chemical] eated lining 
the bons are prevented 1 drying 
ind are guaranteed to kee; st and tres 
th tainer By the us¢ this hi 
s ed that the dealer « imry as 
ribbons to fill all requirements promptl 
ties large enough to secure ina 
ive him an opportunity crease his 
bec iuse he can assure his « ers ta 
at all times 
The new device 1s know! s the PI » Tt 
use of which many savings will be, it 1s belie 
RIBBONS 
| 
HUMIDIFIER 
KEEP MOIST & FREM 
FOR TWO YEARS 
PRLLIPS RIBBON 6 CARBO” 
ROCHESTER.N Y.US® 
uti ( 
are made two sizes ( Iding 
ind a ( I Iding a 
() e stom i i 
time | e his own « 
> 
District No. 10 Holds Meeting 
(ec I Horne of Greel ( re 
No. 10, National Asso« Sta ( () 
ers 1 Manutacturers, call a é 
hotel, De er, Co Ma 25 | re 
was excellent one was < “re t kd | 
\\ I Kistler Stationery ( \ iirma ( 
nN t e De er Stations ( inv, a \ 
of the Herrick Book & Sta e! Compa 
Phe niture div s head y 
son he Patters () Equy ‘ ( 
Cm oe S ot The Wa “Pa, Se, oe 
lk. S. Webster Compan ul \ Hug 
Manufa ¢ Compa e uy ( 
eld mie Phe me one 
e wl e addresses Ire a \\ 
the Na 1 As i | { 
\ S give 
1) ers e ¢ 
é 
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When it destroys even steel z 
Think of its effect on PAPER! 


UST is nature's infallible sign of disintegration and destruction in metals. It invariably 
indicates the presence of oxidizing, which is a form of burning resulting from oxygen 


in the atmosphere uniting with certain impurities. 


What rust is to metals, fading is to paper. Its cause is identical,—the presence of impur- 
ities. And the process is precisely the same,—a burning or destructive reaction being set 


up when these impurities come in contact with the atmosphere. 


If records have discolored, if the paper of which they are made isn’t as white and clear as 
when first manufactured, these records cannot possibly be permanent. They are no more 


enduring than a scrap of metal being eaten through by rust. 
For more than three-quarters of a century the L. L. Brown Paper Company has specialized 
in the manufacture of record and correspondence papers which do not fade and disintegrate. 
These papers are made from none but pure, white rags,—the only kind of rags from which 


permanent papers can be made. 










} C 

Specialization for almost a century and the papers to rusting and weakening, and the 

best raw materials it is possible to A supremacy they have maintained for 

obtain,—these are important factors L.L.BROWN several generations. For important 
. MILLS 

in the immunity of L. L. Brown Mg og documents use L. L. Brown papers. 


mills making 
ledger, linen 
and bond pa- 


L. L. BROWN ens ben PAPER CO. 


WHITE rags 
Adams Mass. 


New York Chicago \/ San Francisco Los Angeles 


BROWN'S 


Ledger, Linen and Bond Papers 


Qs SUPREME 1s QUALITY SINCE 1849 ] 


\ 
Brown’s ADVANCE GreyLock GREYLOCK BrRown’s Brown’s LINEN 
Linen Lepcer Linen Lepcer Linen LeDcER Linen LEDGER Fine Cream, blue; wove 
Whit f blu ; ; with Brown's Plcsiile ee ee 
hite, buff, blue White, buff, blue Whue, buff, blue Hina forloos lea{ Bo ks White, buff, blue, pink laid 
ADVANCE Bonp Greyiocx Bonp Brown’s Linen ADVANCE AND GreyLock Brown’s MANUSCRIPT 
White, buff, blue, pink White Typewriter Papers TYPEWRITER Papers Covers 
a) vii 





a ee 
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expensive article. 


at moderate prices. 








But in price it is far removed from the luxury class. 
G Desks are made to meet the demand for better quality 


BENTLEY & GERWIG FURNITURE CO. 


PARKERSBURG, W. VA. 


In appearance a B and G Desk has the luxuriousness of an 
In quality and service it rivals the best. 


B and 














A “BETTER” LAMP 


At a price and profit 
that pleases both 
Dealer and Consumer 


| FARIES,—the only lamps 
| with the exclusive patented 

interchangeable shade 
which may be removed for 
| cleaning or replacement 
without tools or unwiring. 


No. 3611 


Write today for illustrated 
AM RONLITE booklet O-4 


in colors. 


Write also for illustrated 
folder O-A-4 showing 
Faries’ exclusive line of 
Brass (¢ uspidors 





FARIES 





— 


(DAmronlite 


‘*There is no other’’ 


FARIES MFG. CO., Decatur, Ill., U. S. A. 
































Instantly Moistens—Practical 
—Convenient—Simple 
A beautiful Nickel-Plated Article. Always ready 
for use—no waiting. Leak proof water con- 
tainer. Positively sanitary, non-sticky 
The Famous Argus Specialties 
Paper Clips 
Pen and Pencil Clasps 


Typewriter Erasers 
Sanitary Moisteners 


Ask your dealer for Prices and Discounts or write 
ARGUS MANUFACTURING CO. 
1134-44 N. Kilbourn Ave. Chicago, III. 


Dealers: Write for beautiful counter-easel. 
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i he 
the Eggens-Hambler Company, New York City, to William 
McGuinness. Miss Fagera has been associated with the 
Eggens-Hambler Company for the last four years as s¢ 
retary and stenographer and is well known to all those 
have called at the offic 
Mr. McGuinness is not connected with the statior 
trade 
Office Appliances extends good wishes 
> 
_ ° 
Wedding Bells 
Stock-Kingsley 
The many friends of Miss Evelyn D. Stock in the type 
writer lustry will be pleased to learn that she becam« 
Mrs. W. A. Kingsley recently. Miss Stock was with the 
Noiseless Typewriter Company formerly in various re 
sponsible positions. She resigned to assist E. J. Sheha 
in his work with the Ames Supply Company, Chicago, III 
when Mr. Shehan went to Chicago from New York Mr 
Kingsley is with tl Acme Steel Company, Chicago, and 
s well |} in ( 
Mrs ingsley says she wishes alwavs t ear fro1 het 
friends when they visit Chicago. 
Many men of the typewriter field have had opportunt 
to make the acquaintance of Mrs. Kingsley and have a higl 
i] r the gracious personality Mr. Kingsley w 
<n 
Nielsen-Sorensen 
Miss May Nielser Maywood, IIl., was married Mar‘ 
14 to J. O. Sorensen, a member of the mechanical staff of 
the Royal Typewriter Company, Inc., at Chicago 1 
service and office departments of the Royal branch pr 
sented Mr. and Mrs. Sorensen with a set of silver tableware 
a 
Ye Doc’ Stor 
tork 
Miss Doris Mae Stoltz 
Mr. and Mrs. E. X. Stoltz, Normandy, Mo., were made 
very happy February 4 when Miss Doris Mae picked then 
out grateful parents The jubilant father is vice 
president and treasurer of the Western Furniture Com 
pany, St. Louis, M Their many friends in the office 
equipment industry congratulate Mr. and Mrs. Stoltz, and 
hope that their your laughter will enjoy continued healtl 
ind happiness on her way to womanhood 
> 
Wakefield Rates High as Caterer 
he cago sale rganization of the Woodstock Type 
write Company got together in March to celebrate a 
ecé iking mont! As S. D. Wakefield, the assista 
manage ¢ t re t nis pr vess aS a cateré 
vas ¢ superinte d e details 
11 dinner he arranged was held at the Diver 
¢ \ i mbe r guest ted 
Wi , ition 
ne vered Y terta r 
g Mr. Wakefield « S 
ma r S 
ll u 1¢ H 
cl i . 
Speer 
FHM wer, J. H M \ 
| ¢ V. H 
x M \ 
1 


Engagements 
Miss Rose Fagera to Wed 





gagement 1s announced of Miss Rose Fagera 








THE 


“TAKS 


Pat. App. for 


“The Loud Speaker Applied to Your Phone” 


Five Reasons why you should use the Tauk-Lo— 
1. Privacy of conversation—Talk quietly into mouthpiece. 
2. Quiet office—Eliminates loud phone conversation. 

3. Long distance—Eliminates repetition of conversation. 

4. Amplifies hearing—Screen shuts room noises from phone. 
5. Efficient transaction of business—Clear transmission. 


Your Customer Needs This Service. 


Price One Dollar 


Mounted on Standard Mouthpiece 
LIBERAL DISCOUNT TO DEALERS 


Tauk-Lo Co., ier vo NY. 
Distributors to the Trade: 


THE BELL STATIONERY CO., 6 Murray St. 
New York City 











tne it Rt i ee tn &s 














REGAL REBUILT 
ROYALS 


Trade-marked Nationally Advertised 


Approved by the Manufacturer 


ROUGH TYPEWRITERS 


Stock in 82 Cities 
All Models 
All Types 


All Makes 
All Series 


Lowest Prices 


Write for the Regal Plan. 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, {2-14 So. Jefferson St., 
New York, N. Y. - Chicago, Illinois 


Cable Address: REGALTYPE, N. Y. 
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“Ryto” Makes Its Place on Chicago Market 

In March Horder’s, Inc., Chicago, Ill., put on a drive 
to make “Ryto” known in the local market. This new 
product of The Carter's Ink Company has been on the 
market about a year, but in view of local conditions, and 
the fact that stationers were already carrying other Car- 
ter’s “Inx” products, the new ink was not stocked 





REPRESENTATIVE “RYTO"” WINDOW . DURING HOR 
DER'S CAMPAIGN IN CHICAGO.—This Was Shown in the 
Conway Building Store. Every Horder Store Made a ‘“‘Ryto 
Display During One Week in March 

Horder’s, Inc., decided to undertake the popularization 
of “Ryto,” after satisfactory evidence had been developed 
by the organization showing the merit of the product. Its 
striking characteristic is a strong blue color which turns jet 
black on paper, and maintains its initial blue-black hue as 
long as the bottle lasts. This product is useful alike in 
fountain pen or desk inkwell, is permanent, flows freely 











EET OF TRUCKS WITH 


tT OF THE HORDER FLEE 

oO" SIGNS DISPLAYED.—The Horde Delivery Cars 
er the Entire City of Chicago, so Few Citizens Were Missed 
This Publicity 


and has no sediment It responds to chemical erasing 
solutions, and drop tests are highly satisfactory 

Prior to the sales campaig!i the various store staffs of 
Horder’s, Inc., met with representatives of The Carter's 
Ink Company, and were told of the sales points of “Ryto.” 
William H. Greenleaf, educational director from the factory. 
F. F. Harris, assistant manager of the Chicago branch 
W. H. Cox and “Bill” Hannah, of the Chicago sales staff. 
told the story of “Ryto” and made every Horder man 
familiar with the points which would convince both the 


casual buyer and those individuals who use writing ink fre 


quently enough to understand the qualities which are re 
quired to afford smooth writing and permanent records. 
Newspaper display advertisir told the Chicago public 


about the campaign, and signs were used over the fronts 


of several Horder stores, and at the sompanv’s garage or 
West Lake street 





All mail dispatched by the Horder organizat cK 


tained envelope enclosures telling about “Ryto Broad 

sides on the same subject were wrapped with every parcel 
The results of this “Ryto” campaign were cumulative 

Regardless of the prestige behind the name of the 1 


facturer and the exclusive dealer, local users were cor! 


servative [The campaign took them by surprise Her« 
was something new in writing ink—perhaps the 1 

ical change offered in fifty or sixty years. ( f 
users have been solicited reps itedly for various new 


ucts by manufacturers of brief repute, who 


advantages for their inks. Unhappy experiences 
novelties made users cautious accepting 
Chey t, perhaps, a tw ince bottle of Ry 
back for a pint; later the ght quarts. W 
reached this stage it was ft d that ‘Ryt 
rigid trials users it hac made the gr ( 
> 
Jasper Novelty Works Changes Name 
The Jasper Novelty Works of Jasper, I: 


changed its name to the Indiana Desk Cor 


Che original company was organized in 1 
purpose of manufacturing juvenile furnitur 
small articles, but after the first vear of « pet 
was converted into a desk factor The ce 
corporated for $25,000 and has grown ray 


it has a capitalization of $200,000 


Che plant was started with a floor space ¢ 
square feet and today has approximately 176,000 c 
Recently a new three story warehouse has bee te 
insure speedy delivery of merchandise for cust 
do not have warehouse room \ complete stock met 
chandise is always kept ready on the floor for i at 


shipment, and quite a number of orders are shipped 
same day that they are received The present ¢ 


one hundred desks per day 


[The changing of the name will have no effect wv eve! 


upon the personnel of the organization, as it was 


done trom an advertising standpoint, as this plant beer 
building office desks and tables exclusively for the past 
twenty-one years and the name of The Jasper ! Ity 
Works has been a misnomer 

Plans have already been made and most 
purchased for another addition to this plant 
eighty four-story brick addition, and the 
started as soon as the weather permits 

he pers nnel consists of W.S lunter ( 
I. Seng e-president; G. E. Salb, secret 
J. F. Sel r, assistant ma r : 

a 
New Stationery Concern in Boston 

Che Industrial Stationery Company, 111 Sut 
Room 42, Boston, Mass., has been ors 
W. George and Norman T. Miller, for eis 
years respectively with the Thorp & M 
| \ siness Startes M ] | 
Sto re esentative lines < S t ery 
writer s es, loose leaf « es, et I 
; ll Fe ¢ 1 < They WwW P leget 

¢ " gy } 
cia t ‘ eq ed ! ‘ 
— 

One in Four Underwood Men Gets Free Eats 

The sales staff of the Underw 1 Typewr 
+ ( 117 } is é +3 4 4 
I the making t es re 
t three losing teams The te ‘ 
S F S ed Dogs k } ' \f ~ 





























Nhe Stream of Gold 


N the land beyond the setting sun lies the myt! ‘alley of the 
River of Gold. Here fertile fields have Fs eg from its spark 
ling waters bringing to the farmer's coffers a steady stream of 

golden dollars 

Year upon year, never failing, his wealth grew. Year upon year 
he longed for greater riches until he became obsessed with the wish 
that the River of Gold really carried a stream of gold 

One morning he was awakénéd by an unusual brilliance. As he 
sped down his well worn path to the river bank he was amazed to 
find that his wish had came ‘true,\for flowing at his feet was untold 
wealth. 

The water-had turned to gold. 

Soon his crops died and his cattle perished/*, Nothing in \the alley 


could live*without water and the Valley of the: River of Gold Became 


the Valley of ‘Death! 


business it is the stéady stream of profits that cultivates subb¢ 


stantial growth. Just as the stream,.the purest of all waters, brought 
increasing wealth to the farmer, so the G-W Franchise has been build 
ing a permanent structure for G-W Dealexs for 45 ,years. Many a 
G-W Dealer today started with Globe-Wernitke-back in the 80's 
There are a few fertile valleys in which franchises. wilb-be given 
to progressive dealers; one of these may be opén.in_ your’ own city 


Write us today 


Globe Ween ich 


CINCINNATI 
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ONFIDENCE— often it is this 
“stuff of which sales are 
made.” 


First impressions supply confidence! 
Efficiency today does not begin some- 
where internally in an office or an in 
stitution—behind closed doors and 
beyond eye-range. Its presence is felt 
the very moment you stand at the 
threshold, hand on the open door. 


Globe - Wernicke Counterheight 
Units bridge the gap of friendliness in 
business. They express efhcient serv- 
ice. Their sanitary, pleasant-to-the- 
touch, heavy battleship green lin- 


oleum tops, bound in bright gleaming 
brass, invite the prospect who stands 
at your customer's door. 


These “friendly barriers” make a 
double use of your prospect's crowded 
ofhce space, as counters and as filing 
equipment, giving him better use of 
his floor space. They fit every office 
need and have swung many a deal 
where space was at a premium. 


The “life everlasting” built into 
these units will win your prospect's 
confidence because they will build 
business for him. 


Globe“Wernicke 


CINCINNATI 


SlobeWernicke | @ 
THE STANDARD 
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EXCELLENCE 
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G-W Angular 
—Tab Guides, 


HE Globe-Wernicke angle tab guide, with its 45 degree 
“Eye-line™ easy reading angle—which looks up at you from 
the file as frankly and as squarely as your watch—makes 
an appeal that the average prospect finds it hard to resist 
Here’s why: 
100% visibility—something new that he has always wanted 
It stands out clear and cannot be obstructed in the file 
Big bold index characters—he likes this legibility—it elimin 
ates chances of misfiling, helps finding 
Can be read from the natural standing position. Saves many 
a backache for the file clerk 
Selection by color. The red, yellow, orange, blue, green and 
clear angle tab guides in the Safeguard System add to the 
file a new standard of efficiency 
Inlimited expansibility By changing the inserts in thé 
celluloid guides, the Safeguard System expands with th 
growing business needs 


— 


Legibility—the neat, clean, sanitary, heat molded celluloid 
keeps the tabbed indexing clean 

The sturdy construction of the guides and tabs gives your 
prospect a new idea of permanence for his filing needs 

There is 5 to 10 times greater profit in every sale of angle tab 
guides than in ordinary equipment. (Each sale opens the way to 
a Safeguard System prospect!) During transfer season especially 
this little angle tab becomes a mighty guide to greater profits 

Write for a copy of the little booklet “Clearing the Way for 
Bigger Business"—one G-W Dealer landed a $300.00 angle tab 
order on the strength of this booklet alone! It is a potent sales 


Globe “Wernicke Ga 


CINCINNATI _—_ \ 


























MPROVED Columbian Clasp 





Envelopes will never help 
you to lose customers. You've 
heard of these envelopes 
tough and strong, fitted with a 
clasp that can be worked re- 
peatedly without breaking off 
If you've sold Improved Co 
lumbian Clasps, you've never 
had a kick because the clasp 


lidn't line p with the flap 


You've never heard of the 
patch flap reinforcement tear 
ng out. If you've ever used 
Improved Columbian Clasps 
you probably share the opinion 
that they are the world’s best 
catalog envelopes. Your paper 
mercnant can supply you, in 
31 sizes. Or write for the name 


of a nearby distributor 


, a 
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Smith, who was 


my customer 


Mr. Smith— printing buyer gets his 


catalog envelopes on price. 

Later, when the postman brings him 
back half a dozen empty envelopes 
stamped “RECEIVED WITHOUT CONTENTS, ” 
Mr. Smith gets to thinking. And he 
changes printers. 

Poor envelopes can spoil a good 
printing customer, just as a poor side 
dish can spoil a good dinner. 

Make sure your customer under- 
stands the high cost of cheap envelopes 
before he buys. 

Then you won't have to say regret- 
fully: “Smith—oh, yes! He was my 
customer!” 


UNITED STATES ENVELOPE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


With eleven manufacturine divisions coverine the coumtry 


7 


COLUMBIAN CLASP ENVELOPES 
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Stationers --- Office Equipment Men 
Typewriter Dealers 


Make Big Profits on Underwoods! 


No Investment--- You Can’t Lose 
































Every live dealer wants to make more money, and here’s your 
opportunity—-dealers everywhere are taking advantage of it. 
All you do is capitalize on the immense demands that we have 
created through our national advertising for Shipman-Ward 
Rebuilt Underwoods. Under our plan you do not need a type- 
writer department nor previous typewriter experience. The 
public knows them—-and the public demands them. 


Shipman- Ward Service Is the Only Complete 
UNDERWOOD Service 


WHOLESALE 


Our new confidential dealers’ wholesale price list shows 
big reductions, especially in the Model No. 5. At present 
prices Shipman-Ward Underwoods will net you big profit 
and you can also get from $5.00 to $10.00 more for an 
Underwood purchased from us. 


INSTALLMENT SALES 


Our plan of handling installment typewriter business is 
making a tremendous hit everywhere with stationers, office 
appliance men, newspapers and typewriter dealers. The 
Shipman-Ward Dealer Installment Plan means more busi- 
ness without additional capital, which is the most profit- 
able kind of business. 


REBUILDING 


We rebuild Underwood typewriters for our dealers. Every 
machine fully rebuilt in our own factory, the largest type 
writer rebuilding plant in the world. We also exchange 
odd models and types for fast selling Pica 5s. 


PARTS AND SUPPLIES 


We can take care of your parts and supply needs for the 
Underwood. Quality--Highest. Service—-Best. Prices 
Lowest. A trial order will convince you. 


The Proof Is in the Trying 
Write for This Big Sales Plan NOW! 


Shipman-Ward Mfg. Co. 


1782 Shipman Bldg. 


4401 Ravenswood Ave. (™% 
CHICAGO, ILL. 














Please Send Us Full 
Details on Your Dealer Plan 






Address 







‘ re ee : State a 
Eventually SHIPMAN-WARD REBUILTS Why Not Now? 
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Gene M. Dancy Recovering from Rail Accident 
Gene M. Dancy, representative at Chicago for the Wal 
lace Pencil Company of St. Louis, Mo., is recovering from 


njuries received in a railroad accident at Atlantic. Iowa. 


February. The locomotive of a train on which he was 
traveling threw a drive wheel, wrecked the rails, and 
derailed the smoker. Pullman cars at the rear of the train 
rode over the damaged rails, and stayed on the tracks. Mr 
Dank was thrown practically the entire length of the 
coacl \lthough a robust man, he did not break any 
bone but wrenched his back severely and suffered many 
bruises He was taken to the hospital at Atlantic, and 
later to St. Luke's hospital, Chicago, where his hurts wert 
mended and he was nursed back to health Mr Dan y's 
escape trom more serious injury was providential. 

_ 


Chicago Stationer Celebrates First Birthday 


Schiller & Schmidt, 172 North Franklin street, Chicago, 


Ill., celebrated the rst anniversary of the founding of this 
business March 19 \ small office was occupied in the 
present building when the business was organized Che 
growth of the partnership is indicated by the fact that it 
now occupies halt of the second floor of the building. This 


business 1s operated by A. Schiller and A. E. Schmidt, both 
of whom grew up in the stationery business at Chicago 
Mr. Schiller handles the outside work, while Mr. Schmidt 


} 


takes care of the office details and dispatches deliveries 














HIGH POWER MERCHANDISING DISPLAY AT HONO 
LULU Window of the Honoiulu Paper Company, Distributor 
in the Hawaiian Islands for the W. A. Sheaffer Pen Company 
This Display Attracted Much Attention in the Island Metropolis 
It is Typical of the Best Efforts of the Paper Company's Win 


dow Dresser The Sheaffer ‘“‘Window Machine’’ Shown in the 
Center ¢ the Window Is Driven by a Motor. The “Lifetir 
Pen Makes a Series of Circles on Paper In a Recent Test Ons 


of These Machines Made 3.229 Revolutions or Circles Before It 
Was Necessary to Refill the Pen with ‘“Skrip.”’ 








Banking Expert Added to Dalton Staff 
Capt. Dan F. Banks of Boise, Idaho, has been appointed 


bookkeeping machine expert in the Idaho sector by H. H 


Elder, Dalton manager at Salt Lake City, whose terri 
covers Idaho and Utah 

Capt. Banks is a man of wide experience in banking and 
other financial activities He has been state commissionet 
of finance in Idaho where he introduced a uniform system 
ot a ounting mW various Idaho counties Later he Vas 
elected treasuret t the State. holding the otmece ror SIN 
vears 

> 
Postal Legislation Lost at Congress End 

The turmoil of the filibuster which characterized the 
close he Sixty-ninth Congress prevented action on the 
bill to revise post | rates Hn. 13,446 was before the 
Senate in the closing days of the session, but it, with many 


other important bills, went by default 

Che fig for reduced postal rates will be resumed 
opening of the Seventieth Congress, w 
December, 1927 


STOP STATIONERY WASTE 
STEEL STATIONERY FILE 


Patented U. S. and Canada 


DESK DRAWER INSERT 


46:2 
STANDARD SIZE 


87% x 3% x 19 inches 


For ordinary requirements, 5% to 10% envelopes, 
copy, carbon, letter heads, legal cap, invoices and 
statements, 200 to 500 sheets of each kind. Long- 
est Trays 14 inches, with adjustable Stops to fit 
any length of paper. Olive Green Finish. 

Saves enough stationery and _ stenographer’s 
time to pay for its cost many times over. 


Dealers Sell This Quality File 


CURRIER MFG. CO., Minneapolis, Minn. 
U.S. A. 











VICTORY 


mee ee 
Fd gi SORAPS OFF THE Duk) WIT 4 hii © BELOAR LiKING BAL Tas 


Victory Stamp Pads Are Quality Pads 


Made of the best material and inked with Pure 
Rubber Stamp Ink. These pads are not surpassed 
by any other, and are made in the following Col- 
ors: Red, Black, Blue, Violet and Green. 

Sizes 

Junior ............Dimensions 

No. 0 ....«.....Dimensions 

No. 1 ........Dimensions 

No. 2 ..........Dimensions 

No. 3 : .......Dimensions 

No. 4 es ......Dimensions 


Sealing wax in various grades, sizes and colors. 
Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. Newark, N. J. 
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CLOSED VIEW 
or 
STEEL FASTENER 





The QUIK-LOK STORAGE FILE—Pat. Pending 


Stee he forced Aut it Spr neg Lock Convenient P 
strap is I bl Dust Yr Positively (juaranteed 
~ 4 a " ~ hit } \ lealer should have our cuta 
i i VW t 

by il * KAY-DEE COM A aN ¥ 
M'fact'rs ! nd Paper Transfer dl orang Files 
644-4604 Mouth ‘sath Street L ine sin. " Nebonain 





Management a Topic of Industrial Engineers 
Che Society of Industrial Engineers’ tourteent t 
convention will be held May 25-27 at Hotel St 
caro The Principles of Effective Manageme 
Relation to Industrial Engineering” will be th 
Meetings will be held each morning and evet 
noons being devoted to the inspection of sor 
progressive plants in the Chicago district 
A teature of the conventiolr will be il 
charts, photographs, production control boat 
devices, psychological test applhances and materials 
special display showing what has been acco! 
some industries in simplifcation of their lin 
\ll meetings will be open to the publi rog 
v¢ obtained trom S I. | he idquarters OUsS S 


mor Street, ( hic avo 


John T. Gill Company Secures Better Quarters 
The John T. Gill Company, located at 59 East A 
street, Chicago, IIL, over a year, has moved 
Lakes building, 180 North Wacker drive \] 
square feet of space 1s occupied on the fourt 


excellent daylight 


[he stationery and erect 

ston ks are stored on steel shelvir QZ, wl ile a batter 

ind steci dle presses 18S Tal ged ilongwside 

larwe chentele of customers has been secured 

ing depariment and a growls list of cust 

izes the stationery department An extensive ass 
tvpe Traces 1s carried includi Waly ida 

to club announcement work 


quently handled by the Gill shop 


Che California Cedar Products Compai 











Office Chairs 
Of Quality 





Permanent 


Exhibits 


14th Fleer 
Section 1411 
American 
Furniture 
Mart, 
Chicage 


77 White Street 
New York City 


608 Howard St 


San Francisco 


No. 7615-6CE 


Width betweer 
Arms 19 inches 
Height of Back 
17} a” } 





Manufactured by 


Crocker Chair Company 


Sheboygan, Wisconsin 





important industries of Stockton, Calif., has « 
new management The company makes cedar 

laster wallboard, lath and other products 
has beet taken ove by () } Chichester i 
Re rolzhe me? Vi ho are pre side nit il d gener? il 
vice-president, respectively (,eores 5 
manager tor many vears, continues in that « 
con Vas rva A 1918 a 1 has icq 

it} | atic 

() F. CI hester 1s wide is 

icture He has had extendec ictical ex 

i re t edat Slats ft ‘ d 

i s e | ted States 

a 
Bell Stationery Company Caters to the Trade 
lhe Bell Stationery Companv. 6 Murra treet 


\ ri N \ 28 a recent additi | to the wh 
of New York City Che business was organi 


‘ sly ‘ } the lac Qs \ ( 
1 ‘ o] 
4 it ( ft 0 le new i 
e stat er USINESS is ‘ 
1 oO é esse tia irt < ‘ 
7 


“es Establishes Factory Branch at Nashville 


e R i Typewriter ¢ iny Tn 
direct rane it Nashville Tent Orn 
} »? 2 , 11 ' 14 
opened in Suite 221-23 Bennie-Dillor turiding 
1 
itt { i lad he il deals 
¢ 
i ch S et ippomee ‘ 
: : 
i Cc ¢ t ( rs ! \ 
i 
Sot < 9 ry elt tu e\ 
x w the ire yrong I ils ira 
1 oa + 
inimal \ ‘ y Cars affect ite l\ is 








Cedar Products Comeow Under wow Heads 
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ROTOSPEED 


BIG 4 
PROFIT PLAN 


1.1 ong-term Franchise 
2. Protected Territory 
3.Generous Discount 


4.Extensive < 10-operation 














Priced For Quick Sale 
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— now we are going to 
make vou a special offer thar 
will speed up your profts tre 
mendously The amazing new 


Rotospeed Agen Plan yracti 
I } 


cally guarantees a steady stream 


ot profits to every dealer who 
accepts it. Experienced office 
appliance merchandisers met 


who ought to know about such 


things—say our new plan is the 


most outstanding development 
r<! or will] re \ ‘ 

in vears You will agree with rhe R speed Stenc Duplicator prints perfect copies of 
i é 1 | I ng th ul handwritten, typewritten, drawn 

tt vine vi { ! 4 tne 
T ; I i ile vithout type or cuts Handles all sizes from 
tact ‘ x5” card S”x16” sheet. Simply and easily oper- 

r et out of order or break down. 


otospeed is a stern ( lupli ating one Cal ike away from Bye 
that reproduces perfectly inv, vou We. grant vou pro 
that can be handwritten, type tected territory com 


device 
E thing 
© , ira4wn or ruled—without tvpe plete  protectio from 
written, dra or rule¢ \ lout type pic protection I 
or cuts Prints thousands of copies cut-throat competition We allow you 
from one. stencil Saves time, work generous discounts—thus assuring you a 
worry and money So simple anvone ig margin of profit. And best of all, we 
can operate it—a turn of the crank give vou the fullest merchandising co-oper- 
prints a complete copy and stacks it atio1 to help you sell Rotospeeds and 
eatly he receiving tra Nothing Rotospeed Supplies 
, wt t “| o require S¢ \ ; 1 
to get out of order or requ rvice Nothing Else Like It! 
Yet, de SP ts ma co _ aeva H« \gency Plan that will bring you big, 
tages, the Rotospeed oo ama steady profits wrth the least effort on your 
ingly low—for quick sale Here our chance to build up a big trade 
Repeat Orders Come Eaey in duplicating machines and supplies—unham- 
Our brand and « ol pere nd unrestricted. Here’s your chance to 
iplicating pelea ad Sol . stencils join up with a reliable, established manufacturer 
aper, ete sa regular gold mine for vho will guard sur interests as zealously as 
VO . rogressive dealers. Here's a line ou I 
= " — } j j ’ wit] ntmost : 
an get behind and push with utt Mail Coupon For Facts 
fice ( Rot sper suppies aft s is the greatest profit opportu- 
S | th highest quality. (Nur new uD 8 presented to you. We know that 
e >. 5 best plan they have ever worked 
eS are ( cient itistactory sted in rounding up the dupli- 
1+ ners will order and re r j ss ir r town if you want to build up 
' by i : ae he t I f e business that no one can take 
mrader ones ney nave ed thie f f | f and a minimum of servic- 
Phat’ will tind it easv to ! rite or mall coupon below for the 
14 : 1: 174 '—— , ot ill plete f s B ict quick—territories are award 
id pa an UF Steal) is sae . sive ! ire going fast Be first to apply 
ho wi repe — ind bring for Ma coupon today! 
u Ig S t 
PI THE ROTOSPEED COMPANY 
‘Our Amazing New bore) an = 604 ~ FIFTH STREET DAYTON, OHIO 
{ ( lded From 1 deale stat ) ne 
Rotospeed Agency Pla ogeat- SSE REESE 
est eve eS¢ l Her st the 
‘ \\ 
plar ( ¢ 1 OK \¢ m 
fer vou a ¢ term fra pern THE ROTOSPEED COMPANY, 
ent bu 5 ut hat 1 


604 Fifth Street, 
Dayton, Ohio 















STENC 





IL DUPLICATOR 


Please end me complete details of your 
gency Plan whereby you grant 
s for protected territories. 


EED 
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Four New Lines of B & P Price Books 
Setting New Standards of Quality 





Note the 


The new lines of B & P Price Books 
are so far in advance of all other loose 
leaf price books that a new standard of 
value and quality has been set. 
lines, each the superior of its respective 


class, must be 
seen to be appre 
ciated. 

The new Stand 
ard, Indestructo, 
and Hercules 
lines are equipped 
with an entirely 
new ring device, 
the rings having 
smooth VY -cut 
joints, boosters 


“vo 








New York Store: 
349 Broadway 


BOORUM & PEASE 


Eendca ps 


open and 
endcaps. 


that 
metal 


The four 


PRICE LIST PRICE LIS 
2” Capacit Capa 
Stan Indes Her Un Star Indes He 
dard tructo cules versa dard tructo cules 
8100 S110 S Ss S S S 
$2.10 $1.8 $1.40 $1 $ $ i 
Sif S110 S310 S21 S202 S S 
$ $2.1 $1 $1.1 $24 ¢ ¢ 
S104 81104 32104 1 S { Ss 4 s { 
$2.6 $2.30 $1.7 : $ ) $1.8 
S10 Sil S3106 S21 Ss Ss Ss 
$3 ) $2.4 $ 0 $1.4 ‘ ¢ 
S108 Ss S 8S S210 S S] s 
$3.30 $ $ 0 $1 $2.4 $2 $ 
$110 | s111 $3110) S211 7 S1 s 
$ $2.9 $ $! $3 $ $ 
$112 $1112 s 1 s Ss S1 Ss 
$4.50 $3.60 $2.8 $2 $4 $ $ 





Post Office Box 272, City Hall Station 
New York, N. Y. 


close 
All 
clusively B & P features, and place each 
individual line in a class by itself, far in 
advance of competition. 


COMPANY 


Samples 


Sent Promptly 
Upon Request 


ring’s, and 


are ¢&& 


the 


of these 


The Universal 
line, the most 
popular 
line manufac 
tured, has 
ereatly improved 
hoth in style of 
binding 
method of manu 
facture. 


priced 


bee 


and 


Our salesmen now 
samples 


have 


sure to see then 








Standard || 
BsP |} 
Blens Books ‘ 


w=: Bos e~ 
Ty 


General Offices: 








84 Hudson Avenue, Brooklyn, N. Y. 
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Stonecraft Has Its Place on the Desk 
those who know something about marble or stone, 
the word “Onyx” suggests the most beautiful of all, the 
most enduring in every respect. The story of onyx is so 

1 with unique and absorbing history that it reads almos 
ike i page from romance 

The Southwest Onyx & Marble Company operates the 
largest and finest onyx quarries in the world. They are 
located 350 miles South of Sar Diego, Calif where 
Pedrara” onyx is produced After quarrving the stone is 


carried by motor truck to the seaport, about fifty miles 


iwa\ Chere it lightered to a vessel and brought North 
to Escanaba, where the onyx 1s transte rred through the 
customs house at Sa Dis vo and held 1 nd until require d 
or us 





ONYX FOR THE OFFICE—WAHL DESK SET 


As al important tactor in the pen and pencil industry 
The Wahl Compat prides itself in being an exclusive 
user of ““Pedrara’” onyx, which 1s made up into the beauti 
ful Wahl desk sets The base derives its popularity i 
beautifving the office and home because of the color varia 

on in the stone Che texture of onvx is so dense that it 
is prattically non-absorbent, and impervious to stains The 


‘lose-grain and intense hardness make the st 


in enamel-like polish which it r longer than any 
The Wahl ¢ s making i tvles of onyx 
desk sets whie eciated by ‘ equirin lia 
re itiful e home or oftice 
> 
Mielke & Eddleman Will Move 
Mielke & Eddleman, who established a stationery bus 
ss 1925 in the building at 108 North Dearborn street, 
Chicago, IIL, will move in April After the twentieth of 
he montl the business will he located i the Builders’ 
Exchange building, Wacker Drive and LaSalle street 
eased space will be secured through the change ‘ 
ri estrable business I itive itta 
> 
Western Union Issues Rate Schedule 
The various divisions of the Western Union Telegraph 
( ! y hay ssuc imeographed schedules, giving 
idensed rates or iblegrams abroad trom various groups 


APPLIANCES 


211 





lished performance. 





Brief Cases Bankers’ Cases 
— 
Catalog Cases Wallets 


Music Cases Portfolios 





(_See MASHEK 2st, 
SERVICE AT A PROFIT-- 


A business objective assured only by a 
product of uniform quality and estab- 


FRANK MAS @ CO. 
CHICAGO 


7~ “If it’s made with Leather, MASHEK makes it Better” - 


Mashek cases 
backed by 25 
years of manu- 
facturing expe- 
rience, embody 
all the require- 
ments that as- 
sure satisfac- 
tion. Our cat- 
alog your guide 
—ask for it. 














lo know just where his 
ndence is, where to put 


quickly find stock reports, 


for them, is worth a great 


THE COMBINATION WORK 


in less than seven weeks 
details and discounts to 
tioners for the asking. 








A BIG MONEY’S WORTH 
FOR THE OFFICE MAN 


file car- 
bons in easy reach, where 


sheets, etc., in case the Chief asks 


FIER is very hand ind capable for the 
purpose It has ample capacity (straight 
} expansion for each of 
rh tr s made f sheet steel, durable 
ser é No danger of break 
ng t ) rs, warping or peeling At 


hed in olive green 


This super-service desk appliance 
retails at $7.00; it will earn its cost 


Office Specialty Co., Inc. 


68 Beekman Street, New York, N. Y. 


corres- 


he can 
balance 


deal. 


CLASSI 


mahog 










full 
sta- 
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SATELLITE 
Its SERVICE Sells 


The SATELLITE 
Typewriter Stand 
attracts sales 
by reason of its 
uniformly ex- 
cellent service. 
Heavy enough to 
provide a steady, 
un-tip-able plat- 
form, yet easily 
moved about on 
large, quiet cast- 
orsand le 
exactly to the 
most comfortable 
position for op- 
eration of the 
typewriter 


Dealers find 
SATELLITE =a 
popular, fast- 
selling item. The 
price is reason- 
able and the 
margin warrants 
best sales effort. 
Write to Depart- 
ment A for de- 





Adjustable Table Company 


Grand Rapids, Michigan 


LN ( 


“Woodstock, 


Mo 


The Ty 


+t 





Woodstock Sales Staff Has House Organ 


¢ WT ‘ ~ 
house organ, the initial issue Mar 
pat ed from the home ¢ Woodst 
Company, Woodstock, II Chis ts four-pag 
12x15 hes ital w 
ti il itte tor the s i ¢ 
( i anc! ( ‘ 
us ‘ x leading ‘ 
\ | iding di 
‘ order al ( 
Morse ( ik rane i i | 
York | ( manage () Ml 
| ec ( é Ti t el | i ‘ 
t s . wel is t - 
and ‘ v e ¢ eX 


> 
Royal Salesman at Chicago in Zoom Fest 
Paul W. Jones, manager at Chicago for 1 


write ( 1 iny is put { 
saiesme! Chey make a i ( 
sphere is girdled when the salesmat makes 
ot quota \s the salesman taxis to his 
} 1 ; 1 ‘ 
handsome mechanical pencil with amber 
gold tips. Salesmen who d ot cil nnaviy 
] Ih) ! , $10.00 ld py 
( scned ‘ CCelve ad . r Ole prece 
The Chiu igo branch exceeded 100 per cent 
tirst two months of 1927. and is on its wav 
recore ( 1 secutively Marcel opened up 
but after business met disposed of ther ( 


ules trace livened up appreciab! 


hus i demand exceeds the 
Portable typewriters at Chicago 





> 
Welty Has Pencil Display Tray for Jobbers 








HOOD CHAIR COMPANY 


Manufacturers of high grade Office and School Chairs 






Write us for 
photos and prices 


HOOD CHAIR COMPANY 


GREENEVILLE TENNESSEE 






The Wm. A. Welty Company. 36 South §S 


Chicago, Il. has devised a pencil display tra 
jobbers’ and distributors’ salesmet Phi 
on memorandum to rated concerns. and cre 
| iVvs eacn olding ( ( ( Is i 
venience packing witl ther salesmet 
merchandise is held securely against spilling 
items can be taken from the travs tor demonstt 
Dwe t ditterent samples t the : Jecar 
shown re calling the price range tron tty 
oth standard and oversize items Dh riet 
dn tied effects 18 also Sa ( | < 
vive el dealers a good 
line, and its adaptability to thet 


al 
Powers Increases Facilities at Chicago 


The Powers Accounting Machine C 


Vaughar manager, ( hi ive ! } Ss take 
for its sales and maintenance lepartments 
s at Suite 1100, Old Colony g, 407 S ) 
street, occupving part ot the East trontage 
ment provides space for salesmen’s desks cael 
machines, clerical staff and a pri te othce tor Mr: 
ince de ne whic! . flere 

Che ft cat ! { 
» iSalle street ‘ ‘ 
Ve ( i ged cxe ii¢ 
Vor s n ew othces \ i 

cupied t double 
LaSalle s 
> 
M Va s i is ] cke | i ( ra 
ne l ipped t l¢ Kelley-I 


























The One Machine That 
Does it ALL- 












At every revolution of 
the drum it 


Prints the body of the 


letter 
Fills in the name and 
address 


Prints the signature — 
and also ADDRESSES 
the ENVELOPE 





the— 
addressing MU/L7/LZRAPH 


No More Matching Problems 


No matching of ribbons is necessary because the body of the letter 
and the filled-in name and address are printed through the same ribbon 












at the same revolution of the machine. 






The type is identical, because the address plates, as well as the body of 
the letter, are composed on the Multigraph Keyboard Compotype. 






Both original cost and operating cost are far lower than any other 





equipment which will do all that this one machine does—and the result 






is uniform quality. 






Moreover — with the addition of the regular Printing Ink Attachment, 
this equipment will do all that any Multigraph will do in straight print- 
ing and imprinting from type or electros. What more can be said? 


















THE AMERICAN MULTIGRAPH SALES COMPANY, 1836 East 40th Street, Cleveland, Ohio 








Also listed in telephone books of fifty principal cities 
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Cell-o-lichts 


offer 


cle BETTER QUALITY cali 
wea 8 LOWEST LIST PRICES 
LARGER DISCOUNTS 





signed for the average 
lumination; adjustable; 


statuary bronze. ments; 24 in. high 


structed daylight lens. 


Send for illustrated catalog Manufacturers’ representa- 
showing complete line with e O tives write for exclusive 
prices. territory. 


INCORPORATED 


299 Broadway, New York City 


MODEL C 100 MODEL C 500 
A portable lamp de- A complete line of lamps and \ high grade, beaut 


fully designed portable 


desk; gives ample il- reflectors all equipped with = i fice. or. counte 





color matching and dis 


13 in, high; finished in the Cello scientifically con- play work. Two adji 


1ct 


SPP ee $7.50 oo errr $13.50 








Every 
Office Appliance 
Salesman 


can increase his sales by recommending the Acme Staple and Bind- 
ing Device for each desk. It is unequalled for fastening documents, 
Designed for office work and papers, invoices, correspondence, firmly and neatly. Sheets are 
stapling samples together. kept firmly together, without possible separation by a staple which 
can be easily removed, if required, without damage. 

The Acme are the only staple binding machines made complete 
from the raw material to the finished product, in our own factory, 
and are fully guaranteed. Banks, Law Offices and Commercial 
Houses of all descriptions, need the Acme Staple Binder for fasten- 
ing documents, legal papers, contracts, correspondence envelopes, 
packages, etc. 

Stationers desirous of increasing their trade in 
Stapling devices, and supplies will be given every 
assistance and cooperation. 


The ideal desk paper fast- Write for booklet and complete description of all 
ener. Neat and efficient. our models—literature for distribution among your 
trade supplied with your name and address. 


Acme Staple Company 


1643-47 Haddon Ave., Camden, N. J. 








lawyers, corporations, 
for vouchers, documents, 









Used by insurance companies 


etc., 
etc 























The 


Typewriter Exports 
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101 WEARS OF MANUFACTURING EXPERIENCE 


»N 





ye 
4 


There is a swivel 
chair to match 


























/ 
GOOD LOOKING—FAST SELLING 
‘THIS new Heywood-Wakefield 


design looks good and sells 
fast. It is well made, extremely 
comfortable and possesses an in- 
dividuality that will appeal to 
your trade. And it is priced 
right, too! 





















Heywood PAT. OFF fle 
Bale re, Md. Los Angeles, Calif. 
I n, Mass. New York, N. Y. 
E N. Y Philadelphia, Pa. 
Chicago, III Portland, Oregon 
Kansa s City, M St. Louis, Mo, 





San Francisco, Calif. 








FOR OFFICE OUTFITTERS 


outfitter? Do you 
ng for the office? If 
mall desks is most 
propriate tor your 


outhtter t day 

l any require- 

esks are becom 
Tell City 

big market and 
getting the 


ithout the Tell 


TELL CITY DESK CO. 


TELL CITY, INDIANA 
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Neat, Orderly Offices 


The Furnas line of office ac- 
cessories rounds out the 
equipment of a modern and 
properly fitted office. Small 
tables, wardrobes, costum- 
ers and stationery cabinets 
--these are the items needed 
in almost every office. Quick 
turning--quick profits 





W rite for catalog 


Furnas Furniture Co. 


INDIANAPOLIS, INDIANA 
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Saving tools S£pvicr 
and parts is 
saving money 


Mar ou ~ 
of } parts ‘ 
nes wi rey 
is stmer ur al 
sup} » per gua \ j 
r Ser e Ste St AZ ! 
he orage un = t 1dlay 
f needs becaus re 
? 
lrawers nda 
! handl sily “ s 


Service Steel Products Corp. 


914 West North Avenue Chicago, Ill. 
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Abilene, Texas.—The H b's 
I der Compa ‘ i 
$ t surplus s ad 
Chicago, Ill I | R. Buckw Na 
(Compal rely ill 1 I 
1 «i ffic ’ 
nvales 


New Orleans, La WW IM 


eaf department of Hent I 
special course n loose leat 
Pitt Manufacturing Compat it Kat City 
th work He had been manage f the S 
Company before oininge the Pet 


New York, N, Y. Federbusl bt 4 | 


It SS Pat Place has wceeded Federbush B 
(Compar This is a change in titlh nl i! 
il change if management ! 


Poughkeepsie, N. Y.—Fran | Faxon 
retalr nd tre urer of the Tru ‘ I 

San Francisco, Calif.—CGeorge | Wigegington, pre 
Kalama zo« Loose Leaf Binds ; 
made a Pacific coast trip in Marcel recompal 
ieorge Wiggington, on an annual inspection ti 

Mr. Wiggington spent some time with Neal, Str 
this stationery firm being the factory branch of 1 
Business was never better, according to J. F. Dink 


Stratford & WKerr, in special charge of Kalamaz 
lid shelves and new racks have been install 
to display loose leaf memorandums and ring bo 
howing = being made of the new Kalamaz 
book Wh M. Furbush, retail manager, is enthus 
ing this product A line of steel file ul 

‘ re spl the rear of tl stor 


Japan Regulations on Loose Leaf Catalogues 


or meree Reports] The Japanese customs author 
held that mported catalogues having leatheretts 
binder cover! duly inscribed with the name of 
hou-e¢ are dutiable at forty per cent idssval 
grounds presu ibly that while the book is f 
ommercial value, it is possible for such covers t t 
purposes other than those originally intended 

\ i consequence it is advisable for American mat 

end to Japan catalogues and other advertising 

nm paper only nee the customs authorities might 
binding f leather or other material as having 


> 


(On the Outside Looking In—Continued f1 


The Parker Pen Company.—Printers’ Ink Mont! 
Ideas That Advertising Turned Into Big Business 


f several products of international distributior wl 
uwivertising the best means of gaining a foothold 
ness world, and also insurance n maintaining tl! 


The story of the Parker pen was a part of this arti 


The Parker Pen Company.--Th: Little Schoolma 
mented it Printers’ Ink on the fine e of a staten 
Duofold pen advertisement See this distingu 
nearest pel counter But look for the impr 
Parker so. flattering mitatior cannot deceive 
‘Little Schoolmaster said thi wa more powe 

tomar bewal of imitations t gave 


The Parker Pen Company, Ltd Systen Land 


contribution by A. R. Zoccola, managing 


Parker company telling of Polici« That Have Ma 
Fort Per Cent Increase in Business in Twelve M 
gait n sale was made mn 192¢ vhen tl " t 
most ne of business 
Rand Kardex Service Corporation he 1 
Printed Salesmanship reproduce t! ompal 
Io You Sympathize with Hin The mment 
tlarly effective se of photog nm pr t 
Remington Typewriter Company The new oft 
( pu it ‘ nic gO were described ! es iz ‘ 


ext ded cle “How the Pioneer Typewrit 
Meets tl Public in Its New Chi Offi 


L. C. Smith & C 


orona Typewriters Inc.—'l 


s npany S&S a I > 
nT t reff < ‘ t 
4 I emble 
t i I t fully n 
W ‘ EF. Wymar general sale manager, Tl (ar 
Compar wrote Whom Car We Get for a Speak 
Printel Ink Monthly Based n his extensiv exper 
irr ging conferences of various interests, Mr. Wyt 
how to fit the tellar speaker topie ft I 
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Washingtonian Suite / 


MAXIM-—Your office should come first. Why? Because if you do not 
made a success at your office, how can you make your home happy? 


Valley City Desk Co. 


GRAND RAPIDS, MICHIGAN 


SN a a 5 aN. a 
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) + ee ne ee oe ee —* 
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Developing Water Cooler Sales 
for you........ 


National advertising behind 
Cordley Water Coolers will help 
develop a nice volume of sales 
for you. 







See this in the 
Literary Digest 





The use of more water coolers 
and of more water drinking in 
both general and private offices 
is being urged. Thousands of 
office purchasing agents. will 
see our advertisements. 


Place a Cordley Water Cooler 
in a convenient spot for*use by 
your customers and have a 
constant silent salesman in your 
store for the big ‘*70‘, liquid” 


aca ne ig, RR 
idea an te li ro an, os ae, | No 
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Send for Full Information Ca’ %.” be er, “Sn, Ti . 
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’ rn ‘No, hb © ry De, “hy “ip In - 
< \ ny Mem, le y de "isp “Styy — Juz “tn, 
On 2, } Toy “Se, “ce @ 


12 Leonard St., ming: Mn Pay, Mig - Plast” tent ayy Qlags 2 7,2 
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The Best 1s most economical 


Some of us at times feel that we cannot afford the Best, 
and we pay out money more frequently for the cheaper and 
less durable, only to spend as much, or more, in the end. 

Cheap things have their place—as tide-overs. 

If they prove stepping stones to quality, they are helpful. 

Paperoid Mailing and Filing Containers (including the 
well-known ‘‘Vertex’’ File Pockets) though moderate in 
price are ultimate in Quality—a proven economy. 





Alvah Bushnell Company 
925 Filbert Street 
PHILADELPHIA 








 & 
re 


2 =) n A 
Drawihg)l 


Library F 


Hiceins Drawing Inks, and Higgins’ 
Drawing Board & Library Paste work 
hand in hand for their users and hand in 
hand for YOU! 

See how easy it is to make a double sale, 
by suggesting Drawing Board Paste, when a 
customer asks for Drawing Ink, and vice versa. 




















New 5 oz. and 8 oz. waterwell jars with Feature Higgins’ Drawing Inks also 
brushes further enhance the popularity —the trade’s profitable stendeed end 
of Higgins’ Drawing Board Paste, also standby for almost half a century. The 
put up in the usual screw-cap jars of 3, Blacks, White and 11 brilliant colors 
i4 and 32 oz. capacities. In answer to a co.stitute a complete line for the artist 
definite demand from the drawing materi- architect, engineer and student . 
als trade the 6 oz. screw-capped jar has ¥ ; 
also been retained. Write for our latest price list. 





CHAS. M. HIGGINS & CO., 271 Ninth St., Brooklyn, N.Y. 
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| | | SAVE TIME AND POSTAGE 
PENS AND PENCILS | BY USING A 


«x—! | PELOUZE 

















Dealers are oe by the National Association of Stationers 

Ofnice Outfitters d Vanufacturers to ake the period ipril 

18 a on Commodity Classification Ne j This 

a Pe ls, Crayons, Fountain Pens and Mechani 

ca 2 co a ) Bands and Erasers Suitable displa ate 

ia ll be furnished by many manufacturers on equest S ( A | E 
Boston, Mass Frederick E. Irwin, South Bend. Ind has 

beer laced in charge of accounts in the Boston terr 3 . 

ae age It tells automatically 
the W \. Sheaffer Pen Company He replaces John P. Dac; 


the exact amount of 
postage in cents, re- 
quired on all mail 
matter, including 
parcel post rates by 
zones. Warranted 


Chicago, Il|.—The Sibley Pen Shop, formerly at 1 North 
Dearborn street, is now located at 8 North Dearborn street 
Chicago, Ill.—Gene M. Dancy, manager here for the Wallace 
Pencil Company, is recovering from injuries received in a rail 
road accident at Atlantic, lowa, in Feb 
Chicago, IIl.—H. |] Waldron, vice president and general man- 








age of the W \. Sheaffer Pen Company, made a ten-day trip 
to Kansas City, OQmaha and Fort Worth in Marcl He found accurate. Finished 
onditior good generally The cotton price situatik in the . 
Yi 
Sout! was discounted considerably as many of the growers mn gold bronze or 





d their et market before prices broke. French gray. 


Los Angeles, Calif Edwin Berolzheimet president of The NATIONAL P 

Eagle Pencil Compatr visited in this citv several weeks ag Made in Several Styles 

while on a pleasure trip to the coast Intended for individual desk, library, office or ship- 
New York, N. Y.—Gordon Niteshke has joined the J. T ping department 

Staedtler Compar ind will call on the local trade He is the For sale by leading Dealers everywheze 

son of George Nit ke. manager here for the Automatic Pencil Ask for ““Pelouze’’ Scales—Send for catalog 

Compat Dealers supplied through principal jobbers 


New York, N. Y The Stationery Export & Import Company) 
1 Fifth avenue has been appointed American distributor for e OoOuze O 
the Swan Pen Company Nuremberg Bavaria, Germany) e * 


Complete stock f all the popular numbers are carried in Manufacturers ‘‘Pelouze’’ Household and Infant Scales 


; 232 E. Ohio St., :: Chicago 


Philadelphia, Penna.—The Pen Shop, 22 South Tenth street 
has been registered as a commercial title in the common pleas The above advertisement is appearing in many of the 
national magazines. ‘ 


sh é 


SI 











court Louis M. Berardo, $37 Spruce treet 

San Francisco. Calif.—G. H. Griffith, coast traveler for the 
Koh-I-Noor Pencil Company, has established his residence here 
His headquarters have been at the home office New York 
N. 3 heretofore 

San Francisco, Calif Cc. A. Marquardt of the Conklin Pen 
Con nm who is credited with having made one of the biggest 
sucee es of any man in the export business, sailed from San 
Francisco in February to visit the markets in New Zealand 
nd Australia by the 8S. S. “Sierra Word has been received 


‘ 


by tl Conklin pen office here that M1 Marquardt had arrived 
safe n Honolulu «T. H.) en route for New Zealand 


San Francisco, Calif Tom Emersor Pa c coast manage 

r the Conklin Pen Company, is leaving March 30 for month's 
visit te Honolul ne other points in the Hawaliar Islands 
Thi be the f t time a representative of the company ha 

on a business tri} but the compar has 
rh there through present 

the territor the American Factors, Ltd 

San Francisco, Calif \n unusuall nteresting trip to the 
x f t ade by ¢ C. Cobb, sal t f 
The Conklir Pen ¢ mpany and Mrs. Cobt They came here 
from New York \ the Canal and Central and South America 
eallit Colon Canal Zone, Salvador, Guatamala, et / 
Where they stopped in Nicaragua a battle had been fought pprove 7 
the vicinity on the previous day. As their steamer, the S. S$ 

clopanectng one 0 ee ee ee eee ee National Flush Construction. 
Emersor coast manager for The Conklin Pen Compar we 

ome them effu ‘ omitting to mention that Bob Marsh National Desks have the unreserved 
manager of the retail store of the Schwabacher-Frey Stationery ipproval of the user wherever found. 
Compar was lurki nearby with a movie camera Mr rr, . b 
aia dntaiien ismietahainn all tes tuak tank ‘tus cain Wale Wn They have this approval because 
acted with the aplomb of a movie star, and Marsh, who is al they conform to his needs—Desks 


experienced ‘movie’ operator, and Emerson are delighted of splendid appearance, all conve- 
the f obtained. March 8, Mr. Cobb met the coast salesme! niences, smooth-working drawers 
at a meeting held in the St. Francis hotel, those present being ° : 

and long service. Quality Plus. 


Ton Memersor CO t manage! Carl Lipner Denver ( le ( 


La Gales Billing Mont Leon Hewitt, Seattle Was and More complete information will be 
Ed. Manning, Los Angeles. Mr. and Mrs. Cobb plan to returt sent gladly on request. 





hor I \ vyhere the Ww nd I 
ar w I Arizona, New Tex 
T T NUr gy 
Reuthern states NATIONAL DESK CO. 
, . bbher forme? with the re 
ag nc gs ign Re rong aig HERKIMER, N. Y. 
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ADD-A-UNIT PARTITIONS 
fit anywhere--instantly 


Add-A-Unit Partitions for banks, of- 
fices, factories --- wherever seclusive 
arrangement is desired, fit instantly 
A pleasing, artistic layout is assured 
and without changing present fur- 
nishings 
The Add-A-Unit opens new fields to dealers 
without any outlay; sales are made from the 
catalog. Overhead is reduced and full profit 
assured 

Write us today 


ADD-A-UNIT PARTITION CO. 
872 W. North Avenue 
CHICAGO, ILL. 




















Sales Jumping 50% Yearly 


ryatil total sale ) , Ni } hoxes or th 
past several vears | ‘ sf v1 il iveraw 


annua increase ) over “Mit, Most ot these 
, : 
sales are made through rated stationers Have 
} ‘? } +} ] 
you eC! ue tity your s ite Tt 1s MIsIness by 
cooperatiol tiered the 1 i ifactur 
ers. Constant advertising is carried on to increase 
| | } , ‘ aS Oece “i } 
demane This year s expel es Vill < the 
, , 
irgest in our history 


COLLAPSIBLE 
Storage Filing Boxes 


RTY 1 \ ® made f 


Write for our proposition to rated stationers 


BANKERS BOX COMPANY. INC. 


RAND M‘NALLY BUILDING ” CHICAGO ILL 

















STATIONERY 











Wa statiouers l bring Ce ) / Classificatio \ 
and li te the f nt April 2 1 Ti period is de j 
specia sales effort bi the Nationa lsxociatio of Stat 
Office Outfitters tnd Vanufacturers These classif 
ude Hardware and Glassware, Pins, Pape Clips, P 
eners Rulers d YVardsticks, Posta Scale Casi 

Office Boxves and Miscellaneous Goods 


Albany, Ala.-The Kyle Stationery Company 


ivenue is i“ eectod the stationer department 

Furnit ite q any par 

Aurora, Ill The Fox Office Stat ers, Ime ‘ ‘ ‘ 
business l Island avenue has been chartered 
printing and general office equipment business; capit 


$50,000; incorporators—Frank A. Hurd, John F. P 
Frederick 


Bristol, Conn Brown's Stationery Store 67 
has been purchased by Charles B. Simmons. His 


will manage the Husiness, 


Buffalo, WN Y The Hoelscher Stationery ¢ 
Washingtor stres has increased , ipital stor 
to S25 000 

Chapel Hill, N. C Foister’s, Ir ha een chart 
nm stationers and be Ks eapita t« k g50 000 
R. W. Foister, F. FE. Ashley and A \ Ashi 
Chicago, Ili The Vail Manufacturing Compar 
Seventy -fift treet has oined the «*) wo \~ 
Commer 

Chicago, Itl.—The J. T. Gill Con ! is moved 
shop nd stocks fron 4% West Adan street to the ¢ 
building sO North Wacker driv 

DePere. Wis The American Writing Paper Com, 

local n 1 te the Nicolet Paper Company of th 


price w ited as $450,004 The writing paper eq 
be re ove m tl mill which will manufact 
vrapping paper onl 
Elgin, til. Beck's has moved fron 6 South Spr 
Doug s avenue The new location enables this st 
vive better ervice to the increasing list of custome 
Fairfield, Cal. -} Sparks, formerly of Napa, Calif 
tationers ‘ ere next to the Repu il tT 
\ ? ! ! td Ss ( Sul 
! s t . Heret I ha 
‘ r OF ha 
, } For S 
‘ San I 


Jefferson City, M« loe P. Nacy i ded 
nery iter t vall pauper 


Jefferson City. Mo (‘ar Mever re the 


& Kook Ste eeding Joe Na Vir Mi 
n en] ’ 
Johnson City, Tenn. The Franl Printing & ff 
‘ } ! ' } } Y ! l ’ , < 
rs—R. W I ‘ Tr. kK. Hollingswort (ieorge 
Tavior and J. R. Sim 
Louisville, Ky Ht. «. Wedeken 
( Fetter ¢ mpa has eturnes a Morida 
i ! ‘ mit t 
Minneapolis, Minn The Jeffre & MePhersor 
Sout rift tre s disposed . , 
ade x | ft I 
the , 
prir s! 


he nic eel ( I ‘ ‘ i 
New York, N. Y The established busines \ 
Wheeler, 206 Broadway, has been chartered w ‘ 
of $1,000 nceorporators—F. B. Wheeler J. B. Smit \\ 
Davidsor TI neern has been trading 1 ' 
, 1 
Philadelphia, Penna Yeo & | 
fered or er ‘ na 
st t 


Philade'phia, Penna The Fr 
es , 


a ee ‘ registe 
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(Y ALNUT is a companionable wood. Its beauty 

has a quality of life and warmth, which makes good 

walnut furniture very pleasant to live with. As is 

said of some friends, such furniture ‘‘wears well’’. 

Herein is one of the reasons for the popularity of 
LEOPOLD DESKS 


WA LN U T 


THE WOOD OF SUPREME DISTINCTION 


A FACT ~NOT A PHRASE 

















IN this COLONIAL desk LEOPOLD craftsmen have 

created a masterpiece in American Black Walnut. The 

exquisite beauty of the graining, the graceful use of burl 

veneers on drawer front panels and a distinct charm of 

outline—-each supplements and enhances the other. 

The LEOPOLD catalog shows this desk and other 
pieces in the COLONIAL suite. 


LEOPOLD 


THE DESK OF SUPREME DISTINCTION 


LEOPOLD DESK CoO., Burlington, lowa 











> et ™ 
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emington 


My typewriter problem 
is completely solved~ 


, ‘HE Remington Line alone can solve all 


your typewriter problems with A Machine 
for Ever) Purpose. 


Standard Typewriters, Noiseless Typewriters, 
Electric Typewriters, Tabulating Typewriters, 
Portable Typewriters, Vertical Adding Type- 
writers, and Bookkeeping Machines of every 





kind and description — these are the components 
of the Remington Line And each of these many 
Remingtons is the very last word in the field 


it covers. 


The completeness of the Remington Line— 
a new development in the industry—enables 
the typewriter and bookkeeping machine user 
to practice selective buying to a degree hitherto 


in ipossible. 


In making the right selection, the Remington 
representative can render you most helptul 
assistance. His training is as complete as the 
line he sells: he knows the machine which 
should be used under every given condition— 


and for each and every purpose. This knowl- 





edge and training is freely at your service. 


Remington Typewriter Company 


374 Broadway New York 


=. The Intern 


Branches Everywhere 


Remington-made 
Paragon Ribbons 








| ; [i0nal of th j 
& Red Seal Carbon STANDARD NOISELESS ELECTRIC ’ Jury of the Sesqui-Centennial 
) TYPEWRITERS TYPEWRITERS TYPEWRITERS Exposition at Philadelphia has awarded the 
Papers always make Remington 7 ypewriter Compan) the Grand 
a 


Prize, its highest award, for typewriter and 
bookkeeping machines, adapted to all ha 
and parti ularly commends as a notable advance 
in typewriters the Remington Noztseless, Model 6 


Typewriters 


A MACHINE FOR EVERY PURPOSE 


good iImpressi¢ ns. 
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Your Guarantee Your Guarantee 
of Best Quality of Practicability 
Tene war 


“ACCO” means something when placed on 
merchandise. It is the stamp of perfect goods— 
of full count. We are very careful to maintain 
this name—you should be careful to maintain 
your good name by offering only quality goods. 
The goods you sell classify your business. 


AMERICAN CLIP COMPANY 
Long Island City, New York, U.S. A. 


CANADA EUROPE ARGENTINA 
Canadian Clip Co., Acco Company, Ltd., Fred Berg & Co., 
77 San Martin, Buenos Aires 


454 King St. W., Toronto 19 Whitefriars St., London, E. C. 4 


q@ 


Teape want 














INKED RIBBONS 


TORMTEX 


A DIFFERENT TYPEWRITER RIBBON 


Made from specially constructed fabric. Inked by the 
STORMS PROCESS which insures a perfect edge and 
no crushing of the fabric. Designed primarily for sharp 
clear impressions, STORMTEX will outwear any ribbon 


of the sharp writing variety. 


Write us today for samples and further information on STORMTEX, 
THE SHARPEST WRITING RIBBON IN THE WORLD. 


H. M. STORMS COMPANY 


561 Grand Avenue BROOKLYN, N. Y. 





CARBON PAPERS 





























Roya Oak 
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Cost Accountants to Meet at Chicago 
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Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. No. 4. 12% inch blade. 

No. 2. 8% inch blade. No. 5. 15 inch blade. 

No. 3. 10% inch blade. No. 5% 18 inch blade. 
No. 6. 24 inch blade. 








Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
3700-3702 Wentworth Avenue 
Chicago, Illinois 

















FOR EVERY BUSINESS 





‘‘Guth Tables’’ cover the entire field for 


use in Offices, Directors’ Rooms, Public 
Buildings, Schools, Libraries, etc. 


A most comprehensive line; sizes 2x3 ft. to 
5x18 ft., tops 7/8” to 1-3/4" 5-ply. Three 
distinct grades, in Oak, Mahogany, Walnut. 


Catalog upon request 


Inquiries for Special Designing and Building 
in Table Equipment Are Invited. 


HENRY L. GUTH ASSOCIATES 


Executive Office—ALLENTOWN, PA. 
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Premier Steel Filing Cabinets 


**Built for Business’’ 


Electrically and Acetylene 
Welded. Rigid in construc- 
tion. Beautifully finished. 
Full Roller Bearing. Double 
drawer fronts. Brushed brass 
finish hardware. “Pinch” fol- 
lower, positive in operation. 
Drawer capacity 25 filing 
inches. Automatic locking 
device if desired. All stand- 
ard finishes and in 4, 3 and 2 


drawer sizes. 
Constructed for Unlimited Service 


Prices are F. O. B. Mishawaka, Indiana 














DESCRIPTION PRICE 





Shp. 

e Stock Olive Mahg & Wet. 

Stationery No. Green Walnut Cr’td 

4 504 4 Dr. Letter File $33.00 $39.00 1385 

Cabinets 604-L. 4 Dr. Letter File-Lock 39.00 45.00 135 
506 4 Dr. L e ¥ . 

Costumers 504-1 i Dr. Leenl File-Lock 45.00 51.00 145 

304 3 Dr. Letter File 29.00 35.00 115 

Tables 804-L 3 Dr. Letter File-Lock 35.00 41.00 115 

306 8 Dr. Legal File 35.00 41.00 125 

Stands 306-L 8 Dr. Legal File-Lock 41.00 47.00 126 

104 2 Dr. Letter File 25.00 29.00 95 

Copy 104-L 2 Dr. Letter File-Lock 29.00 33.00 95 

106 2 Dr. Legal File 29.00 33.00 105 

00 37.00 105 


Holders 106-12 Dr. Legal File-Lock 33. 
The Usual Discounts Extended to the Trade 


Address All Communications to the Chicago Sales Office 


Premier Metal Products Co. 
JOHN W. MESSIMORE, Sales Director 
2808 Logan Boulevard Chicago, Illinois 


WE HAVE SOME OPEN TERRITORY FOR 
MANUFACTURER'S AGENTS 
































| 
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The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 
Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 
stamps used. 

DEALERS: 
You know that persistent National Advertising 
creates a steadily increasing er 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Dealer Plan you carry no 
stock, have no money in- 
vested and are not obligated 


for service. 













If you have not received our 
Dealer Book “Why & 
How,"’ write for it now 


Multipost Company | 
ROCHESTER, N. Y. SS 
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FURNITURE 











— 
Chattanooga, Tenn.--Hunt Bre Ime have ide 
equipment to established lines in plumbing, et S 
steel equipment is included in the furniture stocks 
Chattanooga, Tenn.—-Sterchi Br & Fowler, a domest f | 


niture house at 


701-07 Broad street. has add: 


ines ). Frank Ruffin is in charge of the nev . 
Chicago, til.—The Yawman and Erbe Manufacturing | 
was awarded the contract for equipment ir ) 
branch library of the Chicago Publ Library i 
Chicago, Il!l.—E. E. Blankemeyer,137-38 West | ) 
has secured representation in the local territory : 
“Alpha-Desk-Tray,"" manufactured by the Superior |} 
Company, 642 Beaubien street, Detroit, Mich ' 
Chicago, !il._—The Industrial Seating & Metal ("1 
pany, 1925 Elston avenue, has been chartered to manuf 
and deal in metal office and factory chairs and noveltis 
tal stock, $10,000; incorporators—E. L. Seiffert, L. W Seiffe : 
A. J. Andrews, Harry Shaw and R. M. Christense1 
Cincinnati, Ohio.—J. E. Staffan has been appoint: 
ing and sales promotion manager by The Globe-Wernicke ¢ : 
pany He had been assistant advertising manag 
FY. Edgar McGee Mr. McGee has returned to the K 
Service Corporation, Tonawanda, N. \¥ 
Houston, Texas... R. Stith has been appointe: 
the safe and office furniture department of the G \ St “ 
Furniture Company, distributors of ‘“‘Lymetco" equipm: 
Stith had been formerly with the H. H. West ©C Dp Til 
waukee, Wis 


Indianapolis, 
been charteres 
refinish such 

\braham Gr 

Milwaukee, 
(ireen Bay W 
display roor 


rect charge 


the home office 





Ind.—-The Furniture Finishing Comy 
1 to deal in furniture ind office equipn 
merchandise capital stock, $10,000 neort 
eenwald, Richard Hennessey and Thomas J. Ke 
Wis.—The Automati: File & Index ¢ 
is has opened a direct factory sales | 
it 130 Wisconsin avenue Homer Maes 

Wm. Haefs, district manager operat 

will spend half his time at the new br 





Newark, N. J. \. ©} Hagstrow f the Acme Card 8S 
Company, who had resided formerly t Bavonne ! 
South Sixteenth street, Newark 

San Francisco, Calif.—C. F. Weber & Compar witl ft 
in San Francisco, Los Angeles, Phoenix and Ret 
been given the exclusive sales tor the States oft (* 
Arizona, Nevada, and Hawaii (T. H.) of the Kewaune \I 
facturing Companys The Kewaunee ne embraces 
highest grade and type of laboratory furniture at 
on the market for colleges, high schools and universitic 
have enjoyed a very large business in the above tert 
the acquisition of the Kewaunee line adds an import 
of merchandise to the Weber company's equipment 
schools, public institutions, et: Ground has ju 
for the new building being erected in Phoenix \r 
exclusive use of C. F. Weber & Company's Phoenix 
The building will contain offices, sample rooms 
facilities for storage, packing and shipping It expe 
building will be ready for occupan« by July \t 
office in San Francisco the company maintair 
of executives and department managers, and weel 
ind busines meetings of a serious nature ! 
there is discussion of all problems pertaining to th: 
purchasing, marketing and distrit About 1 
cent attendance is had at these meetings. which 
lo much good The next sales I the ¢ I 
& Com} will be held at the general office 
second str s, beginning April 2 \ ! da I 
| irra l vering a study of the line handle 

my nv rl ntire sales force numbering al 

} ner 1 branch offices w e present al 
in the discussions 

Syracuse, N. Y.—Gaylord Bres Ir has beer 
deal in office, library and school furniture: capital sto: $ 
000; H. J. Gaylord, incorporator 4 Comstock avenue 

Watertown, Wis.—The Maver Letter Service } n 
9 Market street t 311 Main street Office equipme 
typewriters have been added to the tivities of this 

Wilmington, Del.—The Dahlstrom Furniture Compar 
been chartered in this state to do business in off 
equipment; capital stock, $100,000: T. TL. Croteau } 
resentative, Wilmington 
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Imperial 


PECIAL in- 

stallations of 
Imperial steel 
equipment have 
met with suc- 
cess and ap- 
proval every- 
where. The ex- 
perience we 
have gained 
designing, mak- 
ing, and in- 
stalling special 
steel furniture 
during the past 
twenty-two 
years affords 
the dealer def- 
inite assurance 
that we can 
producethebest 
equipment and 
quote the hest 


price 
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Steel 


ECAUSE of 

its rigidity, 
strength, and 
longevity, steel 
is the most 
suitable for 
making perma- 
nent, built-in 
furniture. In 
Imperial in- 
stallations the 
native qualities 
of steel and 
perfection of 
manufacturing 
methods are 
combined, of- 
fering superior 
products. 


Write today 
for definite and 
complete dealer 
information. 


IMPERIAL STEEL CABINET COMPANY 


2130-2152 Fulton Street 


CHICAGO, ILL. 

















DESKS That Sell More DESKS | 


Real salesmanship in the Jasper Office Furniture Company 
designing and building, in the appearance of the finished 
product and in its behaviour in use. Energetic dealers find 


these desks seconding their sales efforts all along the line. 
These desks help you past the critical point where the first 
desk is sold; its satisfactory service keeps you the path 
of greater business and profits. Write us for details and 
our catalog. 


JASPER OFFICE FURNITURE CO. Jasper, Ind. 





No. F660 
























228 OFFICE APPLIANCES At 








MEN OF PURPOSE AND PROGRESS 


appreciate convenience, neatness and durability in an offic 
desk. That Evansville Desk Co. products have these features 


is indicated by an expanding sales volume among the most EVANSVILLE DESK CO. 


energetic dealers of the country. EVANSVILLE. INDIANA 
Our line contains the right desk for almost every purpose 

it is helping business men everywhere to have better fur 

nished, more efficient offices. Write for our catalog. 











AMES MEANS EXCELLENT SERVICE 





Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 

If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Ames [Mfeans” Eixceccent SERVICE 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Export Dept. Great Britain Office Branch Office 
50 Lispenard 8St., New York Longs, Lid. 507 Mission St., San Francisco 
79 and 80 Queen Street, London E. C. 4, England 











TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 
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Abilene, Texas.—R. | Kuykendall has undertaken tl 


dealership for the Re Typewriter Company, Inc. 

Amarillo, Texas.—Nick Carter, cleaning boy in the mechar 
department of the Underwood Typewriter Company hers 
graduated into a f fledged mechani« Laytor Adams 
e€ ead i! TY is ¢ be 


Atlanta, Ga.—R. C. Sargent has joined the lk 1 branch of 
Royal Typewriter ¢ In« H is f tl 
nd ha t elev n the typewr } ness n 
that time n Atlanta 

Birmingham, Ala.—Rex Cogcdell has beer ssigy 
Montgomer territor the local branch f the Royal T 
writer Company In 

Brownwood, Texas. Re 1 Typewr Compal 
ha ippointed the Ar lia News & Type vriter Companys 


Chicago, III \. F. Sheahan and Robert K. W d have 


the pa 

Chicago. Ill.—E. ¢ Hartigan has been promoted from ji 
salesman to charge o city territory for the Royal Typewriter 
Comy I 

Chicago, Itll.—The Morkrum-Kleinschmidt Corporation 141 
Wrightw l avenue h taken membership ! the Cl if 
Association of Commer 

the 


Chicago, Ill. Mar isiness was highly itisf 


Demour ble typewriter agency 26 Sout! Well street 
ducted by W Cc. Lothroy 

Chicago, II!.—H. L. Rudnick has been transferred by the Re 
Typewriter Company Inc., from manager of the Minneapolis 
office to the Regal Typewriter Company at Chicago, in a 
important iles and executive capacity 

Chicago, ‘Ill.—W B. Larsen, Jr., general sales manager of 
the Royal Typewriter Company Im was n Chicago Ma 
22 He had been on an official visit to Minneapolis, wher h 
installed A. G. Freeberg as manager of the Royal branch ere 

Chicago, Ill.—A. R. Ames of the Ames Supply Company s 
expected back in Cl go early in April fron i trip to the 
Pacific coast Mrs. An companied hin The trip combine 
business and pleasure I included Seattle San Francisco and 
Los Angeles 

Chicago, Itl.—The Re le Typewriter & Adding Ma I 
Corporation, 170 West Washington street, has been charteré 
I ! ¢ ry of manufacture nd sell typewr 
adding ! hines oft ces et cal n $1 00 
incorporators—J Arthur Lyons, Arthur B Froehlich a 
Arthur \ Huebsch 

Chicago, Itll.—Johr Jl. Egan, who had beer inior the past 
three mont) under F. H. Morse, manager here for the Wood 
stock Typewriter Company, has been assigned to an important 
territory a senior esman L. A. Temple has started 
as a unior Woodstoch ilesman He had ee! vith the Re 
Typewriter Compan Ine heretofore 

Cleveland, Ohio.—The local branch of the Royal Typew 
Compar Irie has been moved to the third floor of the hi 
ing at 241 Euclid aver 

Denver, Colo.—The Western Typewriter Sales Company 
Califor? treet, h been acquired by the L. C. Smith &@ 
Corona Typewriters, Ir ind will cover the Colorado, Wyoming 
and Mex territor this city George S. Walker. forn 
proprietor of the West Typewriter Sales Company, has ! 
appointed district nm ! 

Des Moines, lowa Frank F. Johnston, a former lif it r 
ance mar ha joins the sales staff of the Royal Typewr 
Compar Ir here 

Dover, Del Varity] Ir has been cl tere to mat 
ture typewriting nm hines capital stock $2,000,000 20 
shares without nomir or par value, compr nz 10.000 ires 
of class A and 190, hares of class B stoch ncorpor t 
=. Be Crote l A. L. Miller Alfred Jarvis, Wilmingtor ( I 
ration Tr t Compar of America, charter | 
new corporation w ontinue the manufact re 
operations of the former Hammond Typewriter C 

Evansville, ind.—S. R Stokes has joined the a 
staff of the Royal Tyvpewr Company, In 

Grinnell, lowa.—Warder W Stokes, a student in t g 
school. } been selling R il typewriters or 
ing unde the Des Moine ffice of the Re Typewr ‘ 


es staff of the Underwood Typewriter Compar 
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Why split your ribbon 
business with others by 
handling a brand everyone 
carries? Be independent. 
Sell your own brand. Keep 
your customers coming 
back to you imstead of 
jumping from one place to 
another as they..do for 
factory brands. 









Why? 










You can build a profitable 
typewriter supplies business 
with our help U. 8S. ribbons 
are made in a grade and 
weight for every purpose and 
are packed in neatly litho 
graphed boxes with your im- 
print Start after the ribbon 
business today by asking for 
further particulars, 
















USE 
6 e Mfg. Co., 
Sansom & 10th Sts. 
Philadelphia, Pa. 









$17.00 Spot Cash 


- rt LC Smiuh& Bros 
selling i _ 
a 


“Smithtype 
Renewed” 
Typewriter 
for 

$3 Down 





and $5 
monthly 


No investment required. No ob- 
Write today 
for complete details of great- 


ligation incurred. 


est typewriter offer ever made. 


Smith Typewriter Sales Corp. 
World's Largest Rebuilders of L. C. Smiths 


414360 E. Grand Ave. Chicago 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 
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and Im 


A New 
proved Sherman- 
Manson Tubular 
Steel Stand with 
adjustable machine 
rests in place of the 
ysual solid top. 


Can be equipped 
with raised or 
flush, interchange- 
able right and left 


Fits 
Any [Typewriter 


or Hand Operated Adding or Calculating Machine 


ef Write for further particulars and prices f: 


SHERMAN-MANSON MBG. CO. 


i455 West Austin Avenue, Chicago 


pany, It (on graduation in June Mr. Stokes 


salesmat 


Kansas City, Mo.—Waldo Williams has 


branch of the Roval Typewriter Company, Ine bie 
of Kk. SS. Williams, national accounts salesman \ KR 
son is a new unior salesmiat vho } | 


business 





Lexington, Ky.—Dealer representatic for the R 
writer Companys Irie has beer orded t the | 
Printing Compan 

Lubbock, Texas The Rix Fur re Comp 
the local dealership by the Royal Typewriter Com, 

Midland, Texas The Royal Typewriter Con 
appointed W. S. Hill & Son local dealer 


Minneapolis, Minn.-The KRemingtor Pypewriter 


local branch has established itself in a new off 
quette ivenue n the Baker arcade The former 
1206-08 Nicollet verte 


Minneapolis, Minn \. G. Freeberg, a M A 


the Chicago office f the Roval Typewriter Compas } 
ippointed manager here He succeeds H lL. Rud 
ha been assigned the iz h of Reg 


writer Companys Ire 


lenr < now nember of the ta Sit 
Re i rvpewriter ¢ pan Ir 
New York, N. Y I I SoRell vho ha } 
acl rtising partment of tl I rw rypewr! 
S07 ! ‘ w men } | 


lL. W. Rosenthal and L. J. Elias Lazarus & | 
representative 57 Broadway 
Pittsburgh, Penna.—-R. J. Lyne} now 


eal brane 


f the Underwood ‘1 ewrite (‘ompa 39 S 
avenue; he , been with the branch at Huntinet 
Plainview, Texas Local epresentation of the R 
writer Compar has beer dertake? 
News 
Rochester, N. Y lL. T. Fay, former nt ft 


usines it N folk Va is now mer er of thé 
vanizatior f the toval Typewriter ¢ mi Ir here 

Rockford, Iii = M Zemansk l id been 
Underwood Typewriter Company a Auror a has beer 
ferred to the local office 07 Main treet 

St. Louis, Mo * lL. Padgit has re the Royal 7 
Compar | here vorking Centr ind southert 
countile ble d operated tl mn the t 
manufacture? tf tvpewrite! 

San Angelo, Texas.—(‘has ( proprietor 
Typewriter Compan has ‘ f rn Breckenridg 
to 122 South CC dbourne street Sa Angelo The 
ocal dealer for the Roval Typewrit« (ompar I 

San Diego, Calif.—The Typew , quip 
succeeded the Typewriter Empor r 6 
change of name nly is the 
iddre 

San Francisco, Calif H A. & 
stock Typewriter Companys 4 
stre t tt ! t ore 


San Francisco, Calif Frank |] 


m the Santa Rosa territor for the KR Pyvpewr! 


hte i er I tl Rov 
San Francsico, Calif Ihe ew ! in rt 
i i ! = ‘ a npat 
\ rd B. OW rs, ¢ t rf 1 
rv} rite ( ! his t 
ima ce 
t 


San Francisco, Calif The S 


mond Typewriter Corporation, ¢ v) mes H. S$ 


ae 


has reh juiy 
Ham I vriter Cory 
t t | ted an lis I i 
"] . | 
ofore conduet the Hammor 'vpewriter ¢ 
nue \ ind im the name f Vat tvpe 
San Francisco, Calif._-Much mor nm thar 
second week of March whet \ R \mes preside 
Ames Suppl (Companys made his first sit te Sal 
in ten Vvears He was accompanied \Ir Ame 























No. 661 [<S 





| made by appearance alone, but by artistic appearance with true excellence in the de- 

ition i tablished by the combi nation of fine appear tails of design and building. May we send you our cata- 

and corres} cingrt CXC ete nt construction lh log which tully de cribes and illustrates The Flush 
I] nfirt mi ted Paneled In Be ed Line 


SHELBYVILLE DESK “COMPANY 


SHELBYVILLE, INDIAN A, U.S.A. 



























[hr a chair lasts as long 
as an all steel chair 
iron, your customers 
will get full value for 
their money--no matter 
what the chair costs 
But when buying chairs, 
be sure you get chair 
irons of such quality 


COLLIER-KEYWORTH Co. CK) 


GARDNER, MASS 0. 468 All-Steel 


fice Chair iron, 








made in four 
tandard sizes 
19%,” 2%? 
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A Durable and Inexpensive 

















DOUGLAS MANUFACTURING COMPANY 


NEBRASKA 


Makers of collapsible vc ting booths, ballot boxes, and election tables used from coast to coast 


Voting Booth 


Built of steel and heavy can 
vas, our “Model A,” 3-stall unit 
tvpe, voting booth will give 
vears of service with no cost for 
maintenance and repairs. Al 
ways clean and sanitary, booths 
shipped and stored in contain 
ing case. 

Simplicity of construction makes 

easy to erect and collapse lt 
occupies little room when collapse 

Complying with the statutory 
requirements for the Australi 
illot system of voting, it meets the 
' 


need for a lega voting booth 


~ 


low cost. 


Various other models furnished 


Send for descriptive folder 
and prices of this ready seller 











A ERE Kn 


TD: 


THE LINE OF LOWEST ULTIMATE COST 


. 
times. 


Dependability 


There is an invaluable factor of prime importance in 
making one product superior to another. 

It is not just a matter of certain prescribed materials 
and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
to justify their confidence and good-will. 

It is bound to find expression in the quality, uniformity 
and price of the goods, and in the dependability of service. 

Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all 
It is not only the goods and facilities, but the spirit 
back of them that counts. 

It is found in the “Line of Lowest Ultimate Cost.” 


NeipicH Process: ComPANy’ 
Burlington e New Jersey U.S.A. 


“The Line of the lowest ultimate cost” 


3 
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ses Five Good Points 
The TRIOH Stapling Machine 


1 Will staple paper, board, 
etc., as good as any. 


2 Will bind booklets. 


3 Will tack 
labels, etc., on 
wood. 


4 Will never 
clog. 








leather, | 


2» costs very | 
little. | 





The most useful stapling machine 
on the market 
Some exclusive territories available) 


SOLE DISTRIBUTOR 


Carl Maak 


100 Gold Street New York, N. Y. 

















coreunch My 


Upc} rg b MDSE. PCH'S ,* 
ant A ay 
oe went we tae . 
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Aigner’s Special 
Index Tabs 
There’s an Aigner Index Tab 
for every indexing need—for 
card records, guides, folders, 
price lists, catalogs, books, as 
well as for special require- 

ments. 

Just find out what your cus- 
tomers need and then put it 
up tous. Let them know the 
great relief Aigner’s match- 
less time-saving Index Tabs 
will bring. Servicelikethismeansmorefriends, moresales, 
more profits—all without a large investment of stock. 


UABILITIES 


































Our Service Department is maintained for your benefit—to co- 
operate with you in solving the indexing problems which your 
customers put up to you May we offer some suggestions ? 


Ask for our Index Specialty Catalog. ‘‘It’s Free’’ 


G.J. AIGNER &CO. Maui 


iC Gold Stampers for iatenae aE, Bostbinder 

Indexes for Loose ystems 

‘e) Titles a Labels for Law Work © (2896-B) 
Aiqner's Patent Cut Index Strips 









































Sales Display No. 660 


Each of the twelve colors in a separat ompartme 


rear makes No 160 a convenien tock ontainer Ni 
broken packages 100 ‘ h File Signals are 1 
20 Packets,”’ the n r sa \ Har a 
graphed in three colors n Fre ‘ lealer 


Cool I s gna « 

make ur ird le 

more usefu Write f 
free sample irds ale 
scriptive literature ine 


THE H.C. COOK CO. 
Ansonia, Conn. 
ORDER NOW 








REAR VIEW 





ICE 


Keeps Your Stock in Order 





C0OK’S FILE SIGNALS 


arril 





























A CONSISTENTLY 
| GOOD PENCIL 


Write for samples and prices 


United States Pencil Co. 
Philadelphia —Manufacturers— U.S. A. 





MOHICAN 








LN ¢ 





ACCOUNTING MACHINES 
#6 

















Burgess 


Chattanooga, Tenn - 


the General Off Mquipment Corporatior He had 
trict agent here for the Sundstrar Adding Machine ¢ 

prior to the n ger with the Elliott-Fisher ¢ I 
Chicago, Ill Walter | In r i I } } 


machine de 
here 
Chicago, 


il The 
lded two me men t 


Merritt 


and H. L 


Cleveland, Ohio.—The General (Office Equip ! ‘ 
has consolidated its Elliott-Fisher d sion and tl s 
division at 616 St Clair avenue I the Auditorium Garage 
building TI was formerly the |! ition of the Sundst 
ridding machine agency ind addit il sy e has |} 
to house idequately both activities of the (iener 
Kquipment Corporation The offices in the Caxtor 
occupied in the past by the Elliott-! her Compa 
discontinued 
Milwaukee, Wis. -The | ver \ \I it 
tion has established a local office t KX t W 
M. «¢. Burnett : in charge 
New York, N. Y J. C. Cooper who had beer 
Remingtor accounting machine = sale ! the Southw 
resigned to become general sale manager of Verit 
the successor to the Hammond Typewriter Corporat : 
Philadelphia, Penna.—The (Cien: coft ing n 
poration has leased the entire eth "1 e of oh. 
1207-09 Chestnut street 
Salt Lake City, Utah.—Capt. |! Bank bi 
has been pointed bookkeeping i ne specialist 
Rider, manager here for The Dalton A ng Mact 








Se 
ADDING MACHINES 











| remo ada — _one 





Charleston, it W 
mn. has 
Hale street 

Chicago, it (; Ll. Rowers vl d ee! ( rn 
the Wales Adding M } 


ager for the Wales 


—e—_ 


W. Va ( Bh. Ise 


companys 


Chicago, Ill The Adding & Calculating Mact 
26 South Wells street, has found impr rig nait 
sale of Barrett dding machine nee the 
this territor lisposed ‘ 


Cleveland, Ohio I It lure 
Wales Addins Machine Compat ! ed ft 


building t a4 Prospect ive! 

Cleveland, Ohio. The Allen-W ! 

has been charteres it Philadelpl ee ee 
t ottice ind } sehold Sipps ires 


rporator 
Spurgeor 
Newark, N. J he Wale \d t ne S 
Compat l eel hartere ! eM erse capit 
0 shares rporators—F. J. 1] ' R. Wright 


> 








| OTHER MACHINES 
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the comrt 


Cambridge, Mass.—The Elliott Addr x Machine ¢ 


has beer ? rp ited in this st 


the san name har Vaing 
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CTER RELL 
Steel Filing Cabinets | 


CHEAPER THAN WOOD 
\ steel filing cabinet at a price actually less than for a 
good wood cabinet. Greater filing capacity. Fire-resist- 
ing and indestructible. A profit maker and a certain seller. 
NOISELESS 
lhe drawers operate smoothly and noiselessly on special 
lubricated bearings. The heavier the load, the quieter the 
action. The drawers will not rebound even when slammed 
with violence. 
EVERLASTING 
‘he construction is rigid ll parts are electrically welded. 
i t t 1. Ally 1 
No joints to loosen, no glue to give way, no wood to warp. 





Years ot perfect service are assured. 

\TTRACTIV]I 
he design and appearance equal the most expensive cab- 
inets on the market. Furnished in olive green and the 
standard walnut and mahogany finishes to match other 
office furniture. 


TERRELL’S EQUIPMENT CO. 


GRAND RAPIDS, MICHIGAN 














‘The Best in a Clinch’”’ MAKES ITS OWN STAPLES Automatically, 5000 Without a Stop 


FASTENERS 


MODEL FP (NEW) Foot 
power machine for rapid 
=) and quantity work. For 
use on containers of nuts, 
candies, potato chips, et« 
Also for fastening shades 
to wooden rollers. Its uses 
are almost limitless. 















MODEL D—Automatic, standard of- 
tice size, finished in nickel and with 
rubber silence posts weighs two 
pounds 


MODEL K—Regular model “D” tape 
used, cast arm and base, gray enamel 
and nickel plate finish; heavy springs, 
rubber silence posts. Six inches — 


ling range; can be operated rapidly 
with best results. Stands firmly, wiil 
not clog. Weight six pounds. 


MODEL F—(Giant size) capacity two 
to forty sheets, weighs nine pounds 


The Modern and Better oy The Result of Long Experience 
Way of Stapling and Knowledge of Requirements 


EVEREADY MFG. COMPANY OF BOSTON 


F. A. Burnham, Jr., General Sales Manager, 50 Church Street, New York City 
Factory, 34 Southbridge Street, Worcester, Mass. 
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May We Send You One? 


MR. BALDWIN 





CHANGEABLE LETTER DESK NAME PLATE 


Lists at $4.25 Complete, with Attractive Discount for 
the Dealer 


Return the coupon below and we will send, all charges pre- 
paid, one of these new—fast-selling—changeable letter desk 
name plates. 

It's a real beauty, in Oak or Mahogany, and the pure 
white celluloid letters on the jet black background are all 
changeable, 

Easy to read—easy to change—excellence tn appearance— 
and economy to your customer—«ives you four strong sell- 
ing points that make profitable sales come easy. 

Return the coupon now—and we will send the plate, charges 
prepaid, at once. We will bill at $4.25 less our attractive 
discount. If you decide to return it—do so at our expense. 


Mail This Coupon—Now! 


Davenport-Taylor Mfg. Co. 
412 Orleans St., Chicago, Il. 


You may send the sample name plate for our inspection. 
We will either keep it and pay your charge net, or return it 
to you at your expense within 10 days, 


DD cen nde eaeeeSenes ceeesans occe MB cp cccenepeccesens 











Coles Copyholders Sell Easily 


Because they have 
universal adjust- 
ments, take up no 
room on tops ot 
desks, are foot or 
hand _ controlled, 
well built,  thor- 
oughly reliable, 
beautifully finished 
in Duco, and retail 
at a moderate 
price. 

Coles Copyholders accomplish a real increase 
in stenographic efficiency, comfort and health- 
ful posture. 


Are You On Our Mailing List ? 


We are continually sending our dealers valuable sales 
helps. 


It is our policy to let the dealers share with us in this 
business which has such profitable possibilities. 


Thousands of satisfied users all over the world 


Made and Guaranteed by 


COLES COPYHOLDER CORP. 


45 West 34th St. New York City 




















Sales are 
Increasing 


every month. with the dealers who 
are pushing 


QUIGLEY 
OFFICE EQUIPMENT 


a line that fills all your needs in 
Office Accessories 
Matched Suites 
Typewriter Desks and 
Commercial Grade Desks 


Shipments made promptly, try Quigley service 
and increase your sales. 


The Quigley Furniture Co. 


Whitesboro, New York 





GRAFFCO PRODUCTS 


Craffeo 


GRAFFCO VISE SIGNAL A brilliantly 
enameled indicator for « 
tems that gives at : 
mation you need ’ 
Follow Up—Credit and Collec 
tems and Mailing Lists = 


GRAFFCO VISE CLIP—As 
paper clip as can be made, Of} 
spring steel with an inner t 
that prevents slipping in an 
on Three sizes for holdi: 


Our new, complete catalog mailed 
upon request. 


GRAFF-UNDERWOOD COMPANY 


18 Beacon Street Somerville Besten, Mass. 
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STAMPS - STENCILS - SEALS | 




















— SA 


The period Ap 1-9 has been assigned by the National Asso 
ation of Stationers, Office Outfitters and Manufacturers for in 
tensive sales eff ts on Commodity Classification No This 
includes N be nao Machine Inks. Sta p Pads and Inks, Show 
Card Colors, W ting Inks and Adhes es Dealers are raged to 
feature these te n their window and store displays. as we 

is ar package enclosures which ay be sed 


Chicago, III Carl O. Lindgren, local manager and secretary 
t American Numbering Machine Company, made a trip 


western territory in Marcl 
Chicago, III Ee. A. Ludwig of the Amer n Seal & Stamp 
mpany and W. L. Edgarton of the Eagle Stamp Works made 
iness trip East in Marcel Th ! ded New York and 
Philadelphia in their rovt 
New York, N. Y The Roberts Numbering Machine Company 
d ontinued its office at 261 Broadw Manhattar rders 


mailed or delivered to the factory at 694-710 Jamaica 
oklvr will e delivered the day following receipt 
= 
Montana to Establish License Plate Factory. 


state legislature of Montana has passed a bill appro 

ng $25, 06 for the manufacture f license plates by con 
inder the direction of the warden of the state prison 

Plates for the 19 license year will be produced in the prisor 
l This is t first instance in which Montana has under 
taken industrial work in the prisor Profits, if any, from this 
plate vork will be paid int the itutomobilk cense 

or distribution to the road funds of the various counties 


> 
(Other Machines—Continued from Page 234) 
Chicago, Ill The Remington Cash Register Company, Ine 
moved the local branch from 335 North Michigar ivenue 
11 North Franklin street 


Chicago, Ill Frank Skipper, formerly manager at San Fran- 
Calif for the Dictaphone Sales Corporatior <= doing 
il worl n the Chicago district 


Chicago, Ill | G. Ryan of the Multicolor Sales Company, is 
hairman of the xhibits committee functioning in connection 
vith the program of the International Direct Mail Advertising 
Association, wl h will meet at the Stevens hotel October 19-21 
Cleveland, Ohio.—. Baldwin Peck " oined the local staff 
f the Curtis Pul hing Compan he id been at Bostor vith 
Todd Compat previously 
Montclair, N. J.—-The Multicounter Corporation i been 


hartered capita stock 1.000 hare non-par ilue Henry 


New York, N. Y. The Horn Equipment Company has opened 
1 local sales offices t 6 «Liberty treet for handling the Horn 


Philadelphia, Penna Mailing ID é Ine has been chat 
ter ] capital tock s500.000 Clarence R Mitchell harter 


presentative Philadelphia 


Pittsburgh, Penna I. L. Rowle Ir vho had beer t Phila 
Iphi with the Elliott Addressing M hine Company, ha een 
ferred te Fulton street, Pittsburg) 

Philadelphia, Penna.—-The Stave Duplicating Services 0 -06 
Sansom street has been registered n the common pleas court 
1 comme! | title by Florence Carlisle, Drexel H Penna 
Portiand, Ore Kk. Allen & Company has moved from 389 
Stark treet to suit 229 Oregon building, Fiftl ind Oak streets 


ompany is an authorized dealer for The Dictaphone 
Rochester, N. Y.—Mark F. Stanbr has been appointed ad 


ising manager by The Todd Company He has occupied a 
milar position previously with Beaver Products. I Buffalo 
San Francisco, Calif._-Cc. W Hunt Ir factor representa 

has mo from 40 Sansom street to suite 601-0 149 
Monts ‘ 
San Francisco, Calif. As a result f hange n the Dicta 
one organizatic (. K. Woodbridge, retiring president of the 
Dictaphone Sales Corporation will not t the P fir oast 
pring . I Pacif nanager r Dicta- 
t e Sa ‘ tion, said this w 1 d p tn t, but 
wit advantages Mr. W ridg ild 
possibly have fused it 
San Francisco, Calif... B \h spe il department store 
esentative for The National Casl Register par nas 
ned to San Francisco from a two month trip to the com- 


(Continued on Page 238) 





EVERY 





Silent Stamp Pad 
GUARANTEED! 


Stock the guaranteed stamp pad! Larger 
profits, business prestige and resales follow 
every Mun-Kee Stamp pad sale. 

Send for sample today. 
MUN-KEE PRODUCTS CORP., Dept. D. 
NEWARK, N. J. 


Please nd sample Mun-Kee Silent Stamp pad today 
with formatio1 Colors purple, red, black, blue, 














Tie up with our national 


advertising 


Low Stock 
Means 
Lost Sales 






Inexpensive 
Binding 
Efficiency 


E. B. Bir ( p is 
st et functions 
t l€ ‘ I true 
Tt grip ng hold 
g | is ng a lé 
s N« s ited 
j PI tabs 
2 r capac 
ndex 
x r s £ atly 
~ ar i ng t 
s i sé id 
@ ile 


Other sizes of L. E. B. Binder 
Clips are: 


‘ 
a 
ij Lf ea 
t 
a 





N i ip c ¢ 
Nos 6 and 11 have tabs for 
ombined with their efficiency will 
yur customers You will find it profit- 

I ce. B. Binder Clips. 


Member of the “Cado” Family 


Atlas Stationery Corporation 


Exclusive Dist. of ‘‘Cado’’ Cushman and Dennison Specialties 











109-111 Leonard Street New York, N. Y. 
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4 WEBCO PRODUCT 


TRADE MARK 


Orginal and Best 
lype Cleaning urd 


—_—, 


Cleans your type ‘No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
rom your desk 





APPEARS 


TRADE Maan 


WHEN 


DIRT OISAPPEARS 
MANUFACTURED BY 


The F.S Webster Company Inc. 
BOSTON 
MAKERS OF 


MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 





a 
RIBBONS AND CARBONS 














rlit 1 
} Vatic 1 i 
1 ef 1) Deals 
1 ble di i } 
Ribbo / \ : 
xs a a et | 
/ Me ('/ 
I Twirl 


Cleveland, Ohio MK. 0) \ndre 


Ihe Miller-Br t-Pierce ¢ 
Llovd Zaiser 
Kansas City, Mo The Vie Ril 
tt Wasl } ) 
I: 
Memphis, Tenn. T Miller-Bryar Lier 
‘ ! Servi ( t 
f it harge fy oy 2 S \ 
f ’ te map 
St. Louis, Mo.—M Ver RK. WKeit 
I center of The \I } I 
uthern Illino nal territor 


Seattle, Wash.--Fred Fi 




















To open arch 
tip backward 


To close — 
tip forward 


A new arch for Gem, Jumbo Gem and Perfec- 
tion Desk Calendar Stands which tips backward 
and forward to facilitate mounting the pads. 


“The House af Service’ 


‘DEFIANCE 
- 


SALES CORPORATION 
72 SPRING STREET 








r — 
We 
rs 
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NEW YORK 
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Duplicating Machine Operators for Federal Service 
The Umite "iN ce n \ 


d States ¢ Se 
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Announcing 


Another New Addition to the 
Wagemaker “Ten Point” Family 





THe “CAPITOL” Lint 


UR NEW Desk Catalog 1s now ready, showing seven lines, and 
featuring exceptional values in the upper grades. 
Wagemaker Desks are outstandingly different than all other desks. Their 
features include practically the only important improvements ever made 
in desk construction and convenience. 
It is consequently “The Line of Least (sales) Resistance. 


GRAND Rapips. MICH. 
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ROLL UP REAL PROFITS 
WITH 


PHILCO ROLL CARBON 


There is an ever increasing demand for Roll Carbon. Hundreds of machines 
using carbon paper in roll form are being sold each month 


ELLIOTT FISHER BILLING & BOOKEEPING MACHINES 
UNDERWOOD BOOKEEPING MACHINES 
AUTOGRAPHIC REGISTERS—ALL MAKES 

ADDING MACHINES, ETC 


Philco Rolls feature superior manifolding qualities combined with long wear 
Made to absolutely correct measure and chemically and mechanically perfect 


Go after this business in your territory, there 
is little competition and a real profit for you 


A unique — of automatic machinery enables us to sell 
product at an attractive price 





May we send you samples and quotations? 


PHILLIPS RIBBON & CARBON COMPANY ROCHESTER, N. Y. 











POLAR SPECIALTIES DO MAKE BUSINESS 
52 ITEMS 


In our line and one Specialty in- 








troduces another. Because of the 
service given, repeat sales follow 
one on top of another, 


with a most satisfactory 





BATTLESHIP LINOLEUM DESK PADS AND TOPS profit for the dealer. 


WRITE TODAY for our 
complete Catalogue and 
Supplement Sheet of New 


Items. 
SHINE CHAIR PAD 


GLASS DESK PADS 


COIN AND NOT 


I 
TRAYS MADE IN 3 STYLES 


i=} Se . 








DESK DRAWER TROUGHS MAY BE CUT TO ANY LENGTH MADE IN 3 GRADES 


POLAR MFG. CO., 119-125 No. 


THE ORIGINAL NON- 


4 St., Philadelphia, Pa. 























7 


















































Novel and Unique 


The Bump Paper Fastener 
novel and unique, but oa 
practical. No pins, clips or 
staples are used; instead, it uses 
a part of the paper for the staple 
The papers are neatly and se- 
curely fastened but easily sep 
arated Two styles, as shown: 
complete information on request. 


THE 
BUMP PAPER 
FASTENER CO. 


LA CROSSE, 
WISCONSIN 









Eastern 
ee 
SEYMOUR. 
CONOVER CO. 
350 Broadway, 
New York City 

















“BIG SIX” 


Roberts ‘ a quality 
numbe line A made to sell 
at $7.50—a popular price that 
sells many! 3 actions, consec 
utive, duplicate and repeat 
Numerical capacity 1 to 999, 
999 with style A or H type. 

Include at least one of these 
popular machines in a Roberts 
Big Six Assortment. You your 
self may select machines which 
your experience has proved to 
sell quickest. You avail your 
self of a quantity discount, big 
ger turnover, larger profits, on 
what is really a small invest 
ment and a “skeleton’’ stock. 
There’s no numbering machine 
proposition that can beat it! 
Write at once for full informa 
tion! 

Roberts Numbering 
Machine Co. 
694-710 Jamaica Ave. 
Brooklyn, N. Y. 


Western Distributors 
THE SUPERIOR TYPE CO. 
3940 Ravenswood Ave. Chicago, Ill 


ROBERTS 
Numbering 


Machines 
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Folding Filing Boxes 
For storing away Drafts, 
Cashier Checks, Deposit 
Slips, Letters, Vouchers 
and all size papers for 
future reference. 
SAFETY ALWAYS! For valuable papers, securities 
etc., the Amestyle Envelope is safety lways en- . 
velope—and aie as a pod ive besser 4 F We carry ten stock s1zes 
Quick, because it embodies an entirely new method. and can take care of any 
It seals and locks without wax—absolutely safe size papers you wish to file 
Not every stationer offers quality of this kind but away. Write us for prices 
those ho do find it worth hile Just a note on 1t7 
your canines om Ben pines for ale ors and our proposition to 
Dealers. 
AMES SAFETY ENVELOPE CO. STEEL BOUND BOX CO. 
55 Sudbury St., Boston, Mass. 5039 Cottage Grove Ave., Chicago 
The — . and @8 
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CATALOGUES 
BOF 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convement reference. 














Manufacturer 

The ©. K. Rubber Stamp Works, Regina, Sask Canada, has 
issued a forty-eight page catalogue and specimen list Stencils 
and steel stamps are given space also 

From The Carter's Ink Company, Cambridge, Mass., comes a 
sparkling enclosure on ‘‘Ryto,”’ the blue-black permanent ink 
Happy Eyes’ is the title, and the theme of being kind to the 
eyes is worked out skillfully in text and picture 

From the Portable Adding Machine Company, 343 South Dear 
born street, Chicago, Ill, comes a six-page folder descriptive 
of its machine Thirty selling points are listed \ large illus- 
tration of the machine tells of its various features graphically 
by means of legends and arrows 
o 

From the Art Metal Construction Company Jamestown 
N. Y., comes an eight-page folder, ‘‘More Room in Your Office!” 
This suggests arrangements and equipment to utilize office 
space to utmost advantage, both as to using floor space for per 


sonal efficiency and for economy f rent 
The Portable Adding Machine Company, 343 South Dearborn 
street, Chicago, Ill, has issued a striking blotter, 9x4 inches 


The machine itself is shown in black against a red background 
An adding machine tape winds its way across the face of the 
blotter, white against a black background. The name of the 
Portable appears in red and white The blotter is a sure fire 
€y catcher 

Two booklets from Thomas A. Edison, Int Orange, N. J 
tell the story of the “Ediphone Getting Action narrates 
the function of this dictating machine and the advantages it 
brings alike to creative and routine workers Correspondence 
is speeded up, and the work of the transcription staff proceeds 


at an even pace The ‘‘Buyer'’s Guide" tells of the development 
of the “Ediphone”’ and of the operating qualities, as well as 
t ng detailed information regarding the construction and 


operation of the machine 
From The Superior Equipme nt Company 642 Beaubien street, 

Detroit M ) f 
Alpha-Desk-Tra 


comes a four-page older descriptive of the 


’ 
The Barrett Binder Company, 1328 West Monroe street, Chi- 
if lli., distributed to the trade a twenty-four page booklet 
How to Sell Binders The var is pes Kar t bind 
rs are showr vith prices Copies a i\ ible f I 
store salesmer! 
From the Atlas Bronze Manufacturing Compat $12 Orleans 
t, Chicag I} comes a handsome catalogue of the con 
ny’s arti bronze work The company’s staff and plant are 
zed for the production of memorial and dedicator tablets 
! Siz l tional signs of all kinds, bronze wall and desk 
ndars, bronze letters for building facades, window name 
| es, dire signs and changeable building directories 
\ of tl vor is made to order ur classic il tectural 
gn and let ng is produced 
Dealer 
From Mars! Office Supplies (the Marshall Printing Con 
iny Marst tow! lowa) comes a 258-page catalogue with 
listir omprehensive stock of office supplies, desks 
irs, filing abinets, loose leaf de ces, et Branded mer 
indise of known value is listed tensivels The book i 
htrated fully bringing to the re I nt the conter of a 
modern commercial stationers’ store with a wide variety of 
« oY 
Direct Mail—Manufacturer 
From The G e-Wernicke Company, Cincinnati, Ohio, comes 
ling to de ers showing how to hook up their store with 
onal adver ng on the “G-W 5-Fil 4 monster repro 
ction of th advertising was enclosed for display in the store 
window 
4 broadside from the McLaurin-Jones Company Brook field 
Mass.. gave helpful information regarding the uses of gummed 
paper A tabulation indicated the correct item numbers from 
this company’s line of ‘“‘Ideal’’ guaranteed flat gummed pape! 


individual uses 
From the Portable Adding Machine Company, 343 South Dear 


born street, Cl igo, Ill., comes a mailing on the Corona port 
le adding machine This includes an illustrated folder, an 
tractive blotter and allowance schedule, a testimonial letter 

1 a circular of instructions to service men 

From The Tenacity Manufacturing Company, Reading, Cin 

nnati, O} omes the current picture letter in its virile 

es These letters show the advantages of using Tenacity 
metals for loose leaf binders, and give the names of important 
isiness organizations whose binders are built on those metals 
mailing by The Elliott Addressing Machine Company 143 
‘ treet, Cambridge, Mass ask users of the machine, 
Your Elliott Addressing System Doing All the Work and 
: nz All the Time It Can for You Customers were urged 
t new use for the machine tr t ive more 
for ther 4 neat booklet told of some of the things 
the ] tt addressing system, and illustrated the vari- 

pes of ‘ es produced by the company) 

\ broadside from the Eaton, Crane & Pike Compar Madi 
nue York N. ¥ < W i } ‘ ] kK up 
atic rtising of I I This 
n The Etic Le \ re an 
itive this subject vi h « t t free 

dollar } [ma . & 3 ner n 
re ~ ment of tl ‘ : ime 
¢ r j 1 « I iles 
¢ na ned 
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Deluxe-a-Flex 














By 
inderwriters 
Laboratories 


\laddin Lamps meet every require- 
nent in construction and in use and 
in that essential detail of producing 
yrofits for dealers—this latter with 
he same magic as its famous fore- 
bear produced riches in the old 
bian Nights story. 


a é lay for sample offer and catalog 


ALADDIN MFG. CO. 
709 E. 18th Street 
MUNCIE, INDIANA 


QLADDIN’ 
-&. LAMPS 


“Lighting over a million homes tonight’ 
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Direct Mail—Dealer 





Better Furniture Footwear 


(easter and caster cup com bined) 


at no greater cost 


Hartford Glasglides 










Furniture manufacturers 
who use HARTFORD 
GLASGLIDES improve 
their furniture at small cost 
Dealers and users appreciate 
the added advantage and 
better appearance of the 
furniture. 


The HARTFORD GLAS 
GLIDES make the fur 
niture easier to move, 
prevent marring of pol 
ished and tile floors, and 
reduce wear on rugs 
The metal attachments 
with the regular caster 
stem are new and prac- 
tical, being interchange- 
able with regular cast- 
ers There is a style of 
HARTFORD GLAS 
GLIDE for every kind 
of furniture, including 
tubular steel 


Ask us for full detail s—let us 


quole on your year's requérements. 


Hartford Glass Products Company 


HARTFORD CITY INDIANA 


Becker & Brown, 220 Devonshire street, Boston, Mass., offered 
premiums to purchasers of typewriter ribbons and carbon paper 
A Parker ‘“‘Duofold, Jr."’ fountain pen was one of the items on 
t} premium list 

From the Marshall-Jackson Company, 26 South Clark street 


Chicago, Ill. comes a mailing on ‘““G-W"' 6000 line upright f 
cabinets Both construction and function are treated fully 
ive a gee od concept of these files as idjune ts to fillr g service 
Walter C. Lothrop. representative in Chicago for the De 
mountable typewriter and the Barrett portable listing n hir 
distributed a blotter in two colors featuring these devi 





The Harper Illustrating Syndicate, 98 North F eet 
Columbus, Ohio, dispatched a mailing featuring it ‘ tamped 
tationery, and several office equipment items In addition to 
featuring professional and commercial stationery, the 1 iling 
included a special offer on three-initial monogram corre ond 
ence paper with envelopes 

The Marshall-Jackson Company. 26 South Clark stre Ch 
eago, UL, dispatched a mailing, “Safeguarding Y r Re rd 
This described “The File with Brains,”’ the G-W N 1000 
line Detailed illustrations and description told of the ver 
extension slides of this filk which operate or wide fi ting 
bearings 


Accessory Advertising Matter 
The Lyon Metallic Manufacturing Companys Au! 


nishe its dealers with typical sales helps to aid king 
effective displays 

\ series of single column newspaper ads featuring iver 
sharp’’ pencils, Wahl pens and desk sets is supplied to « lers 
requesting them from The Wahl Company, 1500 Ros treet 
Chicago, Ill 

Dealers of The Globe-Wernicke Company can secure from the 
idvertising department at Cincinnati, Ohio, an electr itrix 
of a newspaper advertisement featuring the G-W ver 
filing cabinet 

Something Besides Quick Fingers” urges a new per adver! 
tising electro furnished to dealers by The Statione! L, € 
Leaf Company, Milwaukee, Wis. The copy of the i re it 
the possibilities of providing for accounting expar ! gh 
the use of the “Flexi-Post binder 

Price Revisions 

The Goes Lithographing Companys 12-48 West Sixt fir 
street, Chicago, Ll, has issued Supplement No oO it price 
list on “Printers’ Helps.” 

The Portable Adding Machine Company, 343 South Dearbort 
street, Chicago, UL, has issued a price list on rebuilt Portable 
and Corona adding machines 

The Boorum & Pease Company. 84 Hudson avenue, Brookly! 
N. ¥ has issued a new price list This is contained it 
“Binge” binder, which is exceptionally well adapted to pr 
purposes 

The Hanson Brothers Scale Company, 5253-31 North Ada street 
Chicago, Ill., has issued a new price list on scales. The I 
are guaranteed to June 15, 1927 The list includes a var f 


types of scales—postal, kitchen, utility, diet, nursery, bathroon 
and dairy; hanging round dial balances are shown also 





The Royal Card & Paper Company, 210-16 Eleventh a 
New York, N. Y., has issued a revised price list dated Marct 





Quick as a Flash! 


End Mistakes--Double Speed with 
Precalculated Verified Answers 


Mellicke ready-made answers to routine problems cut 
calculating time in half for Western Union, Western Electric 
and many other users. Any employee can use Mellicke 
Systems without training. There are no keys to punch, no 
levers to pull. Just turn the card and copy the answer. 


The Mellicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 

Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 

Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Gas Bill Extenders 

Price Checkers 

Vertical Cataloging 
Phone Indexes 


The Dictaform for letters, 
paragraphs and all 
data. 





Meilicke Systems meet every need, and special Calculators 
can be supplied to meet any special requirements. Let us 
show you without obligation how Meilicke systems can save 
money for your business. Write now. 


Agents—Some valuable territories are still open. Write today. 


Meilicke. Systems, Inc. 
34713 No.Clark St. Chicago, Illinois 





The C, H. Hanson Company, 178 North Clark street, Chicag: 
Ill., has distributed to the trade a new price list dated Marc}! 
covering its General Catalogue No. 75 A new price list ¢ 
Metal Blanks Catalogue No. 6 has also been sent t lealet 

oe 


Annual Report of Albany Port District Commission 


The first annual report of the Albany Port District Commi 
sion details the plans for a deepwater port at Albany, N. Y., 
and narrates the progress made with this important proje 
Provision is made for the interchange of freight with railroads 
The port will be equipped to handle package and bulk 
of every description Warehousing space will be np 


" 
project has the co-operation f the Federal governmer 





HOUSE ORGANS 














Manufacturer 
The Faultless Loose Leaf Bulletin (The St 
Leaf Company) printed an alluring Oriental tale to ‘ t h 
effective way to increased sales 


The Macey Monthly (The Macey Company) 





showrooms of the S. G. Adams Stamp & Stationer ‘ 
St Louis, Mo Some vers effeetive floor d 
llustrated 
Service After the Sale in Typing Tips (The 
Pierce Company) told how the progressive ril 
salesman helps his customers n the correct a * 
necessities 
An inspirational article on the mportance of 
peared ir 1 decorative panel in The Royal St 
Typewriter Company, Inc.) It was written | 
Smith, president of the company 
Instructions and diagrams were printed in The n S i 
ard ‘Lyon Metallic Manufacturing Company) t show ‘ 
standard lighting equipment can be installed ! 
counters to illuminate the interiors 
A series on developing a sales organization |} 
iugurated by The Webster Wav (F. S. Webster C 
Seven principles on which to base an applicant 


man's position were printed, with pertinent mi 
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|| 3300 North Broadway 









Dealers 
The Tiffany is 
a quick turn 
ing specialty 
you can push 
with profit 
Send for de 
tails 


The Tiffany 


a new adjustable stand | 


with improved and perfected features and adjust- i] 
able head to hold any machine Its all-steel con- 
struction, light weight, sturdy rigid assembly and 


pleasing Olive green—only drop leaf in Olive green 


stand black—finish make it a most desirable con 
venience Rack and gear movement permits raising 
and lowering at will The solid base, with casters 


allows the stand to be moved easily without danger 
of upsetting or marring even a highly finished floor 
Free from vibration, creeping or sliding Prices 
mailed on request 


TIFFANY ADJUSTABLE STAND CO. 














St. Louis, Mo. | 














You bet. 
ouldn’t ? 
ESCO 


S* [LING 
N and who 


He is using an 


year ‘round satisfaction 
These smiles mean sales 
for you, Mr. Dealer 


Have you details? 


ECONOMY SEAT CO. 


1824 South Albert Street 
CHICAGO, ILL. 











ANCES 


COSTUMER 


It Defies 
Wear and Tear 


THs Sanymetal Costumer is good for a 
lifetime. All the troubles of wood 
costumers—deterioration, pulling apart, 
tipping over—are fully overcome. Here’s 
a high grade piece of metal furniture, 
in rubbed wood grain baked enamel fin- 
ish, solid bronze hooks, welded base—at 
the price of a good wood costumer. We 
know it will bring you PERMANENT 
costumer business. Now carried by 500 
better-class dealers. 


Write for prices 


The Sanymetal Products Co. 


1005 Urbana Road - Cleveland, Ohio 


he maximum of usefulness plus a high degree 


of comfort are combined in a Conrades Chair. 


Manufacturers of Office Chairs and School Seating 









CONRADES| 
MFG. Co. 


2nd and Tyler Streets 
St. Louis, Mo. 








We exhibit our 
line American 
Furniture Mart, 
Space 513, 666 
Lake Shore 
Drive, Chicago 
Illinois 


No. 420% 
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Every so often we issue a 
SPECIAL BARGAIN 
BULLETIN of outstanding 
values not listed in our 
current Confidential Whole- 
sale Price List. 


REGISTER your name with 
us now and you will receive 
these bulletins regularly. 
Your letterhead or business 
card with be sufficient. 


Rough, Rebuilt and New 

TYPEW RITERS—ADDING 

MACHINES — CHECK- 

L o+-3.2 ; WRITERS — CALCULAT- 

* Smee staan ING MACHINES — BOOK- 
;* KEEPING MACHINES, 


DS ELIABLE 
Typewriter& Adding Machine Corp 


‘All That the Name Implies" 








170 W. Washington Street, Chicago, Ill. U.§.A. 














THE NEW 


AJAX 


TIME STAMP 


(Patented) 








Front View 
Showing Attrac- 
tive Appearance 
and Sturdy Con- 
struction. 


All metal with a SETH THOMAS CLOCK MOVE- 
MENT. Establishes a new standard in time stamp 
construction. The Clock Movement is so located as 
to make it impossible for the jar of stamping to 
affect its accuracy. The materials used in its con- 
struction and the workmanship are the best money 
can buy, insuring Durability, Service and Economy. 


Retail Price $4()-00 erry itis means 1 ssttshed cos 


Engraving Extra tomer and a profit that satishes yeu. 


Ajax Time Stamp Co. 
81 Washington St. BOSTON, MASS., U. S. A. 


Eastern Representative; R.A. Stewart & Co. 80 Duane St., New York 
Missouri Representative: Banner Rubber Stamp Seal Co., 208 N. 4th St.,St. Leais 
California Representative: Los Angeles Rubber Stamp Ceo., Los Angeles 
IMineis Represenative: American Seal & Stamp Co., 120 S. Clark St., Chicage 
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ADDING MACHIN E ROLLS 


Made from pure white 
SULPHITE BOND 


Soldin 
25-50-1100 Roll Packages 
and the HANDY HALF DOZEN 














YANKEE PAPERS SPECIALTY CO. Menasha Wis. 





SEARLES TYPEWRITER 


STANDS 
and 


STOOLS 





At Prices 

The attractiveness is not only in price but also in appear 
ance and construction Here are some interesting sf] 
fications 

Stands—To 14” x 20”, 5 plywood, walnut or mahoga 
finish Dri »p De naf 14% x &”, one or two, making top 28” 
36” long He ight 26”. Steel frame, welded, bla 
eled Feet ith rubber ee or castors on 2 or 4 legs 

Stools—Seat 1%” x 13”, wood, walnut finish Steel fra 
welded, black ename led Feet, rubber tips or stor 
fits under stand and nests into one shipping car 
stand 

Searles stools are made with or without backs f 
shop, or counter use. Write for descriptive t 


SEARLES ELECTRIC WELDING WORKS 
Manufacturers 


821 Washington Blvd. CHICAGO, ILL., U.S. A. 
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Eversales (The Wahl Company) showed an “‘Eversharp"”’ pen 
cil made up to match the fountain pens of the desk sets It has 
the tapering tip which characterizes the desk set fountain pens 
and finished to harmonize with the individual set of which it 


Art Metal Service (Art Metal Construction Company) an- 
nounced the tartling fact that The Price of Art Metal Equip 
ment for 27 Will Be Determined in 1937."" That price will be 





based on performance and a ten-year period permits a just 
ippreciation of the service rendered 

The sales department of the Woodstock Typev ter Companys 
Woodstock, Ill., has commenced the public ation of a monthly 
house organ Woodstock, The Typewriter.” 7 affords the 





organization a good medium for the interchange of selling ideas 





ind the publication of news regarding the sales activities 

The Kardexer and Safe-Guarder (Rand —_—— ‘orporation) 
bristles witl nformation regarding sales and el adaptations 
f visible filing systems and Safe cabinete and Safe-Files 
Smashing Your Prospects’ Procrastination Besviore by Dean 


Babbitt, told how to fight the battle of deferred decisions 

Two prominent Americans are concerned in a campaign which 
is to provide funds for the rehabilitation of Old lIronsides 
int ship herself; the other is a Corona type- 
y } first prize in a nation-wide contest So says 
the Iype Bar Bulletin (L. C. Smith & Corona Typewriters 








How to get best results in the use of gummed irrency straps 
was told in ‘“‘Steel-Strong’’ Dealers’ Every-month (The C. L 
Downey Company) Properly moistened, a strap will stick 
quickly If too much water is used, the gum applied at the 
factory is diluted too much, and the strap will not stick 
properly 

“How to Make More Sales with Fewer Repeat Calls"’ in The 
Skyscraper (The Shaw-Walker Company) analyzed the selling 
field in a systematic manner A study of this article will 
enable the salesman to scrutinize his territory and its human 
element so that he will waste little time on immature leads 
and concentrate on live prospects 

‘The Romance of Two Men Who Dreamed in Doings—The 
“G-W" Office Equipment Journal—(The Globe Wernick Com 
pany) narrated the history of the Mid-City Stationery & Sup 
ply House, Rockford, Ill A. A. Thorsell and uM. F. Westring 
the founders of this business, dreamed well, and built a sub 
stantial business on a firm foundation 
The Mouthpiece (Dictaphone Sales Corporation) showed a pi« 
ture of one of the early commercial uses of the transatlanti« 
telephone A New York advertising man telephoned copy for 
an advertisement in a London newspaper. A Dictaphone mouth 
piece was held next to the telephone receiver, so that every 
word uttered in New York was recorded on the wax cylinder 

‘The Most Important Function in Retailing’’ in Pounds (Han 
son Brothers Scale Company) reported a discussion by three 
partners—buyer sales manager and financial men Sach 
thought himself the most important factor in the business 
until the partners realized that their jobs interlocked, and each 


had his important share in bringing about the success of the 
enterprise 

“Hotter and Hotter Grows the Race savs The G- Ww’ 
Stimulator (The Globe-Wernicke Company) The caption is 
illustrated by a picture of a firemar toking a furnace in the 
“glory hole of a speeding steamer The standings of the in 
dividual contestants were listed, and some change indicated in 
the rank “Dark Horses,” to mix the metaphor re omplicat 


ng the finish 





The Coach (published co-operatively by the Boorum & Pease 
Compar C. Howard Hunt Pen Compar and Sanford Manu 
facturing Company) said ‘1927 Will Give Us What We Want 
The onl string to this glowing promise is that we vill have 

ill for it Most business men who have 1 d iccesses of 
their tore have learned of the necessity of « liz for their 

ust desert nd don't rely on the poker call” for re t 

The Rand Kardex Service Corporatior Tonaw 1 N. ¥ 

bee ting a “‘European ¢ lise Contest” for ilesmet 

e progré f this contest has beer hronicled The Pas 

t I idsid howir r f leading 

tices ar mie! (comp Keer - I 

roll of ] ngers, and it appear that tl pper mself 

‘ be crowded from the captail table 

Come now the Leopold News (Leopold Desk Company) with 
the first entrant for honors ir howing the type of 
telephons nstrument in the office furniture fie The Mast 

been t ! ip the continental of telephor which 
nbine I er and transmitter ir cor I piece 
iratu he Leopold News howe s instrumer on 

the “Arist rat desks in a harmon suit tratior 

Users’ New (Addressograph Company) showed several type 

nsta tion neluding manufacturer i banl i publisher 
and aA reta eT In every instance the Var i I ri ised : 

njunct t vit the Addressograph were showr i well as tl 
vpe f machine operated by the ndividual users An illustra- 
¢ extending icross the first ind last page of this ssue 
howed Addressograph representatives photographe it the 
White H fter meeting President Coolidge 

“Business Must Stick to Its Last said an article n Busi 
ness (Burr gl Adding Machine Company) The article told 
f the futilit f ide lining or I ilties inst f confining 
product t lit for wh he factory wa built and 
organized Spe altie may promise flattering and quick profits, 
but the demar may not continue ind meanwhile routine is 
disorganiz th e iten for which the factory was planned 

Association 
The mont ! lletin of the FP} idelphia Stat ners Associa 
repor n the second meetir f the Guild roducts Cor 
poratior ( nued iins are |} how! t perations 

f this bod 

Special I raries (Special Libr \ it ) in ided an 
informative rticle on ‘Patent I ture Source In 
formatior TI told how to mine the re rd f the United 
State Patent Office for ‘“‘pay dirt 

Making Markets (Sheet Steel Tr e Extension Committee) 

is been enlarged from sixteen to twenty-four pages This 
publication delineates the advancement mads mn the use of 
sheet steel products in all lines of industry, in« ling the office 
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For smoother work and more of 
--always specify Lincoln Supe- 
rior Typewriter Keys. 


Write for Sales Plan. It plans 
your sales 


LINCOLN 


RUBBER KEY CO. 


27 Thames St. 
NEW YORK 











— 


inking 


STA MP PAD 


SO LO 


476-478 Broome Street 


Cw! 








he new SOLO Stamp Pad fs nota 
felt pad, ut a self-inking ribbon de- 
vice, with a firm, smooth striking 
surface, imparting only sufficient ink 
to the rubber stamp to insure abso- 
lutely perfect rubber stamp im- 
pressions at all times, regardless of 
weather conditions or immediately 
after reinking. “SOLO” is a product 
that sells strictly on its merits 


Sample on request 


Manufactured by 


Peerless Carbon & Ribbon 


Mfg. Co., Inc. 


n PERFECTION in rubber stamp IMPRESSIONS’ 


New York, N. Y. 











| 
| 
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LABELS AND SEALS 
For Every Purpose 


\re available in a broad range 
of styles, colors and _ sizes. 
You'll be pleased with both the 
quality of the goods and our 
service. 


The Thomas Stationery Mfg. Co. 


SPRINGFIELD, OHIO 























eerericttittiitetit MOTOR POSS SEES SS SG SS S56 8 8 oe 
[oP Reulteanes ta ny m oe 2 R 
e | ~ * ’ 


<4? What Do You Need In a Motor? ~ 


Sudden Peak Load Capacity ) 
Overload Starting Ability 
Half a million starts without servicing 
A year’s run without oiling 


Quiet performance for home or office 
Cool-running continuous duty types 
Frames interchangeable for A. C. and D.C. 
Inherent Sturdy Design 


Absence of that “Rugged” appearance 
Designs harmonizing with your own 
Finish comparable with built-in quality 


Emerson offers whatever combination of these useful 
qualities you demand in specially developed motor 
types or in one of 150 stock motor designs quickly 
adapted to your needs. 


We have a capable field force and gladly make labor 
atory tests and supply sample motor for your own 
service tests. Motors 2 h. p. and smaller only. 


r . . . e ~ 

[The Emerson Electric Mfg. Co. 
2018 Washington Avenue, Saint Louis, Missouri 
50 Church St., New York City—608 S. Dearborn St., Chicago 


EMERSON \MOTORS 


AND FANS ~ BUILT TO LAST 
REPULSION ee : — DIRE 


— = laa 


~ I CURR 


IT 
Vi 





START SPLIT f 
INDUCTION POLYPH/A 


Dealer 
The Blank Book News (The Columbus Blank Book Manufa¢ 
turing Company) discoursed on Enthusiasm It commented 
on one salesman who was so enthusiastic over his propositior 


\ neat approach to the bookkeeper was showr n 
pressions (Samuel H. Moss) \ paragraph comme 
neat appearance of day book and ledger when pu 
what! Krasures disfigure the pages unless a go 


that he gestures while telephoning to a distant prospe 


iter . ised Then the stor f the eradicator 
February was called ‘Editor Montl by The Of 
Richmond & Backus Company) That was the natal 1 t f 
both Washington and Linecolr nd both make ne 
Incidentally February i also Americans Month for 
mportant £iving us two ¢ our most cherished pr 
Everything Is Advertised said Common Ser 
Macy & Company, Ine.) The rticle showed hoy ! llar 
il s ! things are advertised to good effect ( ent 
wa on the climatic advertising of several stats : 
New York man now in a sun-kissed locality wi 
friends st ne that Manhattan has more blue sj} 
nshine than any other place he had lived Well 
advertise the bright lights from the dynamo, rather 
ra 
Internal 
The romance of the paper bu ness Was sugcgze the 
Strathmorean (Strathmore Paper Company) J ft 
proud mason visions the cathedral he is helping t! 
paper maker can picture the eas or inspiratior which w 
be entrusted to the paper forming before his ¢ 
Salesmen in various departments of the store were rged by 
The Gill-o-Gram (The J. K. Gill Company) to intr ice the 
friends and customers to the r lating library ! t 
Reading Club” that permits continuous reading throug! it 
vear for $6.00 The only re riction is one book t t 
T) permits keeping up with current fiction at n ler t 
> 
Metal Office Furniture Exports 
States exports of metal f ture by coi 
Januat 127 ey tl 1 f Statistic Lye t of 
Bank I 
« ife Vv i 
de] t 
V lit ( 
vd 
Filing Ip 
\ 
\ustr lt $ 
Belgiun 
(*zeche ) l I 
Denn I 
Islane 1") 2.¢ 
KF ind l 
Frat 14; 
tae a 
It \ 
Net % > ¢ $s * 
Norw Hu ’ l 
Spa a7 ( 
swed L 
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The ECLIPSE Time Stamp 
Price $17.50 
A. D. JOSLIN MFG. CO. 


MANISTEE, MICHIGAN 


Good Discounts 








Stop evertastinc NOISE 


with 
The Smith Noise and 
Shock Eliminator 





Made for L. C. Smith, Remington, Royal 
and Underwood typewriters. 

When ordering state make of machine 
wanted for. 

Saves repair calls, does away with desk 
drumming, makes typewriter more quiet and 
snappy. 

The typewriter is quickly and automati- 
cally attached and as quickly removed, with- 
out tools, from the desk. 

Sold at all offices of The L. C. Smith & 
Corona Typewriters, Inc. Ask for trial. 

Dealers write for liberal proposition. 


L. M. SMITH 
303 Kellogg St. Syracuse, N. Y. 





ANFORDS 


PREMIUM WRITING FLUID 


THE PERMANENT INK 
IT TURNS BLACK QUICKEST 














TIME is the one and 
only test for ink. 


Year after year Premium 
Writing Fluid— Blue 
Black — has proved its 
unfailing reliability to 
every department of 
Banking and Commerce. 


ALWAYS GOOD 
ALWAYS THE SAME 





SANFORD MANUFACTURING COMPANY 


Congress and Feoria Sts. 22-24 Wooster Street 
CHICAGO, ILL. NEW YORK 











“Universal” 
Multi-Wing Displayors 
and Bulletin Boards 


Are Used in Every Field of Human Activity 


FL) 
sen 


TRETSRRAH ccd 


CHEEERER [EETERA 


i 
i 
4 
' 
H 
: 


CAEELS . G= “EM (|b cE 
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7k Gh) > teh 






USEFUL TO USEFUL FOR 
Realtors Maps 
Educators Charts 
Architects Samples 
Exhibitors Printing 
Traffic Men Exhibits 
Statisticians Bulletins 
Sales Managers Statistics 
Office Managers Advertisi 
Photographs 


Write at once for 1927 Catalog No. 190 and New 
Office Equipment Distributor Plan 
Gniversal Fixture Corporation 


133-135-137 West 23rd Street 
New York City 
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The “Aluminum” Pocket Seal 
and other MARKING DEVICES 








POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 
Cooke Self - inking Numbering 
Rotary Dater Rubber Stamps Machines WAX SEALS 





FT = 


NAME PLATES 





BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request ‘ 




















Good Merchandise 


is always successful— 
for both Merchant, Manufac- 
turer, and User 






At no time has the C. A. 
Cook Co. “Quality” lime of Ad- 
justable Spring Back Chairs 
suffered an interruption in its 
twenty-five-year record of 
success. 


Nor is there any secret or 
mystery about that. It its 
merely invariable and uniform 
goodness of “Cook Quality,” «a 
sign of good chairs found in 
all corners of the world. 


“Cook Quality” is a guarantee of the foremost devel- 
opments and improvements in Adjustable Spring Back 
Chairs conducive to good posture and COMFORT. 

In the same way that energetic Americans are raised 
from youth to manhood on Mother’s good roast-beef- 
mashed-potatoes-bread-and-gravy meals, do dealers lift 
their business to higher levels on “‘Cook Quality” Ad- 
justable Spring Back Chairs. 


C. A. Cook Company 


18 Osborn Street 
Cambridge 39 Mass. 
Write for Catalogue and Circulars 

















Presto! 


It’s automatic 





Presto Inkstands open at a touch and 
close automatically, thus keeping the 
ink fresh and clean and safe from 
evaporation. Covers are of highly 
polished bakelite, practically inde- 
structible and attractive in appearance. 
Selling Presto is as nearly automatic 
as a worth-while sale can be. Just 
show the inkstand and hand the pros- 
pect a pen—a demonstration simple 
but effective. 

Price-list and discounts to stationers 
on application. 


BACHRACH SPECIALTY CoO. 
2275 Third Ave., New York, N. Y. 


Canadian Distributors: 


RK. J. Lovell Co., Ltd., 144-150 
Simcoe St., Toronto 















EVERYBODY IS A PROS- 
PECTIVE BUYER FOR THE 


“SILENT WATCHMAN” 


It is everything a modern wall safe should be 


plus its unique advantage of being installed 
DIRECTLY ON the walls in remote secret places 
—abstraction being impossible. The trend of time 
makes this insulated welded steel safe an inter- 
national demand. 

A demonstration and its low cost is your as- 
surance of every sale. 


WRITE FOR PARTICULARS—A SPE- 
CIALTY WITH AN INFINITE FIELD. 


The Hall’s Safe Co. 


3253 Spring Grove Ave. 
P.O. Box 846 CINCINNATI, OHIO 
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K 
safety Otner 
deposit office 
vaults furni Other 
and ture metal 
Filing cases Safes equip— and fix— furni 
Countries No No ment. tures ture 
Australia 511,421 1,775 1,326 
French Oceania 21 
New Zealand 69 2,421 66 561 
Belgian Congo ] 11) 
British E Africa l £6 48 
British S. Africa 76 1,658 19 2 902 
Egypt 1s 1s 120 714 
Liberia 10 41 262 
Portuguese East 
Africa ri ,40 5 365 
Other Portuguese 
Africa i 224 18 
Canary Islands ) 201 
Tota 4.635 $191,223 766 $55,147 $34,660 $ 013 $86,561 
Shipments to Non-Contiguous Territories. 
Alaska Hawaii Porto Rico 


Safes and vaults [Num 
ber] 61 $7,420 2 $1,077 
Other metal furniture and 
fixtures I inds] 5,589 $1,026 138,237 $24,235 174,24 $32,603 
- = 
European Competition 


Some Recent Developments Affecting American 
Exports—An Address by Dr. Julius Klein, Di- 
rector, United States Bureau of Foreign and 
Domestic Commerce, Department of Commerce, 
Before the Foreign Policy Association at Phil- 
adelphia, Penna., Saturday, February 19, 1927. 


After all is said about the alleged impairment of our Euro 
pean trade and the growing importance of our more recently 
developed markets in South America, Australia, and elsewhere, 
the fact remains that Europe is still and will long continue to 
be by all odds the most important oversea market for our goods 
In 926, forty-eight per cent of our total exports went across 

North Atlantic, valued at $2,310,000,000, as compared with 


nt ($564,000,000) to Asia, and nine per cent ($443 
South America This is truly an impressive pre 
ponderance and one by no means confined exclusively to raw 
materials, since Europe takes more than twenty-eight per cent 


‘ 


of our total exports of finished manufactures 





Ooo O00) to 


It is apparent, then, that the tremendous drain on Europe's 
resources during the war, and her postwar period of retrench 
ment and readjustment, have by no means caused that cor 
inent to be displaced from her position as our foremost oversea 
trade outlet 


Indeed, American goods and capital have played a ibstantial 
part in thi reconstruction, and as European buying power 
improves, there is every reason to expect that the volume of 


our exports to her will increase, even though their ratio to the 
rest of our trade, which is growing more rapidly may not 
maintain quite such a disproportionate margin 

The importance of the United States as a market for leading 
European nations has not waned in pite of loud protestations 
to the contrary from a few partisan agitators on both sides of 


the Atlantic The figures on this point do not lend themselves 
to fervid oratory, perhaps, but they are none the less convin« 

ing n 1913 we took 5.6 per cent of the entire exports of the 
United Kingdom, whereas for 1926 our share, according to pre 
liminary estimates, was 9.4 per cent In 1913, Germany sent 


us about seven per cent of her entire exports, and in 1926 our 
proportion was 7.8 per cent In 1913, we received 6.1 per cent 
of the entire exports of France, while in 1926 (November and 
December estimated) she sent us 6.4 per cent About 6.5 
per cent of all Spain's exports came to this country in 1913, 
whereas our share of her exports in 1925 was 10.1 per cent 

The maintenance of the buying and lending power of the 
‘'nited States is still one of the great determinants of the eco 
nomic recovery of Europe, and the value of American good 
will incidental thereto is fully appreciated by every well-in 
formed observer across the Atlantic 


Import Developments for Commercial Relations 


There have been several significant development in recent 
months which are destined to have mportant reactions upon 
European-American commercial relations 

] First of all there is the recent acknowledgment of the 
existence of the British Commonwealth of Natior replacing 
the Britisi Empire To some casual observers this eemed to 


be but a political formality, perhay 1 weakening of the influ 
ence and power of the mother country, but in reality it involves 


1 consolidation and strengthening of Britain's world economi« 


and commercial position Internal differences have been ironed 

it, public knowledgment has been made of a recognized fact, 
ind before ng, undoubtedly, there will be ide evident to 
the outsides vorld a tightening of the econon bonds within 
the empire, which is bound to react upon inte! tional trads 
from many angle: 

Even though this may seem at first glance i potent new 
asset for ir leading competitor t would seem probable that 
on the whole the United States will benefit « I nically by 
the new arrangement, not only because of a regularization of 
tariff and other economic relatior but through the trengtl 

ng of a group of major commer area wi nh account 
for nearly forty-four per cent of ir total exports and over 
thirty-six per cent of our import Anything it improves 
their sta nd well being bour to contribute materially 
t our ow And incidental the estal hment by various 
units of t mmonwealth of direct plomatiec representation 
with the United States should expedite any ijustments neces 
sary to facilitate better commer relatior 

2. The con g International Economic Conference t be held 
in Geneva in May, to which all nations have beer nvited, and 
it which the President has stated that this government should 








Announcing 
The Diamond Masterpiece 


A Real Piece of Furniture Adds 
Dignity to the Well Furnished 
Office, Room or Lobby. 


A Complete Line of Steel Waste Baskets 
and Hampers 


PENN ART STEEL WORKS 
ERIE, PENNA. 
Half Way Between New York and Chicago 
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Guaranteed for five years 





Sold only by dealers 


The Beacon dealership is profitable because 
u are protected in it. You don’t have to com- 

pete with direct factory representation. Thus 

vhere you cultivate and make a sale, you and 

someone else get the profit. 

seacon folding steel chairs are made in twenty- 


es of upholstery and eleven colors. There 
1 kind for any surrounding. 


for complete details today. 


BEACON 
STEEL FURNITURE CO. 


1841 Carroll Avenue 
CHICAGO 
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‘ Sleel [Age 
FILING CASES 


A very high grade line 
of steel filing cases 
massively built and 
handsomely finished 
at attractive prices. 


Every drawer 
equipped with anti- 
noise-and-friction pro- 
gressive suspension. 


Built - to - Order 
Cases and Equip- 
ment of every de- 
scription. 





Corry-Jamestown Mfg. Corp. 





YLVANIA 
L CORRY, PENNS J 


~ 








WIRE 
BASKETS 


Barbee Wire & Iron Works 


440 Conway Building 
CHICAGO 
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be repre-<ented will discuss at length such topi 
tions and regulations of commercs international cor 
or cartels, and methods of reducing costs of product 


can be no doubt that this will tend to reduce some 
of the friction which now slows down the wheels 
and will thus stimulate a larger volume of internat 
ness with a consequent increase n healthful con 


which we are well prepared 
; The stabilization of the Belgian franc and tl I t \ 
being made in the same directior n France, | ul 
elsewhere may temporarily make it more difficult for 
of these countries to export to foreign buyers taking ad 
of exchange depreciation but in the end their costs 
facilities will be materially stabilized and their 


power thereby strengthened 
Some apprehension has developed in American ex] 
over the organization of a dozen or more inter? 


or cartels in Europe, including such commodities a t 
cement zine potash and other chemical et TI 
roughly into two groups: first, those controlling ¢ 
materials largely marketed in the United States under 
arbitrary price manipulation whose harmful react 


American consumers have been repeatedly stressed by 
partment of Commerce; second, there is the grou 
nations or cartels on manufactured products whict 
to come into competition with our trade in foreigr 
Obviously these enterprises of both categories would 
taken in the United States, be entirely illegal and 
long estatlished trade principles 

Growing Importance of European Cartels 

These new international combinations are more g 

than those in operation before the war The steel 
well as developments in the potash situation, gave 
of the growing feeling in European official circles tl 
must be a united effort to restore the continent ecor 


The German government has announced that it favor 
steel cartel, and the Franco-German potash agreemer Wa 
negotiated under government auspices The trend a 
understandings has even convinced some observers that 1 


of the postwar developments of this sort are preparing the way 
for a coming European customs union German busine 
ers would appear to be taking the lead in the discus 
well as in the actual negotiations 

As to the eventual effect of these industrial ls 
export trade it is obvious that their competitive possil ties 


should by no means be ignored even though the very large 
volume of output and domestic demand in this country, the 
superiority of our productior technique waste eliminatior 
processes, standardization, et« give the American industry 
formidable advantage in any such commercial conflict It 
yet too early to make any appraisal 

There is every indication that the industrial countri« oO 
Europe which are today (as they have been in the past) our 
best overseas business contacts, are refinding themsely ifter 
the demoralization of the war This means that they w ! 
evitably become more intensive competitors of ours in a parts 
of the world However, since many of them need American 
raw materials, machinery, office equipment and other wares 
of which they do not produce adequate types or quantitie We 


will benefit by the prosperity of their export trade which i 
fact forms a far larger portion (from fifty to eighty-five per 
cent) of their total trade than is the case with us Moreover 
with their ever-increasing purchasing power at home ind their 
cultivation of former markets and penetration of new ones 
we will inevitably share in the general prosperity which the 
recovery is bound to stimulate in all parts of the world 

Current export figures reveal clearly the steady advance now 
under way throughout Europe The total exports f the old 
world in 1921 were considerably less than half of those in 191 
in actual volume; in 1925, these totals had risen to more thar 
seventy-five per cent of the last prewar year There } bee! 
an increase of some fifty-eight per cent in the value f iT 
pean exports between 1921 and 1925, as compared with ten per 
cent in our own case during the same period 


During 1926 our exports to Western Europe were omewhat 
smaller in value than they were for the same period f P 
due chiefly to declining cotton prices The decrea tl 
of the United Kingdom was primarily because of t} depre 
sion in the textile industry and the general disturbance t 
British business caused by the coal strike 

In iron and steel the producing nations of Europ: t ead 
us in most of the markets of the world, because of low pr 
duction « ts, although in a few of the different v 
four or five) we are able to hold our own Our nears m 
petitor s Great Britair whose production cost t 
little less than ours 

As to cotton goods, the significant development of recent 
months have been the steady idvance of Japan and 


Japan is, apparently, supplanting Britain in the Far I 


is making rapid headway in the important West Afr ind 
Near Eastern markets, and Italy is doing the sams n Egyr 
and parts of the Balkans This situation may work for ur 
advantage so far as our raw cotton exports are concer 1, but 


the competitive drive against the oversea trade of our 


and New England mills should be closely observed b 
chants and manufacturers 
We are now sending our hosiery to 109 countr 
about $22,000,000 in 1926 as compared with about $ 
1921, which seems to indicate possibilities for our text 
in other lines, if aggressively and wisely directed 
An interesting cotton goods ituation exists in Der 
spite of British, Belgian, French, German and Italiar m pe 
titior we have a good hold in the Danish market j ! 
strengthening that hold proportionately as we 
If our goods are displacing the goods of c« mpet 


mark because of the sound policies pursued in 
our exporters there would seem to be good reasor 
intensive effort in other areas 
Factors of European Competition 
There are three main factors entering into the con 


which Europe directs against us In the first place the old 

world has certain special advantages, such as cheap labor, and 

in the case of some countries, depreciated money In tt ‘ 
| 7 


ond place, the European governments are giving special ala t 
goods which are competitive with ours, by subsidies, credit in 
surance and a closely linked politico-economic prograr r r 
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Smoothness In 
Transfer Cases 


[ranster cases which are hard to ope 
are hard to sell. REPUBLIC Transfer 
Cases prove that it is just as reason 
able to have smooth working cases as 
the other kind. The fibre rollers ac- 
count for it. Extra strong for capac 
itv loads and long service. They are 
sold only through dealers. Price lists 
on request. 








The Republic Box Co. 


1691-1709 Merwin St. 


Cleveland, Ohio 











“THAT’S TOO MUCH MONEY” 


When your customer is thinking 
only of price, a good line of Almas 
on your floor will quickly establish 
you as a philanthropist. 


For the quality of Alma Desks is 
remarkable considering their price. 


Write for the current 
folder showing the 
more popular numbers 
in Mahogany and Oak. 


OFFICES 
GAGTLYD 
PURNITURE? 


ALMA FURNITURE CO. 
High Point, N. C. 


























No. 863 


Overstuffed Leather | 


For Refinement 


Overstuffed leather chairs possess an atmos 
ere of character, quality, dignity in keep 
ng with high ideals. That’s why they are 


parti ularly suitable for executive offices and 
rooms where bu 
policy are formulated 


directors matters of 


THE 


CHAIR CO. 


WAYLAND, N. Y. 








W. H. GUNLOCKE 



































I’ll keep it to myself! 


Used to take my waste basket 
for granted. But one day some- 
one “borrowed” it. Followed 
several days of confusion! 
Desk top littered. Work slowed 
up! Then I found it—and it 
was like finding a long-lost 
friend. So—I’m passing the 
word along. Every worker 
ought to have his own basket. 


VUL-COT 








Make your store Waste 
city. Link up with the Vul-Cot 
in System, Liberty, Literary Divest 











-the standard waste basket 


In olive green, maroon, oak, walnut, 
mahogany... and Duco-finished in 
delicate pastel tones. For office and 
home. Solid sides and bottom. Guar- 
anteed for five full years—many have 
been in service for thirty. Buy them 
by the dozen~at stationery, house- 
furnishing and department stores. 


National Vulcanized Fibre Co., Wilmington, Del, 
Basket headquart 


advertisin; 


your advertising —to help you sell more waste 
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you 
have 
trade 


tt contains 

a big percent- 

age of smoker 

that you 

wish to serve 
conscientiously, 
satisfy and please, 





FOR ANY 110 


VOLT CIRCUIT 
CH] EQUIPPED WITH 
Six FOOT OF 


FLEXIBLE CORD 


* 
you will AND STANDARD 
d x ATTACHMENT 
PLUG. STANDARD 
esire to FINISH BRONZE 
Show them how to — Le BA 
" tE >; | EL 
Secure the full flavor 42. 1S ILLUSTRAT 
of their tobacco, ED. FOUR OTHER 
hathe ale MODELS SHOWN 
whether pipe, cigar or in GIRCULAR 
cigarette, to keep FURNISHED UPON 


REQUEST. LIsS 1 


matches out of the tray, PRICES $3.75 to $10 


get a quick light and 


SELL SMOKERLITE FLEET 


IT IS GUARANTEED 


Manufactured and patented exclusively by 


THE HANCE PARKER MFG. CO. th 
Meriden, Conn. DKERLI 
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DIEMER 
PRODUCTS 


FOR 


SATISFACTION 


AND 


SERVICE 
ENVELOPES for Filing, Mailing and Carry- 


ing Purposes in RED ROPE and JUTE, for flat 
or folded papers. Also Metal End Filing Boxes 


The illustrations show a few of the designs 
carried in stock 


Samples furnished on request 


JOHN F. DIEMER COMPANY 


519 Broadway (Est. 1869) New York, N. Y. 
SEND FOR CATALOGUE No. 30 
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OFFICE SPECIALTIES 
make a profitable display 


Klsane Glass Pads provide place for 
quick reference; it’s easy to lift the 
glass and insert or remove memos of 
important matters and 
the Elsane Desk Director 
keeps all papers in order, 
out of the way and in- 
stantly available. Show 
the way to a “Better 


| day s Work.” 


Write for details. 


Sainberg & Co. 


77 East 130th Street 
New York 



































INKLETS 
The Tabloid Ink 


To sell INKLETS is to build 
good will and patronage. 

INKLETS produce an ink ot 
the finest quality—that will ful 
fill the most exacting require 
ments. Inexpensive and space 
saving—they are ideal for every 
use. 

Fast selling and vielding an 
exceptional profit—it 1s worth- 
while for dealers to push ther 
sale. 
GENERAL ECLIPSE CO. 


Dept. A. DANIELSON, CONN 
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ternational relations which is sharply differentiated from the 
traditional and sound American policy of keeping the govern 
ment out of business.” 

In the third place, there are some actual restrictions against 
American goods, such as the application of stringent customs 
regulations that in a few cases border closely upon discrim 
ination, the limiting of imports of some characteristic American 
products, such as films and automobiles, to a certain ratio to 
domestic production, and sundry indirect restrictions through 
special taxes and requirements peculiarly affecting American 
wares 

Some of our European competitors like to believe that there 
is suspicion of our commercial effort in Latin America which 


will injure our trade. They only need to analyze the mutuality 
of commercial advantages as shown in these figures to see the 
naceuracy of their deductions As a matter of fact, Ameri 


can business in the countries to the South of us has not suf 
fered for any reasons other than certain economic developments 
which have reacted upon all business in that region, whether 
of European or North American origin These factors include 
the fall in purchasing power in several important markets; in 
Argentina, due to the British coal strike and the textile de 
pression; in Chile, because of declines in nitrate production; 
in Cuba and other islands of the West Indies and Peru. due 
to the sugar slump; in Mexico, because of curtailed output in 
minerals; and in Ecuador, due to the blight of the cacao trees 

It was for these reasons that our 1926 exports to Latin Amer 
ica fell slightly (about one per cent) below the 1925 figures, but 
the trade of our European rivals was in the same situation In 
fact, the basic consideration with reference to gains in Latin 
American markets, either by European or American merchants. 








\ ODES 


FOUNTAIN PENS ~ PENCILS REPAIRED WHILE YOU WAIT 








‘SKRIP” WINDOW WHICH MADE SALES OF THE “SUC 
CESSOR TO INK."’—This Display Was Made by Harvey & 
Lewis Company, Hartford, Conn., Optician. Several Different 
Sizes of Containers Were Used in Making the Display Harold 
E. Cowles, Manager of the Pen and Photographic Department, 
Says that “Skrip’’ Is Shown Continually in the Store, and Is a 
Big Item in the Sale of Fountain Pens 








s not so much their inroads on one another, but rather the 
general expansion of the buying power and improvement of liv 
ng standards in the southern countries 

In the Far Eastern trade Japan and the United States have 
since 1918, been struggling to hold their gains, while Germany, 
Britain and the Netherlands have attempted to get back what 
ey once had in the trans—Pacific territory At first the Jap 
anese and the United States seemed to be slipping, but during 
the past two or three years they have recovered their strides 

1 both are now doing a much greater export business in the 
Eastern markets than before the war, particularly in India, the 
Dutch East Indies, and China 

American Office Appliances Seem to Hold the Market. 


Germany ha ncereased her trade with these regions ly 
ibstantial percentage in many lines, while the British have lost 
ground American high class specialties, such as automobiles 
office and household appliances, and petroleum products, have 
w, it seems, secured a permanent hold in these regions, while 
Japan seems to be edging in on the British piece goods trade 
I cularly in India and China, where the United Kingdom 
ns to be either stationary. or even slowly losing ground in 

commodities 


In other Far Eastern areas, including 
tition has been particularly keer Ge 

remarkable come-—back in this region, largely through a will 
neness to extend long credits, and to quote low prices In the 
Philippines, Germany and the United Kingdom seem to be get- 
ting back their prewar trade 


Japar tself, the com 
rmat taged a 


On the European mainland the competition between Ameri 
can and various European traders by no means running 
against our merchants Most of the important markets will 


present increasingly difficult situations for American wares as 


FRANK A.WEEKS MFG.CO. 
93 John Street New York City 


Manufacturers 


STATIONERS’ SUPPLIES, 
SPECIALTIES AND HARDWARE 
GLASSWARE 


r Borer acon We carry in stock 


3 . for immediate  ship- 
J a ‘ 
<a «ment one of the larg- 
ers" est and most complete 


lines of. stationers’ 









supplies. 


PARAGON 
LINES 


Supply you with what you 
want, when you want it. 

















THREE BRANDS 
THREE QUALITIES 


In the UNION line of Typewrit- 
er Ribbons and Carbon Papers, 
three brands are made each of un- 
failing and uniform quality in its 
particular grade. Various brands 
are produced to meet various uses 
of your customers. Each brand is 
the best in its class and fully sat- 
isfactory for the purposes intend- 
ed. Remember APEX, SUMMIT 
and XTRAGOOD Typewriter 
Ribbons and Carbon Papers cover 
alf requirements. Besides ribbons 
carbons, stationers also find a 
steady business in our inks for 
stamp pads, numbering and dat- 
ing machines, duplicators, etc. If 
your present line is not satisfac- 
tory, let us quote prices on your 
next order. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 





























256 


OFFICE 


it hl tt i i i hh hi i Me ee hee eh he he hh hh i 


APPLIANCES 





A 


i 
a tt tt Ni li i 


iti i i i i i i i hehe he he hh 





WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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AIR MAIL SCALE 


The Uniform Air Mail Rates at 10¢ Per Half Ounce or 
Fraction, to All Points in the United States on the Air Route 
Are Now in Effect. 





THE TRINER NO. 9 AIR MAIL SCALE 


United States Post Office Department has equipped 
the service with 27,000 Triner 9-ounce Air Mail 
Scales. This scale was selected on competitive bids 
as the best type for the purpose. 

It is built entirely of steel, with a brass beam and 
brass poise. Each half ounce graduation is clearly 
cut on the beam with a deep “V” shape notch and 
the poise is equipped with a steel dog that seats 
properly, making it easy and positive to obtain ac- 
curate weight 

The tubular beam is equipped with a balancing 
block within, so that the scale can always be kept 
in perfect balance. 

A high grade scale all the way through at a mod- 
erate price. 


TRINER SCALE & MFG. CO. 


2714 W. 21st Street Chicago, III. 


We also manufacture Parcel Post and Mail Automatic Scales 
used by the Post Office Service 











time goes on, notably in Germar ind FY 
competition in each « but as against 
goods the American products on the whole seem to be holding 
their own in the respective trade centers 
Generally speaking, British dustry and 
stood up rather well, in spite of Far Eastern he l 
depression last and the paralysis resulting from the coa 
strike This market, which accounts for no lk 
per cent of our total exports ght, therefore 
nt in 1927 


materia Improveme 
lovakia is, normally t good customer of the 
both for raw material ind certain manufactured 
not a very active one ne 


cles Last vear was i 
ovakia However ir iutomotive product 
tured article \ 


equipment, and many other manufac 
were good During the past five vears \ 
trade with Italy has undergone considerable readjustmer: 
postwar covery has progressed, but American leader 
supplying goods has remained—especially ir 
chinery We lead all countries in Italian 
more than twice as mucl t Britain, our neare 
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well in Austria in 
xporting goods to het 

Austria needs credit, and Ge 
short haul and liberal—even extravagant—credi 
by governmental insurance funds, will give our export 
formidable problem in certain lines 

Scandinavia is rapidly becoming industrialized, and the I 
States is getting into that market rapidly, patricular! n Ds 
mark 


do so 


did not 
countries 


Moderate Gains in Baltic Countries. 
With Poland, Finland and the smaller Balti 
thonia, Latvia and Lithuania—we have had relat 
but steadily increasing trade Competition is keen, particu 
from England and Germany, and the direct ’ 
communication has retarded our advance, but we are ady 
\ slowly but steadily increasing business was done | 
United States with Rumania and Yugosiavia, during 
1925, although with Turkey, Greece and Egypt we 
done quite well 
British efforts to meet 
are very evident 
welcomed as a salutary 
thought in November 
chequer removed the war-time en 
ind colonial loans, that this meant a 
competition against America Such a 
evident, though it may be too early to draw definite oT 
nevertheless, we are still retaining the substantial 
which we have in recent ye joyed in the trade 
highly competitive markets as Australia and Latin 
Various campaigns are under way to strengthen tl 
tain on the trade of her colonies along lines entirely w 
proper sphere of action The so-called imperial f 
pushed, and the widespread pulticity cam): 
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(;oods Are Best is still on Henceforth, Britain's trade 
international as well as domesti t would seem 
shaped, and all else subordinated, to the common end 
creasing the favorable trade balance Direct and indire 
assistance to manufacturers and eXporters is forecast 
has been private consideration of plans for ocean freig 
bates on outward bound British goods There seems 
ntention again to raise the question of increased protect 
the British domestic market by means of direct l 
tariff Similar efforts are being made on the continent \ 
solini is driving at South American markets with bette 
ping, better governmental trade promotion, better cal 

and other directions Recent efforts stabl ‘ 
Bureau of Foreign and Domest Commerce 

worthy 

We are obviously faced with a new era of vigor 
trade rivalry, but the situatior s one whicl 
mination, not despair, on the part of our exporter for 
resourceful strategy and informational activits 
our various trade promotive agencies, both govern: 
non-official, and for an even more scrupulous 
those high principles of sterling quality and good ser 
are the very foundation stones Americar on 

<s both at home and abroad 
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House Organ Philosophy. 

The sel atisfied chap has a dart oor Memo Br 

(TI Bramwood Press) 
> 7 . 
The bone in the back is worth twe n the ead 
Bulletin (The Stationers Loose Leaf Compan 
> . 
Your trade becomes a profession when a ira is 
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If more business men read good books we wi i ha 
business standards The Office Cat (The Richn d & |! 
Company) 
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‘ompany) 

* * *@ 

Think once in a while, and do often the things 
for tl whole organization Th Webste Va (} Ss. W 
Company Inc.) 
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The Man who knows it ill in ninet ne 
ninety-nine knows less than t n who is W re 
Quality (Clarke & Courts) 
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eratively by the Boorum & Pease Company, C. Howa! 
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Just the Cutter forthe Busy Office 


Engineers, draftsmen, sign-writers, advertising men—in 
fact the entire organization of any plant will find the Boston 
Cutter a most efficient and practical appliance. 


The ‘‘Boston’’ Card Cutter No. 36-B 


Cuts and trims office forms, factory forms, legal forma, 
special forms, photographs, cardboard, asbestos, insulation, 
thin leather, rubber, fabric, advertising layouts, etc., quickly 
and accurately. Furnished complete with adjustable front, 
side and back gages of steel. The knives are of a high- 
grade tool steel, the table is of mahogany and the frame is 
of iron. Cuts any length. Mounted on specially constructed 
folding ae which makes it easy to move from one place 
to another. 


A full line of Cutters and Tableting Presses. 
Dealers Wanted. 


Golding Press Division 
American Type Founders Co. 


FRANKLIN, MASS. 





FOR EVERY DESK 


WINS 


TELEPHONE BRACKETS 


BURNS Brackets are supplied in two styles—the 
“Regular” adjustable in-and-out, and the “Hi-Lo” 
adjustable both in-and-out arid up-and-down. 
Both styles are furnished in various lengths. 

It is possible to attach the BURNS Bracket any- 
where—on top or side of desk, on wall, window 
casing, or even in the middle of a room. 

It is not necessary to disconnect the telephone 
when installing the bracket; simply clamp to the 
bracket and fasten cord with the clips. 

Ask for complete data and trade prices. 


Manufacturers 
State and 64th Streets 
Chicago, U. S. A. 














Secured But Accessible 


The Free Hand Binder holds sheets, receipts, orders, 
notes, securely and permanently as long as desired, 
but leaves them accessible instantly. The ease with 
which it 1s used gives rise to its name, Free Hand. 
One hand does the whole job 

It is a binder which finds a ready response and profits 


r 


ire satisfactory. Write us. 







THE 


FREE HAND 
BINDER 


~ 


‘ | fa 
and other let 


FREE 


227 PEARL ST. NEW YORK, 


(RUBBER 


{ FOOT 





e There is business every- 
Business ? where for the Krantz Type- 
writer Shock Absorber. 
Wherever typewriters are 
Everywhere! used, you will find a mar- 
ket for the Krantz. The 
Krantz abates the noise, 
the jar, the wear and tear 
and consequently adds to 
the life of the typewriter. 
It makes for better and 
easier typing. 

There is business for you 
with Krantz—write for lib- 

eral proposition, 


Edward Krantz Products Company 
407 S. Dearborn St., Chicago, IIl. 
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Weltys 


This special, rigid “POWER POINT” 
—MAHOGAN Y—RED—BLACK @ $8.00 list. 


TO WEAR OUT. The holders are 
merchandise throughout, and 


REPAIR WORK for the Trade. 
| Fountain Pen and Pencil Manufacturers 


unusually 
a good line to feature. 


New “POWER POINT™ 
- x Pen as a 


Understand Radio ? 


THE “ POWER PEN” 


Semi-rigid points in other sizes, 
$7.00. Also in combination Pen & Pencil Sets @ $6.00 to $11.00 


attractive and well made 


WM. A. WELTY PEN CO. 


Since 1904. 36 South State St., Chicago 


serves ed purpose 
“POWER TUBE does in a 


adio— more satisfactory mnie | heavy duty. 


Welty: 





is fitted into a most beautiful Decagon designed hard rubber holder, in 3 colors 


holders, at from $4.00 to 
GU seagate NEVE R 


Strictly high grade 


same style 
All pen points used are 
and are entirely different. 


ATTENTION 
Dealers and Jobbers, 
Ask for Particulars. 














wationers Sell Quantities 


ART STEEL 


Roll Memo Pads 
on First Showing 


There is a compartment under the 
slips, clips, pencils, erasers, stamps, etc 
nary wide adding machine roll paper. 
finished in olive green baked enamel 
retail, with money-making discount for 
Shipped on approval. 


DIBB MFG. CO. 
515 Third Ave., N. E. Minneapolis, Minn. 








cover for 


memo 
Uses ordi 
Attractively 
Sells for $1.00 
dealers. 





NICKEL PLATED 
BRASS 


i | 


WILL NOT RUST 











PAMPHLETS, BLUE PRINTS, ETC. 


EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 




















STEEL DIE ENGRAVED 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It’s what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


We have samples and price list ; send for them. 


The American Embossing Co. 


Steel Die and Copper Plate Engraving 
and Printing in All its branches 


192-96 Seneca Street Buffalo, New York 








LLEN 


CALCULATOR 


new application of a time- tried pate ‘iple tha 
onaes ds up work and simplifies operati _ 
Straight Line Vision, Straight Line Gnevation and 


Straight Line Results. Standard adding machine ke 
board Direct subtraction ~ tiplication and D 
vision by any preferred metho Write for booklet 


“Straight Line Results.” 


ALLEN CORPORATION 


Ralph C. Allen, President 


309 South Fifteenth Street Philadelphia 
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PIII BOOSSSSHSTY 


PATENTS 


Trademarks and Copyrights 


pw 


POOBODPBOOS 


PECHDER BE 


HBEABE 


7, 
> 


Difficult and rejected cases specially solicited. No 
misleading inducements made to secure 
Over 30 years’ active practice. Experienced, personal 
conscientious service. Write for terms. 


7, 


business. 


7, 


Be 0k free. 


Address 


maa 


Specialt y:—Typewriting and Adding Machines. 


E. G. SIGGERS 


ee SRM SS SESE 5 Seas eas 


7, 


Suite 33 N. U. Building 
Washington, D. C. 
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This Line 
Embraces every 
wanted kind of 
eraser—in all 
NAT Rn Cee §4onecessary sizes 
: ay ve ~~ —but in only the 
highest quality. 


Visible Record Salesmen Wanted 


Men who have had experience in the sale of visible card record equipment, will find a real 
opportunity in selling Handifax. We are looking for experienced men to act as our exclusive sales 


representatives in a number of the large cities. 
When writing for our proposition, kindly give full details about your past experience and some facts 














about yourself. 
7 . o 
Handifax Visible Card Records 
Handifax is a panel type of visible card record Its inch of visible space on both front and back of each 
outstanding advantages are— card in which to visibly record facts. 


Low Price: Prices for complete Handifax equipment br Ag = gl e+ more room than an ordi- 
are considerably under the prices for other visible Flexible: Each panel is a sheet of cards fastened to- 
equipments. Our prices are, 3x5 size, $22 per thou- gether. Easy to add or remove individual cards. 
sand; 4x6 size, $28; and 5x8 size, $39 Convenient: Reading for reference or writing for 

Large Visible Area: Cards have either % inch or 1 posting, is all done in a normal! position. 

You can make big money selling Handifax, and if you are open for a new connection, be sure to write for 
our proposition for you to become our exclusive sales representative in your city. 


Handifax-Ross-Gould Co., 330 N. Tenth Street, St. Louis, Mo. 











IK BY BLANKS |. 


BONDS, STOCK CERTIFICATES AND SECURITIES 


overprinted on these steel engraved blanks have a quality look and feel equal 
to that of United States Bank Notes because they are produced in exactly the 


same manner. Consequently they are the preferential choice of dealers and 

investors and prove an unusually profitable source of income to the printer. 
SAMPLES SENT ON REQUEST 

KIHN BROTHERS BANK NOTE ENGRAVERS, 205-209 WEST 19TH 8T., NEW YORK CITY 


. “ROR ALL PAPERS OF VALUE | 








Made Specially 
for 
THE NEW YORK TELEPHONE COMPANY 


Now carried as a stock pattern on account 
of its demand by other Large Corporations 


The Marble & Shattuck Chair Company 


CLEVELAND, OHIO 
“Designed for Comfort and Built to Last’’ 
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INSTANTLY INSTALLED 


“ ANY SYSTEM 
EZ FILE Ba Stare 
DOUBLES EFFICIENCY 











SPECIAL:--Enclose $1.00 
for set of samples 


A NEW WONDER FOR FILING CABINETS 
BIG SELLER--LIBERAL DISCOUNT 


E. H. PENNING (Mfr.) SPENCER, lowa 













BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as a 
full case of cards. 


When a card is with- 
Grawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Lilinois 
We manufacture Leather Novelties only and are not Engravera 


or 
LATHER OVE res 











WESTON 


LEADERS IN LEDGER PAPERS 


CONSIDER THE SIGNIFICANCE OF OUR 
MORE THAN SIXTY-FOUR YEARS 
OF LEDGER PAPER MANU- 
FACTURING SUPREMACY 


Byron Weston (sompany 


Mills at Dalton, Massachusetts, US A. 











The jar experienced while riding in an automobile running 
on hard rubber tires was finally overcome by the air-cushion 
tire now in use 


Similarly, the shock to the tender nerves running down the 
arms to the finger tips is overcome by our all-rubber air-cushion 
key caps 





Patented Jan. 4, 1921 








Magic Touch key caps clean up like new by using damp 
cloth and little soap. When in search of something better, look 
up Magic Touch. Guaranteed for one year 


The Park Company, 19 Pack Pieces. Mow Vork City 

























A superb time stamp with 
great strength, accuracy 
and graceful beauty. Its 
light weight makes it 
handy, its sturdy, scien 
tie construction makes 
it practical, and its low 
price makes it economi 
cal. Easy sale is assured, 
and the user's ap- 
proval is certajn be- 
cause the 
Hercules 
stands up 
under hard 
wear and even 
abuse does 
not harm it. 


Write us for complete 
descriptive literature 











HOFFMAN’S 


Specialties are sold by Stationers 


Desk pads —60 styles—stiff or flexible backs A complete 
overing every desk pad requirement. Cloth covered Index 
Cabinets, 1, 2. 3. 4 and 6-drawers in standard card 


Special sizes made to order Legal and Letter Size Blank 
Sheet Cabinets, Shelf Boxes, Transfer Cases, Letter Distribu 
tors, etc 

Illustrated price list on request. 


L. HOFFMAN Established 1888 


145 LAFAYETTE STREET NEW YORK, N. ¥ 





COLONIAL ENGRAVING CO. " fsész.see 























Get the Edge 


we on the a Bae a 

>. waen deftachec 
Business Card 

Business a 


Why sell ordinary busi <asy 
ness cardsin competition >= 
with every print shop in 

town when you can so 

easily get the edge on this 

trade with Wiggins Pat- 

ent Scored Cards and 




















Stubsof cardsheld firm- 
ly by lever binder in case 


Wearwell Lever Binder Cases? potting up cards (no waste from spoilage) 

- will make your shop the headquarters for 
The high quality of work poasible with these business cards in your community. Will 
cards, the neat appearance they present also bring in large orders for other kinds of 
in the Wearwell cases -- always fresh and printing. Write for prices and details of 
clean and the economy of this method of sample orders today! 


WIGGINS THE JOHN B. WIGGINS CO. 


P 1 1157 Fullerton Ave. 
Book Form CARDS 705 Peoples Gas Bldg., Chicago, Ill. 



































MILLER BROS 
CARBON PEN 


3% 
> 





Steel Ink Erasers, also 





Steel pens, penholders, penholder stands, 
office knives and letter openers 


MILLER BROS. PEN CO. 
305 Broadway, N. Y. 


Meriden, Conn. 
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SIMONSON, 


For Vertical Letter Files, Ledger 
Check Files, Are 








NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 










PATENTED 

METAL TIP GUIDES 
Posting Trays, Card Systems and 
Indestructible 





Send é Free and 
nd for Sample 











For Direct Mail 
Advertisers 


Shows how tg in- 
crease your business 
by the use of Direct 
Mail Advertising. 60 
pages full of vital 
business facts and 
figures. Who, where 
and how many 
Prospects you have. 
Over 8,000 lines of 
business covered. 

Write for your 

FREE copy. 


R.L. POLK & CO. 
Detroit, Mich. 
445 Polk Directory 
Building 
Branches in princi- 
pal cities of U. §. 











Roger A. Simonson & Co. ~wanuracrurers 122S. Michigan Ave., Chicago 
POLK’S * 
Rook” 6 | | BERNARD No. 142 


EYELET PUNCH 


For punching and setting eyelets — 


in legal papers or loose sheets for ~ 
ring binders. / 
Rolls }-in. eyee ~~ \ 
lets. One to a 4 
carton with 
eyelets. Write — 
for prices. 


THE WM. SCHOLLHORN CO. 
414 Chapel St., New Haven, Conn. 


















I Less Resistance 
0 in Selling Tip-Tops 


Means 





PAPER CLIPS 





Quicker Turnover / 
> _— 


Hundreds, thousands, millions, 
always the same dependable 
quality—that’s why they sat- 
isfy. Made of pure brass — 
superfinished. Priced for quick 
turnovers and liberal profits. 


Tip Top Mfg. Co., Inc. 
SYRACUSE NEW YORK 


\ Canadian Agents: BROWN BROS., Ltd., ptereme 























7] Pe) [ Marnilo 
meres AW Transparent 
| 


hes 


F —Al, Celluloid 
ic mae = A 
\—— —— —. Envelopes 


Keep « rds, oe ce lists, papers, loose leaves, etc., clean and 
presental ing trouble and expense of replacing thumb 
worn, torn, s¢ ile ad material, every few days. 

Punched to fit any loose leaf 
ring book. 

There’s a nice profit for 




















Clear as Crystal Tough as 
Leather Smooth as Glass— 
Markilo Transparent Cellu- 


loid Envelopes are strong, stationers in Markilo Envel- 


neat and durable—the only opes—many already carry 
envelopes made with trans- them as regular merchandise. 
parent chemically treated Write today for samples, 
edges, suitable for use in any prices, etc., and order a sup- 
oose leaf ring book—Free ply of these profit producing 
from bulky bindings— items. 


MARKILO CO., Mfrs., 934 W. 63rd St., Chicago 








“ cO M Dp fe) —It will not clog’”’ 





NON-CLOGGING 
PAPER STAPLING 
MACHINE 
RELEASE 


Incorporating New 

and Outstanding 
Features 

The STAPLE RELEASE per- 


mits the use of both No. 1 
and No. 2 staples. A device 


that doubles the utility of 
thie already preferred paper 
stapling machine. : UU 


Write for literature, prices, etc., as well as various 
other attractive offerings now ready 


A. H. IRVIN COMPANY, Inc. 
1015 Chestnut Street Philadelphia, Pa. 














g 


The best dealers in Dayton, 
Chicago, Baltimore, Hart- 
ford and some 40 major cities 


Write Pressteel Corp., 342 Madison Ave., N.Y 
for information on the two lines of greater profit 


Pressteel UNIVERSAL 
VISIBLE & Standard UNITS 
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= Travelers’ Weekly 
en Travelers’ Monthly 
aa Personal Expenses 
---4 Radio Record 
Send for Samples 


Beach Publishing Co. 
750 Book Building 
DETROIT - MICH. 
































Precision 
Platens 


for Typewriter, Multigraph, Adding Machines 
Recovered with best Goodrich Black Rubber 
Guaranteed accurate and true tofcenter. 

Delivered free in U.S, 30 Years’ experience. 


Special bargains in complete platens 


Bushnell Mfg. Co. 


3314 S. Spring St. Los Angeles, Cal. 











WEIGEL 
Gold Pen Points 


are leaders in the trade, known for their perfection and 
first quality. Your trade gets 100% satisfaction if you 
use eigel pens. You can unhesitatingly guarantee any 
pen point made by us. We back up our product. 
Highest Grade Pen Points 
* for the repair trade. Im- 
9 printing done on quan- 
co tity lote—all standard 
3 : a ig’ and size — Mani- 
fold, Accountants and 
Special Points. 


Send today for samples and prices. You'll be glad you did. 


E. O. WEIGEL & SON 


587 South Tenth Street Newark, N. J. 





COIT’S BALL-BEARING LETTERING PENS 


DEALERS—Send for our Counter Display of 
12 Pens on 30 Days’ TRIAL at Our Expense 





For School Thousands 
Students of 
ARTISTS Satisfied 
Salesmen Users 
Real Estate 





Agents 


C2 
— 
Architect 
on... Pen 


v...... by 


THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN., U. 8. A. 














is a liquid that forms a transparent, colorless, 
flexible, non-porous and tough coating which 
holds the lustre of all polished surfaces, inside 
and out. Investigate. 


NOTARNISH PRODUCTS CORPORATION 


50 Lispenard St. New York, N. Y. 











Original 
Strong Glass Head 
Sharp Steel Point 


Moore Push-Pins 


Na;ionally Advertised for 26 Years 
Used in Homes Everywhere 


Moore Push-less Hangers 


For Heavy Pictures, etc. 










Handy 10x pkt 





Send for illustrated folder and 
Price List including Thumb- 
No. 24 No.25 No. 27 tacks, Maptacks, etc 

- Manufacturers of the World 
F amous Moore Push Pins 
and Moore Push-less 
Hangers 


Moore Push-Pin Co. 
Wayne Junction), Philadelphia, Pa. 




















AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
sands of users. Sales, both new and 






replacement, are large. Write for 
prices and discounts. 
AZORA RUBBER CO. 
S4th and 20th Streets, 
CICERO, ILLINOIS 
Abeve Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 





PAT. DECEMBER 21, 1916 

















DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Ine. 
29 Columbus Place 
Brooklyn N. Y. 
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THE COLYTT “REDI-ROLL” 
TELEPHONE MEMO 


A neat, con writing shelf, 
with paper rol for attaching 
o the telephone stand—for 











Has continuous writing sur 
nd paper roll 
f 


my Otte PRICE 
Nickel ar black $1.00 


Dealers Write for Discounts 
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Jue woeete wre Ci.tance 
Brings Repeat Business 
Assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 
cleaned instantly. Does not 

evaporate. 


We furnish free 


aids to our dealers. 


Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Inc. 











THE COLYTT LABORATORIES 56s W. Washington St. 16-D Hudson St. New York 
Engineering) Chicago, Ill 
Several Thousand Leading Bankers Use and Recommend 


Easy Snap Collapsible Storage Files 





41 stock sizes 


A size for 
every 
document 


Lowest Prices 


Made of corr ugated fibre board, with pate nted snap fastener 
arrangement for closing, eliminating use of extra parts Is 
absolutely Sust proof 
We solicit your inquiries 
Strayer Coin Bag Company, New Brighton, Pa. 
Manufacturers of Banking Supplie 





Typewriters from Philadelphia 






We are able to serve you 
with a complete stock of 
typewriters—rebuilt and in 
the rough. 


Write us of your requirements and we promise prompt 
and efficient service. 


BUNDY TYPEWRITER CO. 


“‘Wholesaler of Philadelphia’’ 
N. W. Cor. 10th and Chestnut Streets, 
Philadelphia, Penna. 














GUIDES 





Celluloid Index Guides 
Metal Tip Guides 


We manufacture a high grade line of filing supplies. Our equip- 
ment enables us to give prompt, satisfactory service on special 
card work. An investigation will reveal the profit possibilities 
this line offers you. 


We do not sell to consumers direct. 


DACO GUIDE COMPANY 


154 Pearl Street Boston, oe 


LEON ISAACS & CO. TURNER & HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 
PENS 
FOR THE TRADE 


LET US QUOTE OUR PRICES 
Established 1876 


The Turner & Harrison Pen Mfg. Co., Inc. 


FALCON PEN WORKS 
illustrated catalog on application, PHILADELPHIA, PA. 























TRINER 


ALL- MAIL 
COMPUTING SCALES 


4 and 8 Pounds 
Capacities 
are giving the same efficient 
service as the well known 
Triner Parcel Post Scales 
used daily in 52,000 U. S. Post 
Offices. 


Write us your requirements. 


TRINER SALES CO. 


53 W. Jackson Blvd., Chicago, Illinois 





Capacities: 25-50-70 Ibe, 








Send 
For 
Sample 


(no charge) 








HANDY-ROLL CO. 


No. 2 Prince’s Court-Fruitvale OAKLAND, CALIF. 
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“Every Desk Needs a Dozen” 





A 
Paper 
Clip 


With 
100 
Uses 


THE MASTER CLIP 








Two Sizes 
3%" retails @ 50c per doz.— 554" retails @ $1.50 per doz. 


Order a few dozen and see how every- 
one in the office will want them 


L. D. VAN VALKENBURG CO., Holyoke, Mass. 











{THOMPSON TIME STAMPS) 


=a. 


Record the hour and 
minute A.M. &P.M., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, 

Started, Finished, etc. Nisan tae 2 oP aper 


TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 
Used by prominent firms all over the world. 
Repeat orders will follow thefirst sale. Write for folder 5 


THE THOMPSON TIME STAMP CO., po 
100 Church Street New York, N. Y- 






——— LB ch isthe 





* 





MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 









MARALTE LIPS 


/NIER SA 
— en 


For printing 
price tickets, 
numbering 
bius, boxes, 
shelves, etc. 


HOLDERS MAY 
SURFACE 


BE FASTENED TO ANY ARTICLE OR 
wood, glass, tin, paper, etc by means of a 
lasting aihesive material furnished. Made 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 


in two sizes. 


AUTOMATIC 
MAILING MACHINE 
Will Gather, Fold and Insert several pieces of 
mail into envelopes up to 5000 per hour. 


Some dealer territory still open 


INSERTOGRAPH CO., Waukesha, Wis. 












NGLE FLulo er ERA 


WINNING ov: OLD RIVALS/ 








INE 


INDISPENSABLE 


CARDINELL 





Stee 


IM OFFICE, HOME Ano SCHOOL 2 i" tikcibe 








INK-OUT MFG. COMPANY, 15 Label St., Montclair, N. J. 












For Speed 
& Capacity 


BRISTOW 


Sortir spondence in a hurry-up job xe 

waiting for their mer and the mail clerk has o 
requiring attentic The BRISTOW Distributor 
manipulation at all, sim Pp y dre -. sae letters into } 
compart! nt while pening examining the 

Mode s < pies “+ ti space of one yrrespondence 

serve pul se of eight. Made in four sizes DEALE 


| STANLEY R. BRISTOW 


22-24 Central Avenue West Orange, N. J. 








The Featherweight Eyeshade 








ructed to protect the 
wearer's eyes from glaring arti 
ficial or natural lights or bril- 
liant reflections Durable, hy- 
gienic, adjustable, light weight. 
Where it touches the forehead, 
the celluloid is curled, presenting 








a smooth surface. 


The FEATHERWEIGHT EYESHADE CO. 
Merchantville, N. J. 

















coh oy 
CRAP on 


Dealers Sell Coin Wrappers! 


The “ Automatic” 

Is a fast seller—it's easy to handle— 
only one size to stock—it is best for all 
hand wrapping. 

Red Windows give ease of visibility 


Write for Catalog of 
“Steel-Strong” Bank Supplies 


The CL.DOWNEY CO. 


STI ACS 









941-943 CLARK ST. 


CINCINNATI, OHIO. 








LL business men wish 
telephone without being 
overheard — 


The“WHISPER-IT” 


sanitary telephone mouthpiece 


enables them to do this. 
Instantly adjusted —of glass 
sittetelater Mel a@mel alloc Mir lu tia teh’ bare, 
liccle item a sure seller and a good profit 
maker. A display card on your counter doe 
the trick. A card of ten $6.00. 


Try this out in your mail by use of our stuffer order 
cards. A request will bring you a supply imprinted 


THE COLYTT LABORATORIES 565 W. Washington St 


(Engineering) Chicago, LIL. 








Put CANODE 
gi Supplies 
on Display 





L sales nanagers are de 
ve ping ‘ t ness w 
witl r ars, pric sts and 
a Ss of duplicating ma 
chine products Invite m to 
‘ i their sup 3 m ¥ j 
is show 1 how t make f 
Seton j | j ar nteresting lispia) of | 
tin CANODE Inks, ribbons, sten 
a ! cils, et« Write us. 
Gwe poy j 


Canode Ink Co. 


3005 Carroll Ave. Chicago, IH. 
































The only | 








brush that 

thoroughly | 
(eae ew REE 
° o - 
06_ ERS, OFFICE AP- 


PLIANCES AND DE- 
VICES. Typecleaning end 

made of stiff China Bristles, 
General cleaning end made of 
soft substantial Camel Hair 
attractive colored display 
ecard with each order. Big profit to 
dealers. Write for interesting prices. 


ARTHUR W. HAHN Dept.A 


82 Years of Brush Manufacturing Experience. | 
__ 196 - 201 1 Lafayette Street, New York — 


—— 
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Quick Sellers—Big Money Makers 


HORN =" 


«¢ Handy Files 


Their pocket pages keep 
papers in order but instantly 
accessible, indexed A to Z, 1 to 
31, or specially classified by 
celluloid covered, removable in- 


dex tabs. 
Idea Books 


with pasteless pocket pages for 
news clippings, striking advta., 
ete. The storehouse for val- 
uable ideas, instantly accessible. 


Albums for Every Purpose 


Autograph, Camera, Portrait, 





Postcard, Disc Record, Greeting 
Card, Memory, School Day Mem- 
ories. 

Scrap Books Games 
. Double Dummy Bridge Boards 
Write for prices and special discounts 


W.C. Horn, Bro. & Co. ¥s;, 200 5th Ave., New York 








BERNARD No. 180 
EYELET PUNCH 


For paper punching and eyelet 
setting. Size, 5-inch. Packed 
one in a Car- 4 ye 
ton with eye- ~_\ 





lets. Jobbers, . —@) , 
write for new , 
prices. — 
THE WM. SCHOLLHORN CO. 
414 Chapel St., New Haven, Conn. + 











Office Supply Trade 


DD to your vol- 

ume by handling 
Bath Room Scales 
These scales are used 
principally by wom- 
en but purchased al- 
most entirely by 
\ : men. You have busi- 
Pre } ness men coming 
| ‘ into your store all the 
time. Display a Han- 
son Weigh - Master 


Attention 





| 
} yor Bath Room Scale and 
| you will be surprised 
how many you sell 
This is a _ personal 
— scale for those who 
. = value their health 
and demand the ut- 
SCALE most in quality.Write 


today for proposition. 


HANSON BROTHERS SCALE COMPANY 
539 N. Ada St. Est. 1888 Chicago 














- PROVED READEASY 


““Unexcelled for service in busy business offices”’ 


Made in four standard sizes: 


Desk stand $3.00 
With line guide 4.50 
Elevated 3.50 
With line guide 5.00 
Liberal trade discount All READEASY 
Copyholders shipped read f 
liate use No adjustment necessary 
Not a screw on them Star rds ¢ 
apsible Fixtures of brass 
num and are not affe ] 
conditions 
Here is a fir salable ar ‘ ~ iata 
remarkably low 


Address READEASY 


223 Grand Ave., West. Highland Park 
DETROIT U. 6. A. 




















A.W. FABER Thin COLORED LEADS 


Red, Blue, Green, Purple, Yellow and Brown 
THE TRIUMPH OF EXPERT LEAD MAKERS 


No other lead in the 


world is like it. 


Into this brand is concen- 
trated the skill and ex- 
perience of the oldest 
lead mills in existence. 


ORIGINAL — DURABLE — UNIFORM 
Remember : Sufficiently firm to withstand writing pressure 


A. W. FABER, Inc., Newark, N. J. 


“* Pencil Factories Established in 1761” 
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evn gned for Greatest Strength 
ans Where the Wear is Greatest . 





/ 















Bettcher Chair Irons Add Years 
of Service to your Chairs 


Bettcher Chair Irons have 'been "developed through careful 
designing and severe testing to ,the] point whereJwe can truth- 
fully say that they will outwear any chair iron on the market 


There are many features to Bettcher Irons. The direct thrust 
spring action which keeps jthe Iron from becoming noisy and 
from working loose in the bearing! point, is one of the most 
important 

Chairs that are equipped! with ‘Bettcher? Chair Irons will give 
satisfactory, reliable service. Chair manufacturers will find that 
Bettcher Chair Irons are sturdy, guardians of their reputation 





Let us tell you about the"many advantages'of Bettcher’s 











Direct Thrust Spring Action Reduces Wear and Noise 


Look for 


the Triangle C 
Handle € , 
PRESSED IGS 


STAMPIN 


The Bettcher Stamping and Mfg. Co. 


3108 W. 6list St. Cleveland, Ohio 




















ROBARCO 





MANUFACTURED IN OUR OWN PLANT 
Every roll firmly wound, with smooth edges, 
free from breaks and lint—standard widths 
special sizes to order. 
No. 900 ADMA BOND—a high gerade hard 


finish Bond 


No. 700 UNIVERSAL—a fine white Writing 


our ‘“‘best seller. 
No. 600 STERLIN G—a hard finish white 
Print recommended where price is 
1 consideration 
16” rolls packed 100 to carton 
32” rolls packed 50 to carton 


PRICES ACCORDING TO QUANTITY—send for samples and quotations 


ROCKWELL-BARNES COMPANY 


823 SO. WABASH AVE. CHICAGO, ILLINOIS 
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TERRELL 


Steel Storage Cabinets 


PROGRESSIVE DEALERS selling TERRELL cabinets 
have an unusual opportunity for real profits, due not 
only to the increasing demand for steel office equip- 
ment and the consequent quick turnover, but due 
also to the general excellence of the TERRELL line, 
the variety of styles and the low cost. 





\ STYLE AND SIZE to meet every requirement affords 
the dealer an assortment which means actual sales 
that would be lost with a more limited line. 

~ATTRACTIVE IN APPEARANCE 
STRONG IN CONSTRUCTION 
—LOW IN PRICE 


EXCLUSIVE FEATURES make the TERRELL line easy 
to sell. 


TERRELL’S EQUIPMENT CO. 


GRAND RAPIDS, MICHIGAN 











Sorting Devices 


Indexed, Letters, Numbers or Words 
No. 461 is a device especially adapted to sorting sales 
slips, coupons, short checks, cards or any other mat 

ter shorter than six inches. Department stores, mail 
order houses, clubs, restaurants, retail stores or prac 

tically every establishment have an urgent need for 
this device, which accomplishes the work quickly, ac 

curately and with a minimum effort. 

[he V-shaped notches in the sides of the guides pre- 


vent the loss of any article within the sorter itself. 





The two additional rods in the center 

keep the smaller articles from dropping 

thru the bottom. It has sectional posts, rub- 

ber protected bearing-points, automatic lock and 

release and is made from the best of materials. 
You can develop new opportunities with this 
sorter. 
The Kohlhaas line has a sorter for every pur- 
pose and we will index any sorter to the re- 
quirements of your customers, alphabetical, nu- 
merical, departmental or in any manner desired. 
Kohlhaas sorters will handle 








Back Orders Coupons Orders 


Bills of Lading Deposit Tickets Pay Koll Checks 
Cancelled Checks Insurance Papers Kemittances 
Cards of all sizes Invoices Requisitions 
Checks Letters Sales Slips 


THE KOHLHAAS COMPANY 
183 No. Dearborn St. CHICAGO, ILL. 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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Let SYSTEM 


be Your Salesman in 


GREAT 


BRITAIN 


Every concern that sells a 
product or service for busi- 
ness men can cover the Busi- 
ness Field of Great Britain 
through SYSTEM—the Brit- 
ish Magazine of Business. 


Statistics show that more 
than 6,000,000 workers are em- 
played in Industry by the 
Business Men of Great Brit- 
ain. To employ these profit- 
ably, Business Men must buy 
millions of tons of raw .ma- 
terials, employ every modern 
method of transport and use 
immeasurable quantities of 
machinery and equipment 


In addition to this substan- 
tial home market, Great Brit- 
ain does an enormous over- 
seas trade in the Eastern 
Hemisphere through her high- 
ly developed export organi- 
zation. 


Thus by covering Great 
Britain, you reach at the 
same time these rich over- 
seas markets 


If you have anything to sell 
to the Business Buyers of 
Great Britain, whether it be 
works or office equipment, 
transport facilities or a busi- 
ness service, you cat. cover 
the entire market by adver- 
tising in SYSTEM—the Brit- 
ish Magazine of Business 


To American Manufactur- 
ers interested in the British 
Market, the SYSTEM Serv- 
ice Department offers infor- 
mation and advice free of 
charge and will report en 
local conditions entirely 
without charge or obligation. 


SYSTEM 


The Magazine of Business 


43-44 SHOE LANE 
LONDON, E. C. 4 





























1927 OFFICE APPLIANCES 269 





3 





Important for All Dealers and Importers 
JUST PUBLISH ED 





Office Appliances Directory 
for 1927 


Contains in clearly arranged form about 6500 names and_ | 
addresses of German Office Appliances and Stationery 
Manufactures. 

The largest and most reliable reference book for every dealer 
and importer for office appliances and stationery. The fact that 
thousands of enquiries demanding manufacturers’ addresses for 
certain goods reach us from all countries in the course of each 
year, confirms the great value and the necessity of this new and 





valuable directory. 
Price $3.00 post free—Payment with order 
| 


Buro~— Bedarf—Rundschau 


Berlin-Charlottenburg § (Germany) 
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aa Dp)? 6é ? 

66 9? To us “M.B.” stands for “MON BUREAU’ 

ae 99 66 ”? 

To you “M. B.” stands for “MORE BUSINESS 

This business magazine is the most valuable me- 

B ¢ dium for you if you want to sell your goods in 

France. And why should you not? Don’t you 

know that American goods and especially Office 

furniture and modern office appliances are very pop- 
ular and much needed there? 








M. B. claims to be the most valuable advertising me- 
dium in France as far as business circles are concerned. 
wa This is a very logical and simple proposition; M. B. has 
” MACAZINE GORGANISATION been the first publication to advocate modern business 
COMMERCIAIE 6 INDU 2 methods in France. So it’s no wonder if it is read practi- 
ag cally by every progressive firm in the country. Not only ts 
it read, but it is carefully kept for reference and this ac- 
counts for the wonderful selling power of its publicity. 





MON BUREAU is particularly fitted to render you signal 
services if you wish to extend your trade on the Continent 
of Europe, in France, Belgium, Switzerland, Spain, Italy 
and Rumania 

















\sk for free copy. It is very likely to mean a most profit- 
able turn in your affairs. 


PAE Acer MON BUREAU, 186, Faubourg St-Martin, Paris Xéme Arrt. (France) 


ING MANAGER 
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“The Dependable Typewriter” 


Ask about dealership proposition 


OFFICE 
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Smith Premier Typewriter Company 
New York, N. Y. 


376 Broadway 
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Assets or Ashes 


It’s a whole lot easier to reach an insur- 
ance adjustment from assets—figure facts 
of business—than from a handful of ashes. 
Records of business must be protected. 


There is no compromise with safety. A 
safe is ample to protect from unusual 
fires, or it is not. Schwab Safes have 


proved under all circumstances the capac- 
ity to withstand the unusual. 


Schwab Sates and the Schwab Sales Plan 
offer safety for your customer and you. 
To interested dealers, full details will be 
sent on request. 


THE SCHWAB SAFE CO. 


LAFAYETTE, IND. 


mm 


SCHWAB 


2 a 
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Vel Thousands of fr Gat he tur 
y gor Portable, with its neatly print a ial : 
— . and accurate total, please , , 


customer 





The 
Burroughs 
Portable 
Adding 
Machine 





| 


| 
| = c \ y; / > 
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Professional men of al! k sider the 
Burroughs Portable an ideal figuring machine 
for both office and home 












Over 62,000 Burroughs Portable Adding Machines are 
Whe ged BQ. now in the hands of satisfied owners in every type and 
te eS size of business. Thousands of Portables are on the 
pe & iy gse counters of large and small retailers. Hundreds of 

AIL wholesalers use them. They are to be found in pro- 
fessional offices and on the individual desks of large 
Manufacturing concerns and large firms find manufacturing concerns. 


that these machines in every department, save 
— The Portable is the “handy man” of figuring equipment. 
> It is light in weight and small in size—has full standard 
& ae visible keyboard—adds up to $1,000,000.00—has rapid 
Va ‘) \ one-hand control. It is built in the Burroughs factory 
Hy es | to Burroughs standards from the best materials Bur- 

. roughs experience can buy — passing the same rigid 
inspection as the highest priced machines—carrying the 
The Burroughs Portable is 0 convenient to same guarantees — backed by the same Burroughs 
tdindniniainea nationwide service. A strong, durable machine for use 

rer on one desk or a hundred. 


Saeed ||| } BURROUGHS ADDING MACHINE COMPANY 
: DETROIT, MICHIGAN 


Other Factories at Nottingham, England and Windsor. Ontario 4 ; 


FI 


rts 





oe 
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Sales and Service Offices in All the Principal Cities of the World 


Burroughs 


MACHINES | CALCULATING.- BILLING 
FOR EVERY FIGURE & 
PROBLEM 

















In the cashier's cage, too, the Burroughs Port- 
able is being quickly adopted because of the 
small space it requiresand its lightning-likespeed. 

































Underwood 
Portable 


BANK 
STANDARD 
KEYBOARD 
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UNDERWOOD STANDARD PORTABLE TYPEWRITER = 
, “oree 6 . Pecece 






Typewriter Dealers and Stationers — increase 
your business with this “New” Underwood 
Portable with 4 Bank Standard Keyboard. 
WRITE FOR INFORMATION 








UNDERWOOD TYPEWRITER CO., Inc., 30 VESEY ST., NEW YORK 


i“ 


*“fe ASS 





